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is overwhelming ! 


Now 25 out of 27 leading engine manufacturers using 
chrome rings specify Perfect Circles! 


- 4 Perfect Circle chrome rings are a landslide favorite with engine manufacturers 
\ 


And, in replacement service, Perfect Circle's 2-in-1 Chrome Set ha stabli 
1D CHROME PROT! aes 
aa pre — new standards of piston ring performance and popularity. The thick solid chrome 


SURFACES. plating on top compr 


cylinders, pistons and rings and 2-in-1's choice of expander springs assures 


ession rings and oil ring rails more than doubles the life of 


Normal pressure spring sustained power and oil economy regardless of cylinder condition! 


cod alternate HiPressure | 
spring (for badly worn Whet's more, there's no tedious break-in period with 2-in-1 Chrome Sets they ar 


| 
| 
cylinders) packed with } factory lapped for quick, positive Saag: es tai ay orporation, Hagers 
each oil ring. ? Indiana; The Perfect Circle C d., Toronto, Canada 
F 
| 


ha r 


Sei) /  Periect Circle 


The Standard of Comparison 


4 








Now with every 6.case 
order for Whiz products... 


YOU GET AN EXTRA CASE 
WITHOUT EXTRA CHARGE 


This new extra-profit offer 
applies on purchases of 


MOTOR £ 6. ZORBIT 
RYTHM i] (in the new 


(in pints) 12-0z. size) 


. +. orany Whiz radiator product including 


am =, 


i? 


| oS. . 
‘mg oe 


Rustor Formula Ill Instant Sealer Metal Sea 


Here’s how it works— 


You buy 6 cases of any of the Whiz products shown 
here, or any 6-case combination of products (in case 
units). 

You get without extra charge your choice of a 24-can 
case of ZORBIT (in the new 12-0z. can) or a case of 
INSTANT SEALER. 


YOU CAN MAKE A DOLLAR PROFIT 
FOR EVERY DOLLAR INVESTED! 


Cail your Whiz jobber or write direct to get your 6-case deal! 


R. M. HOLLINGSHEAD CORPORATION 
LEADER IN MAINTENANCE CHEMICALS 
840 Cooper St., Camden 2, N. J. 


Canadian Offices. Toronto « Warehouses: Chicago, Dallas, San Francisco 
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Every time you make ‘i OIL CHANGE 
Sell a quart of PERMATEX TOON-OYL 








Ask your 
Jobber 

Salesman 

about the 


SPECIAL 
OFFER 


on this. 


It is surprising how often a quart of 
Toon-Oyl added to the crankcase oil 
will make a sluggish engine purr like 
a kitten. It’s only good business to 
suggest it whenever you make an oil 
change and wherever adrivercomplains 
about performance of his engine. There’s 
extra profit in it for you and you please 
your customer. 


1. Cleans gummed working parts 


Permatex Toon-Oyl dissolves carbon- 
gum deposits, frees sticky valves and 
rings, leaving working parts clean. 


2. Eliminates excessive wear 


Permatex Toon-Oyl is specially 
formulated to retard acid action and 
corrosion which is the cause of 90% of 
engine “‘wear”. 


3. Increases power 

Permatex Toon-Oyl increases power 
two ways...by freeing working 
parts from carbon-gum and through 
improved lubrication by coating metal 
parts with a friction resisting film. 
PERMATEX COMPANY, INC. 

Brooklyn 35, N. Y. 


Over 50 Chemical Products for 
better automotive maintenance 








permatex TOQN-OYL 
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Check Exhaust Systems NOW- 
T 


he Lives YOU SAVE Wil be YOR 
CUSTOMERS / 


S make many cars death traps. 
n the car retard and dull reactions 


Small amounts of ¢ 


arbon ileliled a1. aay 
and are dangerous — 


accidents prove Tn i) 
the lives of your cust 


eck every car and every truck. Save 
omers. 


Silence is Golden 





~~ M°CORD 


MUFFLERS ana PIPES 


4 f 


CORPORATION 
DETROIT 1), 





MICH. 


BER, 1952 
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There’s not much you can do to improve today’s 
advanced motor oils—except to speed them up. 
Automotive engineers say modern oils already have at 
least double the film strength needed. They have enough 
“oiliness’”—and they cling to vital parts. But even the 
finest of them needs help at the start—for any oil is “cold” 
and slow until the engine warms up. 
That’s why servicemen everywhere recommend Casite. 


Casite gives immediate lubrication, even in cold engines. At 


CASITE DIVISION, HASTINGS MANUFACTURING CO., 


cu nOTHER PERFORMANCE 
HYICKER STARTING 
ASTER LUBRICATION 
“nett TER BREAK-IN 
CLEANER ENGINE 








the first turn of the engine, Casite speeds oil around to the 

bearings, valves, pistons and all the tight spots. 
Independent laboratory tests show Casite speeds the flow 

of No. 20 oil 24% at 100°F., 


This means oil is more fluid in cold motors, yet has the 


42° at zero. 


proper body in warm motors, so the engine gets ample 
lubrication at any temperature. 

Do your customers a favor—keep Casite in every crank- 
case for long and economical engine life. Run Casite through 
the air-intake, too, or add it to the gasoline—for cleaner, 


keener performance at any time. 


HASTINGS, MICH. 


Casite, Drovt, Hastings Piston Rings, Spark Plugs, Oil Filters 


GUARANTEES BETTER AND SMOOTHER PERFORMANCE Of yt 


Casite aids hydraulic vaive lifters, tee. 
Casite gets oil into hydraulic valve lifters 
quicker, helps the lifters function smoothly 
all the time. 


Cas 0 deans Gio cugan, Cen, A phat 
7: the air-intake, or in the gasoline, 
better and smoother engine per- 

nance, 


Casite gets rid ef gum and gee, frees 
sticking valves and rings, lets the power 
zoom through. It's the quickest, easiest 
tune-up you've ever sold. 


Continued use of Casite keeps the engine 
fully protected, cuts startup wear to a 
minimum, keeps the engine keen, clean, 
free-running and powerful. 





This Haul Beats All 
of Madame’s Jewels...’cause 


PROTO means 
P R Ofessional 
T Dols! 


PROTO ¥ TOOLS 


LOS alacvell 
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\POWER DRIVE 


@ It’s new and exclusive with MANLEY—the 

PD-3 Electric Power Drive for MANLEY WC-3 

and WCJ-3 wrecking cranes. It can be bought 

as a separate unit for installation on any MANLEY 
WC-3 or WCJ-3 Wrecking Crane in the field... 
or, it can be installed at our factory on new cranes. 
The PD-3 makes a safe, easy one-man job of tough 
hoisting operations. 





WC-3-PD 
complete 
e The PD-3 consists of a sturdy, compact power 

drive unit with a remote, movable push-button 

station. Operator has finger-tip control of elec- 

trically-operated crane for loads up to 3 tons. He 

can raise, lower, or hold load—from any spot. 


e No power take-off required. % horsepower 


electric motor is powered by truck’s 6-volt battery. 
Crane switch is wired in series with ignition switch 
to keep motor drive ‘“‘dead”’ except when operated 
by authorized personnel. 


e Power drive unit is completely enclosed. All 
gears run in oil, assuring quiet operation and maxi- 


mum service life. Entire assembly takes little room. ta A | L T re ] |] A Y 


Crane can be folded back to give more hauling space. 

eThe MANLEY WC-3-PD complete Wrecking 
Crane with Electric Power Drive mounts on any 
open truck. It’s a money-maker because it saves 
time and labor on every wrecking job. Send coupon 
today for additional information. 


MANLEY DIVISION, 
AMERICAN CHAIN & CABLE, 
YORK, PA. 

Please send Bulletin DH-397 on NEW MANLEY 
PD-3 Electric Power Drive for WC-3 and WCJ-3 
Wrecking Cranes. 


acco York, Pa., Chicago, New York, Portland, San Francisco, Bridgeport, Conn. Name 


Address 
MANLEY DIVISION 


AMERICAN CHAIN & CABLE 


Best Equipped Shop Gets the Profitable Business eeeeee eee eee eee SSeS SSSSSSSeeeeeeseee 


Town State 
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Moraine engine bearings are of uniform high quality. Install Moraine 
bearings—made to original equipment standards—and know you are 
treating your customers right! 

And there are plenty of pre-sold customers for Moraine engine 
bearings. Millions of the cars and trucks on the road have Moraine 
bearings as original equipment . . . and Moraine bearings are avail- 
able for additional millions of cars and trucks! Think of this original 
equipment market .. . then consider that almost 5 out of 10 cars that 
pass your door are your prospects. 


The Bearing High Compression Demanded 


DUR 


Original Equipment on Cadillac, Buick, Oldsmobile, G.M.C., 
Fixible and Other Leading Makes. 





moraines Enener BEARINGS THE MATRIX MAKES THE DIFFERENCE! 
Steel-backed middle layer lor matrix) of porous copper- 


A OUWERAL MOTORS PROOUET A A UNITED MOTORS LiNt nickel is bonded mechanically and metallurgically with 


DISTRIBUTED BY WHOLESALERS EVERYWHERE babbitt overlay to give Durex-100 increased embed- 


ability and greater resistance to fatigue 


Durex-100 . . . is an exclusive ad- 
vance-type bearing that was devel- 


The DUREX-100 is & WAYS different coe oped to take the loads and stresses 


1. Greater resistance to 5. Stronger bond. of today’s modern, advance-design 
fatigue. 6. Greater resistance to engines. Original in principle, it is 
| d load ing. : 
anes ” we built to stand up under high com- 
capacity. . Greater resistance to 
3. Greater conformability. corrosion. 
. Better embedability. . More durability. bearing loads. 


MORAINE PRODUCTS "".3,s2"s5,"""" 
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pressions, high speeds, and high 

















FLANGED baer DOOR 
AND —/--7fF- REPAIR 
FITTED. /- PANELS 


You can save up to 50% on door repair jobs accurate door repair job—one that really pleases 
by using E-ZEE-On Door Repair Panels. Tailor the customer and guarantees repeat business. 
made for quick accurate fit, E-ZEE-On panels Complete E-ZEE-On Line for most car models 
increase your profit by giving a faster, more 1941 - 1952 


ACT NOW! Find out how E-ZEE-ON Door 


Repair Panels mean extra profits to you. 





@ Big Reasons why aete fp) Panels 
Give Top Settefection at Lowest Cost JOBBERS Certain territories still open. 


° e ° : 
Pf NO FLANGES TO FORM—All flanges already formed e Write today for full details. 
© for Quick E-ZEE-ON installation. 


2 NO LAYOUT TO MAKE—E-ZEE-ON Door Repair Panels 
e 


come ready te put on . . . Fit more accurately. 
GET FREE 


NO HOLES TO DRILL — Holes for Door Locks, and Deor 


Xf Handles ere accurately Die-Pierced. No time-consuming CATALOG N 


locating operations required with E-ZEE-On. ——— 








; NO REFITTING AND REWORKING REQUIRED—E-ZEE-ON | 
4 Doer Repair Penels are tailored te exact Size, Shape, 1 GRAVER INDUSTRIES INC 
@ Cestew and intede Silo end Sottem Menges and P. ©. Box T-4027 Clevelond 23, Ohio 
coreeneny Clites. I Ask your jobber fer eur complete E-ZEE-ON catalog, or send 
coupon to us today, and we'll rush your catalog. 


Graver INDUSTRIES, INC. [ee 


eae eeeaceou 


P.0.8Gz 6687 .- city ZONE 
NAME OF YOUR JOBBER 


See E-ZEE-On Door Panels, Booth A-128, A.S.I. Show 
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1952 ts eae GREAT “ROCKET” YEAR! 


thanks to Oldsmobile’s winning combination 
—a fine product and a fine Dealer Organization! 


Here’s Oldsmobile’s success formula: build a great product and team it with a 





strong dealer group. It’s that simple. And it works! For in 1952 Oldsmobile 
rocketed even higher in public acclaim! It’s no wonder. Look at that Olds- 
mobile line-up above—all great performers! Powered by the mighty “Rocket” 
Engine—proved by more than a million owners over billions of miles. And 


the “Rocket” is just one reason for Oldsmobile popularity. Add Oldsmobile 








Power Steering, Hydra-Matie Super Drive. the Autronic-Eye, years-ahead 





styling—and you'll see why dealers everywhere expect an even greater 


“Rocket” future ... why they know ... it's smart to be with Olds! 


DLDSMOBILE 


DIVISION GENERAL MOTORS 
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MOOG COIL ACTION PARTS 
feature ROLLED ~— 


One of the Moog Steinie Centerless Thread Generators which 
roll precision threads. The accepted method of producing threads 
with strength, accuracy and finish for precision fit. 


The threads on most Moog Coil 
Action Pins and Shafts are rolled, not 
cut. That means stronger, smoother 
bearing surface, closer tolerances, and 
longer wear. 

Moog pioneered in front-end replace- onan 
ments. Moog Coil Action Parts have 
become the standard for workmanship Sy ROLLED THREADS 











and quality in this specialized field. —~ 
Wheel alignment men appreciate the ' 

° . f } if, tol nd full lubricati 
exclusive features of the Moog Line - ceiah ieiinees Rolled throeding 
and are enthusiastic about our rolled : with proper heat treatment, creates a 

. ° = hard, smooth bearing that with ordi- 
threading production. _ nary lubrication will outlast all other 

Insist on Moog Coil Action Parts. eects 
Easier installation—better performance 
ale . : . CUT THREADS 
makes your job pay off in satisfied 
Less bearing surface, require breaking- 


customers. in period, have tendency to bind 
easily, and can obstruct flow of lubri- 
cation, Cut threads fracture grain, 


MOOG INDUSTRIES, INC. ST cs teem oe toe 


ST. LOUIS 14, MO. 


Give more strength to port, more 
bearing surface (no taperl, more 
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BRAKE LINING / 


For the man who wants the best /; 


Only GATKE GROOVED 
is OUTSTANDING 


GATKE GROOVED Brake Lining decelerates so smoothly, 


so evenly, so free from back lash 
it delights drivers. To make stopping 
a pleasure you can install GATKE 





GROOVED with assurance. 


The unique grooves appeal to the eye. Attract 
attention. Interest car owners. Give visible proof 


of premium performance. There’s nothing that 


even looks like GATKE 

GROOVED Cools” 

~— PATENTED 
With this distinctive PATENTED Brake GROOVES 


Lining, a little creative selling starts a 

The GATKE GROOVES 
throw grit and dust away 
from braking surfaces—cir- 


Try it. Ask your culate air to make brakes 
GATKE JOBBER run cooler, 


for particulars or write. 


SENSATIONAL NEWS—See GATKE ASI Booths 563, 565, 567 


flow of profitable reline business that 


just keeps coming. 


ASBESTOS BRAKE LINING FOR EVERY PURPOSE « «> 


Manufacturers of MOULDED ASBESTOS FRICTIONS—ALL SHAPES AND SIZES « * 


MOULDED FABRIC BEARINGS SERVING ALL INDUSTRIES * * * ASBESTOS TEXTILES 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 1952 











ECHLIN- MANUFACTURING COMPANY e NEW HAVEN 5, CONN 








a Put? 


fie Wear Out Too! 


NOVEMBER DEALER POSTER 
Put It Up...Get More New Pump Sales 
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Customers whose fuel 
pumps have been in 


service several years... 
= 


will appreciate having 
you recommend a new 
fuel pump replacement 


before winter comes... 


preventing loss of time 





and money caused by 


a fuel pump failure. 


QUALITY 
PRQOQUCTS 
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We're handing you the right “kind of a line!” 


It means 

more sales, 

more profits for 
you and the finest 
kind of piston ring 
service for your 
customers. Check 
its features. 

You'll see why. 


American Ham- 
mered Automotive 
Replacement Piston 
Rings are designed 
to combat every 
type of engine con- 
dition. Whether the 
problem is reducing 
blow-by, checking 
excessive ring wear or some other ring, piston 
or cylinder trouble, American Hammered 
Piston Rings do the job best. Try them and see. 


KOETHERIZING 


MORE PISTONS HAVE BEEN RESIZED BY 
KOETHERIZING THAN BY ANY OTHER METHOD 
This famous, 17 year old process of piston resizing 
tops the field in accuracy and permanency. Look 
at the method and you'll know why. 


being 

at the rate of 16,000 « 
second, covsing rapid, 
accurate expansion te 
within a half a 
thousandth of an inch. 


GI-60 GROOVE INSERT 


The GI-60 Groove Insert forms a heat-treated, spring 
steel shield which resists wear and pounding of the top 
land better than either aluminum or cast iron. This 
insert is locked permanently in place and affords per- 
fect seating for the new ring. It’s thousands of miles of 
extra life for a piston. Here’s how it works. 


New ring in Groove widened Y” Gi -60 installed and New ring installed in Gi-60 


worn groove and recessed for G!-60 locked in recess reconditioned groove 


DRY FILM LUBRICANT 


(ANTI-SCUFF COATING) 


Dry Film Lubricant furnishes out- 
standing protection against serious 
friction damage and allows a good, 
snug fit, without danger of scuffing 
during the critical break-in period. 
Dry Film Lubricant offers positive, 
visua! proof of Koetherizing. 


American Hammered Piston Rings and Power-Plus Service, 
the most complete piston ring service package in the field 


American Hammered 


AUTOMOTIVE REPLACEMENT DIVISION 
500 SANFORD STREET, MUSKEGON, MICHIGAN 


Manufacturers of American Hammered 
Automotive Replacement Piston Rings 
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@ PLENTY OF AIR 
@LOTS OF PRESSURE 
© AUTOMATIC: 


78 Cubic Feet Capacity 
Delivered to You Ready to Run! 


Just: @ Oil motor bearing 
@ Put oil in crank case 
@ Connect to your current 


QUEENS 55 1. ar compressor 


TWO-STAGE, AIR-COOLED 


Delivers more air per horsepower, assuring saving in power bill. 


CURTIS FULL HYDRAULIC, INTERCOOLER 


Four section, finned, providing unusually effective cooling between stages; located in 
TWO-POST —_— LIFT cyclone of air from flywheel. 
—for Passenger Cars and 
Light Trucks SELF-OILING 
Simple, positive centro ring method; provides pressure lubrication of connecting rod 

and piston pin bearings. 

TIMKEN MAIN BEARINGS 
Tapered rollers; easy external adjustment without dismantling compressor. 

VALVES | 
Readily removable as assembled units without removing cylinder head or breaking 
ALSO, Single post rotating lifts for pipe connections or gasket joint. 
passenger - and light trucks. AUTOMATIC START AND STOP CONTROL 

f . Motor protected by dependable vacuum type starting unloader. 


AIR TANK 


120-gallion, 200-pound pressure, built to ASME standards; automatic electric weld. 


PRECISION WORKMANSHIP 
Backed by almost a century of manufacturing experience — to assure you 
dependable, trouble-free service. 











HYDRAULIC CAR WASHER 
(300 Pounds Pressure) 

for better and faster car washing. 
More cars washed each day 
mean more profit for you. 


CURTIS PNEUMATIC MACHINERY DIVISION 
of Curtis Manufacturing Company 
1938 Kienlen Avenue, St. Louis 20, Missouri 








1 am interested in items checked 
[_] AIR COMPRESSORS AUTO LIFTS (Single Post) 
POWER CAR WASHERS 





See your Curtis jobber 
OR MAIL THIS COUPON 


CURTIS PNEUMATIC MACHINERY DIVISION 


rtis Manufacturing Company 
3@ Kienlen Avenve © St. Louis 20, Mo. 


Cr ae ae oe ee 
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Supplier to 
Studebaker 
Since 1915 





Studebaker, now celebrating its centennial, always 
has been famous for its high standards. Yes, 
since 1852, Studebaker has been synonymous 
with quality in vehicles that make the most of 
engineering and manufacturing advances. 


Since 1915, BCA Bearings have been original 
equipment on Studebaker cars and trucks. For 


thirty-seven years, BCA engineering has made 
important contributions to Studebaker’s reputa- 
tion as a pace setter in the automotive industry. 


Whatever your bearings requirements, specify 
the best—BCA Bearings. They are performance 


proved. 


BEARINGS COMPANY OF AMERICA 


LANCASTER + PENNSYLVANIA 


Radial, Angular-Contact, Thrust BALL BEARINGS 
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Be equipped for 
faster, easier and 
more complete clean- 
ing by installing .. . 








You will be amazed with the efficiency and SPONTANE MODELS: 
the new, exclusive features of HT-150. This HT-90 (similar to HT-150, but smaller capacity) 
new model Spontane steam cleaner, with HT-100 (medium capacity, between HT-90 and HT-150) 
built-in water vaporizer and Hydro-Therm flow HT-150 (big capacity, illustrated above) 
will put you way ahead of competition. The 
exclusive Hydro-Therm system of mixing de- 
tergent with hot water steps up the efficiency 
and lowers the cost of detergents. The exclu- 
sive water vaporizer feature intensifies com- 
bustion heat and cuts fuel costs. 


Other Spontane features which make it the 
outstanding steam cleaner on the market 
today are: AUTOMATIC PRESSURE CONTROL, AUTO- 
MATIC IGNITION, CONTINUOUS DUTY ELECTRIC 
MOTOR, SMOKELESS OIL BURNER, BIG PUMPING 
CAPACITY, WATER-JACKETED HEATING COIL, DURA 
BLE STEEL CONSTRUCTION, BAKED ENAMEL FINISH 
PORTABLE, WIRE-WOUND HEAVY DUTY STEAM HOSE, 
COOL SHAFT CLEANING GUN 


“) STEAMABRADER Mite for Details and Specifications 


today § Dependable Supplies: Spontane 
Steam Cleaning Compounds, Spontane Crushed 
Granite Abrasives for Steamabraders and for all 
types of sand-blasting equipment. 


Better than a sandblaster, Steamabrader 
‘leans with wet abrasives, eliminating dust, 
gas masks, air compressor, and the other dis- 
idvantages of dry abrasives. Steamabrader 
-leans oil drums, tanks, tankers, 


castings, forgings, heavy machin- 

ry and equipment, concrete mix- HALLS SPONTANE 
buildings and dozens of other r 

bjects. Other applications include INCORPORATED LITHONIA, GEORGIA 


paint stripping and rust removal. 
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“PRECISION TUNING” sotves THE PROBLEM OF SHELL AND PIPE NOISE—The in- 


tense explosion pulse of the new high compression, increased horsepower engines creates diffi- 
cult-to-control high frequency vibrations which may cause tinny, irritating shell and pipe noise. 


prevents obstruction to the free flow of pressure pulses which may reflect 


WALKER into the exhaust pipe causing “‘pipe ping.” 


eliminates objectionable “head ring” by the use of specially contoured 


“PRECISION or laminated head constructions. 


oo eliminates objectionable shell noise by using: V double wrapped shells 
TUNING V asbestos “sandwich” shells V costly asbestos wrapped and steel covered 
shells 


VARIOUS WALKER SHELL CONSTRUCTIONS USED TO REDUCE SHELL NOISE 





View of View of View of 
Shell Section Shell Section } Shell Section 


Typical Double Typical Double Wrapped 


Wrapped Shell Shell with Asbestos Insert Typical Double Wrapped Shells 


with Asbestos and Steel Cover 














@There are 54 Double Wrapped Shell 
Numbers in the Walker Silencer Line 


@There are 19 Asbestos Treated Shell Numbers in the Walker Silencer Line 


@ Asbestos Treated Shells are also required in certain cases to reduce floor board heat 


WALKER SILENCERS 


“INDIVIDUAL TUNING” “PRECISION TUNING” 


For the Millions of Fine Automobiles, For the New Generation of Engines and 
Trucks and Buses in Active Service. Automobiles— Now and to Come. 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 1952 





Horsepower i an, 


eee AND WITH IT WALKER OFFERS 


“PRECISION TUNING: 


PRECISION TUNING 


A NEW GENERATION OF 
GIVES CAR OWNERS WHAT THEY WANT! 


WALKER SILENCERS 
TO MEET THE NEW AND MORE COMPLEX 
PROBLEMS OF A NEW GENERATION 
OF ENGINES AND AUTOMOBILES 


@ Improperly designed mufflers are horsepower thieves! No 
longer can yesterday's mufflers meet even the minimum require- 
ments of today’s new standards of car performance and engine 
design. More powerful engines . . . greater horsepower . . . more 
intense explosions mean heavier power notes . . . greater “tail 
pipe bark”... greater muffler body and exhaust pipe noise . . 


greater volume of exhaust gases. More automatic operation and 
increased flexibility a automatic transmissions mean more 
a 


critical power note peaks through “accelerating-to-cruising” range 
of operation. Greater economy and quieter, smoother ride mean 
more rigid back pressure limitations . . . more rigid acoustical 
specifications. 

There is no single solution to these new and complex prob- 
lems. Exhaust system design is now an integral part of engine 
design . . . and must comprehend and successfully meet the en- 
tire broad front of new engine performance. 

To meet these new requirements, Walker now offers a new 
and advanced concept which brings the exhaust system into its 
true position as a specific engine part— Precision Tuning—a new 
generation of Walker Silencers for the new generation of engines 
now—and in the years to come—with Walker “Individual Tun- 
ing”. . . for the millions of “other generation” vehicles now in 
service. 

WALKER MANUFACTURING COMPANY OF WIS. + RACINE, WIS. 
Exhaust Silencers « Jacks « Lifts + Oil Filters 
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Worlds most modern @4% hydraulic 


f 
Ba 
i. 


Le AY 
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-- WANN" JOU 


VAL can you find auch fedliives ad 
Pendulum Balance - Rhyth-Matic Valve Action 
Micro-Accurate Release 
§ great models: 1’ to a tons capacity 


@ Here is the portable hydraulic proved 
in performance, dependability, safety ... 
proved on the road and in the shop... 
proved throughout its entire range of 
models and capacities. Here is the port- 
able hydraulic famous not only for its finer 
precision manufacture, but for its smooth, 
fast, dependable operation and its rugged 
streamlined construction. 

The Walker Series 900 is truly modern 
.»- modern with its “Projectile” tank, de- 
signed in the shape of a heavy armor 
piercing shell to withstand greater shock 


and distribute the weight uniformly . . . 
modern all the way to its rugged malleable 
iron base and pump barrel, X-ray tested 
against imperfections. Over a period of 
many years, Walker has continually de- 
veloped such significant refinements and 
improvements in a never-ending quest for 
true jack perfection. 

Whatever your needs, there’s a Walker 
Series 900 Portable Hydraulic to handle 
the job with speed and safety and with 
strength aplenty to give you the finest 
dollar-for-dollar value in the field today. 


WALKER MANUFACTURING CO., OF WISCONSIN + RACINE, WISCONSIN 


Makers of Walker Jacks, Exhaust Silencers, Oil Filters and Electric Lifts 


Teads in Jacks 
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YES Your i 


- 


ob-Tested 


COMPLETE GASKET LINE 





CASH IN on Fall 


Changeover Time with 


Fel-Pro WATER 
OUTLET GASKET 

DISPLAY 
ASSORTMENTS 


Order NOW from your Jobber. 


Assortment WO-9— for all popular cars. 


Assortment WO-18— service for all cars. 


FREE GASKETING MANUAL 


Over 30 valuable gasketing “Tips” com 
bined into this handy, pocket-size book- 
let. See your Fel-Pro Jobber or write 
TODAY to: FELT PRODUCTS MFG. 
CO., 1548 Carroll Ave., 

Chicago 7, Ill. 


You don’t ever have to accept a sub- 
stitute. No matter what gasket you 
need—oil pan, manifold, valve cov- 
er, water pump, fuel pump, etc.— 
there is a new Fel-Pro Gasket just 
like the original. And when you 
install new Fel-Pro Gaskets and use 
the Installation Know-How “Tips” 
contained inthe new Fel-ProGasket- 
ing Manual, you've gota “Job-Tested 
Team” for making a praise winning 
job—instead of a comeback! 


Mechanics everywhere know that 


the main causes of comeback work. 
They know that comebacks are ex- 
pensive—not only in time and profit 
but in customer confidence as well. 
So, don’t take chances no matter 
how good the old gasket looks 
Just a few cents cost and a little 
effort can make all the difference. 
You can’t beat re-gasketing with 
new Fel-Pro Gaskets and you can’t 
beat the Installation Know-How in 
the new Fel-Pro Gasketing Manual 
for doing the job right everytime. 


re-using the old gaskets is one of 


Fraise-Winner-instend of a 0 


job a 
ke every 1° : “ 
i this «"Job-Tested Team | : ~~ 


meback ; 








E ASSURED By Warehouses Near You with 
. Parts Warehouse Co., 2715-19 Main St., » 
Dalias, Texas—Automotive Warehousing & Dis- 
tributors, Inc., 734 W. Peachtree St., Atlanta \ 


Georgia 
\| Fr iw 
AE a ) 
t ~~ 4 Little Drip says: "Wise mechanics know that no installation is better than the gasket 


and no gasket is better than the installation. To stop me for good—use the '‘Job-Tested’ Fel-Pro Team!” 
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Let s Talk 


ABOUT Quality 


& ITS RELATION 
TO YOUR 


COLE-HERSEE makes the finest 
switches you can sell! 





Cole-Hersee replacement switches meet the specific requirements of leadi facturers and are 
constructed to SAE standards. They are original equipment. Guaranteed for Quality and Rugged- 
ness, Engineered for Performance and Dependability, the name Cole-Hersee is your assurance of top 
quality. Sell with Confidence—Sell Cole-Hersee. Remember, cust tisfaction means continuous sales. 


No. 9044 Push 
Button Dust- 


Heavy Duty 
Switch with 
Circuit Breaker 





= 


No. 5027 Extra Heav 
No. 5007 Heavy Switch — 
Duty Switch No. 1180 Trailer Con- 
nector Box and Grip- 
tite Cable Protector 


No. 6896 Push- 
Pall Heater 


No. 6887 Push-Pull 
12 volt Heater 


No. 7123 Universal Switeh 


Heavy Duty Headiamp Switch 
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Tapered or straight, 
there is no finer roller 
bearing made. You can 
see Bower quality—in 
the bearing —in ease of 
installation—in per- 
formance records! 
Put ’em to work. See 
for yourself! 





Accu ra Cy 


You know you’re 
“right on the nose’”’ 
when you replace with 
Bower bearings. They 
have all of the fine- 
tolerance craftsman- 
ship you find only in 
a well-designed, care- 
fully manufactured 
piece of work. 


(Division of Federal-Mogu! Corporation) 
DETROIT 13, MICHIGAN 
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\ : 
Cowice 


You get the double de- 
pendability of two 
great names in bear- 
ings Bower and 
Federal-Mogul. Bower 
builds in the quality, 
Federal-Mogul brings 
it to you-—fast! Ask 
your Federal-Mogul 








MODEL 75 CAMSHAFT GRINDER 


Opens a new profit-making field for automotive 
machine shops! Pilot model in operation over a 
year with sensational results. Handles camshafts 
up to 50 inches. 62-inch swing. Heavy construction 
for precision grinding. 


MACHINES ARE TAKIN 
go THE COUNTRY By. 


x 


a 2 


$4 


ws me wed 


- MODEL 15-A CRANKSHAFT GRINDER 


/, 62 inches between centers — 20-inch grinding 
wheel — 18-inch swing — new heavy-duty spin- 
dle. Weighs over 6,000 Ibs. Designed for high 
production in shops where the best in precision 

# performance is demanded. 


these STORM-VULCAN 
Machines in action 
at the A.S.1. show 


Booths 950-952- 
1049-1051 


MODEL 85 
HEADMASTER CYLINDER 
HEAD MILLING MACHINE 


Extra profits on cylinder head resur- 
facing come easy with the new Head- 
master. This machine will mill all 
automotive and most industrial cylin- 
der heads. Positive control—high 
quality resurfacing at the lowest cost. 


WASHING MACHINES 


Turbo-Blast washing machines are built in 4 sizes 
for all shop cleaning requirements. 
Model JR. 20— for approx. 40 Ibs. of parts. 
Model JR. 30—for approx. 60 Ibs. of parts. 
Model 42 — for motor blocks and larger parts. 
Model 236 — for volume cleaning motor blocks 
and industrial. 


’ . b 
ee 








SENSATIONAL NEW KIND OF ADVERTISING WILL 
BRING CUSTOMERS DIRECTLY 10 YOUR DOOR! 


Get Extra Sales and Profits from 
Western Union Operator 25... . It’s easy! 


Today, more than ever before, car owners need and want an accurate battery charge and 
condition test. AAA reports more than 10 million car breakdowns in 1951 were caused 
by battery failure. And now Willard Dealers can provide a quick, accurate test that car 
owners can understand. Over 73 million sales messages in Willard national advertising 
will feature this battery charge and condition test in a big way. And every single 
message will urge car owners to locate their Willard Dealer by Calling Western Union 


and asking for Operator 25. 


PUT WESTERN UNION OPERATOR 25 TO WORK FOR YOU! 
Willard Foots the Bill...Costs You Nothing 


@ Use this great new 
Willard service to help 
you sell more batteries 
and other under-the- 
hood products and serv- 
ices. Contact your Willard 
Distributor right now 
... delay can cost you 
extra profits. If you don’t 
know your Willard Dis 
tributor, fill out coupon 
on right-hand page and 
mail it today. 
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you can make more money 


selling Willard [ 


Bw It’s easier to sell Willard because more car owners 
=! prefer Willard than any other battery! 


Year after year, Willard has supplied batteries to more 
manufacturers for original equipment than any other 
battery maker... and will again in 1952! 


In the complete Willard line you have a battery for 
everyone — retail prices start at $16.65. 


50 years and 100 million batteries have proved Willard 
the world’s most dependable battery. 














Be sure to see us at the AS.1. SHOW... 
WE'RE DOWN IN THE BASEMENT WITH SOME TOP-FLIGHT IDEAS 


This year you might have to walk a little further to see us at the A.S.I. 
Show. But, brother, we'll be there. We're going to have the biggest, most 
interesting and informative exhibit Willard has ever put on. And here's 
a little tip—your visit could turn out to be a mighty profitable one. 


Remember, the Willard Booth a tn the Gasement... 
the umber ts 7 710 
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eo 
AMERICAN WORKERS HAVE 7 times 
the power! 




















RUSSIAN WORKER 





How does America do it? 


Why does the American worker have the help of 
about 7 times as many kilowatt-hours of electric power 
as is available to the Russian worker? 

How can we Americans produce over 40% of the 
world’s goods and bring so much more of everything 
to everybody with less than 6% of the world’s popu- 
lation? Why is the American output per-man-hour 
still growing faster and faster? 

The answers cannot be laughed off nor are they hard 
to find. In the words of Ralph J. Cordiner, president 
of the General Electric Company: ‘“‘The greatest im- 
petus for forward movement still comes when indi- 
viduals are free to plan and carry out their own ideas 
without government Coercion or unnecessary regu- 
lation.” 

Including estimated expenditures in 1952, private 
industry in the last seven years will have invested over 
150 billion dollars in new plant and equipment. This 
contrasts with Federal Government investment of not 
much more than 12 billion for similar 


to military and atomic projects. 

Back of all this progress in private industry is the 
unique American system of competition—our kind of 
competition that continually stimulates Americans to 
make things better and to sell them better—and at 
lower prices. 

In America we do not just compete for public office; 
we also compete in technology, competency of man- 
agement, individual initiative and distribution—the 
latter including selling and advertising in all their 
varied forms. 

Our kind of competition promotes the growth of 
more and more businesses and industries—and this 
means more jobs and expanding prosperity from 
which we all benefit. 

“Planned economies” and other fancy theories are 
not for us. The American competitive system has 
given us the highest standard of living in the world. 
Let’s all work to preserve it. 





purposes in the same period. Moreover 
most such Government expenses during 
the last three years have been allocated 


This report on PROGRESS-FOR-PEOPLE is published by this magazine 
in cooperation with National Business Publications, Inc., as a public 
service. This material, including illustrations, may be used, with or with- 
out credit, in plant city advertisements, employee publications, house 
organs, speeches, or in any other manner. 











THE COMPETITIVE SYSTEM DELIVERS THE MOST TO THE GREATEST NUMBER OF PEOPLE 


28 
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“Being a mechanic, I like to take things apart and see what 
makes ’em tick. Now, you take that word Capitalist apart . . . 
the dictionary says it means — ‘a man who has capital, owns 
the means of production, or stock in trade’. To me it’s just 
a six bit word that says here in the U.S.A. any man can become 
a capitalist, and quick! 

“That’s why we've got millions of capitalists in this country, 
and I’m a good example, because I've got everything it takes 
. + + my ‘capital’ — a few bucks in the savings bank . . . my 
‘means of production’ — the New Britain Hand Tools I own 
. .. and my ‘stock in trade’ — the know-how to use those 
Tools at my job in the shop. 


“Sure, I work hard . . . I’m really the ‘dirty’ capitalist the 
Commies talk about . . . because I get my hands dirty, a 
smudge on my nose and a little oil in the eye occasionally. 
But, I’m doing the good job I like, not because someone says I 
must. I don’t want a medal from some commissar, or my name 
in their controlled press as the winner of some screwy five 
year plan. Those things are no good at the corner grocery. 
All I look for is the chance to make a decent living in a free 
country like ours. And, while I'm working at my job I’m also 
working at keeping it that way. Let’s keep our American 
system — and work to make it better. 


“Hand me that New Britain Ratchet . . . I've got to get back 
to work.” 


NOTE TO OTHER CAPITAL- 
ISTS: Before you invest in 
more means of production, 
ask your Jobber about New 
Britain Hand Tools. A com- 
plete high quality Line for 
every Tool need. 
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DUTCH BRAND 
RubRdteip 
MOLDED SPONGE RUBBER 

WEATHERSTRIP 


DUTCH BRAND 


PERFORMANCE OG. ub Rip 
ON THE JOB RubRSteip cH al 


FOR TRIM SHOP REPLACEMENT USE 
On tek ids. aren doors, hoods and 
makes those repairs sateen 
— OMI WNWI EE" _ 
vA 


around trunk lids and doors just like new! — [//// / 


Le Co Be 


No. 607 No. 609 No. 611 — 





Rub’R-Strip is of correct size and shape for replacement of 
original equipment. Along with DUTCH BRAND Rub’R-Shim, 
P 2 ° a —_———_— ee ee ee ee ee eee eee ee 
it gives a complete line of weatherstripping to choose from. 7, 
: é 

It is packaged in a handy dispensing box and strips can ALSO RShim. 
be measured on rule at base. Rub’R-Strip is made of quality DUTCH BRAND Rub‘R-Shim is an all purpose 
and live molded sponge rubber that will give top performance weatherstrip that is available in widths 

: é : ranging from %" to 1” and thicknesses from 
on the job . . . sealing out drafts, dust and dirt Se” to Ka"... in 10 fe. ond 50 fo. salle 
and stopping squeaks and rattles. For satisfactory It provides a weather-tight seal, prevents 

; F rattles and keeps out drafts and dust. 

replacement weatherstrip material ask for te anilie anata’. 


DUTCH BRAND Rub’R-Strip. 


CEMENTS FOR APPLICATION ) WEAN elada odie 


For best permanent results in applying, use Manvtacturers of Rubber Products 


DUTCH BRAND Weatherstrip or Bonding Cement. oivision of Johns-Manville 
_— ° 7800 Woo oe 
Available from your jobbers IDLAWN AVE CHICAGO 19, ILLINOIS 
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NO ADAPTORS 


BLING 


, = make profits fast with Trico’s new 
Soft-Rubber Wiper Blades. 

You'll pick the right blade guick from 
Trico’s handsome metal Sales Cabinet. No 
fumbling on the shelf! 

And you can snap them on ALL FOUR 
types of wiper arms instantly without 


%, 


pS 
— 


=. 


me 

tee 
mes 

me 





TAlty 


fumbling, without fiddling around with a 
bewildering assortment of adaptors. 

The Cabinet is yours without extra charge 
when your Jobber sets you up with a mod- 
est, balanced stock—and you'll be surprised 
at how small an inventory will service ALL 
cars, old and new! Phone him NOW! 


HOW TO SELL and INSTALL Wiper 
Blades —an “eye-opening” full- 
color sound-slide film for sales 
meetings. Write Trico — 
or ask your Jobber to ar- 
range a showing of “’See- 
ing in the Rain” for you. 








FREE—This handy Slide Chart in- 
stantly tells what blade to pick. 
Write Trico or phone your Job- 
ber for one. 








Should 
WIRE-BACK 
BRAKE LINING 
be used 


The use of wire-back brake lining for bonding just 
doesn’t make sense. Actually it’s wasteful, because: 








The main argument for bonding is that you get 
fo r more friction wear surface since there are no rivets 

and the lining can be worn to a greater depth. 

But when wire-back segments are used for bonding 


this advantage is lost as they can be worn only 
to the wire, then metal meets metal with 


e 
Bo i d | i ? scored drums a real probability. 
a This can’t happen with Thermoid molded bonding 


segments. They can be worn practically to the 

shoe surface because they are high quality friction 
material throughout — not of wire-back construction. 
If you want wire-back lining, Thermoid makes 

and sells the best: and it will bond well. But we 
can’t honestly recommend any wire-back for 
bonding, because it defeats the main advantage 

of bonding. 

Thermoid Custom Built Bonding Segments are 
positive in their holding power . . . do not fade 

or disintegrate . . . never scratch or score brake 
drums. They duplicate in the bonding field the same 
high standards for which Thermoid CB Sets have 
always been known. They carry the same 
unqualified guarantee of the 

Pittsburgh Testing Laboratory. 


the standard of precision 
processing in brake lining, 


= 
brake blocks, hydraulic fluid, 
cylinder assemblies, hydraulic 
brake parts. 


Thermoid Company e« Trenton, New Jersey 
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HEIN-WERNER'S VALUE-PACKED... 


BOY 


iS BACK 


"ete 





“O'BOY" MODEL “OS” 
Hydraulic Curb Jack 
Capacity 2,500 Ibs. 


om 
52 


ner fo de aler 





’ diately upon d t of NPA limitation order EASY-TO-SPOT WHITE SWIVEL SADDLE permits user 
M-83, Hein-Werner rushed the “O'BOY" Hydraulic Curb to correctly and safely position jack under the car. 
Jacks beck into oe Again you can get everything HIGH LIFT The “O'BOY” provides adequate clearence 
you want in @ cur jock... at @ price you can afford even for cars with deep-skirted fenders. 

to pay. Prove it to yourself. Check these features point- 


for-point with any other curb jack on the market: QUICKLY DETACHABLE HANDLE. Slight pressure on 


two levers removes the handle. Slips back into position 

JET-FAST JACKING Powerful pumping unit gets pas- just as easy. No tools required. 

senger cars and light trucks off the ground in seconds! RUGGED CONSTRUCTION Side members are structural 

Takes but a few strokes of the handle. steel. Hydraulic pumping unit features patented, long- 
wearing Heinite piston. Performance proven by thous- 

FREE MOVEMENT The light, 66 Ib. “O'BOY" rolls ands of satisfied customers. 

easily on big ball-bearing swivel wheels. No need to 


tug or jerk. See your H-W jobber or write us. 


The Hein-Werner line of hydraulic jacks is COMPLETE! It includes Under-Axle Jacks of 1%, 
3, 5, 8, 12, 20, 30, 50 and 100 tons capacity . . .“Bumper-Lift’ Hydraulic Jacks for 
passenger cars . . . “Swift-Lift’” and Service Jacks for shop use . . .“Push and Pull” 
Hydraulic Jacks for body, fender and frame work .. . Adjustable Car Stands for cars 
and trucks. 


i ener 
HEIN-WERNER CORPORATION 


WAUKESHA, WISCONSIN 
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4 
MONMOUTH Jirst with the finest 








CLEVITE* 77 
runs wetter to 
lengthen 
bearing life 


HE “unfinished” looking finish of a 
| Clevite 77 bearing is an achievement 


—nota mistake. The problem was to produce 





a bearing that gave unequalled service life 
under severe operating conditions. To ac- 
complish this, the most excellent surface 
action was required—the maintenance of a 
uniform oil film under conditions of engine 


overload—lugging and overspeed. 


Hundreds of hours of experiment and test 
were required to develop the lusterless, satin 
finish you now see on Clevite 77 Bearings 
Examine this finish—it accomplishes exactly 


what was sought. 


Clevite 77 Main and Connecting Rod 
Bearings for replacement use are furnished 
under our Monmouth Brand and only for 
applications where engine manufacturers’ 


specifications call for Clevite 77. 





THE CLEVELAND 
GRAPHITE BRONZE CO. 


Cleveland, Ohio 


CGB FIRSTS: The development of continuous strip casting, 1929—thinwall babbitt lined steel-backed bushings, 19 ‘ us castir copper lead on 
steel strip, 1934—tri-metal bearings, 1938— Micro* Bearings, 1939—Clevite 77, 1944—and others which have helped to revolutionize the ed bearing industry. 
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THESE #RODUCTS HAVE 


PACKARD IGNITION CABLE 


Long considered the “standard of the automo- 
tive industry,” Packard high-tension cable is 
used as original equipment on more cars, 
trucks, buses and tractors than cable of any 
other make. Packard FOUR-FORTY and Packard 
LAC-KARD ignition cable are designed to 
deliver balanced performance in every make 
and model car, truck, bus and tractor in 
operation today. 


PACKARD BATTERY CABLE 


Packard battery cables are used as original 
equipment on more cars, trucks, buses and 
tractors than cables of any other make. Packard 
battery cables are full size, full weight . .. are 
available with LEADALLOY terminals or leaded 
brass terminals. Both types are packaged in 
individual cartons—both deliver top perform- 
ance—both have acceptance, everywhere. 


one 


PACKARD LOW-TENSION CABLE 


As with Packard's other products, Packard low- 
tension cable is used as original equipment on 
more cars, trucks, buses and tractors than 
cable of any other make. Packard's “249 
Compound” insulation, by every laboratory 
test and by the test of long, hard usage, has 
exceptional resistance to heat, oil, chemicals 
and abrasion. 


77, 


REG US PAT OFF 


J As > 
We hifi 7 ai) 


‘thigt 


Packard Electric Division, General Motors Corporation 
Warren, Ohio 


FOREMOST BUILDER OF AUTOMOTIVE AND AVIATION WIRING 
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Jn ae 
emacs 


Gnedionel WEN 


shielded ignitio 


Auto-Lite 
FLEXTRAND”” 
primary Wire 

Highly resistant to attacks 
of he oi 

Lite silver: 

trand” i 
permits easier 
and soldering, giv 


life, is eO5Y to install. satisfaction. 


Backed by the greatest 
support in the industry! 


Auto-Lite Wire and Cable is Americo’s only consumer- 
advertised line! The Auto-Lite name is featured in national 
farm papers «°° Auto- blanket 

t to ¢ 


Cable today! 


Auto-Lite i Auto-Lite Automotive Cables 


Sales boosting displ e Battery Cable Wall 


from jobber at spe 
ire and 

about 
and other 


Bat- 











@ Heats in 3 to 5 seconds 
@ Cools quickly 
——@ Reaches “inaccessible” spots 
@ Tiny bulb automatically spotlights work 


@ Tips easily replaced 
@ Economical—-heats only when trigger 
is pressed 
@ Has rugged tip for probing 


@ Balanced for maximum 
comfort and accuracy 





Pick Any Assortment You Want ¢ 
of Auto-Lite Wire & Cable Totaling 599495 
OR 
This nationally famous Wen soldering gun, carrying a list price of $12.95, is yours 
for only $4.95 with each $29.95 order of Auto-Lite Wire and Cable. Check your stock today 
. contact your Auto-Lite Wire and Cable jobber . . . put in your order and the 


Wen Gun is yours at this low, low price. Special bonus of one extra soldering tip 
without charge if you act at once . .. so order now. 


See Your Jobber Today or Write: Merchandising Division 
THE ELECTRIC AUTO-LITE COMPANY, TOLEDO 1, OHIO 








one way 


two ways 


all ways == 


..- Griffin Leads In Safety Lighting 


@ Griffin gives you the answer to all safety up under years of rugged fleet wear. Every 

lighting needs. Whether it’s stop lamps, turn _Grriffin lamp is fleet engineered for longer life, 

signals, warning signals, clearanceand marker _ trouble-free service—and to keep maintenance 

lamps, mirrors—you name it, Griffin makes it and replacement costs to a minimum. 

—better! See your Griffin jobber now. You'll find it 
Pick up a Griffin lamp—look at it. You'll pays to concentrate on Griffin—the complete 


find it’s heavier, sturdier, tougher, able to stand line engineered for fleet use, alone. 


THE GRIFFIN LAMP COMPANY - HAMILTON, OHIO 


Model No. 200 Whopper stop lamp, 7%” diam. 4” depth. 
Finished in black enamel. Stainless steel door. Lens color red or 
amber. 


Medel No. 550 New class A, Type 1, double faced turn signal. 
Only 2” deep—needs no reflector. Throws an amber signal 
forward and red signal to the rear with one bulb and a single 
set of wires. 


Model No. 360 Emergency warning blinker. A high intensity 
warning blinker with 360° lens. Visible all around the horizon 


in brilliant sunlight or total darkness. AUTOMOTIVE SAFETY LIGHTING 
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Globe originated the principle of lifting a car by its 
frame instead of by wheels or axles. And the Frame- 
Kontact Hoist pioneered by Globe is hailed as the 
most important advance since automobile hoists 
were first introduced a quarter century ago. 


These revolutionary Globe Frame-Kontact Hoists 
are easy to install, easy to use. Cars are “‘spotted”’ 
merely by driving into front wheel wells. When 
down, these hoists provide neat, unobstructed floor 
space. There’s plenty of elbow room for the mechanic 
under a Globe Frame-Kontact Hoist—he can do 
better work and do it faster! 





Dual Post Globe 
Frame-Kontact Hoist 








Has all the advantages of the Single 
7 Post type PLUS wide-open accessi- 
Single Post Globe ; , “ bility. There is an unobstructed aisle 


Frame-Kontact Hoist lengthwise of the car: removal and 

replacement of transmissions, drive 
Ideal for lubrication, brake inspec- shafts, and other under-car parts 
tion and repair, tire and wheel jobs, are speeded. Use the coupon to 
installing tire chains, general service iT send for illustrated booklet on Frame- 
and maintenance. . Kontact Hoists. 














be Frame-Kontact Hoists are manu 
i under one or more of the following 
patents: 2593630— 2593635. Other 

S & Foreign Patents pending 


Globe Hoist Company SAJ-442 
1000 E. Mermaid Lane 
Philadelphia 18, Pa. 


I want to know all about Globe Frame-Kontact Hoists 


Name 





Address 





7 THE BE stiri 


GLOBE HOIST COMPANY, 1000 E. MERMAID LANE, PHILA. 18, PA. 
Factories at Des Moines, lowa and Phila., Pa. 


City Zone State 
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You can not build 
permanent business 
with inferior brake 


S a 
lining e e ¢ The sure way to 
satisfy customers, increase busi- 


ness, and make greater profits 
is to reline with Raybestos PG 
Proving Ground Tested Brake 
Lining Sets. They give the safe, 
sure stops and have the long- 
lasting life that complement 
your good shop work, satisfy 
your customers, and increase 
your profits. 


INSIST ON THE RAYBESTOS BRAND ON EVERY 
PIECE OF BRAKE LINING. IT’S THERE FOR 
YOUR PROTECTION. 


PG for riveting Ray-BOND for bonding 


<4 
=] 


PULL WHEELS AND USE THE 
RAYBESTOS BRAKE CERTIFICATE 


These two things, plus the quality of Raybestos 
Brake Lining, will give you the keys to brake 
service volume. And month after month, 
powerful pre-selling Raybestos ads like the 
one below will support you by urging city 
and rural car owners to have their brakes 
certified safe. 








Inferior brake a 
can be the most costly 
thing you buy--: 00 8% 


fait just when you need it most to prev™ 
dent. That's why Raybestes quality & 
worth © few pennies more Ask for ® 
Proving Ground Tested Brake Linind: ‘oer 
Sonded. You'll get a greater margin fey? 
praca lining lite Hove « Raver?” we oe 
" check your brakes today # cotinine ye 


he 
Wve Reyisestos mat ne wt 
be ney - oot 


YOUR CUSTOMERS AND PROSPECTS 
WILL READ THIS RAYBESTOS AD 
Hard-hitting advertisements like this are 
appearing regularly in The Saturday Evening 
POST and in Farm Journal + thousands 
of car owners right in your own neighborhood 
will become brake lining conscious . . . will 
want to buy Raybestos. 





cart Fae 
50 YEARS OF SERVICE...50 YEARS OF PROGRESS... 1902-1952 qs) 
tir 


PG SETS 


AMERICA’S BIGGEST SELLING BRAKE LINING 


RAYBESTOS DIVISION of Raybestos-Manhattan, Inc., Bridgeport, Conn. 
RAYBESTOS-MANHATTAN, INC., Manufacturers of Brake Linings ¢ Brake Blocks « Clutch Facings « Radiator Hose « Fan Belts « Mechanical Rubber 
Products « Rubber Covered Equipment « Packings « Asbestos Textiles « Sintered Metal Products » Abrasive and Diamond Wheels « Bowling Balls 
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Ask youn Federal-Mogul Jobber! 


gtARing 


More bearing part numbers than any other line . . . plus the 
nation’s only complete exchange connecting rod service. The 
Federal-Mogul line is the COMPLETE line, designed for service! 


F EDERA 
FEDERAL-MOGUL SERVICE Mogul 
(Division of Federal-Mogu! Corporation) Detroit 13, Michigan 


Engine Bearings © (Main, Connecting Rod and Camsheft) ¢ Bushings « C cting Rod Service — Ex- 
change Insert Reds, Rebabbitted Rods © Connecting Rod Bolts and Nuts © V-Seam Piston Pin Bushings S¢ \ ct 
Shims and Shim Stock RV 
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PROOF. you can cut 


INGERSOLL-RAND ;~--~ IMPACTOOLS 


HAND IMPACTOOL TIME 
OPERATION TIME TIME SAVED 





6.9 5.1 26%, 








OVERHAUL HYDRAMATIC TRANSMISSION 


° RENEW PISTON RINGS 
REMOVE & REPLACE HYDRAMATIC TRANSMISSION 3.3 1.5 55%, 
tum 5.5 4.0 27%, 





OVERHAUL DIFFERENTIAL CARRIER ASSEMBLY 3.2 2.1 34°, 





whe these! 


Yes, it’s performance that counts! That’s why 
shop owners and mechanics are raving about 
the powerful I-R Impactools. 

Benefits for Management—25% more jobs 
through the shop without enlarging working 
area or extra manpower .. . increased sale of 
parts ... improved customer service ... high 
mechanic morale. 

Benefits for Mechanics—There is no kick or 
twist on the toughest jobs... flat rate mechanics 
earn more ... the multi-purpose attachments 


RENEW REAR SPRING 


8 5 38°, 


provide a powerful tool for drilling, reaming, 
tapping, screw driving, driving and removing 
studs, etc. 

All of these benefits and many more are 
detailed in the series of FREE Automotive 
Service Guides. Get your copies from your 
I-R Jobber. 


Available for 

AIR and ELECTRIC 
operation ... capacities 
up to 1/4" bolt size. 





your service costs 


Be sure to get this 
series of fact-filled 


AUTOMOTIVE 








OLDSMOBILE SERVICE GUIDE ... is the eral ways. To check your own service time 
latest Impactool time study book ... it is and find out how Impactools speed up your 
just as informative as the Chevrolet, Ford, operations. To see how mechanics can easily 
and Plymouth guides already issued. Like handle additional work without shop expan- 
the first three, it contains facts and figures sion or extra manpower. To discover—by 
gathered in hundreds of service shops from using the handy “Pay-Off Profit Chart”— 
coast to coast. how Impactools “pay for themselves” in less 
ON EACH SERVICE JOB REPORTED, me- than 30 days. 

chanics first performed the jobs with SEND COUPON NOW for your “Automotive 
standard hand tools. Then they repeated the Service Guides.” They’re free! If you have 
same service operations with an easy-han- the first three, you'll want the Oldsmobile 
dling Impactool. Accurate savings in hours guide right away. Or get all four. There’s no 
and minutes are set down in this book. obligation. Just mail coupon below, or ask 
YOU'LL USE THESE practical guides in sev- your nearest I-R Jobber. 


oe Pa 
i 


INGERSOLL-RAND 

Advertising Division, Dep't ASG, Phillipsburg, N. J. 

Please have your nearest Impactool Jobber deliver copies of the 
“Automotive Service Guides” checked, without cost to us: 


I 

i 

‘ 

| Automotive Service Guide for CHEVROLET 
i Automotive Service Guide for FORD 

' Automotive Service Guide for PLYMOUTH 
i 

I 

] 


your! 


Automotive Service Guide for OLDSMOBILE 


e 011 BROADWAY, NEW YORK 4, N. Y.e @ exe 
i 
as I 

















The sign of a good piston job... ALCOA Lo-Ex! 

You'll gain new customer confidence in your repair 

jobs ... after they feel the engine power possible 

with replacement pistons of ALCOA LO-Ex:-. 
ALCOA Lo-Ex is a low-expansion aluminum 

alloy designed into pistons that fit close at all 

running temperatures. Your customers get full 

compression ... no hot spots ... savings in gas 

and oil. Results that develop confidence in 

your service. Keep your customers happy, 

stock replacement pistons trademarked 

ALcoa Lo-Ex—cast by Alcoa, finished by 

precision-minded piston makers. 


ALUMINUM COMPANY OF AMERICA 
1853L Gulf Building + Pittsburgh 19, Pa. 





“SEE IT NOW” 
with Edward R 
Murrow — CBS-TV 

every Sunday 
brings the world to your 
armchair. Consult your 
newspaper for local time and 


pannel, 








HOLLEY 
Offers the 
No. 85R-300 
All Ignition 


Dealer Stock 


The New Holley Original Equipment Ignition 
Merchandiser Gives You Only Fast-Moving Component Parts 


There are nearly 14,000,000 Holley equipped cars 
and trucks on the road. That's a ready-made mar- 
ket for you. And now—for the first time—Holley 
invites you to become an authorized Holley 
dealer by stocking just $26.72 (your net price) 
worth of the fastest-moving ignition parts in the 
Holley original equipment line. 

Selected after a careful survey of rapid turnover 
ignition parts, the Holley Ignition Merchandiser in- 
cludes such items as: caps, rotors, condensers, coils, 
diaphragms and contact sets for 8-cylinder Fords 
and late model Lincolns and Mercurys as well as 
6-cylinder Fords and Ford Trucks. 


As an authorized Holley dealer, you get the same 
discount on the entire line of fuel and ignition parts 


4 
° “% 


SEE Fs a * BOOTHS 
us jA3 [. oI A-636 
AT % - A638 
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. . and you receive up-to-the-minute service and 
catalog information direct from the factory. 


SEE YOUR HOLLEY DISTRIBUTOR 


G 


5930 VANCOUVER AVENUE + DETROIT 4, MICHIGAN 
FOR MORE THAN HALF A CENTURY— 
ORIGINAL EQUIPMENT MANUFACTURERS 
FOR THE AUTOMOTIVE INDUSTRY 





: 
¥ 
: 
: 
= 
t 
& 
% 
; 
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YOU CAN MAKE SUBSTANTIAL PROFITS 


SELLING 


DISPLAY * DEMONSTRATE 


Get your WHITEWALLS dis- 
played where customers 
can see them! Talk them 
up! Show your customers 
how WHITEWALLS can 
beautify their cars. 


ON ALL-METAL WHITEWALLS*! 





LYON WHITEWALLS are easy to 
sell! Car owners by the thou- 
sands are giving new beauty and 
design to their cars at low cost 
—the Lyon way. New type 
WHITEWALLS—an exclusive Lyon 
product — are simple to install, 
easy to keep clean, won't scuff 
or fade, and give the appearance 
of the newer style white side- 
wall tires for only a few dollars. 
The extra profits this accessory 
offers are yours for the asking. 
Cash in on WHITEWALLS now! 


) LYON, INC 


LIST PRICE 


$795 


SET OF 
FOUR 


SLIGHTLY HIGHER 
WEST OF THE ROCKIES 


ORDER NOWfrom your oil or 
tire jobber, or write us for the name 
of the Lyon distributor nearest you. 


4B Fits all 15” safety rim wheels used 
by Chrysler, De Soto, Dodge, Plym- 

outh and Packard 

Fits all other 15” standard rim 
4A wheels 

Fits all 16” safety rim wheels used 
5B by Chrysler, De Soto, Dodge, Plym- 

outh and Packard 

Fits all other 16” standard rim 


SA wheels 


Manufactured under potent number DES 140,205 


LYON INCORPORATED 


13881 WEST CHICAGO BOULEVARD e DETROIT 28, MICHIGAN 
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Here's the lining 
youd put on 
your own car! 


Vv 
s7UBEM, 


4 
7 


< 


ACNER CoMaX BRAKE LINING 


is unsurpassed for quick, safe, smooth stops 


Available on shoes, either bonded or riveted, 


You won't find a kick in a truck load. Wagner 
CoMaX Brake Lining incorporates a// the 
good qualities a lining should have for 
dependable performance. It does not compress 
or swell, and brakes remain adjusted over 
long operating periods. It is long wearing, 
and won't score drums. 

The uniform texture of CoMaX assures the 
same type of brake surface always being 


or drilled sets, rolls, blocks or cut segments. 
The line is so complete that it includes the 
right lining for every type of car, truck or bus. 
For details, see your Wagner jobber, or 
write us for Catalog AU-500. 

You can depend upon WAGNER QUALITY 
because Wagner products are used as original 
equipment by automobile, truck and trailer 
manufacturers. 


exposed to the drum. Grips silently. 


Wagner Electric @rporation 


6362 PLYMOUTH AVE., ST. LOUIS 14, MO. 
(Branches in principal cities in U. S. and in Canada). 


The 3Rs tor better brakes... 


REFILL with Wagner Lockheed Brake Fluid 
REPLACE with Wagner Lockheed Brake Parts 
RELINE with Wagner CoMaxX Lining 


. namne in brake service 
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+ Ask the 
| Dealers 
Who Use 


Linco!n.... 


Linco/n lubricating equipment 1 Check the Fan Belt 


2 Check the Air Cleaner 

3 Check the Oil Filter 

4 Check the Spark Plugs 

5 Check the Battery and Cables 
6 Check Radiator Hoses 

7 Check Radiator Fluid 

8 Check the Muffler and Tail Pipe 


9 Check the Headlights, Stoplights, 
Indicator Lights, Interior and 
Exterior Lights 


MAKE If A HABIT TO MAKE THESE MAJOR INSPECTIONS 


10 Check the Windshield Wiper 
BUILD YOUR SERVICE SALES VOLUME and Windshield Washer 
WITH A MODERN Linco/n 11 Check all four Tires 


12 Replace lost or damaged grease 
fittings with LINCOLN BULLNECK* 
Fittings ... the modern fitting 
with the ball-in-the-top .. . 


' LUBRICATION DEPARTMENT seals dirt out . . . grease in. 


*Tradename Registered 
© @ PIONEER BUILDERS 
& 


LUBRICATING: EQUIPMENT @ « 
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‘Its like hanging out a magnet!" 


I’ve found that Ford owners are really on the look-out 
for this sign when their Fords need repairs! 


HERE’S HOW TO GET IT... Mail in this 
coupon now and we'll send you full informa- 
tion on how to get this business building 
sign. The sign won’t cost you a cent. 


Independent garage men who hang the 
Genuine Ford Parts oval learn one thing fast. 
It means business. It draws in the Fords that 
need repairs, like a magnet! 

Re nn a ee ee ee ee 


The reason is simple. Ford owners know from 
MAIL THIS COUPON NOW! 


experience that a service station which takes 
the trouble to stock the right parts for their 
cars will take the trouble to give their cars the 
right kind of service. 


PARTS AND SERVICE SALES DEPARTMENT 
Ford Division, Ford Motor Company, Box 658, Dearborn, Mich. 
Please send me complete information telling me how independent 


garages can get a Genuine Ford Parts sign. I'd like to cash in 


FIRM NAME 


And, now more than ever, they will know that 
this Genuine Ford Parts oval means fine parts. 
For, powerful advertisements in LIFE and 
other publications tell them why Genuine Ford 
Parts are best for Fords! 
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ADDRESS 


on this, too! I 


STATE —_ — 
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— a 
shop is equippe 
with Thor tals J 


“Emergency Service’ is STANDARD SERVICE in your 
shop when you're equipped with Thor Power Tools... 
the amazing new Thor Impact Wrenches for tear-down 
and reassembly in minutes instead of hours . . . the 

TO 0 RS precision-built Thor VALVE REFACER and SEAT 
GRINDER that make any mechanic a valve expert over 
night . . . powerful drills, sanders, polishers. These are 
the REAL money-makers in the service industry today. 
Ask your jobber for a Thor Catalog. Or write ‘Thor 
Tools,’’ Aurora, Ill. 


VALVE REFACERS e VALVE SEAT GRINDERS e SANDERS 
IMPACT WRENCHES e POLISHERS @ DRILLS e SAWS 


BODY AND FENDER HAMMERS e@ GRINDERS e HAMMERS @ s)) 
BENCH GRINDERS e SCREWDRIVERS e@ ACCESSORIES a <e/ 


T FRo> 
eeu PORN 


) nes 
Un jos® 


FACTORY SERVICE BRANCHES IN 20 PRINCIPAL CITIES 
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/housands of Voalors Gay— 
| 4c $§$- 24/ 


Slauds tor. 














$S-24 
Comes complete in shipping carton with stock of 24 WIX 
HEVI-DUTY Cartridgcs. The Display Stand is yours ABSO- 
LUTELY FREE of extre cost. Here's the stock: 


Cartridge Services or Replaces 

PC-1-F Fram C-4, C-4P2 

PC-1-A AC L-ll 

PC-4-F "52—6 cyl. Ford; '52 Lincoln 
PC-10 Fram C-3, C-3P2 

PC-80-N Puro., Atlas, Mopar P-70, PN-15 
PC-100 AC C-115, Puro. P-51 

PC-62-N Chrysler Full Flow 

PC-127 Buick Full Flow 

PC-122 Olds. Full Flow 


Attractive 24 Cartridge Display Rack — List Price Sheet — 
Dealer Cost Sheet — Dayglo Window Sign — Combination 
Inventory and Identification Chart. 


your cost ony *22.93 


of Oil Filter Cartridges 


Stand it on Your Island, at the Grease 
Rack or in Your Stove and Watch 
Sales and Profits Soar! 


This SS-24 Display Rack unit stands for every- 
thing that speeds up sales. It springs right 
over the one barrier to Oil Filter Cartridge 
sales—the forgetfulness of the car owner. It 
puts in your hands a tireless, silent salesman 
that never stops selling, plus a low cost stock 
of high profit Cartridges to service every pop- 
ular filter-equipped car on the road. And, it 
comes to you complete in ONE unit —a 
handsome, lightweight, easily portable Rack 
(NO CHARGE) with Filter Identification 
Chart, Dayglo Sign and 24 WIX HEVI- 
DUTY Cartridges—all in place in one pack- 
age. Just slide Rack out of carton and you're 
all set to do business—QUICK! 

Feature SS-24 . . . it’s. a springboard to Filter 
Cartridge profits for thousands of Dealers 
right now—GET IN THE SWIM! 


wrt 


OIL FILTERS CARTRIDGES 


WIX ACCESSORIES CORPORATION - GASTONIA, N.C. 
IN CANADA: WIX ACCESSORIES CORP., LTD., TORONTO, ONTARIO 
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A SAGINAW 
RECIRCULATING-BALL BUMPER JACK 


is its own best salesman! 


ALWAYS READY 


Nothing to get out of order 


—no fluid to leak. ; — " ~— 


COMPLETELY SAFE 
Recirculating balls roll 
weight up—cannot slip. 


SO EASY TO USE 
Even a child can 
operate this jack. 





No wonder this is the world’s easiest jack to sell! The Saginaw 
Recirculating-Ball Bumper Jack practically sells itself, for it’s 
the ruggedest, sturdiest, most dependable jack ever built. And 


every inch of it looks the part. 


But better than that, when your customers spin the handle, they’re 
in for a wonderful surprise. Bearing balls racing between the 
screw threads provide almost friction-free operation, which rol/s 
up the heaviest car swiftly and with astonishing speed and ease. 


Then, too, the jack’s frame is made of strong, pressed steel. 


JOONITED y The base is rigid and steady. And—as an extra safety feature— 


a special brake prevents handle from spinning when car is 


being lowered. 


j 

oroRS / 
SAGINAW BUMPER JACKS ; oereue 
A UNITED MOTORS LINE that sells itself. And it is a jack that offers you a great sales 
Available Everywhere Through 
UNITED MOTORS DISTRIBUTORS 


That is the Saginaw Recirculating-Ball Bumper Jack—the jack 


opportunity. Call your United Motors Distributor today. 


The Saginaw Recirculating-Ball principle has 

been proved through the years in over a quarter 

of a million bumper jacks—and in over a million 
J automotive steering gears. 


LIME Univer 


STEERING GEARS AND LINKAGES . PROPELLER 


STEERING GEAR SHAFTS © TRANSMISSION CONTROLS e¢ TURN 
SIGNALS ° BALL BEARING SCREW AND NUT 


' DIVISION ae ASSEMBLIES e AUTOMOBILE JACKS 
General Motors Corporation, Saginaw, Michigan 
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Dealers and distributors who sell 100% Bradford- 
Pennsylvania Veedol Oil will tell you it's a 
product that wins steady customers and is highly 
profitable to handle. 


For cars and trucks — VEEDOL, “The World's 
Most Famous Motor Oil” is a premium oil plus 
plenty! Its famous “Film of Protection” goes far 
beyond mere “‘premuim-type” performance to keep 
motors cleaner . . , safer . . . smoother-running! 

For tractors — 150-HOUR VEEDOL TRACTOR 


Specifications 104, 106 
Along Federal Row 108 
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They talk about 200,000 mile 
piston life with. 





Sa 
‘ ell iif 
ao tg 


——— 


200,000 
MILES 





GI-60 Groove Insert 


That's right! Fleet owners report amazing 
results from pistons equipped with GI-60 
Groove Insert, the only dependable, eco- 
nomical answer to top-ring groove wear. 
It works equally wel! in new or resized 
pistons. One operator says average piston 
life in his fleet has risen from 50,000 miles 
to better than 200,000 miles since making 
a standard practice of installing GI-60. 
Both the inserts and the tools for installa- 


tion are exclusive products of Sealed Power. 


Old pistons quickly restored to active duty by 


The World’s Best Piston Resizing Method! 


Finished size accurately 
controlled by split-second 


timing. 


Transforms surface metal 
of piston-pin boss areas 
into a forged-like structure, 
making expansion permanent. 


Does not disrupt thrust face 
surfaces of pistons. 


4 Retains original cam- 
ground shape of piston. 


5 Eliminates piston slap and 
increases ring life. 

6 Original close fit of piston 
is restored. 
Black dry film lubricant 
provides positive initial 


lubrication. 


Scaled Power Corporation 


MUSKEGON, MICHIGAN 





For you, too? Dees “safety sell service” in your 

shop? Have you been studying the 
growing registration figures (nearly 53,000,000 motor 
vehicles in this country today) and the equally 
mounting traffic accidents and fatalities? There's a 
mint of money in safety repairs for the operator who 
truly promotes them. Page after page in this issue 
will convince you. If you’re not convinced, you’re wel- 
come to contact directly the authorities for the sta- 
tistics in these articles which show the profit potential. 


Switching his service manager to the car sales 

force and a car salesman to the service 
desk temporarily at Bagby Hall Motors at Jackson, 
Miss., has paid off. Bagby Hall, president of this 
Lincoln-Mercury dealership, said last month his ser- 
vice absorption this year has been running 20 per cent 
above last year, due chiefly 
to what happened after 
this shift was eliminated 
and the two men had re- 
turned to their old jobs. 
(“Service absorption” is 
the percentage of operat- 
ing—or fixed and semi- 
fixed expense covered 
by gross profit from all 
service and parts opera- 
tions.) The service mana- 
ger now writes no repair 
orders, but spends his 
time instead listening to 
customers’ complaints 
(and any bouquets) and 
roaming through the 


convention. “The bird hunter, on the other hand, goes 
out and scares up his quarry. The deals which the 
deer-hunter salesmen make don’t give any profit be- 
cause they’ve been shot at by all the other dealers. 
The bird-hunter salesmen go out and scare up their 
own deals, and that’s where money can be made.” 


Will controls on this indus- 
try be ending early next 
year, thereby turning the valve which must surely be 
turned eventually to engulf dealers in a riptide of new 
cars? Charles J. Farrington, the 62-year-old live-wire 
assistant to the president of the National Automobile 
Dealers Association, told this same convention: “We 
(NADA) are determined to take you out from under 
all controls. We don’t think they are good for the 
retail automobile dealer.” He has worked on Capitol 
Hill since 1914 


Controls end soon? 


Labor unions 4re con- 
tinuing 


to nip at more and more 
dealerships, and there's 


no reason to believe the 
trend will be lessened. 


With prospects that deal- 
ers will be flooded with 
cars to sell next year, 
there’s good reason for 
firms with poor employer- 
employee relations to con- 
sider this advice from 
Managing Director John 
O. Hofbauer of the Lou- 
isiana Automobile Deal- 


shop. ers Association: “Prac- 
tice some good human 


Roaming as been 

a profitable 
thing in this shop—as 
done by the service manager. Improvements have 
been made based on observations by the manager 
which weren’t obvious when he had his nose in a 
repair-order book, said Hall. More details appear 
on page 226. Incidentally, the salesman is more sym- 
pathetic toward the service manager today. Many 
repair shops are too small to employ a separate service 
salesman, but the lessons learned by freeing the ser- 
vice manager from a lot of routine might be adapted, 
modified, in almost any size operation. 


Salesmen Of cars are either “deer hunters or bird 

hunters,” according to L. B. Lary, busi- 
ness Manager of the 36-dealership Hull-Dobbs Co., 
with headquarters at Memphis, Tenn. “You know 
how a deer hunter takes his stand and waits for a deer 
to come along to be shot at,” he observed in a speech 
at the Mississippi Automobile Dealers Association 


relations inside your or- 

ganization. Have some 

place to handle employee 
complaints.” He, himself, was a Cadillac and a Ford 
dealer in New York for a total of 22 years before he 
retired to a cattle and tung-oil plantation in southern 
Mississippi, which he relinquished to devote time to 
his present work. Unions have been busy lately at 
New Orleans, aiming at the Chevrolet dealers—the 
usual tactics of going after the bigs first and, if 
successful, later the smalls. 


resolved at their convention 
last month to battle major oil 
companies of Texas who, the resolution charged, have 
evolved a “systematic scheme for excluding automotive 
wholesalers from the primary market” of 12,000 ser- 
vice stations within the state. The resolution called 
on the attorney general for “forthwith prosecution of 
any violations of the anti-trust laws of Texas or the 
nation.” The association is 210 members strong. 


Texas wholesalers 
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Proven Profit Maker! 


WEAVER dynamic WHEEL COUNTERBALANCER 


® Reveals degree of dynamic unbalance while wheel spins 


® Shows where to put balance weights 


® Determines how much weight to apply 





Cash in on the tremendous, ever-present need 
for wheel balancing service. It takes no big 
investment nor any special skill when you use 
a Weaver Dynamic Counterbalancer. This 
machine not only reveals the degree of dy- 
namic unbalance, but shows exactly where to 
put the balance weights, both as to location on 
rim and proper side of wheel, and automati- 
cally determines the exact amount of weight 
required. The whole operation takes but a few 
minutes and represents the fastest, easiest, and 
most accurate wheel balancing method yet de- 
vised. There’s no guesswork. . .no time-wasting 
“cut and try” methods. For further details on 
the Model WJ-41, illustrated, ask your Weaver 
jobber or write us for Bulletin SAJ-958. 


WEAVER dynamic WHEEL TESTER SELLS 
re eo Wheel balancing service 


This Model WJ-69 Dynamic Wheel Tester pro- 
vides the equivalent of a road test to show 
shimmy caused by unbalanced wheels. Once 
customers see the results of the test and realize 
how unbalance may pit, cup, and gouge tire 
tread, they are sure to have all wheels test- 
ed and balanced. For further details, write for 
Bulletin SAJ-958. 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., U.S.A. 


SERVICE SHOP EQUIPMENT 


Twin Post Lifts... Unit Lifts... Wheel Alig Ee . dlight Testers... 


Brake Testers... Wheel Balancing Equipment... Jacks... Dollys ... and Air Compressors 





SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 1952 








A Notable Series of Articles 


Starting in the Next Issue 


HIS NATION faces its most critical period in 

the years immediately ahead. To quote the 
American Economic Foundation: “The freedom of 
the American citizen has never been in graver 
danger than it is today; we are threatened by the 
Big Enemy from without and by Big Government 
from within.” 

These threats to our freedom will remain, re- 
gardless of what political party is in control in 
Washington. (This is written prior to the elec- 
tion.) For there will be the continuing necessity 
for heavy military spending and burdensome taxes, 
along with pressure for new or renewed govern- 
ment controls over prices, wages, rents, materials, 
interest rates. And when the defense program 
tapers off, there will be insistent demands that 
government “take up the slack” with pubiic works 
expenditures and other new spending programs. 

The illusion that prosperity may be maintained 
by government controls and deficit spending will 
continue to threaten our personal freedoms. 

The pressure to expand government payrolls 
may be intensified. And since, already, one dollar 
out of every six paid out in wages and salaries in 
the United States goes to a government worker, 
what chance have we to avoid the disastrous ex- 
perience of England, Australia and New Zealand 
in traveling on down the road to a completely 
socialistic state? 

We have one chance. That is through a better 
general understanding of the basic principles of 
economics—such things, for instance, as the fact 
that a higher standard of living can result only 
from increased production, not from increased 
money supply. 


So it becomes our responsibility—yours and ours 
alike—to help spread a better understanding of 
fundamental economic facts among our associates, 
our employees, and among all those with whom 
we come in contact. That’s why we're starting, in 
our December issue, what we feel will be the most 
important series of articles ever published in any 
business or industrial magazine. It will be a series 
of articles on the economic “facts of life” by 
Americans of such prominence that each one will 
be recognized as perhaps the outstanding national 
authority on the subject he will discuss. 

These articles are being written especially for 
the W. R. C. Smith publications. They will start 
with our December issue and will continue through 
all or the greater part of the coming year. Some 
of the authors: 

Harry F. Byrd, United States Senator 

Laurence F. Lee, President, Chamber of Com- 

merce of the United States 

C. H. Greenewalt, President, E. I. du Pont de 

Nemours & Company 
A. L. M. Wiggins, Chairman of the Atlantic 
Coast Line Railroad 

John W. Hanes, Chairman of the Tax Foundation 

George A. Smathers, United States Senator 

Frank Wilkes, President, Southwestern Gas & 

Electric Company 
E. V. Rickenbacker, President, Eastern Air 
Lines 

Others of equal prominence will be added as the 
schedule for this notable series is completed. 

To facilitate distribution of these vitally impor- 
tant messages, reprints of each article will be mad: 
available at cost. 


AUTHORS OF THE FIRST THREE ARTICLES IN THIS SERIES 


SENATOR HARRY F. BYR 


JOHN W. HANES 
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For finer, faster VALVE JOBS... 
Switth 1 BLACK & DECKER 
<0 


_, 


B&D VIBRO-CENTRIC* VALVE SEAT GRINDER 


is fast, accurate, foolproof. 
Concentric grinding insures cor- 
rect alignment, mirror finish. 
Vibrating action reduces stone 
wear, prevents stone loading. 
Powerful, yet light in weight. 
Available in complete kits of- 
fering assortments of equip- 
ment for all the most popular 
cars or for special groups of 
cars, trucks and tractors. 


B&D DELUXE SUPER-SERVICE VALVE REFACER 


is equipped for complete 
job, no extras to buy! Re- 
quires no complicated ad- 
justment. Permits traverse 
grinding of any angle 
valve face from 0° to 90° 
Handles all popular stem 
sizes, head diameters. 
Quick -clamp collet for 





faster operation. Wet 


grinding at both wheels. 


hen it comes to turning out 

perfectly matched, gas-tight 
valve assembiies, nothing else can hold a 
candle to Black & Decker Valve Recondi- 
tioning equipment! And these correctly 
engineered, precision-built Tools get the 
job done faster, get it right the first time, 


to help you make more profits! 


See your nearby B&D Distributor for a 


demonstration of these Valve Refacers, 


*Trade Mark Reg. U. S. Pat. OF 
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Valve Seat Grinders and Kits. Let him show 
you why it pays to “Switch to Black & 
Decker POWER” . . . for speed, precision 
and profits! Write today for free catalog of 
over 100 profit-making Electric Tools to: THE 
BLACK & DECKER MFG. CO., 629 Penn- 


sylvania Ave., Towson 4, Maryland. 
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A glimpse of U. S. Route 
35 at Charleston, W. Va. 





Make Today’s Cars Safe 
for Today’s Highways 


It is going to take years to modernize our 
roads to minimize traffic hazards. But there 
is something we can do about it— intelligent 
selling of Safety to the owners of vehicles. 
In the succeeding pages the manner in which 
Safety-Selling plans have been carried out 
is given in detail. Can your shop do as well? 
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MAKE TODAY’S CARS SAFE FOR TODAY’S HIGHWAYS 


I EFORE every holiday you hear 
the announcements over the 
radio and see them in the news- 
papers: “Drive safely. Traffic 
deaths this weekend are expected 
to reach —” and the figure is al- 
ways in the hundreds. 

Or the neighbor next door says 
to you, “Say, did you hear about 
John Jones’ wreck?” 

Highway safety is a national 
problem and a local problem. Most 
people are aware that something 
needs to be done about it, but its 
scope is so large that they really 
don’t know where to start, even if 

ey are already in a working 
mood. 

With that thought in mind, 
SOUTHERN AUTOMOTIVE JOURNAL 
asked the departments of public 
safety in 19 Southern and South- 
western states and the District of 
Columbia to answer this question, 
as it applied to their state: 


“What can car dealers and ga- 
rage owners do to help bolster your 
safety program?” 


Three answers were driven home 
again and again, in addition to a 
number of other suggestions: 


1. Give a safety check to all cars 
coming into your shop. Tell the 


owner of any dangerous condition. 


2. Support driver training in the 
high schools, and for adults, too. 


60 


What have you done for safety? 


State 


traffic authorities here 


point up what is being worked 
out and suggest some steps for 
this industry to assist them. 


3. Try to make your customers 
and your shop personnel ‘safety 
conscious.” 


These are simple, positive things 
any shop operator can begin to do 
at once, if he isn’t already doing 
them. And the men who work with 
public safety as a full-time job say 
they are the most important. 

The support of the automotive 
trade is also needed for long-range 
safety objectives. These objectives 
cover a lot of ground and may seem 
too complex for individuals to do 
much about them. But a closer look 
will show that there are many jobs 
into which a single person or a 
small group can sink their teeth 
and accomplish something. Because 
of their knowledge and their direct 
financial interest in motor vehicles, 
dealers and garage owners are the 
logical ones to take the lead. 

The long-range objectives may 
be viewed from three angles: the 
driver, the vehicle and the highway 
system. 

What is the most serious fact 
faced in your effort to cut down the 
toll of accidents? When SAJ asked 
the public-safety officials that ques- 
tion, the overwhelming response 
was “the attitude of the driver and 
the indifference of the public, most 
of whom think an accident can’t 
happen to them.” 

A speed check in Texas showed 
that the average rate of travel for 
passenger cars on the highway 


By M. M. Wilcox 


Assistant Editor 


had increased from 51 miles an 
hour in 1948 to 54 miles an hour 
in 1952. The U. S. Bureau of Pub- 
lic Roads said averag: speed was 
at an all-time high, according to 
accurate road checks in 23 states. 

With a 26 per cent increase in 
accidents in the first half of 1952, 
as compared with the first half of 
1951, Alabama found that the per- 
centage of drivers in their teens 
involved in accidents was 11 per 
cent. ’Teen-age drivers were in- 
volved in one out of ten fatal acci- 
dents. 

An analysis of accidents in Ken- 
tucky showed that inattention to 
warning signs and road conditions, 
plus too great a speed, was the 
cause of most accidents. 

The attitude of drivers can’t be 
changed overnight. Stricter en- 
forcement of laws helps, but it 
doesn’t solve the problem. 

Do you and your personnel set 
an example of safe driving and do 
you take advantage of opportuni- 
ties to mention safety to custom- 
ers? If an occasional driver takes 
the attitude that all this safety 
business doesn’t affect him, suggest 
that he take a look at what is hap- 
pening to automobile insurance 
rates. 

Adequate training of new drivers 
through high-schoo] programs is a 
sure way to have better drivers in 
the future, if a large enough per- 
centage of ’teen-agers can be in- 
cluded in such programs. Statistics 
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show that drivers who have had 
such training have a much lower 
accident rate. In one case, at least, 
the usual “under 24” insurance 
premium is not required if a young 
driver can show that he success- 
fully completed such a course at his 
high school. 

While a majority of accidents 
are caused by the human element, 
mechanical safety of vehicles is an 
important factor and one which 
can be controlled more readily than 
faulty judgment on the part of the 
driver. 

Compulsory inspection of ve- 
hicles is probably the best way to 
get unsafe cars, trucks and buses 
off the road. Details of the re- 
cently-enacted Texas law appear in 
an article on page 62. Virginia re- 
quires that all vehicles be inspected 
twice a year and has reduced the 
number of accidents caused by me- 
chanical failure to well below the 
national average. 

In states where there is no in- 
spection law, cities may require 
periodic check-ups. Details of the 
outstanding program at Memphis, 
Tenn., appear on page 80. 

Whether or not inspection is 
compulsory, any shop can perform 
safety check-ups on the cars driv- 
ing in for service. Such inspections 
may be done informally as a regu- 
lar service procedure, or the firm 
may wish to set up a special safety 
lane, like the one which is dis- 
cussed on page 78. 


Inspect Your Own! 

Dealers and garage owners can 
support well-planned inspection 
programs at the state or local level. 
They can see that all their custom- 
ers drive safe vehicles. 

Crowded streets and highways, 
often in need of repair, are hazards 
in driving. Building and maintain- 
ing roads that will accommodate 
present and future vehicle popula- 
tion is a staggering task, but it’s 
time to get to work on the problem 
in earnest. 

From 1941 to 1951, the number 
of privately-owned motor vehicles 
in the United States climbed from 
34,500,000 to 51,300,000, gasoline 
consumption increased 58 per cent 
and annual vehicle miles of travel 
rose from 333,000,000,000 miles to 
482,000,000,000 miles. 

How long has it been since you 
were delayed by getting behind a 
pokey car on a winding, two-lane 
highway? Did traffic cause you to 
miss the kick-off of a football game 
this season? How long has it been 


It just happens that this is a picture of Bay Street and the railroad over- 
pass on U. S. Route 17 at Savannah, Ga, You probably see every day a 
traffic condition as bad in your community. Are you helping drivers to 
keep their cars in a safe condition to combat traffic hazards while steps are 
slowly taken to improve the roads? Check their cars and save their lives! 


since you took a chance in passing 
a car? 

The problem is local, as well as 
national. Are dangerous intersec- 
tions in your town or city marked? 
Could a couple of one-way street 
or simple lane markings ease a 
bottleneck? Are local authorities 
repairing street damage promptly? 
Support local authorities in plan- 
ning realistically for traffic needs 
and in spending available funds 
wisely. 

Dealers and garage owners, indi- 
vidually and through as. ociations, 
can support state programs for bet- 
ter roads. A number of states have 
laws to prevent diversion of funds 
obtained from motor-vehicle and 
highway-user taxes to other pur- 
poses. Some states are turning to 
toll roads to ease the present bur- 
den on main highways. 

Inflation has had its effect on the 
highway program as well as the 
family grocery bill. While current 
funds for highway maintenance 
and improvement sound large, if 
they were expressed in terms of 
1941 dollars, they would be below 
the prewar rate of highway expen- 
ditures. 

According to the Bureau of Pub- 
lic Roads, U. S. Department of 
Commerce, the highway dollar is 
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spent as follows: new construction, 
56 cents; maintenance, 34 cents; 
administration, five cents; interest, 
three cents, and highway patrol, 
two cents. 

The most recent campaign for 
better roads is the PAR—Project, 
Adequate Roads — movement. It 
has the support of most of the ex- 
isting highway-betterment groups 
at local, state and national levels. 
It emphasizes a realistic, over-all 
approach to present and future 
highway problems. 

Dealers and garage owners 
should take an active part in some 
organization that is working for 
better highways. Group action can 
accomplish some things an individ- 
ual can’t do by himself. 

To give an idea of what Southern 
and Southwestern states are doing 
to promote safety, and show how 
you can help, comments from offi- 


cials follow: 





Alabama 





N. W. Kimbrough, chief, Service 
Division, Department of Public 
Safety—“To help hold down acci- 
dents, the Bureau of Maintenance, 
Alabama Highway Department, for 

(Continued on page 168) 
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EXAS made its first thorough 

check of the automobiles being 
operated on the state’s highways 
this year and found that more than 
one-half of the vehicles required 
service attention. 

Official statistics on the auto- 
mobile defects uncovered by the 
first annual inspection of the 3,500,- 
000 motor vehicles registered in 
Texas are not available. But a sur- 
vey made by the Highway Safety 
Council through the 2,500 privately- 
owned inspection stations disclosed 
that about 52 per cent of the auto- 
mobiles inspected required adjust- 
ments before passing the test. 

Faulty headlights and_ brakes 
were the two primary causes for 
rejection. Many inspection station 
operators estimated that on 90 per 
cent of the automobiles rejected, 
including late-model automobiles, 
headlights were in need of adjust- 
ment, although the lighting 
tems were not the sole causes of 
failure of these automobiles to pass 

Steering gear, windshields, ex- 
hausts and other inspection reqauire- 
ments have been only minor factors 
in the results of the tests. 

Actually, it is difficult to evalu- 
ate what the first year’s operation 
of the inspection law _ indicates 
about the mechanical condition of 
Texas automobiles because. in real 
ity, there were two sets of stand 
ards in operation. 

Strict inspection was originally 
instituted by the Texas Department 
of Public Safety in January. Public 


SYs- 
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Correcting mechanical defects 
might save 200 lives annually 
in Texas, says this official, 
who also describes the rough 
ride in beginning inspections. 


reaction followed the normal pat- 
tern common to most states which 
have instituted inspection laws 
the automobile owners complained 
loudly that the new standards were 
too rigid. 

Coupled with this matter of 
public opinion was another, more 
important administrative problem. 
Garage owners were slow to install 
necessary inspection equipment 
and, on January 1, only a handful 
of inspection stations were in oper- 
ation, and the deadline for inspec- 
tion was April 1. This led to vir- 
tual frenzy among automobile 
owners, produced waiting lines of 
cars eight blocks long, brought out 
cries for relief, and prodded many 
anxious legislators—all of whom 
were up for re-election this year— 
to disavow the law. 


Mr. Morris 


SOUTHERN 


By G. C. MORRIS 
Executive Director 
Highway Safety Council of Texas 


This muddled situation was 
finally eased 30 days later by a five- 
months’ extension in the inspection 
deadline and a drastic easing of in- 
spection rules. Motorists were as- 
sured that, “If a car will roll, it 
should pass the inspection.” This 
was virtually true. 

Minimum candlepower of head- 
lights was reduced from 5,000 to 
3,500. Stop lights were required 
only for 1948 and later models. The 
condition of brake linings was elimi- 
nated as a factor in the test, and 
un automobile that could _ stop 
within 40 feet at 20 miles an hour 
passed. Steering wheels were al- 
lowed four inches of play. Minor 
cracks or discoloration in wind- 
shields were eliminated as causes 
for disqualifications, and a car with 
no windshield could still pass. Only 
serious leaks in the exhaust system 
were inspected, and the rear-view 
mirror requirement was eliminated. 

This new set of rules is con- 
sidered an absolute minimum by 
Texas safety officials. Inspection 
station operators are not convinced 
that the new rules are at all ade- 
quate for genuine safety standards. 

On the Highway Safety Council 
survey, 70 per cent of the inspec- 
tion stations termed present rules 
“about right.” However, 29 per 
cent thought the new rules were 
“too lax,” and one per cent objected 
that the requirements were too 
stringent. 

Even among those who consider 
the present law about right,” 


AUTOMOTIVE JOURNAL for NOVEMBER, 1952 





there is strong sentiment for some 
tightening of the inspection. Eighty 
per cent of the inspection station 
operators think lights on automo- 
biles—front and rear—should be 
more carefully inspected and that ; 
stop lights should be required on * ° 

all vehicles. About 72 aa cent . eight months of this calendi 
favor stricter brake inspections. 1952 1951 1950 
Many garage owners, as a service : : 
to customers, take off the wheel to 


inspect the linings, pointing out 

that a vehicle may pass the road 

test satisfactorily, whereas worn 5 

linings would fail under actual 

driving conditions. i 61 
Seventy-five per cent of the in- ; 5 

spection station operators think 

tires should be included in the in- 5 

spection routine, emphasizing that ; 5 

a car may pass the present test sas 41 

330 


100 per cent and still be dangerous 
because of worn treads. 

Under the law as now written, - i 260 
standards for the safety check are : 633 
written by the Department of Pub- euais 
lic Safety and tightening of the law he 232 
can be accomplished by administra- . 689 643 
tive action. However, the unhappy Oklahonia 
situation of early January’s inspec- 
tion bottlenecks has produced some South Carolina 546 
legislative demands for inspection Tennessee 481 
standards to be written by the Texas 1.542 
legislature as statutory measures. ees 4 

The Department of Public Safety Virginia 589 
has strongly supported the inspec- West Virginia 251 
tion law, recognizing that piece- 











Gradually the highways designed to handle modern traffic conditions are meal regulation of mechanical 
being built. This photo is view of a portion of the Houston, Texas, urban ex- - g Bios enr ear 
pressway. Since drivers taking chances to pass pokey vehicles on congested safety—through individual head- 
roads cause accidents, modern and adequate roads are a true safety factor. light, brake and similar laws—is 

unworkable without uniform in- 


spection. Texas’ highway accident 
toll has been rising steadily in re- 
cent years, and safety officials be- 
lieve that correction of mechanical 
defects might reduce the death toll 
by more than 200 lives annually as 
has been done in other states. 
Repeal of the inspection law was 
a major political issue in state elec- 
tions last summer, particularly leg- 
islative races. Outright repeal is 
unlikely, although not impossible, 
but some modifications in the law 
are certain when the Texas legis- 
lature meets in January 
Opponents of the inspection law 
have charged that it is intended to 
put old-model, farm-family cars 
and trucks off the highways. This 
has had wide acceptance in rural 
areas. However, the Highway 
Safety Council survey shows that 
less than one-half of one per cent 
of owners have refused to have 
(Continued on page 180) 
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N 
pesigned io Modern equipment, an efficient 


layout and a clean appearance 


are essential for a shop that 
a wants to handle safety service. 
Here is an example from Texas. 
1 S 
¢ ali By Baron Creager 
Southwestern Editor 


YTERLING Woolfolk began selling 

service in the safety category 
from the moment he opened his 
doors for business as an indepen- 
dent repairman in Dallas, Texas, 
last June. 

Now at least 60 per cent of his 
volume involves shop operations 
that restore safety in one or more 
functions of a car or truck—brakes, 
mufflers, tailpipes, windshield 
wipers, hydraulic brake systems 
and, especially, wheel cylinders. 

Woolfolk chose to concentrate on 
selling the safety type of service 
for two reasons. 

First, all brake drums and wheel 
cylinders, tailpipes and mufflers are 
assumed to be guilty of defects un- 
til proved sound by examination. 
He abhors the neglect of car and 
truck owners and resultant unsafe 
vehicles. Examining a set of wheel 
cylinders, he ejaculated: “Look at 
that! And then people wonder why 
there are so many accidents!” 

Second, shop operations that re- 
store safe functions in the classifi- 
cations mentioned involve less time. 
In a small shop, with limited man- 
power, many repair orders in these 
classifications can be _ handled. 
Therefore, service operations that 
restore safety also produce quick 
income. 

“We stress safety all the time,” 
said Woolfolk, “but as yet I don’t “tear 
have a headlight machine nor can Losey ic 
I install glass. 

“Brake systems seem to be the 


| 
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In addition to equipment for brake repairs and other “safety services,” 
Woolfolk (above) has equipment to put cars in good operating condition. 


most neglected and, consequently, 
the most dangerous, in the cars and 
trucks we work on. If the cars that 
go through this shop represent ac- 
curately the condition of a cross 
section of the cars in this country, 
then 99 per cent of all wheel cylin- 
ders are leaking and should be re- 
paired or replaced. By the same 
conclusion, 60 per cent of all brake 
drums are out of round. 

“When we get a brake-relining 
job we don’t let that job go out un- 
less we overhaul the wheel cylin- 
ders. We try to sell the owner on 
turning the drums, too. A relining 
job is not much good to the owner 
without those two jobs in addition. 
And with faulty cylinders or out- 
of-round drums, we have a come- 
back on our hands sooner or later. 
I say it’s bad business to reline 


brakes without overhauling cylin- 
ders and turning drums if they 
need it. Turn a customer loose 
with a reline job and uncorrected 
other faults in the brake system 
and he’ll have trouble and come 
back, insisting he got a raw deal.” 
Relining jobs are not always 
necessary in faulty brakes, Wool- 
folk finds. Often there is a reason- 
able amount of service left in the 
lining, but leaking wheel cylinders 
render the system dangerous. 
Woolfolk, who named his young 
enterprise the Auto Mart, gets a 
surprising amount of brake business 
from an automatic stop light di- 
rectly in front of his establishment. 
The stop light serves principally to 
slow down traffic on a main high- 
way entering Dallas before that 
traffic gets to the slower-zoned sub- 


Having the proper tools—in the 
right place—boosts job output. 


urban shopping districts. 

Woolfolk says it is a common 
occurrence for a driver to apply 
his or her brakes for the stop light, 
find that one wheel locks and then 
promptly turn into the Auto Mart 
for service. 

Vehicles accepted for service 
here are road-tested both before 
and after work is_ performed. 
Driven by one not attuned nor ae- 
customed to noises or peculiarities 
of operation, a vehicle will quickly 

(Continued on page 175) 


Devoid of frills, the Auto Mart building emphasizes utility and accessibility. 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 1952 








Faulty brakes have topped the 
lists of defects found in many 


inspections, although drivers 


are more aware of brake needs 
than of other safety devices. 


By WILLIAM F. CARL 


Assistant General Manager, Call Carl, 
Inc., Washington, D. C. 


17 EB HAVE had a 38 per cent gain done as much for us in increasing per cent of all relining jobs come 
W in brake volume for the first brake volume as any other single straight from our brake-adjust- 
eight months of this year over last. factor. It guaranteed three cus- ment service or routine inspections. 
This has meant a rise from our tomer visits on brake check-ups It has become routine procedure 
average monthly $4,000 brake vol- with us rather than elsewhere, and for us to pull a wheel on every car 
ume to a current $5,500 volume helped us catch brake trouble pre- with over 10,000 miles on it, no 
monthly. maturely. matter what the repair job. 

Nor have we hit peak figures. We We observe that people are eager When a repair has been com- 
believe that our brake volume will to have their cars checked for pleted and the car is road-tested, we 
continue to climb as some people safety. Their appreciation of our always go ahead and adjust brakes 
hold on to their old cars in the face safety recommendations is demon- and replace burned-out light bulbs. 
of rising prices. strated by the response we have In these minor adjustments we do 

However, this increased brake had. I would estimate that fully 90 not call the customer. But when he 
volume did not walk into our shops 
without effort and planning. 

Aware of increased public educa- All the way to the floorboard! Frequently the mechanic can show a 
customer the need for brake service merely by depressing the brake 
pedal and then explaining the danger of brakes in such a condition. 





tion in safety and the car owner’s 
keener consciousness of safety, we 
doubled our efforts to make cars 
safe and to reassure our customers 
that they would not only drive safe 
cars out of our shops but have 
lower bills through our close atten- 
tion and foresighted detection of 
minor spots likely to give future 
trouble. 

In other words, we initiated a 
number of practices around a pro- 
gram of preventive maintenance 
These steps have kept our eight 
branches at capacity brake produc- 
tion. 

Top place for bringing results 
was our 3-Star Special, a book of 
coupons covering a year’s time and 
offering one lubrication monthly, 
three brake adjustments and one 
front-end check-up for $7.50—ser- 
vice that would normally come to 
$21.50. 

We believe our 3-Star Special has 
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Modern equipment, like this brake-drum lathe, can be Ab 
» Hil t ’ ’ out 90 per ce ini j i 
used for “demonstration” selling to customers as well from sanelies hee ed cern — a this one come 
as its primary use of doing a volume of quality work. pulling of a wheel on cars with 10,000 nF ag piesa 
. Ss or more. 


car, we inform him t av 
: “4 


picks up his 
what work was done and why. The 
customer who disagrees or protests 
this adjustment is rare _ indeed. 
Where a protest is made, we do not 
charge for the work. 

As a matter of fact, we make it 
a point to record for our own in- 
for the cus- 


formation, as well as 
of his 


tomer’s benefit, the state 
brakes and future needs. We indi- 
cate on these written forms how 
much mileage a customer has left 
on his linings, and make other safe- 
ty suggestions, such as replacing 
master cylinder, renewing brake 
hoses, recupping wheel cylinders or 
replacing them, etc. Estimates on 
labor and materials are given along- 
side the recommendations. 

We discuss with the customer 
when he picks up his car the im- 
portance of carrying out our rec- 
ommendations. If a master cylinder 
is leaking, we tell him that unless 
it is replaced, his whole brake sys- 
tem will fail, causing either an 
accident or serious damage to his 
car. He may counter with some re- 

Continued on page 132) 





A defective wheel cylinder (top 
right) shows a stream of leaking 
fluid that can be pointed out to 
the customer with no difficulty. 
Clear explanations sell the repairs. 


Careful, conscientious attention is 
needed on brake jobs. Brake Me- 
chanic Wesley S. Rogers (right) 
drives a car onto the ramp and 
studies the brake-machine readings. 
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Gelling 


MIUPELERS. 
TAILPIPES 


| gene the sale of replacement 
mufflers and tailpipes day after 
day has resulted in our installing 
from three to five a week. 

For a service station which turns 
to this replacement because it’s a 
big-profit item, that isn’t exactly 
hay. Consider: 

The day before this was written, 
a muffler and tailpipe were in- 
stalled on a ’48 Ford. The pipe cost 
us $2.25 and the muffler $4.69—a 
total of $6.94. The customer paid 
$15.40 for this job which required 
about 20 minutes for a helper and 
me to handle. Our gross profit was 
$8.46 on a job which we did when 
we wouldn’t have been doing any- 
thing else anyway, since we always 
stop everything else to wait on the 
gas trade. 

It’s certain that if a customer 
lets you replace a faulty muffler or 
tailpipe, your gross profit will eas- 
ily exceed 50 per cent. And you may 
well be saving the customer’s life. 

How do we go about selling these 
jobs? 

We have found that ladies, par- 
ticularly mothers, will respond to 
our sales approach quicker than 
men. They seem to be more inter- 
ested in the safety angle. 

We sell more mufflers by ear 
than any other way. If a car comes 
in making a lot of noise, we know 
to get busy. 

If there is a woman in the car, 
usually all we have to do is tell 
about the news story of what hap- 
pened in the West during a blizzard 


Youcan’tsmell carbon monoxide, 
but you can hear some defective 


some months ago. In that storm 
two children were riding on the 
back seat. Hours later the mother 


exhaust systems. Here is how you 
can save lives and turn a pretty 
profit with a very little effort. 


By RAY LACKMAN 


Ray Lackman Service Station 


Augusta, Ga. 


and father, up in the front seat, 
discovered their children dead from 
asphyxiation. They had thought 


Gasoline and oil customers’ attention has frequently been drawn to this 


display, according to Lackman. 


Then he takes the ball from that 


point to make a sale. Even as he spoke, a young man walked up, looked 


at this sign and asked: “What are these things here? 
“Listen there,” replied Lackman. “He wants 


your car sound louder?” 


Will they make 


his car to be a hot rod, but this display did attract his attention.” 


mA LACK 


PROPRIETOR 








the youngsters were sleeping. 

Then there was the case of a 
man I knew whose car made a lot 
of noise. I was kidding him about 
it one day and he said he liked the 
noise. But his wife was in the car 
and she spoke up: “Just listen to 
that thing; it sounds like a hot- 
rod.” 

I got busy on him and sold him 
a replacement. We always try to 
sell—and usually succeed—replace- 
ment of both muffler and tailpipe, 
as we can replace both quicker than 
just one, and there’s more profit in 
replacing the two. There’s also 
more ultimate 
driver. 

A man trying to make a living 
out of pumping gas alone might as 
well quit and get a job selling 
papers or something else. It’s the 
big-profit items like mufflers and 
tailpipes which help you meet the 
budget. 

A lady came in the other day and 
she sat at my desk for about 20 
minutes while we worked. She 
drove away with new tailpipe and 
muffler. That was all there was 
to it. 

It’s not generally known in the 
service trade, but the average car 
on the road today is older than the 
average car before the last war. 

It is known, however, that the 
prices of cars have shot up—for 
many good reasons. 

Tie these two facts together and 


safety for the 


Ray Lackman replaces muffler and ‘pipe in not more 
Buick models. Gross 
above 50 per cent. 


than 20 minutes, except some 


profit on these jobs easily runs 





Could this be your customer? With windows up, you only have to add 
a worn-out muffler or tailpipe to reproduce this posed scene in real life. 


what can you get, if you want to? 
You get an ample answer to why 
you should be watching for muffler 
and tailpipe replacement. There 
are reports that car prices may ad- 
vance higher after Jan. 1. That 
will tend to make more owners 
drive their cars—not trade. 

The pipe and muffler must need 
replacing before we sell the job but 








needed for the 


once we are sure of that fact, we 
bear down. 

We want to serve our customers 
and to make money. Surely here is 
one instance where these two things 
blend into one. 

One of the best times to promote 
these sales, of course, is in the win- 
ter when more cars are operated 
with their windows closed 


His helper and Lackman here display the only tools 
job. They cost less than $15, plus 
the jack appearing between them. It’s that simple! 
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Gelling 


CTEERING 


“It’s much cheaper to repair a 


Caiety 


6s ” much cheaper to fix it than 
to wreck it.” 

That’s what J. J. Austin tells his 
steering customers in Memphis, 
Tenn. It’s a convincing sales argu- 
ment, too. Not many car owners will 
doubt the truth of that statement 
regardless of what needs fixing. 

In the case of faulty steering, the 
truth is self-evident. 

The J. J. Austin Auto Service, 
Inc., uses the safety theme for all 
it’s worth, and finds it especially ef- 
fective in selling periodic align- 
ment check-ups. As a result. about 
25 per cent of the substantial shop 
volume is front-end work. Steering 
jobs average better than two a day. 

The company is one of the city’s 
best-known shops for quality auto- 
motive repairs and service of all 
kinds. Steering has always been 
an important item with Austin. Fol- 
lowing up good salesmanship with 
expert work, Austin has about 50 
per cent of his customers educated 
to the value of periodic check-ups 
and preventive maintenance. 

How does Austin go about sell- 
ing a job? 

Let him tell his methods: 

“In diagnosing trouble, it’s im- 
portant that the service man find 
‘why’ the car is behaving the way 
the customer says it is,” Austin 
says. 

“For instance, if the customer 
complains of bumpy riding at 60 
miles an hour, we first try to find 
what he has done to cause bumpy 
riding. Questioning him, we learn 
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that perhaps his wife bumped a 
curb too hard. It doesn’t take much 
of a bump to knock alignment off. 
Trouble usually starts on one side 
without the car owner actually be- 
ing aware of it. 

“That’s one of the reasons we ad- 
vise our customers to let us make 
an inspection every 7,000 to 10,000 
miles—or at any time when they 
are in doubt. 

“When we find the trouble, we 
point out to the customer that 
faulty alignment can ruin tires 


Austin, garage owner of 


J. J. 


car than to wreck it.” 
the powerful sales point used 
by this Tennessean to promote 


That’s 


all types of steering service. 


By Richard Lane 


quicker than he probably suspects. 
We also stress that we can put the 
front end in good shape for what 
one new tire would cost, and we re- 
mind him that if he lets alignment 
vo from bad to worse he eventually 
will have to buy a new tire as well 
as having alignment work done. 

“It takes a good man for steer- 
ing service work. And _ steering 
work is good work if you really go 
after it. It’s fast work, too. 

“We used to send some of the 
work out of our shop, but we don’t 


Memphis, Tenn., has found it an 


easy matter to interest his customers when he talks steering safety. 
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Mechanic Wallace Long shows the 

different procedures that go into 

a front-end safety inspection at 

this Memphis shop. They are: 

1. Worn bushing and pins. 
Amount of toe-in. 


- Caster and camber, 


2 
3. Steering-gear adjustment. 
1 
5 


. Steering geometry. 
. Wheel balance. 
7. Dynamic wheel balance. 


. Light spots on tire. 


any longer. We simply can’t afford 
to. Through the years we have 
built our reputation on quality 
work—expert workmanship and fac- 
tory parts. This type of service 
has made many satisfied customers. 

“We believe in doing the job 
right the first time. Remarkably 
few of our jobs bounce back on us. 
I’m firmly convinced that if you 
can’t fix it like it should be fixed, 
you are better off to leave it alone. 
It isn’t easy to satisfy a dissatis- 
fied customer. 

Continued on page 188) 
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HE head of a firm that distrib- 

utes much of the automobile 
glass in one trade territory of the 
South knows all the answers in his 
own field, supervises a smart and 
aggressive organization, produces 
and circulates selling helps to all of 
his accounts and complains that 
more glass could be sold if service 
personnel would make more sales 
effort. 

Yet an examination of this exec- 
utive’s personal car showed the 
windshield-wiper blades to be in a 
sorry state indeed, with replace- 
ments long overdue. 

“I know I need new blades,” he 
grumbled. “I just can’t think of it 
at the right time. Now, when I’m 
in for service if someone would just 
remind me...” 

A discussion resulted in the con- 
clusion that dealerships and inde- 
pendents are either more interested 
in or too busy with mechanical ser- 
vice—the bigger ticket jobs—to ap- 
ply preventive maintenance where 
it will insure unobstructed and un- 
interrupted vision for the car 
driver. 

Factors of vision—lights, glass, 
rear-view mirror and windshield 
wipers—provided for in the mod- 
ern motor vehicle are, on occasion, 
more important to safety than pro- 
pelling or arresting factors. And 
among these safety factors the 
windshield wiper, neglected and 
perhaps forgotten for weeks, even 
months, may become of utmost im- 
portance with change in weather. 
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Good vision for the driver is, 
on occasion, more important to 
safety than an engine to move 
the car or brakes to stop it. 
Are you checking these items? 





WIPERS 





By now it is probable that fall 
rains have exposed the more seri- 
ous wiper difficulties in failure of 
the actuating motors, linkage or 
transmission trouble, leaks in vacu- 
um hose or even a failure of the 
booster pump. 

But it is a safe wager that 
many thousands of cars are oper- 


By Baron Creager 


Southwestern Editor 


ating with deficient wiper blades. 
Throughout most of the South, 
summer and autumn were dry and 
excessively hot. Under those con- 
ditions, rubber on wiper blades de- 
teriorates, the wiper becomes in- 
effective. Such blades are cursed in 
a rain, forgotten in fair weather. 
If someone would just remind those 
car owners.... 

Someone in each of the re- 
pair establishments throughout the 


Drivers may replace a windshield but ignore cracked windows. Yet sudden 
pressure on the glass, if a child is playing or if the car swerves, might 
shatter the glass. The same thing could happen to adults also! 
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Will you see a warning sign or 
another vehicle on a night when 
the rain is coming down? This 
“test” of the wipers, windshield 
glass and headlights may confront 
any driver. Be prepared for it. 


An outside rear-view mirror may 
develop a fuzziness because of con- 
densation within the sealed case. 
Replacements can be sold, And 
mention outside mirrors to car own- 
ers who don't already have them. 


South could remind them, convince 
them and sell them for profit. Not 
much on one pair of blades, but not 
much trouble to install either. A 
matter of minutes. 

Blades for the new and popular 
curved windshields, for example, 
install for about $1.50 each. Two 
of them, or $3 worth, contain a 
margin of $1.20. Multiply that by 
the number of cars that drive in, 
and there is the potential. 

In windshield-wiper assembly 
service there is a possibility of a 
repair order of $15, even more. 
That would involve replacing the 
motor and hose and repairing link- 
age and transmission. Hose is 
more protected now and doesn’t 
give much trouble. Neither do 
sealed-in motors, which can be 

Continued on page 184) 


Chances are a driver won't notice he has one burned- Just let the customer feel that wiper or look at it 
out taillamp unless he’s told. A new bulb won’t show closely and he will realize that the next rainy day 
up much on the cash register, but it builds good-will. will bring a streaked windshield, Sell him beforehand! 


AX Lge 


> 


miss 
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YINCE Southwestern Pattery Sup- 
) ply Co., Tulsa, Okla., has been 
featuring a sales campaign on 
“Safety in Cars,” the firm has been 
doing a large volume of electrical 
and fuel-system work. 

Using modern equipment to give 
an accurate diagnosis of the condi- 
tion of the car, shop employees 
show the customer just how checks 
are made and explain why repairs 
are needed to assure safe, reliable 
operation of the car. 

Often a customer will come in 
and ask to have his carburetor ad- 
justed. Since the chances are that 
the trouble is not in the carburetor 
at all, Southwestern Battery Sup- 
ply recommends that the condition 
of the car be diagnosed—and that 
the customer be present when this 
diagnosis is made, if he can spare 
the time. 

Time is taken by the head elec- 
trician to explain all meter read- 
ings in detail so the customer will 
understand just what is being done. 
The car owner is given a chart with 
detailed information on readings, 
their interpretation, recommenda- 
tions for necessary repairs or re- 
placements and the estimated cost 
of parts and labor. 

Once customers have taken time 
to see a complete diagnosis, few of 
them fail to have the recommended 
work done, said Paul King, service 
manager. Often the trouble is in 


the generator, distributor or other 


part of the electrical system. The 
customer is more willing to have re- 
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Are lights, horn, wiring and 
other units of the electrical 


system in good shape? Or will 
they fail on a dark night or 
at times when they’re needed? 


pairs made when he can see for 
himself that they are needed 

The first thing the firm does 
when a car is brought in is to 
check the battery, since it is the 
“heart” of the electrical system 
They use a cell tester that is large 
and easy to read. With the help of 
a colored dial that is readily under- 
stood, the customer can watch the 
testing of each cell and see for him- 
self whether his battery needs at- 
tention or is in good shape. 


By T. Denis Gardner 


Similarly, the dials on the equip- 
ment used to test the voltage regu- 
lator are easy for the customer to 
see and can be explained by the me- 
chanic without difficulty 

A complete test of the ignition 
system on a modern motor analyzer 
can point up a variety of services 
and adjustments that are needed. 
Once this test has shown the me- 
chanic where to look for trouble, de- 
fects in the individual units of the 

Continued on page 134 


Worn wiring, poor connection, a weak battery or faulty adjustment of 
any part of the ignition system are dangers to the driver and the car. 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER. 1952 








The mechanic lets customer watch the dials during the 
starts with the battery. voltage-regulator test and explains what readings mean. 


vt have to do a lot of talking when you find a 
ke this one. Just point it out to the customer. 


Motorists are quick to replace a burned-out headlight. Service Manager King likes to calibrate a distributor 
The condition of wiring should be inspected carefully. while the customer is present and can see the readings. 
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Most safety inspections don’t 


cover fuel system and tune-up. 
But has your car ever stalled 


at a busy intersection? Good 


performance means safety too! 


[* THIS issue other arcicles deal such campaigns, having conducted 
with the most common items many of them in uur shop. 

covered by the usual “safety check’”’ We have also visited many so- 
campaigns. We are familiar with called “safety lanes” to have our 


Ed Lowery, whose experience in the repair shop dates back to 1907 
at the age of 11, is shown here checking float level of a carburetor. 


By E. M. Lowery 


Technical Editor 


personal car tested and approved. 
However, we have yet to find the 
first one to test the engine perform- 
ance. 

On how many “safety check” 
forms have you found engine tune- 
up or engine-performance check? 
We take it for granted that since 
the job was driven in under its own 
power the “old power plant” must 
be okay. 

Sure, we know that in our main- 
tenance program the engine should 
be tuned every 10,000 to 12,000 
miles, and we assume that this is 
done. But what a mistake we are 
making, because in today’s traffic 
engine performance is one of the 
first requirements for safety. 

We believe that today good accel- 
eration is just as important as good 
brakes, good lights, or any of the 
other items usually checked for 
safety. 

We condemn the speed demon— 
and rightly so—but does he create 
a more dangerous hazard than the 
driver whose car doesn’t have 
enough power to get out of a fast 
trot? We don’t think so. 

You have followed him traveling 
at a snail’s pace when he had cars 
backed up for blocks and any one 
who tried to pass took his life in 
his hands. We condemn our high- 
ways, but we think they would be 
much safer if such vehicles were 
prohibited. 

Then there is the job in which 
the engine seems to get tired be- 

(Continued on page 121) 





The Cosmopolitan four-door sedan is one of five models, all having the 205-horsepower engine. 


Lincoln Has 205-hp Engine 


— RING a 205-horsepower en- 


gine, the 1953 Lincoln Cosmo- 
politan and Capri models will also 
have power brakes, power steering 
and a powered four-way front-seat 
adjustment as optional choices. 

Improvements which result in 
better “breathing” have brought 
about the increase in power in the 
V-8 overhead-valve engine. These 
improvements include a four-barrel 
carburetor, larger intake manifold 
runners, larger intake valve diam- 
eters, higher intake valve lift, 
higher compression ratio and in- 
creased idle vacuum. 

In the lower range of speeds, 
only two barrels of the carburetor 
operate, but as additional accelera- 
tion is needed, the two extra 
barrels are brought into operation 
automatically. A choke interlock 
has been developed to prevent com- 
plete closing of the secondary 
barrels while the engine is being 
warmed up. 

Another feature of the car- 
buretor is that the throttle lever is 
equipped with two idle adjustments 

one to regulate the normal idle 
speed on a warm engine and the 
other to regulate the fast idle en- 
gine speed whenever the automatic 
choke is in operation. 

\ mechanical spark control has 


been added, linking the carbureto1 
and the distributor to advance the 
spark immediately upon depressing 
the accelerator. This initial in- 
crease in spark advance, approxi- 
mately 18 per cent, improves per- 
formance, particularly at low en- 
gine speed and makes for a faster 
get-away, company engineers said. 

A new kidney-shaped combustion 
chamber increases turbulence of 
the air-fuel mixture for smoother 
and more efficient combustion. The 
compression ratio has been raised 
to eight to one. 


Engine Breathing Improved 


The larger intake manifold run- 
ners also help improve engine 
breathing and an improved exhaust 
system has reduced back pressure 
as much as 50 per cent. 

An integral part of the steering- 
gear assembly, Lincoln’s power- 
steering unit is activated by a 
pump mounted on the left-hand 
side of the engine between the cyl- 
inder block and fan. The pump is 
belt-driven from the crankshaft, at 
a ratio of 1.76 to one, and develops 
a maximum oil pressure of 750 psi. 

Oil is transmitted from the pump 
to the steering gear by a high- 
pressure hose, which is used to 
allow for engine movement. 
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Valve spring loading to give the 
driver a sense of complete control 
and adequate physical knowledge of 
road conditions over which he 
passes is another feature of the 
steering unit. 

With the optional power brakes, 
only about one-third as much pres- 
sure on the pedal is needed for a 
normal stop as with standard 
brakes, Lincoln engineers said. The 
vacuum - hydraulic type power 
brakes consist of a power-cylinder 
and master-cylinder combination, a 
special pedal linkage, reservoir tank 
and necessary connecting lines. 

The four-way power seat per- 
mits an infinite number of seat 
adjustments both vertically and 
horizontally by means of electrical 
motors activated by push buttons 
conveniently located on the driver’s 
side of the seat. This is an optional 
item. 

Lincoln again offers five models: 
the Cosmopolitan four-door sedan, 
the Cosmopolitan sport coupe, the 
Capri four-door sedan, Capri hard- 
top and Capri convertible. 

Wheelbase is 123” and over-all 
length is 214.1” for the 1953 cars 

The engine has a displacement of 
317.5 cubic inches, bore of 3.8” and 
stroke of 3.5”. Rear-axle ratio is 
3.31. 
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AFTER FOUR YEARS WITH A SAFETY LANE 


Nalety Repairs Keep Growing! 


( UR safety lane 

with its free 
safety inspections 
and free headlight ad- 
justment has become 
a community institu- 
tion, we have found. 

Some 50 to 60 cars go through 
our safety inspection daily—and 
this happens in a state where yearly 
car inspections by the traffic depart- 
ment are not required by law. 
County school buses and taxicabs 
go through our safety lane on 
schedule. 

Our safety lane has realized for 
us a potential that we never 
dreamed of back in 1948 when we 
installed it. 

Witness some of the results we 
have had in repair volume due 
largely to our safety lane. We be- 
lieve our safety inspections to be 
the single major factor that has 
brought us a steady yearly gain in 
repair volume. 

1947 1951 
Labor sales volume $161,000 $187,000 
Parts on repair 
orders 

The first five months of the cur- 
rent year we have hit record fig- 
ures. Compare them with pre- 
safety lane days in our shop: 


69,900 76,000 
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In December, 1948, SAJ carried an article on 
the brand-new safety lane at this dealership. 
W hat has happened since? Here is the story! ts 


By ARTHUR H. BOWIS 
President, Chevy Chase Motor Co., Inc. 


(Chevrolet) Bethesda, Md. 


Average per month 1947 1952 
Labor sales volume $13,424 $19,000 
Parts on repair 


orders 8,000 


5,825 

Before we put in our safety lane, 
we barely had enough front-end 
work to keep one man busy. Front- 
end work was spotty with two or 
three front-end jobs a day. Today 
two men working in three stalls 
handle from 15 to 20 front-end, 
brake, wheel-balancing jobs daily. 

We have gained a reputation for 
front-end work that has attracted 
a terrific volume of business in cars 
of all makes. 

Back in 1947 I was driving my 
car, went over a hole and felt at 
once that the car was_ severely 
jarred and its steering affected. 
Doubt that the car was still safe 
made me wish that I could put it 


through a quick ac- 
curate check-up. I 
needed the c:. and 
did not want to leave 
repair shop 

while time passed be- 

fore someone could 
take a look at it. 

It occurred tc me then that many 
people must find themselves in a 
similar spot with no quick, accurate 
service to turn to. And that was the 
birth of my safety-lane idea. 

We took an old driveway accessi- 
ble from the street and separate 
from the shop and other depart- 
ments, and turned it into a safety 
lane 80’ long and 15’ wide. We put 
in two headlight machines mounted 
on tracks, front wheel alignment 
plates, single-post lift for front and 
rear of car, lights in the floor, brake 
testing machines embedded in the 
floor, and wheel spinners. We put 
in a skylight and good fluorescent 
lighting so the machines could be 
read accurately. Equipment cost us 
somewhere in the neighborhood of 
$5,000. 

The proving of every repair was 
precisely what I wanted: safety 
testing on a laboratory basis. 

Today there isn’t a car or truck 
that leaves our shop, no matter 
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what it has come in for, that is not 
run through the safety lane for a 
final check-up. Every used car must 
pass our safety lane before it is de- 
livered to a customer. 

A safety check-up on the non- 
driving mechanism of a car takes 
about two minutes. A card is issued 
in the customer’s name detailing 
items inspected. Defects are 
punched and the card stamped re- 
jected. A “four-leaf clover” sticker 
on the windshield means “okay.” 

We have a full-time safety lane 
inspector, E. W. Sonifrank, a first- 
rate mechanic who is paid $75 a 
week, writing up findings on in- 
I cannot think of any 
form of promotion—newspaper ad- 
vertising or any other—that could 
bring the results weekly that this 
$75 does. 

For the inevitable reaction of 
the customer to Sonifrank’s write- 
ups is, “Can you fix it?” 

Adjoining the safety lane are 
seven stalls, including three front- 
end stalls where defects can be 
fixed immediately ss cars are taken 
in turn. 

The following instances are com- 
mon, everyday occurrences that 
keep our repair volume climbing. 

A customer brought in his Cad- 
illac for a safety check-up because 
it was pulling to the right. He 
thought he needed a front-end job. 
Checking the car, Sonifrank found 
that the rear axle had shifted on 
the spring, and the car needed a 
spring center bolt job. That inspec- 
tion brought $10. 

Another customer brought in a 
Packard because his brakes were 


spections. 


President Arthur H. Bowis (second from left) watches E. W. Sonifrank 
test headlights on a car while an assistant helps with the equipment, 


giving too far. We found the front- 
end out of line, headlights "way out 
and brakes worn out. That came to 
$33. 

The customer who followed him 
complained of car vibration that he 
believed was due to a recapped tire 
recently put on. Inspection showed 
a worn upper control arm pin and 
bushing, worn idler control pin and 
bushing and faulty steering that 
needed adjustment. This came to 
$40. 

We are working at capacity now 
and have not gone after truck busi- 
ness as we believed in the beginning 


we would have to. The community 
itself responded so appreciatively to 
our innovation that business came 
to us without seeking it. The county 
government directed all school buses 
here for safety inspection and 
scheduled all county taxicabs for 
their safety check-ups here. Our 
safety lane has won the commenda- 
tion of the chief of police and the 
recognition of the local newspaper. 

If our figures for the first five 
months of this year are an index, 
we shall be making new outstand- 
ing records for 1952 thanks 
largely to our safety lane. 


All county school buses are brought to the dealership for regular safety inspections. 
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MAKE TODAY’S CARS SAFE FOR TODAY’S HIGHWAYS 


I OW safe are the cars and trucks 

operating on the streets of 
your city? 

Garage and service men know 
many accidents can be blamed on 
bad brakes, poor steering and 
alignment and faulty lights. They 
also know there are many vehicles 
on the streets of any city that from 
the standpoint of mechanical con- 
dition should be in shops for ser- 
vice and repairs. 

Making those car and truck 
owners do it, however, is another 
thing. 

A notable exception is Memphis, 
Tenn., which has one of the nation’s 


In states that do not require 
inspections, a city ordinance 


can be effective. 


Here is an 


example of a well-planned and 
comprehensive city inspection. 


outstanding automobile inspection 
stations, with inspection of all mo- 
tor vehicles required three times a 
year. 

The Memphis Automobile Inspec- 
tion Station, housed in a big new 
building that cost nearly $300,000, 
is frequently visited by officials 
from cities throughout the nation. 
It is a model of efficiency and at 
least one national safety award for 
Memphis attests to its results. 

While automobile inspections have 
been compulsory in Memphis at the 
city-owned station for many years, 
the new building with twice the ca- 
pacity of the old building was 


opened June 30, 1950. It has six 
lanes—four for passenger cars, one 
for trucks and one for the testing 
of speedometers, which is voluntary. 

More than 85,000 vehicles go 
through the station three times a 
year. About ten per cent are found 
defective—mostly because of bad 
brakes or defective steering gear— 
and are rejected with instructions 
for the owner to come back after 
necessary repairs have been made. 

If these repairs are neglected, or 
if the car or truck owner fails to 
have his vehicle inspected within a 
specified time, he is subject to ar- 

(Continued on page 180) 


Every vehicle used regularly on city streets must be checked here three time a year. 
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Packard 


wo distinct lines for 1953, the 

“luxury-type” Packards and the 
Clippers, have been introduced by 
Packard Motor Car Co. 

Horsepower of the engine for the 
Packard line has been increased 
from 155 to 180. For the Clipper 
DeLuxe models, horsepower in- 
crease is from 135 to 160 and for 
the Clipper models, from 135 to 150. 

A redesigned combustion cham- 
ber in the cylinder head gives 
greater horsepower and increased 
smoothness. Compression ratio is 
eight to one on the 180- and 160- 
horsepower engine and 7.7 to one 
on the 150-horsepower engine. 

A four-barrel carburetor for the 
180-horsepower engine allows a 
more efficient mixture of air and 
fuel to reach the cylinders. Chrome- 
plated, longer-wearing piston rings 
are another feature. 

A new device on the exhaust 
manifold for each line of cars pro- 
vides increased heat for the choke 
control and results in quicker en- 
gine warm-up, as well as improving 
engine efficiency. 

Both lines have an anti-kickout 
starting drive for more positive 
starting. The ignition system has 
improved waterproofing for easier 
starting in damp weather. 

The automatic transmission has 
several improvements for quicker 
acceleration and better perform- 
ance. 

Other features contribute to 


greater rigidity of the frame, more 
strength and longer life for the 
rear axle and better radiator cool- 
ing. 

Standard or optional on both 
lines are power steering, power 
brakes, automatic transmission and 
air-conditioning. 

Windshield wipers have a more 
powerful motor and a “tri-selector” 
radio offers automatic signal, push- 
button and manual control. 

The Packard line includes the 
“400” four-door sedan, “300” four- 
door sedan, hardtop and convertible. 
The Clipper and Clipper DeLuxe se- 
ries each include a two-door sedan 


The Clipper two-door is shown above and the “400” 
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per’ Line 


and also a four-door sedan model. 

Increased visibility, redesigned 
instrument panels and a number of 
other interior and exterior styling 
refinements are featured in both 
lines. 

Rear windows for the Clipper 
models are of the “wrap-around” 
type and have 153.77 square inches 
more glass than previous 
models. 

New colors for instrument dials 
provide easier identification and 
reading. 

The body has new insulation for 
better sealing against moisture, 
as well as heat and cold 


area 


four-door below. 











MAKE TODAY’S CARS SAFE FOR TODAY’S HIGHWAYS 


NAY 
Weans HUF 


URVIV: 


7 business of highway safety 
and highway improvement is in 
the reverse of the category that 
Coolidge used in referring to sin. 
Everyone in his book was against 
it. Everybody is for highway safe- 
ty and improvement. Who could 
be against it? 

It has been my experience that 
a long step forward is taken in 
solving any problem when you first 
have a clear understanding of it. 
Let’s take a look at the problem and 
analyze some facts about it. 

Today there are 53,000,000 cars 
and trucks using the streets and 
highways of America. They are 
moving goods to market, taking 
children to school, helping run the 
farms, widening the horizons for 
millions of people who otherwise 
would live cramped and narrow 
lives. 

Fifty-nine million Americans ride 
in automobiles every day. Today 
we have 314 million miles of streets 
and highways in the United States. 
Sixty per cent of the traffic of the 
country is concentrated on seven 
per cent of this highway mileage. 

It’s a rather easily reached con- 
clusion, then, to observe that the 
end result of all of this is conges- 
tion and confusion—a tremendously 
critical problem whose solution de- 
serves and demands the atten- 
tion of the best brains America 
possesses. 

All of this is not to say that little 
has been and is being done. It 
isn’t all bad. Many of our high- 


82 


ways are the envy of the world. 
But, sadly enough, many are cursed 
and condemned by you and me as 
we wait in line or pound away on 
outworn highways. 

One more thing to remember: 
10,000,000 trucks feed our factories 
with belt-line regularity and carry 
off an endless procession of fin- 
ished goods. Trucks carry, all or 
part of the way, a large portion of 
the things that America produces 


*The author is vice-president in 
charge of distribution of Gen- 
eral Motors Corp. His automo- 
tive factory experience has 
spanned over many years since 
he was a student engineer with 
the Pierce-Arrow Motor Car Co. 
in Buffalo. Before being ap- 
pointed to his present post he 
was for 15 years general sales 
manager of Buick. 


Blueprints for sound highway 
and safety programs have been 
drawn up already. The big job 
today is to see that they are 
put into effect. 


Here’s how! 


By W. F. HUFSTADER* 


Chairman, Inter-Industry Highway 


Safety Committee 


and uses in so very many ways. 

Many good things have hap- 
pened to America because Amer- 
icans had the vision to see and the 
confidence to place their faith in 
the service which a highly devel- 
oped motor-vehicle transportation 
could render. 

But we cannot and must not lose 
sight of, or minimize, the fact of 
the traffic accident problem. 

One obvious, and quick, way to 
completely erase the motor-vehicle 
traffic accident problem would be 
to rule all motor vehicles off the 
streets and highways and order the 
factories to stop making new ones. 

That would solve the traffic acci- 
dent problem and cause a national 
calamity that would all but stop 
our economy dead in its tracks. 

The automobile and truck are en- 
tirely too vital a facet of our econ- 
omy to indulge in any solution of 
the problem that would throttle this 
important facet. You simply can- 
not separate an American from his 
automobile. 

Just six short years ago the ex- 
perts predicted that by 1960 we 
would have 50,000,000 cars and 
trucks on the highways. That pre- 
diction was missed by ten years. 

In short, our problem is greatly 
accelerated by two enormously im- 
portant factors. The population is 
increasing far beyond the esti- 
mates of the experts and that popu- 
lation wants and is able to buy auto- 
mobiles and trucks in vast numbers. 

(Continued on page 214) 
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The 


1995 
Plymouth 


MORE powerful engine, easier 

handling and a number of re- 
finements for extra comfort and 
convenience are features of the 
1953 Plymouth models. 

Horsepower has been increased 
from 97 to 100 and the compression 
ratio has been stepped up to 7.1 to 
one. Bore of the six-cylinder en- 
gine is 314” and stroke is 4% ”. 
Piston displacement is 217.8 cubic 
inches. 

“Our engineers have succeeded 
in controlling to an unprecedented 
degree the three movements which 
have plagued designers since the 
first automobile was built — roll, 
pitch and jounce.” said John P. 
Mansfield, president of Plymouth 
Motor Corp. 

Virtually gyroscopic stability 
with consequent easier handling of 
the car on turns has been achieved, 
he said. 

Easier-riding, two-inch-wide an- 


Powered by the 100-horsepower engine, the Belvedere hardtop is avail- 


able 


gle-mounted rear springs absorb 
small road shocks and in combina- 
tion with Oriflow shock absorbers 
complete the car’s balanced suspen- 
sion system, he pointed out. 

The axle has been moved closer 
to the front end of the rear spring, 
almost eliminating rear-wheel hop 
when accelerating on uneven roads 
or in sand, company engineers said 

Moving the engine forward more 
than 2” gave more body room. Re- 
location of wheel housing gave 
more hip room. 

An automatic overdrive may be 
added to the Synchro Silent trans- 
mission at extra cost. The over- 
drive increases fuel and oil econ- 
omy, lengthens engine life and as 
a highway cruising “fourth speed” 
gear, adds to driving and riding 
comfort. 

By providing an additional gear 
ratio in each of the other two for- 
ward speeds, the unit is also useful 


Changes in chassis design to give better handling and more room are 
features both of the Cranbrook (below) and of the Cambridge series. 
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in two-tone combinations. Wire wheels are an extra-cost option. 


for traffic driving, especially in 
second gear, 

Ruggedness is added to the body 
structure by rear fenders that are 
integral with quarter panels. Fur- 
ther rigidity results from the use 
of a sill below the deck-lid opening, 
linking the rear-fender structure 
from side to side. The new, wider 
deck lid, extending outward to the 
fenders, adds to the wider, lower 
look of the rear end. 

Internal hinges of the deck lid 
are mounted at the extreme out- 
ward edges, resulting in easier ac- 
cess and more usable space. The 
33.1-cubic-foot trunk is almost 30 
per cent larger than that on pre- 
vious models. 

Rear-fender appearance is im- 
proved through relocation of the 
gasoline filler pipe at the left cor- 
ner of the rear sill, which also pro- 
vides for easier fueling. 

Better visibility is provided 
through a one-piece, more uniform- 
ly-curved windshield and a larger, 
one-piece rear window that extends 
into each rear quarter panel. Total 
glass area has been increased al- 
most 16 per cent. Solex heat-ab- 
sorbing glass is available. 

On all two-door models the front 
seat is divided at one-third of its 
width to permit easier entrance and 
exit for rear-seat passengers from 
the curb side. 

The business coupe is available 
with a removable rear seat. 

Nine body styles are offered in 
the two 1953 lines. In the Cam- 
bridge line are the four-door sedan, 
two-door sedan, business coupe and 
Suburban. The Cranbrook lines in- 
cludes the Savoy, a four-door sedan, 
club coupe, convertible and Belve- 
dere hardtop. 
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‘D9 Imperial 
lonition Is 
12-Volt 


a electrical system for 
the Crown Imperial models, 
featuring a six-cell battery, new 
generator, new starter, new coil, 
new motors where used in elec- 
trical system and new bulbs, is one 
major change in the 1953 Chrysler 
cars. 

The 12-volt system is desirable 
in view of the higher eleetrical 
loads imposed by the increasing use 
of electrically-operated equipment 
on modern cars. It is also more 
favorable to the operation of the 
ignition system, giving more posi- 
tive operation of the spark plugs 
when fouling is a factor. 

All 1953 models, except the 
Windsor and the Windsor DeLuxe, 
are powered by the 180-horsepower 
V-8 engine. It has a bore of 
3 13/16”, stroke of 354” and a pis- 
ton displacement of 331.1 cubic 
inches with a compression ratio of 
7.5 to one. 


One-piece wrap-around windshields give greater visibility, with an in- 
crease in the glass area of 7.3 per cent. This is the New Yorker. 


Hemispherical combustion cham- 
ber and the lateral valve arrange- 
ment to provide maximum amount 
of space for extra-large valves and 
to permit unrestricted intake and 
exhaust porting are other features 
of the engine. 

The Windsor and Windsor De- 
Luxe models are powered by an im- 
proved six-cylinder “Spitfire” en- 
gine. The engine produces 119 
horsepower at 3,600 rpm with com- 
pression ratio of seven to one. 

Fluid-Torque Drive torque con- 
verters are available for both the 
six and the eight. They are stand- 
ard on the Crown Imperial and 
optional at extra cost on other mod- 
els. Fluid-Matic Drive is available 
on all except the Crown Imperial. 

Smoother clutch-pedal action is 


Rear fenders are now integral with quarter panels to provide stiffer 


rear-body structure. 


“K-style” rear doors make for easier entrance. 


afforded by use of low-friction roll 
pivots at four locations in the 
clutch linkage, a knife-edge pivot at 
the clutch release fork and straight 
roller bearings at the clutch torque 
shaft. 

Softer, 2142”-wide rear springs 
are new to all except the Crown 
Imperial models. They are said to 
absorb a larger portion of small 
road shocks within the spring and 
increase lateral stability. 

A new frame design, on all but 
the Crown Imperial, eight-passen- 
ger and station wagon models, 
gives extra rigidity. The body 
brackets have been shortened con- 
siderably by moving the side rails 
of the frame outward, resulting in 
a closer-knit combination of body 
and frame. The frame has also 
been flattened and a steeper kick-up 
made, just forward of the rear 
axle, to provide additional rear- 
seat space. 

Increased safety at night is ob- 
tained by a combination of light- 
ing switch and circuit breaker. 
Failures of the lighting circuit due 
to a “short” affect only a part of 
the entire lighting system. Circuits 
individually protected by the light- 
ing switch are the headlight and 
parking-light circuit, the taillight 
circuit and the stoplight and dome- 
light circuit. 

Power steering is standard on 
the Crown Imperial, optional on 
other models. The self-contained 
power braking, using intake mani- 
fold vacuum to multiply the power 
of the hydraulic system, is con- 
tinued on all eight-cylinder and 
long-wheelbase six-cylinder models. 
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Six body styles, including the Sportsman model shown here, are offered 
in the Fire Dome Series with the V-8 engine. Five styles are available 
in the Powermaster Six. Fluid-Torque drive is optional on both series. 


The 1953 DeSoto 


J Sees heating system and an im- 
proved chassis are two of the 
changes in the 1953 DeSoto models 
shown to the public earlier this 
month. 

Mounted under a new cowl-vent 
opening, the heater takes in fresh 
air. The cowl vent is also used for 
summer cooling. 

The heater features simplified 
controls which permit operation as 
a recirculating heater as well as 
one which supplies a _ constant 
stream of fresh, warm air. 

Chassis improvements. give 
greater comfort for passengers. 
Splayed rear springs result in bet- 
ter directional stability, company 
engineers said, while Oriflow shock 
absorbers cushion the ride over 
rough roads. 

The DeSoto is offered in two 
series: the Fire Dome V-8, powered 
by the 160-horsepower Fire Dome 
engine, and the Powermaster Six. 

Power steering is available on 
both series, as are power brakes. 

Two transmissions are available 
for no-shift driving: Tip-Toe shift 
with Fluid Drive or Fluid-Torque 
for fast acceleration. 

Other features offered on both 
lines include electric window lifts, 
Solex glare-resistant glass, safety- 
rim wheels, waterproofed ignition, 
two-speed electric windshield wip- 
ers. dual back-up lights and 12” 
brakes with Cyclebond lining. 

Wheelbase has been maintained 
at 12515” but over-all length has 


been increased from 2083%” to 


213%5”. Over-all width has been 
increased from 74%” to 7634”. The 
car is one inch lower but road clear- 
ance is unchanged. 

Blended into the hood line is a 
new air vent that directs a stream 
of cool air to the carburetor to 
increase engine efficiency. 

A curved one-piece windshield 
combined with narrower corner 
posts provides increased visibility. 
Glass area of the windshield is 
much larger, DeSoto Division en- 
gineers said. 

A one-piece, sweep-around rear 
window increases rear vision and 
blends with rear-end styling of the 
new models. 

Combination back-up, tail and 
stop lights accent the swept-back 
rear fenders. Rear deck is both 


wider and lower, with a counter- 
balanced lid for easy opening. A 
push-button lock is used for added 
convenience. 

The trunk area has been in- 
creased 44 per cent. The spare tire 
is mounted at a new angle to make 
it easier to store luggage. Deck-lid 
hinges have been relocated in out- 
of-the-way positions to give easier 
access and prevent marring of 
luggage when the lid is raised and 
lowered. 

Front styling has been changed 
by new parking lights set at the 
extreme edges of the grille under- 
neath the headlights. Chrome 
mouldings and trim have been re- 
designed. 

A reflection-free panel is used 
on the top of the dashboard be- 
tween the windshield and the in- 
strument panel. This is said to 
make for more comfortable and 
safer driving by cutting down on 
glare. 

Seats and seat backs are of the 
three-pillow type and have foam 
rubber cushions for greater com- 
fort. 

Eleven Styles Offered 


Eleven body styles are offered in 
the two 1953 lines. Choices in the 
Fire Dome V-8 include: four-door 
sedan, club coupe, convertible coupe, 
Sportsman, all-steel station wagon 
and the eight-passenger sedan 
model. 

Powermaster Six body styles are: 
four-door sedan, club coupe, Sports- 
man, all-steel station wagon and 
eight-passenger sedan. 

A wide range of exterior colors, 
buth in one-color and two-tone 
styles, are available. Interior ap- 
pointments and upholstery have 
been planned to harmonize with 
new exterior colors. 


Gasoline filler cap on the 1953 models is at the rear on the left side 
below the deck lid. Rear-deck lid is unlatched by a push-button lock. 
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700—Valve Grinder 


Model EJ valve-seat grinder, fea- 
turing eccentric action to give more 
accurate seat and longer grinding- 
wheel life, has been placed on the 


market by Waterbury Tool Division, 
Waterbury 91, Conn. 

A grinding wheel revolving at 10,000 
rpm moves progressively around the 
valve seat at 22 rpm. Micrometer 
feed mechanism permits controlled 
material removal, 


701—Voltage Checker 


A pocket-type meter for quick 
checks on battery, generator, cut-out 
or regulator, with a direct-reading 
colored dial, is now available from 
Burton Rogers Co., 292 Main St., Cam- 
bridge 42, Mass. 

Hoyt Model 632-BB, as it is called, 
is held in the hand during reading. It 





A “Peep” for You 


More than 12,000 distrib- 
utors of parts, equipment, 
chemicals and accessories 
are expected to gather at 
{tlantic City, N.J., on Dec. 
10 through 13 for the big- 
gest booth show on earth— 
the Automotive Service In- 
dustries Show. Nearly 550 
manufacturers will display 
their products. Here SAJ 
brings you a previewwhich 
others will spend many a 
dollar to go to see there. 











702—Carburetor Booklet 


“Know Your Carburetor,” a 46-page 
booklet describing the basic theory of 
the carburetor, its various parts, com- 
mon carburetor troubles and how to 
correct them, has been issued by 
Pennsylvania Refining Co., 2686 Li 
bon Rd., Cleveland 4, Ohio. 


703—Chassis Dynamometer 


An improved chassis dynamometer, 
designed for installation in shops 
where space limitations made the use 
of earlier models impractical, has 
been introduced by Clayton Manufac 
turing Co., El Monte, Calif. 

Model C-49-FF has all the features 
of earlier models but is supplied as an 
integral machine that may be installed 
without deep excavation or extensive 
sub-floor construction. It is said to 
take less space than a service stall. 
The flush-floor model permits fast and 
easy positioning of cars, the manufac- 
turer said. 


704—Pin-Fitting Gauge 


A pin-fitting gauge that reads di- 
rectly in tenths of thousandths is be 
ing used on the honing machines pro 
duced by Sunnen Products Co., St. 
Louis 17, Mo. 

The gauge is also suitable for mea- 
suring the large bore end of the rod. 


he 


It is said to cut pin ti time in 
half and to enable unskilled operators 
to do an accurate jo A honing dial 
that tells operator when to gauge the 
hole is another improvement in the 
machine. 


705—Piston Knurler 


A piston knurler and re-grooving 
machine, said to be simple to operate 
and accurate, is now available to job- 
ers on a lease basis from Burd Pis 


Rockford, Ill 


ton Ring Co., 


has vane-type movement in a 2” metal 
case with 2’ leads terminating in rub- 
ber-covered clips. It is designed for 
quick, preliminary checks, the manu- 
facturer said, and not for precise ad- 
justments. 


86 SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 1952 





706—Valve Refacer 


A valve refacer that will traverse 
grind all valves, eliminating plunge 
grinding of 15° to 90° flat-type valves, 
has been introduced by The Black & 
Decker Manufacturing Co., Towson 
i, Md. 

The unit features wet grinding at 
both valves and attachment wheels 
Hypoid gearing on the work head re- 


portedly prevents chatter marks and 
gives a smoother finish. Bearing ad 
justment on feed screws with auto- 
matic end-play take-up for wear gives 
accuracy. Two universal motors it 
dependently drive the collet and whee 


spindles 


707—Brake-Drum Lathe 


A brake-drum lathe with eight cut- 
ting feeds is now being marketed by 
Lempco Products, Inc., Bedford, Ohio. 

Tool travel can be changed from 
.0025” to as much as .02” per revolu- 
tion at the operator’s discretion. The 
lathe turns drums to a finish that 
matches manufacturers’ standards in 
a single pass of the cutting tool, ac- 
cording to a company announcement. 
The lathe has three spindle speeds 
and has a capacity up to 24” diameter 
drums. Tool travel is 7%”. 


708—Exhaust Gaskets 


An assortment of exhaust flange 
gaskets, displayed on a convenient 
hang-up board, has been made avail- 
able by Felt Products Manufacturing 


ie 
Fee 


°=”) 


Co., 1504 Carroll Ave., Chicago 7, Ill 
The assortment covers popular pas 
senger cars. Each set is readily visi 
le for easy stock control. 


709—Flaring Tool 


An improved Hi-Duty flaring tool 
which will flare six sizes of tubing 
from 3/16” to %” has been announced 
by The Imperial Brass Manufactur 
ing Co., 1200 W. Harrison St., Chi- 
cago 7, Ill. 

The tool has a flaring bar made up 
of sliding die blocks. Tubing can be 
clamped in place by tightening a sin 
gle lever, the manufacturer said, and 
compactness and speed of operation 
are features of the tool. 


710—Ridge Reamer 


A ridge reamer that will handle a 
range of from 2.6” to 5” with a single 
set of jaws is now being produced by 
Lisle Corp., Clarinda, lowa 

The reamer is said _ to 
contour of a cylinder even when 
badly worn and to turn out the ridge 


in one cut, without 
reamer is designed 
treme range the 


gaged in the ways th 


tom plates, the manufactur 


The tool has a long-las 
itter 


ting 


711—Thermostats 

Thermostats for passenge cars 
with pressure caps and sealed cooling 
systems are now being produced | 
The Dole Valve Co., 1933 Carroll Ave., 
Chicago 12, Ill. 

The units are available in two 
155-160 for 


Vv 


start-to-open settings: 


use with alcohol anti-freeze and 175- 
180° for use with permanent-type 
anti-freeze. They are designed for 
long service and are available for 
most cars now on the road. 


(More New Products on page 139) 








There’s More Info for the Asking! 


Only the most limited details are presented for you here. 
For further information, don’t hesitate to fill out the 
coupon on page 138 and mail it. It costs you nothing! 
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were Arthur H. “Red” Motley of 
Parade Publications, New York, 
who urged his listeners to remem- 
ber what they had forgotten about 
selling, and Ewing Stumm of the 
National Cash Register Co., Day- 
ton, Ohio, who asserted that “We 
had more cars stolen in this coun- 
try last year—197,000—than they 
had cars in Soviet Russia—180,000 
—last year.” 
Other speakers included Con- 
gressman A. Sydney Herlong of 
Florida, Edward Payton of Cleve- 
. land, Ohio, R. M. Hathaway, invest- 
ers were named last month at the convention of the Automo- ment banker of Richmond, and Jo- 


tive Trade Association of Virginia (1. to r.): Paul R. Lauritzen, Nash —— a deikin 
dealer of Richmond, reelected president; Harry W. Bendall of Alexandria, seph &. Dayne, general sales man- 


Seaborn Flournoy of Norfolk and William T. Robey, Jr., of Buena Vista, ager of Lincoln-Mercury. 

vice-presidents, and R. Carey Mountcastle of Covington, secretary-treasurer. Bayne said that if he were a 

John E. Raine is general manager of the group, which met at Richmond. dealer, “I would become quite a 
guy in my community. Often sales 


ee » . - = rill d d he yell th 
irginia Meeting Attracts 915 ts Gee a. 1 cea eee 





- some real salesmen.” 
To Set Attendance Record T. A. Williams, Chevrolet dealer 
of Greensboro, N. C., moderated a 
A HOTEL-BULGING record atten- ardy as to its rights under factory dealer panel discussion. 
dance of 915 persons was a warranties.” More than 300 ladies attended the 
highlight of the annual convention Among the principal speakers three-day convention. 
of the Automotive Trade Associa- 


tion of Virginia last month at 
Richmond, in contrast to smaller General Sales Manager Joseph E. Bayne enjoys mighty warm regard from 
attendance figures which have been Lincoln-Mercury dealers generally. This was pointed up last month when 
2 he was at Richmond, Va., to address the state convention. Here he is 
racked up at some other Southern shown at a reception at which he was presented a camera and also a 
and Southwestern conventions this scroll in which the governor of North Carolina made him an “honorary 
fall. The Virginia association has Tarheel.” Left to right are: A. J. Harmon of Raleigh, Douglas MacGregor 
more than 1,100 members. of Charlottesville, Paul H. Pusey of Richmond, Bayne, T. I. Wagner of 
The members adopted a resolu- Greenville, nN. C. Russ Klopfer of Washington, D. C., and Dave Harriss 
¢ of Wilmington, N. C. Bayne at one time directed sales for Plymouth. 
tion urging Congress to abolish the 
Wage Stabilization Board, the Fact 
Finding Board, Allocation Board of 
Materials and the Controlled Mate- 
rials Plan because “these bureaus 
are costly to the taxpayers, under- 
mine the principles upon which this 
nation was founded, and have be- 
come detrimental to both industry 
and public.” 
Another adopted resolution asked 
car manufacturers for cooperation 
“in a more equitable distribution 
of their automobiles to reduce the 
flow of such new automobiles for 
resale into hands of other enfran- 
chised dealers.” The measure as- 
serted that “the public in its pur- 
chase of so-called new cars from 
used-car dealers is placed in jeop- 
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Officers of the Tennessee Automotive Association include 
(1. to r.): John Walker, Covington, retiring president; 
President James A, Clark, Kingsport; 


W. A. Brown, 


Selling Holds Key to Future, 


Doyle Tells Tennessee Group 
By Ross L. Holman 


Sera the government's defense 
needs are largely satisfied and 
demand begins to level off, the 
problem will be “how many cars 
can we sell” and not “how many 
cars can we produce,” J. C. “Larry” 
Doyle, sales and advertising man- 
ager, Ford Motor Co., told the con- 
vention of the Tennessee Automo- 
tive Association at Nashville Oct. 
26-28. 

Speaking on the topic, “After 
Controls, What?” he said that 
there are 15,000,000 old cars on 
the road that soon will have to be 
replaced and that 4,000,000 people, 
most of whom are only moderately 
wealthy, own two cars. With these 
and other figures he pictured a 
good market for a long time to 
come. 

“But it takes more than a good 
market to get things done,” he 
said. He criticized the lack of ag- 
gressive selling on the part of 
some dealers and indicated that 
selling will eventually become a 
lot tougher than now. 

For one thing, he said, there is 


more competition for the custom- 
er’s dollar because there are more 
things to buy—refrigerators, tele- 
vision sets, freezers and other 
things being pushed by aggressive 
sellers. “Our job is to help the 
guy who wants his family to have 
a new car rather than something 
else,” he commented. 

While not minimizing govern- 
ment relations, he insisted that 
employee relations, customer re- 
lations and community relations 
are more important than those 
from Washington and mean more 
in selling cars. He went into some 
detail as to how these relations 
can be improved. 

Automobile dealers should take 
a more active interest in state and 
national legislation, get better ac- 
quainted with the men who make 
their laws and take a more active 
interest in getting the right men 
elected, several convention speak- 
ers emphasized. 

Many dealers don’t even know 
the names of their state legislators, 
commented John H. Hooker, Nash- 
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Alamo, secretary-treasurer, and Van A, Payne, vice-presi- 
dent for the Nashville district. David P. Whelchel con- 


tinues as executive vice-president of the association. 


ville, whose law firm is counsel for 
the association. 

Washington officials consider 
the automotive association the 
most potent trade organization in 
the world, representing a 90 per 
cent membership of dealers, said 
representatives of National Auto- 
mobile Dealers Association. 

In addition to stressing the need 
for a stronger interest in their 
lawmakers, John A. Walker, re- 
tiring president, urged dealers to 
have group insurance. 

Walker also recommended that 
association members work for a 
better feeling between factory and 
dealer and urged members to 
think of business rivals as 
“friendly associate dealers” in- 
stead of “dirty competitors.” 

Dr. Alfred P. Haake, consulting 
economist, General Motors Corp., 
spoke on “We Can Still Save 
America.” 

A NADA director's panel, with 
James A. Ayers of Chattanooga 
as moderator, was another fea- 
ture. Participants included four 
state directors of NADA: Turner 
A. Summers, Kentucky; H. Mead 
Norton, Oklahoma; Alton M. Cost- 
ley, Georgia; Ernest Burwell, for- 
mer director for South Carolina. 

Executive Vice-President David 
P. Whelchel moderated a panel on 
government regulations. 








How to Get and Keep Service? 
Try These Tested Suggestions! 


H°* much service can you expect 
to do? How are you going to 
do it, where are you going to get it 
and how are you going to keep it? 

These questions and some sug- 
gested answers formed the basis 
of an address by Howard Kuhlman, 
a dealer of Austin, delivered as 
part of a panel discussion at the 
convention of the Texas Automo- 
tive Dealers Association at E] Paso 
last month. 

He firmly believes, he said, that 
good service adds permanency to 
any dealership, makes itself an as- 
set to the dealer, community and 
factory and produces good customer 
and employee relations. 

Stating that he came to the con- 
vention ‘to sell you on one idea and 
that is to get into the service busi- 


ness,” Kuhlman gave the following 
suggestions for building service 
volume: 

“Well, a lot depends upon how 
much volume you want and the 
popularity of your product, but 
there is no law against soliciting 
service business on other makes of 
cars. You may say, ‘We made this 
service market and we should have 
it.’ But you still have to go after 
this business. 

“There are two sources, your 
owners and others, and in our deal- 
ership, 29% per cent of our volume 
comes from owners of other makes. 

“We follow up our owners and 
advertise to get others and I find 
that the best advertising is direct 
mail, employing a letter that I write 
myself. We have a selected mail- 


Here's how the quota for October and November looked at mid-October 

as posted at Leigh Buick, Inc., Tuscaloosa, Ala. President Robert T. 

Leigh reported that at that time virtually every employee was up to or 

beyond the necessary point toward winning the prizes. “This contest has 

got them hustling,” he said. This dealership’s registrations have been 

running third in its arga for the last several months, being topped only by 
Chevrolet and Ford. 
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Mr. Onley, Service Mor. 
Mr. Henegan, Parts Mer. 
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OFFICE PERSONNEL 


Quote reached in either department qualifies each office personnel 


to a Dress, if Financial Statement is Completed and Mailed not later 


than November 8 or December 8, 1952, 
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ing list and sometimes have mail- 
ings of 6,000 a month. Then we 
use the radio, but only for one 
thing, to repeat our slogan, namely, 
‘Howard Kuhlman Would Like to 
Service Your Car.’ 

“To keep service business after 
you get it you have to have facili- 
ties. We have facilities for han- 
dling $45,000 worth of service busi- 
ness for we believe a service cus- 
tomer goes where he is invited and 
stays where he is well-treated. 

“Once, through advertising, we 
picked up a total of 627 new ser- 
vice customers in four and a half 
months. But at the end of another 
90 days we had left only 100 of 
those new customers, and that is 
what started me working on this 
service-business angle. 

“We have in our dealership one 
man who goes to the cashier with 
each customer and explains every 
charge, so there is no misunder- 
standing. And he also takes pains 
to explain the work that has been 
done with no charge. 

“Fifty-one per cent of our ser- 
vice business is done on credit and 
if an account gets behind we send 
a letter, asking if the customer 
would prefer to change the account 
to a budget-paying plan, and that 
usually brings in the money. But 
I would like to recommend that no 
dealer attempt to make decisions 
on who does or does not get credit 
A dealer cannot do it without preju- 
dice. That is a job for a credit 
manager. 

“There are a couple of other 
things. You must make a gross 
profit on your labor. And remem- 
ber that every customer really 
needs more work than you can do. 
So sell him what he needs. Get 
sold on this and you will like it.” 
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Dec. 7-9—Annual convention of Mo- 
tor and Equipment Wholesalers 
Association, Chalfonte-Haddon Hall 
Hotel, Atlantic City, N. J. 

Dec. 7-9—Annual convention of Na- 
tional Standard Parts Association, 
Ambassador Hotel, Atlantic City, 
N. J. 

Dec. 9 





Annual meeting of Automo- 
tive Booster Club International, 
Traymore Hotel, Atlantic City. 
(Banquet on 10th at Traymore.) 

Dec. 10-13—Automotive Service In- 
dustries Show, Municipal Audi- 
torium, Atlantic City, N. J. 

Feb. 14-18— Annual convention of 
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National Automobile Dealers Asso- 
ciation, Civic Auditorium, San 
Francisco, Calif. 

March 9-10— Annual convention of 
Louisiana Automobile Dealers Asso- 
ciation, Jung Hotel, New Orleans. 

March 26-29—Southwest Automotive 
Show, Fair Park, Dallas, Texas. 

May 4-5—Annual convention of Mis- 
souri Automobile Dealers Associa- 
tion, Chase Hotel, St. Louis. 

May 4-7—Annual convention of Auto- 
motive Engine Rebuilders Associa- 
tion, Netherlands Plaza Hotel, Cin- 
cinnati, Ohio. 

May 22-24 — Southeast 
Show, Dinner Key 
Miami, Fla. 

Oct. 18-19 Annual convention of 
Tennessee Automotive Association, 
Buena Vista Hotel, Biloxi, Mass. 


Automotive 
Auditorium, 


Gastonians Name Craig 


E. D. Craig, Studebaker dealer 
of Gastonia, N. C., has been elected 
president of the Gaston County 
Automobile Dealers Association, 
which was organized month 
Ray Chevrolet 
Belmont, is vice-president 
Grady Rankin of Gastonia is 
retary-treasurer. The first project 
of the association was to furnish 
transportation to the polls Nov. 4, 
with Smith as chairman of 
this undertaking. 


last 
Kaneer, 
and 


sec- 


Gene 


dealer of 


George Lemon Sugg (extreme left) manages the Mississippi Automobile 


Dealers 
coming next, but he didn’t anticipate this scene. W. C. 


Association so well that he hardly ever fails to know what's 


“Bill” Reed, 


former Chevrolet dealer of Jackson (now retired) and former president 
of MADA, is shown reading at the convention last month a framed scroll 
signed by the past presidents in which they expressed their appreciation 
for the long, efficient service Sugg had rendered the group. Above Reed's 
hand can be seen Retiring President J. J. Harry of Gulfport. 


“Murder by Motor” Will Hurt 
Industry. Mississippians Told 


-— 


hurt 


rector M. R. 


of 


YHE term ‘Murder by 
spreading 
our business,” 


the 


it’s 


and 


Inter-Industry 


Motor’ is 
going to 


Managing Di- 
“Bud” Darlington, Jr 


Highway 


Shown at the presentation of awards in the American Trucking Associa- 
tion’s 12th annual Roadeo in New York are: Arthur V. Macedo, New Bed- 
ford, Mass., longest safe-driving record; Perry H. Reid, Winston-Salem, 
N. C., driver for Pilot Freight Carriers and winner of straight-truck com- 
petition; Morgan N. Strickland, Atlanta, Ga., driver for Great Southern 
Trucking Co. and winner of tractor and single-axle semi-trailer contest; 
Alex Adamski, Chicago, who successfully defended his title in the tandem- 
axle semi-trailer class; Harry M. Naylor, Los Angeles, who won the truck 
and full trailer contest; Roy H. Butts, sales manager of the Merchandising 
Division of The Electric Auto-Lite Co., and G. D. Sontheimer, ATA direc- 

tor of safety who acted as Roadeo master for the event. 
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Safety Committee asserted last 
month at the convention of the Mis- 
sissippi Automobile Dealers Asso- 
ciation. 

He urged that dealers join closer 
hands with the safety movement, 
including the lending of cars for 
high-school safety instruction and 
other community endeavors. in 
safety’s behalf. 

Several hundred persons attended 
the meeting at Biloxi’s Buena Vista 
Hotel 

A buffet and musicale kicked off 
the three-day meeting, which in- 
cluded an assortment of entertain- 
ment and these speakers: 

H. R. Baukhage, news commenta- 
tor; Judge Leon F. Hendrick, 
MADA counsel, who said he had 
heard that at the special legislative 
next February additional 
taxes would be proposed, including 
a suggested increase to three per 
cent from two per cent in the sales 
tax despite Mississippi's having the 
lowest per capita income and high- 
est per capita tax already of any 
state; Charles J. Farrington, assis- 
tant to the president of the Na- 
tional Automobile Dealers Associa- 
tion, who declared: 

“We (NADA) are determined to 
take vou out from under all con- 
trols. We don’t think they are good 
for the retail automobile dealer.” 

NADA has two big goals, he 
asserted: 

(Continued on page 216) 


session 








HOUSANDS of jobbers from the 

Southeast and Southwest will 
pour into Atlantic City, N. J., next 
month to see hundreds of new parts 
and equipment items on display and 
to hear worth-while suggestions on 
how to sell and how to make a profit. 

Approximately 18,000 are ex- 
pected to attend this year’s Auto- 
motive Service Industries Show, to 
be held Dec. 10-13 at the mammoth 
Atlantic City Auditorium. Exhibit 
space has long been sold out and 
requests for hotel rooms are at a 
high level, according to Don H. 
Teetor, chairman of the Joint Op- 
erating Committee. 

Of prime interest will be the 500 
displays by manufacturers of re- 
placement parts, equipment and 
supplies to bring wholesalers up to 
date on the new developments in 
the ever-growing industry. 

The first two days of the show 
will be set aside for conferences be- 
tween exhibitors and wholesaler 
members of National Standard 
Parts Association and Motor and 
Equipment Wholesalers Associa- 
tion. The last two days will be 
open to invited guests as well. 

In addition to the merchandising 
displays by the exhibitors, several 
educational displays have been ar- 
ranged by the JOC. A working 
diagram of the 1917 Stanley 
Steamer will be displayed next to 
an atomic demonstration that in- 
cludes a schematic model of an 
atomic submarine and a_ scale 
model of the uranium plant at Oak 
Ridge, Tenn. 

A museum collection of histori- 
ca] automobiles and accessories will 
be of interest to newcomers in the 
trade, as well as those who can re- 
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member “back when.” Exhibits of 
jet engines and other modern mili- 
tary equipment will give whole- 
salers a look at developments that 
may eventually affect their busi- 
ness. 

Meetings of several national as- 
sociations will precede the opening 
of the show. 

MEWA will hold its annual con- 
vention Dec. 7-9 at the Chalfonte- 
Haddon Hall Hotel. The theme of 
this year’s meeting is “Prospecting 
for Profits.” The traditional presi- 
dent’s reception will be Sunday 
afternoon, followed by regular ses- 
sions Dec. 8 and 9, with the an- 
nual banquet Monday evening. 

Clayton Rand of Gulfport, Miss., 
publisher and traveler who spoke 
at the Southwest Automotive Show 
in Houston last year, will be the 
banquet speaker. 

“Key to Hidden Profits” will be 
the theme of the NSPA convention, 
to be held Dec. 7-9 with headquar- 
ters at the Ambassador Hotel. John 
Reynolds of the Straus-Frank Co., 
Houston, Texas, is program chair- 
man. A reception honoring new 
members will be held Sunday after- 
noon, Dec. 7. 

Speakers lined up for the NSPA 
meeting include: Paul E. Mc- 
Donald, service section, General 
Motors Corp.; Glen H. Treslar, 
vice-president and sales manager, 
Black & Decker Manufacturing 
Co.; Nathan M. Roberts, executive 
secretary, Automotive Wholesalers 
Association of Alabama; J. Ray 
Riley, partner, National Bushing 
& Parts Co., and George D. Snook, 
automotive management consultant 
of Indianapolis. 

Dr. Norman Vincent Peale will 


“X” at top indicates auditorium 


site of the great A. 


Ss. 


Show. 
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Exterior and interior views of the mammoth auditorium at Atlantic City. 


speak on “Technique of Successful 
Selling.” His books and magazine 
articles on human relations are na- 
tionally known. 

A special feature of the program 
will be a “Milestones of Progress” 
presentation, highlighting the 
growth of the industry and of the 
association. 

The annual banquet of NSPA 
will be Monday evening. 

Motor and Equipment Manufac- 
turers Association, one of the spon- 
sors of the show, will hold a panel 
discussion on the afternoon of Dec. 
9 at the Traymore Hotel. 

Meetings of the executive coun- 
cil and board of governors of Auto- 
motive Booster Club International 
will be Dec. 8 and 9 at the Tray- 
more Hotel, with the banquet there 
on Dec. 10. 

Automotive Affiliated Represent- 
atives will meet Dec. 9 at the Den- 
nis Hotel, with the banquet there 
on Dee. 11. 

Since the ASI Show has not been 


Officers of the Automotive Wholesalers of Texas are 
(1. to r.): J. B. Wilson, retiring president; Alden Davis, 
president-elect; Jimmy Quicksall, reelected secretary; 
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held at Atlantic City since 1946, 
high attendance from the eastern 
half of the country is predicted. 

Attendance at the 1950 show, the 
most recent one, was 16,873 and at 
the 1948 show was 19,534. Both 
these shows were held at Navy 
Pier in Chicago. 


Eight Southern Firms 
Join MEWA Roster 


E IGHT Southern firms were among 
the 56 new members admitted 
to Motor and Equipment Whole- 
salers Association at the fall meet- 
ing of the executive committee in 
Chicago. 

They include: Bagwell - Elliott 
Co., Inc., Charleston, S. C.; The 
Hooven Co., Inc., Washington, 
D.C.; Lacy Auto Supply, Topeka, 
Kan.; Milnite Wheel-Brake Service, 
Washington, D. C.; Monarch Prod- 
ucts, Baltimore, Md.; Perrin Auto 
Supply Co., Atlanta, Ga., and Whizz 
Auto Parts, Inc., Pikeville, Ky. 
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West Alabama Parts 
Adds Emplovees 


f prone Hobart Henderson an- 
nounced last month the addi- 
tion of these employees at West 
Alabama Parts & Supply Co., Tus- 
caloosa: 

Mrs. Edwina Junkins, bookkeep- 
er; Elliott Estes, Jr., and Jack 
Long, stock room. 


Kentucky Distributors Meet 


Distributors for Holley Carbure- 
tor Co. in Kentucky and the Ohio 
Valley area met last month at Cin- 
cinnati to hear executives explain 
the 1953 merchandising program. 

“We have installed a coffee bar 
in our warehouse and main store 
for the convenience of custom- 
ers, employees and factory men,” 
Jacobs Distributing Co., San An- 
tonio, Texas, reported. “No charge 
is made for coffee.” 


G. C. Morris, executive director; H. L. Constant, treas- 
urer, and Chester Westbrook, vice-president. They were 
named at the meeting last month. (Report on page 200.) 
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Displaying placard to be used in promotion are these officers of the 

Southwest Show (I. to r.): Ray C. Ricke, show committee chairman; T. C. 

“Buddy” Garrett, president, and Manager D. A. Johnson. The sign desig- 

nates the show as “Guidepost of the Automotive Service Industry.” The 
show will be held March 26-29 at Fair Park, Dallas. 


New Approach Is Being Tried 
In Pushing Southwest Show 


Aa” and perhaps unique ap- 
proach is being used to build 
interest in and subsequent atten- 
dance at the 11th Southwest Auto- 
motive Show, scheduled for March 
26 to 29, inclusive, in the Auto- 
mobile Building in Fair Park, Dal- 
las, Texas. 

This approach involves compila- 
tion of a mailing list of salesmen 
and countermen. To these will be 
addressed a series of letters and 
promotion pieces. Then the same 
lists will be made available to ex- 
hibiting manufacturers for use in 
individual factory promotion. 

In explaining the plan last 
month, President T. C. “Buddy” 
Garrett, Dallas jobber, and Ray C. 
Ricke, manufacturers’ representa- 
tive, who is chairman of the show 
committee, said that to their knowl- 
edge no similar approach had ever 
been used by an automotive show. 

Garrett was enthusiastic about 
the interest and attendance-produc- 
ing possibilities of the plan. 

“This list should be ready and 
available to exhibitors by the first 
of the year,” said Garrett. 

“Meanwhile, mailings will be go- 
ing out to salesmen and counter- 
men. The job of compiling the list 
was begun weeks ago and, natu- 
rally, must be followed up by a 
series of letters to individual job- 
bers, until as complete a list as 
possible is compiled of salesmen 
and countermen. 

“We want, and we have been get- 
ting, the names of salesmen and 
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countermen, whether their em- 
ployer is a sponsor or not. As 
salesmen and countermen are added 
to the list, they will first receive 
a letter of invitation, followed by 
news bulletins. 

“The bulletins will spotlight new 
and improved products to be ex- 
hibited and will also emphasize the 
value of sales conferences. We are 
convinced this will be very pro- 
ductive promotion. This personal 
attention to salesmen and counter- 
men will give them a broader ap- 
preciation of the show. They will 
know in advance what they are 
especially interested in among ex- 
hibits and sales conferences, will 
be able to discuss the show more 
intelligently with jobbers’ custo- 
mers and this information relayed 
to customers should influence them, 
in turn, to attend the show.” 

Show Committee Chairman Ricke 
said that special attention is being 
directed to dealers, too. 

“The dealer list will 
names within a radius of 125 or 
150 miles of Dallas,” he pointed 
out. 

“These dealers will receive pro- 
motional mailings, both direct from 
the show office and from jobbers. 
We expect to have a list containing 
the names of about 15,000 dealers. 

“It should be mentioned, also, 
that while we are giving special at- 
tention to salesmen, countermen 
and dealers, this does not mean 
that promotion of individual job- 
ber interest will be neglected. The 
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jobber is the key man. The atten- 
tion assigned to salesmen and 
countermen is simply a special ef- 
fort.” 

Ricke emphasized that both lists 
—of salesmen and countermen, and 
dealers—will be made available for 
individual promotion by exhibiting 
manufacturers. 

Meanwhile, by the middle of Oc- 
tober exceptional interest had been 
manifested in the show, with half 
the exhibit space sold and 130 
sponsors already signed, according 
to Manager D. A. Johnson. 

“That is substantial evidence of 
the possibility this show may be 
the best of all,” said Johnson. 

“We already have signed nearly 
half as many jobber sponsors as we 
bad in the 1952 show. Last year 
there were 275 sponsors. And ex- 
hibit space is actually more than 
half sold, with 250 of 480 booth 
spaces, each 10 by 10, already con- 
tracted for.” 

This year’s Southwest Show ad- 
ministration is overlooking no op- 
portunity for drawing attendance 
and will arrange a special program 
of entertainment for ladies who at- 
tend. 

One coincident viewed as favor- 
able in this report is that a flower 
and garden show of regional pro- 
portions will be running concur- 
rently with the automotive show 
and within a stone’s throw of the 
Automobile Building. The South- 
west Show plans to include tickets 
to the flower show in the entertain- 
ment arranged for ladies. 


Southeastern Agents 
Form New Company 
pecans ooage Associates, an or- 
ganization to provide coverage 
in ten Southeastern states, has 
been formed by William C. Chaney 
of Charlotte, N. C., Philip D. 
30ehm of Atlanta, Ga., and J. Paul 
Saunders of Bowling Green, Ky. 
The group travels five men and 
will cover the territory without 
overlapping, it was stated. The 
three members, all of whom have 
been manufacturers’ representa- 
tives for a number of years, will 
remain independent. 


Spicer Joins American Bosch 


Donald H. Spicer, formerly presi- 
dent of the World Bestos Corp., has 
been appointed vice-president, man- 
ufacturers sales, of American Bosch 
Corp. 
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from sales to new-car dealers, al- 
though he has some additional pet 
accounts he cultivates. 

How does he do it? 

“For one thing, he puts in a solid 
eight hours making calls,” said 
“Cy.” “He’s out there working. You 
wouldn’t think he’s such a salesman 
just to look at him, but there is 
some valuable experience in his 
background. 

“Then he does some entertaining, 
and don’t misunderstand me. By 
entertaining I mean he is forever 
taking a customer out to play golf 
or taking a customer fishing. 

“We have four salesmen and for 
August this man was high with 
something over $16,000. The next 
high man had $14,600, selling to 
sub-jobbers and commercial ac- 
counts. The other two didn’t come 
up to those records, but they are 
doing all right.” 

. “Cy” Waste keeps the catalog handy. “Cy” Waste is unsympathetic 
with any wholesaler who complains 
that the door has been slammed on 


this one source of business. He also 
thinks his four-man sales force has 
E{S Dealer Trade proved two points: 
1. This business can be had 


2. All metropolitan centers con- 

: tain business that is not being de- 

By Baron Creager veloped because many salesmen 
Southwestern Editor don’t put in enough hours 

“We have one salesman who pre- 

fers not to come to the store,” says 

“Cy,” “and doesn’t come to the 

is absolutely neces- 

sary, before he starts the day’s 


_ door has not been slammed customers to total 16 and 18 thou- 
on one of the principal sources sand dollars a month. store unless it 


of revenue, lamented by many He didn’t run through the entire 
wholesalers as lost or almost en- list, but he named five, some of work. He is always out making 
tirely so, and C. A. “Cy” Waste them with dual franchises. The calls by 7:30 and 8 in the morning. 
believes he has proved it with his names and figures he recited ac- “IT just wish I had three more 
Standard Motor Supply, Inc., in counted for $10,873 in purchases by salesmen like those I have 
Tulsa, Okla. that category for August—all of “If I had three more such sales- 
Last September, Cy got out the that business produced by one sales- men, we wouldn’t spread out and 
sales record for August and began man who concentrates on such ac- go after country business. Those 
new-car counts. three salesmen would work right 


calling off the names of 
am convinced 


dealers and the amounts of their For August, this salesman was here in Tulsa, for I 
purchases for the month. His point paid $850, on the basis of 5 pet there is that much undeveloned 
was to support his statement that cent, plus a small guarantee. His business we don’t have the time 
it is not unusual for sales to such commissions were largely earned (Continued on page 192) 


There's convenient parking alongside this building. 
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HEAVY-DUTY 





Tune-Up 
Tips on 


Diesel 


By E. S. Harris 


ig WOULD be difficult to point out 
any parallel to the rapid growth 
and increased use of diesel power 
plants during the last few years. 
Their popularity in farming, in- 
dustrial and transportation fields 
has begun to touch mechanics and 
operators to whom “diesel” was only 
a vague name describing a principle 
of running an engine without spark 
plugs. 

Now they are beginning to ask 
questions about the service opera- 
tions on diesel engines. What makes 
them tick? What does it take to 
work on them? 

The best generalized answers to 
those questions would probably be 
that a little study and practice can 
make a diesel mechanic out of a 
good gasoline-engine mechanic, for 
know-how and proper equipment 
are the requisites of one as in the 
case of the other. 

As an orientation story, we’ll 
briefly discuss the tune-up proce- 
dures of the GM diesel. Those who 
are accustomed to making the ad- 
justments through the power 


96 


Reaming injector spray tip (30) with J-1243 reamer (34). Injector nut 
(25). body and rack assembly (24), valve spring (19) and check valve (16). 


ranges of gasoline engines using 
carburetors with various circuits, 
and ignition systems with one or 
two advance mechanisms, will be 
interested to know what it takes to 
get peak performance from an en- 
gine not employing those units. 
The popular GM 71 diesel engines, 
available in 2-, 3-, 4- or 6-cylinder 
adaptation, are notable for their in- 
terchangeability of parts and spe- 


Cleaning spray tip (30) orifice with 
cleaner vise (36) and .006” wire 


cial tools and for the fact they are 
two-cycle jobs. 

Like the gasoline engine, a 
diesel is known as an internal com- 
bustion power unit in which the 
heat of burning fuel is converted 
into work in the cylinder of the en- 
gine. The difference lies in the man- 
ner of introducing and igniting the 
fuel in the cylinder. In the diesel, 
air alone is compressed in the cylin- 
der, then a charge of fuel is sprayed 
into the cylinder and ignition is ac- 
complished by the heat of compres- 
sion. 

In any four-cycle engine—diesel 
or gasoline—the piston is function- 
ing half the time as an air pump. 
Since a two-cycle does not function 
as an air pump because intake and 
exhaust take place during part of 
the compression and power strokes, 
an external means of supplying the 
air is provided. The GM diesel uses 
a specially-designed blower on the 
side of the engine to force cleaned 
air into the cylinders to expel ex- 
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Top: Fuel pressure gauge. 
Above: Compression gauge J-1319A 


with bleed valve and compression 
adapter fittings. 


haust gases and fill the cylinders 
with fresh air for combustion. 

A series of ports cut in the cir- 
cumference of the cylinder liner, 
above the piston in its lowest posi- 
tion, admits air from the blower 
into the cylinder when the top of 
the piston uncovers the ports. The 
air is heated to approximately 
1000° F. while being compressed. 

Just before the piston reaches 
top center a charge of fuel is 
sprayed into the firing chamber by 
a unit fuel injector. The hot, com- 
pressed air ignites the fuel spray 
immediately and combustion con- 
tinues as long as the fuel spray 
lasts. The resulting pressure forces 
the piston down in the power stroke, 
and as soon as the piston nears the 
bottom of its travel the exhaust 
valves open and the spent gases are 
released. Still further downward 
movement of the piston uncovers 
the liner ports to admit air charge, 


and cycle is repeated. The entire 
combustion cycle is completed in 
each cylinder for each revolution of 
the crankshaft, hence the “two- 
stroke cycle.” 

It can be seen from the preceding 
description that while the mechanic 
is not to be concerned with carbure- 
tor and ignition systems when tun- 
ing a diesel, he will have to do with 
injectors, valve lash, a couple of 
governors, fuel pump, etc. As space 
would not permit full discussion of 
repair work on these units, brief 
mention will be made of how the 
work is done, and those not having 
proper equipment for the complete 
job may sublet this portion to some- 
one having the equipment to prop- 
erly make repairs, so the unit can 
be returned to the engine in work- 
ing condition. 

The tune-up operations are made 
in the following order: 

1.—Lash exhaust valves. 

2.—Time injectors. 

3.—Set governor spring plunger 
gap. 

4.—Adjust injector rack control 
levers. 

5.—Adjust engine idling speed. 

6.—Adjust buffer spring screw. 

Before starting the tune-up it is 
important that air cleaners are 
serviced; also that crankcase 
breather tube and air box drains be 
clean and unobstructed. Air box 
drains can be cleaned with com- 
pressed air. Caution: Remove or at 
least loosen an air box hand hole 
cover; otherwise blower or end 
plate may be damaged by excessive 
air pressure. 

A special compression gauge can 
be used to check condition of valves 
and rings before tune-up. Injection 
depends on condition of the injec- 
tors, injector operating mechanism 
and an adequate supply of clean 
fuel oil of specified requirements. 


Adjust Valve Lash (Engine Not 
Running ) 


Note: Whenever a push rod has 
been disconnected from the clevis, 
push rod must be screwed back into 
place until end of push rod appears 
through clevis. If this is not done, 
piston may hit the head of the valve 
when engine is being turned, or an 
injector plunger may “bottom” be- 
fore being properly adjusted. 

To adjust valves to clearance of 
.009 in. between valve rocker arm 
and exhaust valve stem with engine 
at operating temp, use a .008 in. GO 
and .010 in. NO GO feeler gauge 
set. (Set governor control lever in 
the no-fuel position on vehicles 
other than those equipped with 
hydraulic transmission, to avoid ac- 
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cidental starting.) Engine can be 
turned by starter for first position- 
ing and then by use of wrench on 
crankshaft cap bolt or at barring 
hole in flywheel. 

Clearance should be measured 
when the injector rocker arm has 
completely depressed the injector 
plunger for that particular cylin- 
der. Adjustment is made with 5/16 
in. and \% in. end wrench by loosen- 
ing push rod lock nut with one end 
and turning the push rod with the 
other. After adjusting, the “GO” 
gauge should pass between the 
valve stem and rocker arm and the 
“NO GO” should not. 


Time Fuel Injectors (Engine 
Not Running) 


The injector follower-guide must 
be adjusted to a definite height to 
properly time the injector. Gov- 
ernor is set in the no-fuel, off posi- 
tion on all but hydraulic transmis- 
sion jobs. 

Turn engine clockvise until ex- 
haust valve rocker arms are fully 
depressed on the cylinder on which 
injector is to be timed. The in- 
jector is identified by a colored tab 

(Continued on page 176) 


Below: Testing injector for pop 
pressure spray tip pattern and 
leakage on fixture J-2620. 


Bottom: Injector spray tip driver 
and bushing cleaner J-1290. 








The temperature gauge may tell the story, but no heat will come from a cold engine. 


Pointers on 


Keeping Heat 
in the Cooling System 


W: HAVEN'T decided which 
makes “them” the hottest 
(under the collar, we mean): The 
job which overheats in the summer, 
or the job which over-cools in the 
winter. 

In either case “they” are hard te 
handle when they come in and 
“sound-off.” Can’t blame ’em tho’, 
especially when they've paid over 
a “C” for one of those “all- 
weather” units which only gives 
them frost on their toes. 

In the majority of cases the “‘all- 
weather” system, or heater, is not 
at fault. The cause is usually due 
to improper installation or the mal- 
function of the cooling system. 

We recall a case where “The 


98 


Lady” kept complaining that the 
heater was no good. The service 
salesman took her at her word and 
three different units were installed 
Was his face red when it was 
finally discovered that the tempera- 
ture control valve linkage did not 
operate! 

Also another case where failure 
to check the thermostat resulted in 
five unnecessary visits to the shop 
Although the temperature inside 
the car remained cold or cool, the 
owner’s temperature rose with each 
visit—and rightly so. 

Seriously, our observation shows 
that we have just about as many 
complaints about over-cooling in 
the winter as we have about over- 


By E. M. Lowery 
Technical Editor 


heating in the summer. And since 
the present day auto heating sys- 
tem will perform as advertised, the 
trouble is either with the installa- 
tion of the heating system or the 
engine cooling system. 

The installation of the heating 
system should offer no problem be- 
cause complete instructions come 
with each package. The trouble, 
we think, is the failure of the me- 
chanic to check the operation of the 
controls after installation. On 
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TO FUEL GAUGE 


LONG TERMINAL 


POST MARKED Sw 


LEAD WIRE 

T TER 
4—10n%)" PRLLUISTER Bowe 
HEAD SLOTTED SCREWS ‘ 


MEAT DISTRIBUTION ODUCT 


TEMPERA TURE 
CONTROL VALVE 


» VALVE BRACKET 
MOUNTING NUT 


“"~20n %* 
HEX HEAD SCREWS (2) 
SPACERS (2) \ 


it 
DEFROSTER HOSE 
HEATER TO DASH DUCT 


4° 280%" HEX MEAD CaP 
SCREWS AND LOCK WASHERS 


HEATER MOUNTING STRAP 
“” LOCK WASHERS 


4°20 MEX NUTS 


MOUNTING STRAP 
PLATE 


Mechanisms of most heating systems are rather intricate and all controls must operate efficiently. 


some of the current jobs the me- 
chanisms are rather intricate and 
should be thoroughly checked. Pos- 
sibly the greatest trouble is with 
the temperature control valve 
which does not open, or only partly 
opens, thus not allowing the hot 
coolant to circulate through the 
heater core. Under this condition 
the heater cannot function. 

If the heater and all controls are 
found to operate normally, then we 
best take a look at the temperature 
gauge. After the engine has been 
operated for a few minutes, the 
gauge indicator should read normal 
or 165° to 185°. 

This unit is not always accurate 
and may be misleading. Let’s test 
it: 

With the engine started and run- 
ning at fast idle, watch the action 
of the gauge to see that it indicates 
a gradual temperature rise. No 
movement of the gauge after a rea- 
sonable warm-up period may indi- 
cate that the thermostat is stuck 
open. A sudden rise or unusually 
high temperature may indicate 
coolant shortage or freeze-up, or 
other serious defects in the cooling 
system. 

The possibility of a false indica- 
tion from a defective gauge should 
not be overlooked. To check its 
accuracy, insert a thermometer into 
the coolant in the upper radiator 


tank. Stop the engine when the 
thermometer indicates rated full 
open thermostat temperature. Wait 
until thermometer stops rising and 
compare its reading with the tem- 
perature gauge on the instrument 
panel. The gauge should normally 
read within 10°F of the thermom- 
eter reading. 

For a more accurate test, re- 
move the temperature gauge ther- 
mal unit from the engine and sus- 
pend it in water which has been 
heated up to at least 120°F. Then 


Look in this housing. Thermostat 
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suspend the thermometer in the 
water and compare the thermom- 
eter reading at several tempera- 
tures with the readings of the 
temperature gauge taken at the 
same time. 

If the gauge is inaccurate, it 
shou'd be regulated or replaced. If 
the temperature does not come up 
to normal, then something is hay- 
wire in the cooling system. And 
that something is most likely to be 
the thermostat 

(Continued on page 110) 


is most likely cause of over-cooling. 














Bopy- SHOP = 


OPERATIONS 
Nhort Cuts in Straightening 


By E. M. Lowery 


Technical Editor 


W: OFTEN marvel at the beauti- 
ful contours and curves which 
our engineers have built into the 
bodies of the current model pas- 
senger cars. 

Never before have we had such 
beautiful designs; in fact, they are 
so beautiful that the misalignment 
of any section, even though it be 
a small fraction of an inch, causes 
the proud owner great concern. 
This concern is usually voiced in 
no uncertain terms to the service 
man. 

Trying to convince the owner 
that his car is a product of mass 
production which allows certain 
plus and minus tolerances, other- 
wise it would cost twice as much, 
gets the service man nowhere, so 
he takes over and promises to get 
all sections in perfect alignment. 
Such a promise is sometimes quite 
difficult to fulfil. 

The body-shop mechanic, unless 
familiar with certain body panel 
aligning technique, may spend 
many hours and accomplish noth- 
ing. 

Since the hood is in view of the 
driver at all times any misalign- 
ment of this part usually causes the 
most complaints. If the hood is out 
of alignment it should be examined 
closely to determine where the trou- 
ble is before any adjustments are 
attempted. The clearance between 
the rear edges of the hood and the 
upper and lower cow! panel should 
be checked. Should the hood ex- 
tend to the front edge of the doors, 
check the clearance there. The clear- 


Bottom: Fig. 2—This view shows the same tool being used when only ance with the front fenders should 
slight misalignment is evident. also be checked. 
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Top: Fig. 1—Bend the hood hinge flange down until the desired clearance 
is obtained. 





Raise and lower the hood to see 
whether it has enough clearance at 
the upper cowl panel and does not 
catch. (Paint flaked off cowl at 
this point indicates that clearance 
is not enough.) 

The alignment of the front end 
of the hood must also be checked; 
namely, fenders, grille and striker 
plates. 

Never take anything for granted 

measure to make sure. Most hood 
misalignment can be corrected by 
adjusting the hood hinges. This 
adjustment is simple when done 
correctly. 

The special “home-made” tool 
shown in Fig. 1 and Fig. 2 is very 
handy when only slight misalign- 
ment is evident. 

There are several built-in hood 
adjustments, such as: 

1. The hood hinge brackets which 
are attached to the body and have 
enlarged holes for the fore-and-aft 
movement. 

2. The horizontal slots in the 
sides of the hood where the hinges 
are attached for sidewise move- 
ment. 

3. The latch dowel at the front 
of the hood which controls fit and 
ease of opening. 


Adjustment Procedure 


Front edge of hood higher than 
fenders: 

This condition can usually be cor- 
rected by adjusting height of the 
striker in the upper half of the 
lock assembly. 

Hood-to-cowl clearance: 

When the hood-to-cowl clearance 
is too small, loosen the bolts which 
hold the hinges to the body and 
move the hinges forward. It may 
be necessary in some cases to elon- 
gate the holes in the cowl to gain 
additional forward movement. Care 
should be taken so as not to move 
the hood too far forward and throw 
the hood out of alignment at the 
front end where the hood meets the 
front fenders and grills. If suffi- 
cient clearance cannot be obtained 
by moving the hood forward and 
still maintain alignment with the 
front sheet metal, it may be neces- 
sary to trim the rear edge of the 
hood 

This is easily done by applying 


Fig. 3—Slight misalignment of the trunk-lid upper corners may be cor- 
rected by using this improvised tool. 


one or more layers of masking tape 
to the hood edge to be trimmed to 
prevent damage to the paint when 
removing the necessary amount of 
metal. This operation is seldom 
necessary if all clearances are equal- 
ized around the hood by careful 
fitting. 

Hood-to-cow!] fit: 

Improper positioning of the hood 
at the hood strainer bolts can cause 
one side of the hood to fit too 
tightly and the opposite side to fit 
too loosely. The tight side may 
even be drawn below the cowl con- 
tour. This usually can be corrected 
by loosening the bolts and equaliz- 
ing the hood area so that the hood 
fit is equal on each side in relation 
to the cowl section. 

Equalizing the fit may result in 
the rear edge of the hood being 
higher than the cowl surface. The 
hood can be made to conform to the 
contour of the cowl by bending the 
strainer bar downward. This oper- 
ation may cause the rear corners of 





remote-control service. 





December: Door and Window Glass Regulators 


Next month Technical Editor Ed Lowery takes on a pretty tough 
assignment: Door and window glass regulators, door lock and 
You can anticipate earthy suggestions. 
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the hood to rise higher than the 
contour of the fenders. Bend the 
hood hinge flange down until the 
desired clearance is obtained. (See 
Fig. 1.) 

Hood-to-fender fit—left or right 
side 

When the contour of the hood is 
lower than the contour of the fen- 
der, the edge of the hood can be 
made to conform with the edge of 
the fender. Place a small piece of 
wood between the fender flange and 
the hood. Close the hood slowly and 
apply reasonable pressure. Repeat 
this operation every six inches 
along the edge of the fender flange 
intil the contour of the hood con- 
forms with the contour of the fen- 
det 

Hood-to-fender clearance at rear 
section is important. Should clear- 
ance be excessive, loosen the fender 
to cowl bracket bolts and position 
fender to cowl until no clearance 
remains Should the fender be 
moved in to where the contour of 
the door and fender is affected, it 
will be necessary to move the door 
inward on the hinges until the con- 
tour of the door conforms with the 
contour of the fender 


Aligning Trunk Lids 


The reasons for trunk-lid mis- 
alignment are numerous. The trunk- 
lid opening may be out of square 


101 





Top: Fig. 4—This tool will work wonders where the lower part of the 
door does not conform with contour of body. 


Bottom: Fig. 5—This “home-made” 


tool makes it easy to align front (as 


shown here) or rear bumpers. 


and not lined up properly. The 
hinges may be bent, and sometimes 
the lid is forced shut when the 
trunk is too full, especially on one 
side. A rear fender or quarter 
panel may have been damaged, 
pushing the trunk side panel in or 
down, leaving opening low on one 
side. 

On some models the brace at the 
front of the trunk may have loos- 
ened and allowed the trunk lid to 
get out of square. Trunk lid hinges 
are usually adjustable up and down 


102 


hinges are 
bent to 


and sideways. When 
stationary they may be 
make them line up. 
Whatever the reason, the trunk 
lid can be lined up as follows: 
Check closely the clearance around 
the trunk lid, high corners, lid 
higher at the top than the body. 
Loosen the trunk lid on the hinges 
to obtain the proper clearance 
around the lid. Adjust the striker 
plate by moving it in until there 


is a slight pressure on the rubber 


to make a water-tight seal. 


Measure the trunk-lid opening 
diagonally from all corners to de- 
termine if the opening is square. 
The opening can be squared by us- 
ing a hydraulic jack. 

When one lower corner is out of 
alignment, open trunk lid and sight 
to determine if lid is twisted. To 
straighten a twisted lid, place a 
wooden block under the low corner 
and press down on the high corner. 
If the lid is not twisted and one 
lower corner is high, jack up the 
upper corner of the opening oppo- 
site low corner. 

If the top of the lid is higher than 
the body, check to see if the hinges 
are adjustable at both sides. Where 
the hinges are adjustable, loosen 
both hinges on the body and move 
the hinges toward the front of the 
car to adjust the lid for the proper 
clearance. If the hinges are not ad- 
justable, remove the trunk lid and 
bend the hinges down until trunk 
lid and body are flush 

Slight misalignment of the trunk- 
lid upper corners may be corrected 
by using the improvised tool shown 
in Fig. 3. 

Aligning Doors 


Misalignment of doors is quite a 
problem. Not only do they stand 
out like a “sore thumb” but they 
also cause water and dust leaks. 
Fig. 4 shows another improvised 
tool which will work wonders where 
the lower part of the door does not 
conform with contour of body. 

By placing a small wooden block 
between the upper section of the 
door and the body and pressing in 
on the lower section, the contour of 
the door is easily changed. Care 
should be used so that the door is 
not bent too much. 

Door alignment also affects door 
opening and closing. Hard door 
opening and closing is very annoy- 
ing to the passengers. 

Several conditions may be the 
cause. The dove tails and striker 
plates may be dry and beginning to 
cut. Dry lubricant or “door-eze” 
applied to these parts will usually 
correct this condition. However, if 
the doors are sagged, major adjust- 
ment of the door hinges may be 
necessary. If the doors are sagged, 
the dove tails will not line up. This 
makes the doors hard to open and 
close. 

When a corner of the door is in 
too far, closing will be difficult; 
when the door is too far in on the 
hinge side, it will catch an adjoin- 
ing panel and the paint will be 
chipped. All of these conditions can 
be corrected with hinge adjust- 

(Continued on page 114) 
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push or pull MORE ways 
with Porto-Power 


B 
aa 





Dramatic Proof: There’s NO 


Substitute for Porto-Power 


Only with “‘Porto-Power’’ can you get ali the PUSH and 
PULL attact ts and hydrauli ams der led by body ¢ 
erts I any bod ¢ iter or it : 





If it doesn’t offer you all this 
—It’s not a “‘Porto-Power’’ 


, C) A full-range of hydraulic rams in es- 
.. another reason why Porto-Power owners caste shee and saier 
() The ability to PULL with FULL 
POWER! 


cut reconditioning costs...make | "a 


a revolving coupler and All-direction 


the best bids... coin bigger profits | =." 


Interchangeability « ams 
low-cost pump and one low-cost hose 


serve a whole range of rams 


The ability to PUSH or PULL more ways is tremendously impor- 
tant. It means that you can select and apply just the right 
hydraulic setup for each type of body damage and body style! sania 
And that means more ease, speed and profits. Ask your Blackhawk “The complete | | 
Jobber to show you why Porto-Power is by far the most efficient rr OT ae pote teres atm 


and complete equipment for any type of PUSH or PULL job. FIRST type of body damage 
CHOICE ] Exclusive, special 


in over 90% ized attachments for 
of all body shop service other 
than body work! 


“Porto-Power" is the exclusive (trade name registered) 
product of Blackhawk Mig. Co., Dept. P-4112, Milwaukee 1, Wis 


Spreaders with built-in hydraulic rams 


for greater compactness, taster 
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CURRENT PASSENGER-CAR SPECIFICATIONS 
Engine and Equipment 








ENGINE 





e 
= 


MAKE AND Max. 
Rated 
MODEL H. P. 


at 
R. P. M. 


Carburetor 


No. Cylinders 
(qts.) 


and Valve 
Arrangement 


| Std. Wheelbase 
> | Crankcase 


- | Taxable H. P. 
| 
“| Main Bearings 


o| 


120 @3600 
124 @3600 


BL ICK 40 Special 
BL ICK 50 Super (except Model 


52) 


oo | 


oo 


0937 


4 





rrr | Camshaft Drive 


0937 


o 





3%6x4% | 32.51 | 124@3600 


x 


BUICK Model 52 
BUICK 70 Roadmaster (except\| 
Model 72) 


BUICK Model 72 


3%6 x 4% 37.81 152 @3600 y : 2-.0937 


+ J 
<< < < </ Vibra. Damper 


@ 








3%6 x 4546 | 37.81 170 @3800 § 2-.0937 


CADILL AC fare. 26 ‘ 3' Hex 3% 3.5 190 @4000 5 0781) 
CADILLAC wo } (Fleetwood) i? 5 3! Aex 3% : 190 @4000 | ¢ 5 0781) 
CADILLAC 7: 31 Hex 3% 5 190 @4000 5 2-.0781] 


CHEVROL ET Styleline & Fleet- | | 
line Special & Del. uxe : 5 3% x3% d 92 @3400 
CHEVROLET Styleline & Fleet- i 6 3%6 x 3'%e| & 105 @3600 
line (with Powerglide Drive) | | 








tne | 





CHRYSLER bg ge Pi DeLuxe 119 @3600 
CHRYSLER N. Y. & Imperial ‘ 5 180 @4000 
CHRYSLER Crown Imperial 45 f 3tY 3% 5 180 @4000 


| 


CROSL EY Model cD 2% xi | 26.5 @5400 | 


36 116 @3600 


De SOTO S-15 DeLuxe & Custom. . 
160 @4400 


De SOTO S-17 Fire Dome K 3142 2.05 | 


103 @3600 


DODGE Wayfarer 
103 @3600 


. : " 
DODGE Coronet 6 Meadow. 23 y , 3% 4 25.35 


ne Aran, 


FORD Main. & Cust. 6 5 ; 3.56 x 3.60 | 30.4 101 @3500 
FORD Main. & Cust. 8 5 , | 3.19 x 3.75 32.5 110 @3800 
FRAZER Std. & Man 23 . | 8%ex4% | 26.3 | 11: 5 @3650 
HU DSON Pacemaker s| 6 3% x 3% 30.45 ; 112@ 4000 
127 @4000 


HUDSON Commodore 6 237 iL 3% x 4% 30.45 


HUDSON Commodore 8 23 % Q ; 28.8 128 @4200 


eo we 1 a ee Al 


4 
' 
é 





HUDSON Hornet : IL d 5 9 34.88 145 €3800 





KAISER Spec. & DeLuxe....... 141 6 35 26. 115 @3650 
HENRY J , 3 5.6% 68 @4000 
HENRY J DeLuxe 6L 3 ‘ : 80 @3800 


160 @3900 
160 @3900 


LINC OLN Cosmopolitan 
LINCOLN Capri. 


MERCU RY 

NASH Statesman 
NASH Ambassador 
NASH Rambler... 


OL DSMOBIL E Del uxe 145 @3600 5 2-.078 
OLDSMOBILE Super Fine : 160 @3600 5 2-078 
OLDSMOBILE Classic 98 x, K 160 @3600 5 078 


PACKARD a 3% x: 39.2 135 @2600 ( 5 2-. 0937 7| 
PACKARD “300” 27 3% 7 150 @ 3600 5 2-.0937 
PACKARD “400” ‘ K 39.5 155 @3600 | C ¢ 2-.0937 


@37 700 F 2-.0930 


8 3800 2-. 0930) 
120 @3700 , 7 2-. 0930) 
82 @3800 | 2-.0930 


Ml Zl l mz 


PLYMOUTH P-22 Concord. a £ 25.35 | 97 @3600 
PLYMOUTH P-23 Cambridge and 
Cranbrook 5.3 97 @3600 2-.0937 


PONTIAC 6 Model 25 ; 2 5 ; r ; : 7 100 @3400 
PONTIAC 8 Model 27 8L kK d 36 118 @3600 
Crepes Aen Champion 10G 85 @4000 
STUDEBAKER Commander H 5 ( ; ; 120 @4000 
STUDEBAKER Land Cruiser H. ¢ 8 : : 36 120 @4000 


zi <<<! zzz! 


0937 


























72 @4000 
75 @4000 
90 @4200 


WILL Ys Jee pster & Sta. Wag. 
WILLYS Jeepster & Sta. Wag 
WILLYS Aero Ace & Aero Wing 














Mme | a] ne] z 











ABBREVIATIONS 


—Refill DM—Dry Mesh I—Valve in head N—No St—Stromberg 
Ga—Garter” 4—Top, 0987, Middle 125 = j_~gg," 11914; "98", 122 OB—Oil bath T—Tillotson 
Gh—Chain, —< L—L head OCM—Oil-coated mesh Y—Yes 

Ho—Holley N—Optional at extra cost RP—Rochester Products Zn—Zenith 
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Look for the Name 


“SCHOFIELD. PANEL” 


on Every Panel. 


Thousands and Thousands of Body Men from 
Coast to Coast PREFER Schofield Panels... 


Because, “They Fit and Do a Better Job 
Quicker.” 


Quicker Installation Means More Jobs, Better 
Work...and at a Greater Profit. 


The Schofield System is the New Modern Time- 
Saving Method of Repairing Badly Damaged 
and Rusted-out Body Panel Sections. 


Since the First Schofield Panel was pioneered 
years ago, we have been constantly alert to meet 
the changing and increasing needs of our friends, 
the Body Repairmen from Coast to Coast. 


Among the 300 Panels illustrated on our “Select- 
O-Chart” and 1952 Supplemental “Select-O- 
Chart” there are 71 Schofield Panels for late 
model cars from 1949 to 1952 inclusive. The 
Schofield “Select-O-Charts” simplify ordering 
and show at a glance WHAT SCHOFIELD, 
PANELS TO USE and WHERE THEY GO. 


JOBBERS and PROSPECTIVE JOBBERS 
. write for NEW 1952 Schofield “Select- 
O-Charts” and latest Literature. 





ae E 





GET 
FREE 1952 
“SELECT-O-CHART” 


Schofield Manufacturing Company 

1140 East 222nd Street + 
Cleveland 17, Ohio } bd 
Ask your jobber for the New Schofield ‘Select-O- 

Chart,” or send coupon to us today, and we'll rush 


1s SGrHOP 


- 





city -- ZONE____ STATE 


NAME OF YOUR JOBBER...---- 


}3LD 126.60. 


ADDRESS r Autobody Replacement Panels They Fit 








MOST COMPLETE 
LINE OF PANELS 
AVAILABLE 





CONSISTENT 
HIGH QUALITY 
IN EVERY PANEL 


PRECISION DIE 
FORMING 


. . 


CONTINUOUS 
DEVELOPMENT 
OF NEW PANELS 


THERE IS A 
SCHOFIELD , PANEL 


FOR MOST OF THE 
“RUSTING OUT’ AND 
BADLY DAMAGED 
BODY SECTIONS 


EVERY ONE OF THE 
MORE THAN 300 
SCHOFIELD BODY 
REPAIR ITEMS IS 
MANUFACTURED 

IN OUR OWN PLANT 





- Fi ’ . 


ad. 





enter EN ONED 














CURRENT PASSENGER-CAR SPECIFICATIONS 
Timing, Battery, Brakes, Etc. 








MAKE AND 
MODEL 


BUICK 40 Special... 

BUICK 50 Supe 

BUICK 70 Readmester 

CADILLAC 60, , 62 &75.. 

CHEVROLET Styleline and 
cotiee & 

CHEV OLEF Sty. & Fleet. 
(with Sessa Drive).. 


CHRYSLER Wind. & DeLuxe 
CHRYSLER N. Y. & Imperial 
CHRYSLER Crown Imperial cae 


CROSLEY Model cD 
DeSOTO. $-1: 15-1 DeLuxe. . 
DeSOTO S-15-2 Custom. . 
DeSOTO S-17 Fire Dome 
DODGE ¢ Cor., Mead. & Way... 
FORD Main. & Cust. 6 
FORD Main. & Cust. 8 


FRAZER Std. & Man. 

HUI DSON Pacemaker 

HUDSON Commod. 6 & Hornet 
HUDSON Commodore S.. 


KAISER Spec. é& Delt uxe 
HENRY J 


HENRY J DeLuxe 
LINCOLN Cosmopolitan 
LINCOLN Capri 


MERCURY 


NASH ‘Statesman 
NASH Ambassador 
NASH Rambler 


OLDSMOBILE 88 49 i 98 ‘ 


PACKARD “200” 

PACKARD 

PACKARD 

PLYMOUTH P-22 Concord 

PLYMOUTH P-23 Cambridge 
and C ranbrook ‘ 


PONTIAC 6 Model 25 
PONTIAC 8 Model 27 
STUDEBAKER Champ. 10G 
STUDEBAKER Comdr, H 
STUDEBAKER Land C. H. | 





WILLYS Jeepster & Sta. Wag...| 
WILLYS Jeepster & Sta. Wag. 
WILLYS Aero Ace & Aero Wing. 





Cam Angle 
(degrees) 


34 14-38 
3414-38 


IGNITION AND TIMING 


ppet Clear- 
ance Exhaust 


| (.0) 
Intake Valve 


ance Intake 


Tappet Clear- 
(.0) 


Arm Tension 


Breaker Point 
| (ozs.) 


| S35 
Sy 
Spark Plug 
| Gap (.0) 
| 
£2 | Ia 


| 


17-20 
17-20 
co 20 14 
f 10h 
10h 
10h 


“ya | 10% 
9°b 


17-19 


1034°b 


17-19 
5h 
18h 
18¢ 


ale) S55) 5) 55) 


15° 











29-27 
20| 33 
-20) 33 


16c 6c 
14-16} 14-16 
14-16} 14- 16 


| om om ous 





18 zi 
18 





sas) sss 


12° 





| 


Battery 


(Qts.) No Heater 





3S Siow | Cool. System 
| 


60-65 
60-65 


120P 
“100P 
100P_ 
105P 
90P 
“115N 
“100P 
100P 
60-62 


65- 70 100P 


65- ode 100P 
“100N 
100N 


60W 
60W 











100P 
100P 
100P 


46-50W| 
46-50W)} 
46-50W| 
100N 
100N 
| 100N 


60-65 
60-65 
60-65 


Clutch Facings 


Diameter 
| Inside 
| Diameter 
aa | Parking Brake | 


b*] 
3 


e use 


137 


135 


e use 


8.687 
9.8125)6.37% 
9.8125)/6.3 
a. - 
8% 


8% 


ed 
ed 























i—10” on DeLx. with std. 
8-speed transmission. 
2—Total a8 goal oy _ , oe —_—*-- 
lt 
8—Hydra-Matic Trans. Std. 
on 62-60 Series. 
4—Each nt Total effec- 
tive dwell 34° to 36°. 
6—.114 with Auburn facing 


b— Before 


6—6” on Windsor DeLx. 
*—Self-adjusting, self-cen- 
au— Automatic 
Bb—Borg & Beck 
e—Cold 

d—Hydraulic valve lifters 


E—Nuts 62 to 57, cap 
screws 65 0 


ABBREVIATIONS 


f—Without heater. With 
heater add 1 qt. 

H—Hydraulie 

bh— Hot 

J—85 on cast-iron head, 
45 on aluminum 


ead 
K—Statesman 15, Am- 
bassador 18 with 


heater 
L—Long Mfg. 


— Negative 

0—Own 

P—Positive 

Ps—Propeller shaft, rear 
transmission 

RW—Rear service brake 

S—Duo Servo 

T—Borg & Beck, or 
Auburn 


U—Auto-Lite 17-20, 
© 17-21 
Ww—Warm 
X—Do not recommend using 
dwell meter for set 
ting wage yr point gap 
—Tolerance of one 
plus or — allowed 


in adjus 
Z—Auto-Lite 21. ‘Delco $1 
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Over 100 years of 
transportation pace-setting 
on the 
roadways of the world 





1s52 * Studelarree * 1952 
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einen ahenitaai Aloné Federal Row 


Their first quarter allotment of 
steel, 60 per cent of what it was 
Steel Allotment Is Inadequate. io Se Se Cae i 2, be 
wholly inadequate, the manufac- 
. turers said. 

Parts Manufacturers Tell N PA Sale of parts boomed in August 
and September and inventories to- 
day are almost depleted, the parts 
manufacturers said. The backlog 
of orders is steadily growing with 
a consequent shrinking of dealers’ 
stocks and an acceleration of new 
orders, they told NPA. 

With steel allotments sufficient 
GENERATE Sale REGULATE to produce only 630,000 cars and 
160,000 trucks in the first quarter, 


the committee said, the demand for 


THIS replacement parts will be greater 
next year. 


Gears, axles, drive shafts and 
leaf springs were described as be- 


Unless sufficient additional steel cars, trucks, trailers and buses is 
is allocated to them for the first likely to develop, manufacturers of 
quarter 1953 production, a serious automotive replacement parts have 
shortage of parts for passenger told NPA. 


—— J > = . = a AMERICAN BOSCH POPULAR é : : P 
ie re ing In Inadequate supply. 
rio gi manta Rowe Kier d nettle : ' Parts makers asked for at least 
GENERATOR REGU Lg 10 Yor. ot - 40 per cent more steel for the first 
: three months of 1953. 


AMERICAN 


| cena PRICING PASSENGER CARS 


— : Changes in the method which 


—— 

AMERICAN BOSCH - , “ay 
= r manufacturers use in determining 
RGS6-102 ; : the ceiling prices on new products 
—=s have been announced by the OPS. 








GENERATOR REGULATOR 

= The changes are designed to ex- 
pedite the establishment of ceiling 
prices for new items by providing 
OPS with more complete informa- 

Most every car can be handled with this “ tion on the original application 

for ALL” Generator Regulator Kit! Me form. 

complete with replacement data and in- 

stallation instructions in a shipping con- ADJUSTING TRUCK 

STANDINGS 


display. Use i seep service sales U E; 
lis} lay se it to keey service sales UP Adjustments in the “percentage- 
and inventory DOWN. of-industry” standings of truck 
a : ‘ manufacturers, based primarily on 
AMERICAN BOSCH The progressively improved performance facturers, based primaril; 
IGNITION COILS fA 6 B h G R ; each firm’s factory sales during the 
The guoctslon Oars of American Bosc senerator Neguiators ll-month period ended May 31, 
fasews Cells ere has been demonstrated in millions of these 1952, have been announced by 
ect 4? : ie : - : 
thoreemigs ond precision units used as original equipment. NPA. June was omitted from con- 
ring ; taal al ale — athe 
Tcuntaves. geined Here’s the best Regulator money can : ide ration because of the stee 
ry : strike. 
trom more oirience buy—longer life and more permanent os ; : 
: The total amount of materials 


yeors’ ex 
Shewtome nie stability—yet priced right for replacement that will be redistributed among 
ooem volume. Ask your Jobber about the “3 for the companies according to their 
ALL” KIT. American Bosch Corporation, new percentages is 3.12 per cent. 
Although the authorized level of 
truck production in recent quarters 
has been 300,000 units, the most 
AMERICAN BOSCH 
build in any single three-month 
period has totaled 285,000 vehicles, 
NPA said. 
“Percentage-of-industry” stand- 
ings are appraised periodically. 


tainer that converts to an attractive counter 


Springfield 7, Massachusetts. 
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Laboratory Tested... Field Tested... Sales Tested 
... Finest Oil Filtering Medium Yet Pope 


of fibres to which dirt adheres. 


Densite Filtering Material (enlarged 25 diam- 
eters) — Note the extreme density of the fibres. 


Here’s the big news in oil filtration—Hastings gets oil cleaner, 
keeps oil cleaner for a longer time. 
Hastings gives you an entirely new filtering medium— Densite— 
made from many millions of specially selected raw cotton fibres inter- 
locked in every direction. Every fibre works independently, exposing 
its entire surface to the oil. The cartridge filters efficiently until every 
surface of every fibre is completely coated. Cotten Weste Type Mediom aia ae. 
This cartridge has passed rigid tests—including those supervised Tough wich ol and dt may pase, Compare 
by Pittsburgh Testing Laboratory. Hundreds of thousands of miles fibre surfaces. 
of field operation have proved it filters oil faster, better, longer. Sales ; 
tests in dozens of widely-varied markets prove car-owners want it, 
buy it, like it. 
Certainly Hastings does more work, has more “‘sell.’’ Be first in your 
territory with this new filter cartridge. Send for illustrated catalog. 


25 diameters) — Note the 


Paper Pack (enlarged 
OIL FILTER DIVISION - HASTINGS MANUFACTURING CO., HASTINGS, MICHIGAN Bye Foo 
thousandths of an inch thick. Light spots are 
Oil Filters, Piston Rings, Spark Plugs, Casite, Drout voids through which dirt particles may pass. 
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Heat in Cooling System 


(Continued from page 99) 
Why the Thermostat? 


Normally minimum water tem- 
peratures in the cooling system are 
automatically maintained by a ther- 
mostatic valve that remains closed 
until a specified coolant tempera- 
ture is reached. This thermostat is 
usually located in the cylinder-head 
water-outlet connection. The open- 
ing and closing of the valve is con- 
trolled by the temperature of the 








December: GM’s Power Steering 


There’s increasing interest in power steering. Next month Ed 
Lowery will tackle the servicing and maintenance of the power 
steering on GM’s 1952 Cadillac, Buick and Oldsmobile models. 








‘oolant in the cooling system. 
During the warm-up period the 
thermostat valve is closed, and the 
water pump circulates the coolant 
throughout the cylinder block only. 


So. . VT UTHILEL>? SPRINGS... 


For 70 years, Tuthill has been first 


FIRST 


in keeping pace with newest develop- 
ments in the manufacture of replace- 
ment springs. Now... 
MOLYBDENUM DISULPHIDE 
(MoS:) . . . Tuthill is first to offer 


treated with 


springs that won't squeak or gall! 


Since 1880, only the finest quality al- 
loy steel obtainable has been used in 
manufacturing Tuthill Springs . . . 
heat treated for greater strength, to 
take more abuse and last years longer! 


ALWAYS 


Tuthill Springs are profitable to 
handle . . . always in demand 
because they’re dependable and 
priced right. 


To get premium quality without paying 
premium prices—whether it’s a spring for 
heavy-duty trucks or easy-riding cars—you 
can rely on Tuthill first, lost, and always! 


Ask your Jobber for a FREE copy 
of our Car Application Wall Chart. 


Warehouse Stocks 
Available in 
Atlanta, Georgia 
1362 Spring Street, N. W. 


When the coolant reaches a tem- 
perature of approximately 140°F, 
the thermostat valve starts to open 
and is fully open at the specified 
temperature, usually at 160° or 
180°F. 

The 180°F, or higher, is recom- 
mended for satisfactory operation 
of the hot-water heater. 

Some thermostats have internal 
or external adjustments that per- 
mit setting to whatever tempera- 
ture is desired for the particular 
application. 


How Do We Test the Thermostat? 


Hang the thermostat by its frame 
in container of water so that the 
unit does not touch the bottom of 
the container. Heat the water and 
measure the temperature with an 
accurate thermometer. 

If the valve opens at a tempera- 
ture more than 10°F below the 
specified opening, or does not open 
at a temperature of about 10° to 
15° above specified opening, the 
thermostat should be replaced. If 
the thermostat valve can be pulled 
or pushed off its seat with slight 
pressure the thermostat may be 
considered defective and should be 
replaced. 

Not only does over-cooling pre- 
vent desired heater operation, it 
also has its effect on engine opera- 
tion. Continuously low engine 
operating temperature wastes fuel, 
increases engine wear and causes 
oil sludge and corrosion of engine 
parts. 

Over-cooling may be caused by 
vehicle operating conditions, as 
well as by improper conditions 
within the cooling system itself. 
One common cause is short periods 
of vehicle operation. (Maybe you 
can remember some of these 
where they complain that they ar- 
rive at the office before the heater 
starts to function We'll buy the 
Army’s rule for that one—“Bring 
the engine to normal operating 
temperature before beginning the 
run.” 

Whatever the cause, we gotta 
keep ’em cool when it’s hot and 
warm when it’s cold. Let’s do it! 


cases, 
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TESTS PROVE THAT 


FRAM - BEST 


Actual Laboratory Tests Prove: 
Fram Traps More Dirt than all other popular brands tested! 





Resutts of rigidly controlled, identical labo- 
ratory tests show that Fram Cartridges remove 
from 69% to 114% more dirt from crankcase oil 
than any other cartridges tested . . . proving 
that Fram gets oil cleaner, cleans it faster, keeps 
it clean longer than ordinary cartridges. Here’s 
positive proof of Fram’s superiority! (See chart to 
the right.) 








Yes, conclusive proof that From Fiters Best! 





EXPERIENCE proves that 
Fram 62//zhest 


fp sarasota of dealers all over the nation know 
through years of experience that it pays to sell the 
best . . . and the best is FRAM! Motorists everywhere 
know and trust the name of Fram they prefer it to 
any other name in oil filters. That's because Fram keeps 
engines running longer, better, at lower cost 
And Fram performance is guaranteed . . . backed by 
the strongest warranty in the filter industry. Your 
customers must be satisfied or they get their money 
back without a question! Stock and display Fram Oil 
Filter Cartridges in the famous orange and _ black 
cartons . you'll find your 
cartridge sales going UP when 


Ask your distributor how 
you can cash in on 
Fram Merchandising 


Your distributor has all the details on Fram’s 
hard-hitting point-of-sale material that helps 
you boost your cartridge profits. Ask him 
about it today! FRAM CORPORATION, 
Providence 16, R. 1. Jn Canada: J. C. Adams 
Co., Ltd., Toronto, Ontario. 


your customers know you handle 
the BEST' 


OIL * AIR + FUEL * WATER 
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Amazing Single 
NEW cecee Weeds No 


MACS -ooLing SYSTEM 
CLEANSER 


Here’s the product that will make your profits soar! Mae’s 

COOLING SYSTEM CLEANSER— developed after exten- 

sive laboratory research and testing—is an amazing single- ey Pica, 

flush cleanser that cleans out ALL types of clogging material ~— 7 < 
cle cle ) pe » £ g ye ) 


from the radiator and cooling system. 


MORE EFFECTIVE — Mac's Cooling System Cleanser cleans 


thoroughly — dissolves rust, scale, greasy sludge, mineral 


D COOLING 


deposits and all other ty pes of cooling system “stoppage”! 


FASTER ACTING — Mac's Cooling System Cleanser is NOT 
an acid... NOT an alkali—so you save up to one-half 
of usual service time because there is no need for neutral- 


° ' 
izer washout! 


SAFE TO USE— Mac's Cooling System Cleanser contains a 
remarkable passivizing ingredient that actually makes 
metal resist corrosion! 100% harmless to radiator hose, 
car paint, rubber, upholstery, wood, clothing or skin! 


Safe and ideal for use in mechanical flushing equipment! 


You'll make more service sales with Mac’s Cooling System 
Cleanser because it cleans better, is much safer to use! You'll 
save more profits because service time is cut almost in half 


since there’s no need for neutralizer washout! 


MAC’S SUPER GLOSS COMPRyY... 
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Flush Cleanser That.... 
Neutralizer Washout! 


That Mac’s is 
THE WORLD’S FINEST 
COOLING SYSTEM CLEANSER 


ge 
a e Ber CANING 


Three segments were cut from the same dirty radiator to test the effectiveness 
of Mac’s Cooling System Cleanser. These unretouched pictures show the results 


of the test. 


The top picture shows a segment of the radiator that was 
not cleaned. 

This middle segment from the same radiator was “cleaned” 
by boiling for 40 minutes in a solution of a leading oxalic 


is still dirty and there is a heavy discoloration of the sur- 


© acid type cooling system cleanser. Notice that the metal 


face caused by the corrosive action of this product. 


This bottom segment cut from the same 
dirty radiator was boiled for 40 minutes in 
a solution of Mac’s COOLING SYSTEM 
9 CLEANSER. Notice now that after using 
Mac’s product the segment is really clean 
and there is no muck left on it as in the top 
photograph. Also note that no corrosion 
deposits are left on the metal as shown in 
the middle photograph of the segment 
“cleaned” by the ordinary cleanser. Mac’s 
COOLING SYSTEM CLEANSER contains 


if a passivizing ingredient that actually makes 
CB metal resist corrosion! 
1 
7 
™, / 


Here's more proof that Mac’s is better, safer to use! A leading laboratory reports that a 


' well-known oxalic acid type cleanser was tested and compared with Mac’s COOLING 
SYSTEM CLEANSER. Results proved that the oxalic type product removed TWICI 
AS MUCH COPPER ...30 TIMES MORE ALUMINUM... and 100 TIMES MORE 


CAST IRON than did Mac’s COOLING SYSTEM CLEANSER! 


OR) Ce a on ee oe Oe OO) 
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Short Cuts 
(Continued from page 102) 


ments, provided the door is not 
sprung and the opening is not out 
of alignment. 


Aligning a Sagging Door 


If necessary, remove the door 
trim panel and loosen the hinge 
bolts on the door. Close the door 
and line up door in the door open- 
ing. Wooden wedges placed between 
the door and the rocker panel may 
be used to hold door in alignment 


While the door is thus held, 
tighten the hinge bolts. Should 
there be a slight sag when the door 
is opened, due to the weight of the 
door resting on the wooden wedges, 
this can be corrected by placing a 
mark on the door at the end of the 
upper hinge bolts on the door. Raise 
the door slightly and tighten the 
hinge bolts on the door. 

Should the hinge edge of the door 
be in or out too far, this can be 
corrected by loosening the door 
hinge to body bolts and moving the 
hinge in or out as may be required. 


POWER- 


UNH 


for modern engines 


HOT SPARK 


NIE-TRON 


super heavy duty coil 


The guts, the performance, the reserve 
power you need to meet top demands 
of today’s improved engines. Much 
greater secondary output than stand- 
ard coils, with hot spark at high speeds. 
No extra draw or overload on primary 
system, precluding point failure and 
need of high-capacity condenser. Will 
fire an engine on as low as 2 volts. 


NO NEED FOR HIGH 
CAPACITY CONDENSER 
RECOMMENDED FOR ALL 
6-VOLT SYSTEMS 

MAXIMUM INSULATION 
UNIVERSAL BRACKETS 
FURNISHED FOR ALL 
POPULAR MAKES AND MODELS 
CARS, TRUCKS, BUSES, 
TRACTORS 


CE NIEHOFF «co. 


4925 W. LAWRENCE AVE. + CHICAGO 30, ILL 





UN-177 


Ultra High Output Normal Primary Drow 





Built for the 
BRUTE JOBS of today! 


Send for Detailed Information 


Usually it is necessary to make 
dovetail adjustments after hinge 
adjustments are made. 

Fig. 5 shows another “home- 
made” tool which works wonders in 
aligning front or rear bumpers. We 
have seen each of these tools in use 
and each one can be made in your 
shop—and what time savers they 
are! . 


Grounding Safety Light 

On Recent Pontiacs 

iy following item was included 
in a recent issue of Pontiac’s 

Service Craftsman News: 

A door ground wire is now needed 
to complete the electrical circuit of 
the safety light, due to the use of 
the new nylon door hinge pin bush- 
ings which insulate the door from 
the body when it is not latched 
shut. 

The ground wire should be con- 
nected to clip on the door and clip 
on the pillar post. The ends of the 
wire should be between the two 
leaves of the respective clips and 
run outside the door check link. 

An engine ground strap is tem- 
porarily being used in production 
until the door ground wire be- 
comes available. 


Adapting Door Lock 
On Sedan Delivery 
fie following suggestion for 
adapting the rear door lock on 
Chevrolet Sedan Delivery models 
was included in a recent issue of 
Chevrolet Service News: 
The rear door lock of 1949-52 
sedan delivery models requires the 


| pa 
GSE BD AREA IN PART 
YF 
q mn NO 4562314 
ike. wld | ACCESS COVER 
MeL Sethe PLATE TO 1” 
i 


7 


e+ 
¢ 


is 

tr 

] 
JHre} of 

aor p > 

MODIFICATION US - : 

EXISTING 


snitiaaa LOCK RELEASE 
457534) KNOB 


= = § 


REAR DOOR 


ise of a key to lock or unlock the 
door. We believe many operators 
who use the sedan delivery model 
will appreciate a modification which 
will permit the operator to lock the 
rear door without the use of a key. 
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Rochester carburetors are built to General 
Motors standards. Count on them for top 
performance! Rochester advance-design car- 
buretors have met every test of efficiency 
conducted by Rochester and General Motors 
engineers . . . have proved their superior 
performance in new cars. 


WHEN SERVICE IS NECESSARY ALWAYS USE 
ROCHESTER ORIGINAL EQUIPMENT PARTS 


Be in position to serve the carburetor needs of the ever- 
increasing number of Rochester equipped cars in your 
neighborhood—always use Rochester original equip- 
ment service parts for complete customer satisfaction. 
Rochester service parts are available as individual 
parts or in popular repair and gasket kits. 


AN EVER-EXPANDING 
REPLACEMENT MARKET! 


Owners of millions of Chevrolets 
are prospects for the new manual- 
choke Rochester Carburetor de- 
signed for passenger cars and 
light trucks built since 1932... the 
new automatic-choke Rochester 
for all Chevrolets built since 1937. 
A new automatic-choke Rochester 
is also available for all Chevrolets 
with Powerglide. 


Operation and Maintenance Manual— 


complete treatise on 
carburetion and car- 
buretor service, pro- 


fusely illustrated 

available to service- cantsen 

men, technicions and URETORS 
students, Price $1.50. ij 


ROCHESTER PRODUCTS 


DIVISION OF GENERAL MOTORS, ROCHESTER, NEW YORK 


CARBURETORS 


A 4 
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The door lock used on the rear 
door of the sedan delivery is the 
same lock as used on the left front 
door of the passenger car, and the 
mechanism for accomplishing this 
modification is already available in 
the lock. It is only necessary to 
modify the lock cover plate and add 
a locking knob to the lock mech- 
anism to make it possible to lock 
the rear door without the use of a 
key. 

The lock cover plate identified by 
part No. 4562314 (see illustration) 
has a slot through which protrudes 


an inside release knob. This knob is 
used to open the rear door from in- 
side the sedan delivery body. 

The present slot in the cover plate 
is 1” long and approximately *.” 
wide. This slot should be enlarged 
to make it a 1” square opening as 
shown. This will then expose an ex- 
isting hole in the lock bell crank, 
into which may be assembled an 
additional lock knob, part No. 
4575341, with standard No. 6 lock 
washer and No. 6-32 nut to retain 
the knob. 


The door may then be locked 


e Prevents Ring Scratches 
e Stops Finger Smudges 
e Stops Scuff Marks 


SUPER POLISH MIRROR FINISH 


No other manufacturer anywhere has 
been able to match our super brilliant 
mirror finish. These new Door Handle 
Guard Plates are designed and manu- 
factured by GROBOSKI INDUSTRIES, 
creators of the world famout Style King 
Door Visors where accuracy and 
supreme quality are a “must.” 


HEAVY GAUGE STAINLESS STEEL 


Each model is styled to perfectly match 
the car manufacturer's body trim. De- 
signed and manufactured to look like 
they belong on the car. Made of rich, 
thick, highly polished, gleaming stain- 
less steel. Stock these beautiful Master- 
pieces they will ring up easy, 
effortiess sales for you every hour of 
the day 


FOR POPULAR, LATE MODEL CARS 


Mo. 101—1952 FORD, MERCURY & LINCOLN 

No. 102—1950-51 FORD, MERCURY & LINCOLN 

No. 103—FITS GENERAL MOTORS CARS with 
Push Button Handle 

No. 104—1949-52 PLYMOUTH, DODGE, DE 
SOTO & CHRYSLER 

A fast selling big profit item for you 

Write or wire your order Now 


without a key by moving this lock 
knob toward the center of the car, 
then closing the door while holding 
the outside handle push button in. 
U. S. Oil Consumption 
Continues to Climb 


IL consumption doubtless will 

continue upward and by 1960 
the United States demand may 
reach 10,000,000 barrels daily, with 
total world consumption, exclusive 
of Russia, reaching 16,000,000 
barrels daily, Sidney A. Swensrud, 
president of Gulf Oil Corp., told 
the Chamber of Commerce and Oii 
Men’s Club in St. Louis, Mo., last 
month. 

“The Petroleum Administration 
for Defense last spring estimated 
that in less than two years there- 
after some 80,000 new oil wells 
would have to be drilled, some 
19,000 miles of new pipelines laid, 
some 700,000 additional barrels of 
daily refining capacity added and 
about 150,000,000 barrels of addi- 
tional storage would have to be 
built,” he said. 

This does not include expansion 
for production of petro-chemicals, 
the volume of which has already 
reached major proportions, he said. 
Some authorities believe that petro- 
leum eventually will be the basic 
source of supply for half of the 
nation’s chemicals, he stated in the 


address. 


Brown Heads N. C. Group 


F. H. Brown of Mid-South Mo- 
tors, Inc., Aberdeen, N. C., has been 
elected president of the Moore 
County New Car and Truck Deal- 
ers, a new organization. C. N. Page 
of Southern Pines is vice-president 
and W. S. Taylor of Aberdeen is 
secretary-treasurer. 


White Appoints Texan 


L. T. Thompson, who had been 
a retail salesman for The White 
Motor Co. in Houston, Texas, for 
two years, has been named branch 
manager at Fort Worth. He has 
been active in Texas truck business 
for 25 years. 


Fleet Men Discuss Plugs 


Spark plugs were the topic for 
the October meeting of the Fleet 
Superintendents Association of At- 
lanta, Ga. George Baker, field engi- 
neer for Champion Spark Plug Co., 
was the principal speaker. 
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Send for your free copy of the 
Rust Master Products Manual 





EASY TO USE 


| No Fuss - No Muss - Just Pour - No More 


RUST MASTER 


For removing cooling system rust and 
preventing new deposits . . . an ideal 
water pump lubricant . . . can be used 
with any standard anti-freeze. Rustproofs 
entire cooling system for one year. 


CARB MASTER 


Let Carb Master clean out your carbu- 
retor and fuel system in quick order, 
then see what a difference it will make 
in the car’s performance . .. no dis- 
mantling necessary. Cleans carburetors 
new-metal clean . .. also an excellent 
gas tank anti-freeze . . . removes mois- 
ture from fuel system — prevents rust. 


(en 











Sey 





SLUDG-MASTER 


Excellent for dissolving carbon-sludge 
and gum, thus increasing power and 
pick-up. Frees sticky valves and rings — 
keeps them operating flexibly, finally 
removes sludge from crankcase. 


LEAK MASTER 


The newest, improved patented stop- 
leak on the market today. Harmless to 
all metal or rubber, retards rust and 
improves water circulation. 


All four of these famous products are quick 
and easy to use: order your supply, now. 


ROOU 
P CTS WORK WHILE yoy RIDE All Rust Master Products are 


guaranteed 


Me 56 CREIGHTON ST, CAMBRIDGE, MASS. 
To" THE SILENT PARTNERS OF MOTOR EFFICIENCY 


is) a 
Ie the Sout “ 





Better Check Engine ber if the rotor, cap, Wires and us the answer, and which can be 
é : plugs are not in perfect condition. proven with a dynamometer or road 
(Continued from page 76) Timing must be “on tne nose test. 
cause it quits running at every throughout the entire advance 
aus — g at ever erat a a " . ; 
traffic stop, and the job in which the ak aan amie — ee rng 
engine “conks” out when the throt- won't go on today’s cars; they de- Named Dy Studebaker 
Ue is quickly opened. These create mand accuracy throughout the en- he R district managers in the 
dangerous traffic hazards. tire tune-up procedure. And the South and Southwest have been 
lo help correct these, we should mechanic who decent meet these appointed by The Studebaker Corp 
add the engine performance test to demands may be endangering some- They include: Paul E. Butche: 
our “safety check” program. If the one life’s—even his own. for Dallas, Texas; J. J. Spitz for 
engine 1s not up to standard, i Let’s add engine performance to St. Louis, Mo.; J. R. Wagner for 
should be brought to standard with our “safety check” list. There is Memphis, Tenn., and Bernard 
an engine tune-up or W hatever is plenty of equipment which will give Wiemels for Atlanta, Ga 
required—even a major overhaul. 
When we say engine tune-up, we 
mean a complete tune-up and ROAD 
TEST. Too many tune-up jobs are 
completed with the idle adjustment 
being made in the shop and turned 
over to the owner without the me- 
chanic having any knowledge as to 


how the job will perform under 
actual driving conditions. In the 
absence of a dynamometer every 
job should be road-tested undet 


normal operating conditions. 


What Causes Stalling? 
The greatest cause of stalling can 
be attributed to the carburetor. Al- | 


though this unit gives less trouble 


than any unit pertaining to engine 
tune-up, when it is off the beam, ~ 
it’s really off the beam. 

baw 


Trouble here is usually caused by 
improper calibration by the me- 
chanic. 
With the float level set too high, . 
the slightest signs of percolation 5 ; \ 
will cause stalling at every stop. | ; Established line hacked by 42 years of muf- 
Too low will cause starving and fler experience. 
loss of power when power is needed. ' ’ 
A leaking accelerator pump check | P Recognized quality — every part specifically 
valve, worn accelerator pump link- designed for the car. 
age and/or improper accelerator | 
pump stroke setting will play havoc . Competitively priced. 
with quick acceleration which is so 
often needed to maneuver out of a 
tight spot. G Gi s 
Certainly the throttle opening . Continuing development as evidenced by 
should be tested to see that we have new Cushion-Aire Shell. 
full throttle when the accelerator is 
fully depressed. As for idle, the job 
should be adjusted to idle when 
=e fe eee: “ Merchandisin rogram, including decals 
engine is hot—hot as normal opera- . 9g Program, including als, 
tion will cause. posters, direct mail, display stands, catalogs, 
What about the fuel pump? | price schedules, wall charts, inspection tags, 


Neither carburetor nor engine can , # 
perform without an adequate sup- envelope stuffers, etc. 


yy of fuel; we can’t have this ° . . 
without the required vacuum and Write, wire or phone for complete details. 
pressure. This item is too often 
overlooked. 

Ignition: The ignition system 
should always be in perfect condi- 


tion. Too much can be lost between 619 SMITH STREET «+ TOLEDO 1, OHIO 


the coil and the combustion cham- 








Complete line—serves all makes and models. 


Easily installed—perfect fit. 
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Readers are invited to contribute to- NH ()P TALK 





STEPPING UP PERFORMANCE 


Houston, Texas 
Dear Sir: 

In the recent September issue 
of SAJ I was very much interested 
in the article about Red Vogt’s 
Garage and the hot-rod work that 


he does. 


stock-car racers. 


Thank you for any information 


you may be able to give me. 
RALPH R. THOMPSON 


I would like very much 
to know where books or informa- 
tion can be obtained on increasing 
the performance for road and 


A column of informal 

comments about the 

automotive trade and 
its problems. 
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4 ves PETERSON SURFACE GRINDER 
Se @ Engine rebuilders have re- 
ground more than 50,000 heads 
with no bearing trouble or time 
lost for adjustment because 
of Peterson's... 
EXCLUSIVE, PATENTED 


* n 
VIBRA MOTIVE 
MOTOR MOUNTING 
Ie eliminates chatter and protects 
motor bearings. The whole unit is 
cushioned when grinding heavy blocks. 
LARGE INDUSTRIAL FACTORIES 
say accuracy is much better with the 
Peterson Surface Grinder than large 
milling machines formerly used. There 

is no distortion due to clamping. 

Use larger Model 72 (72 table top 
for work on industrial engines and 
extra heavy castings 


15 YEARS OF STEADY IMPROVEMENT MAKE 


"Try this machine in your shop for 30 days using 
my merchandising plan... 
as fast and accurately as we say and if you don’t 
make money, return it and I’1l refund your money 
and pay the freight both ways." + 


if it doesn’t grind 


“te Ativan, 


OVER 2000 MACHINES SOLD On THIS BASIS 


oS 


WITH AN UNTRAINED 
OPERATOR YOU CAN 


MAKE $18.00 
AN HOUR! 


.. grinding heads to .001 accuracy in 
10 minutes or less and blocks in 2 or : 
3 minutes. Grind flat flywheels, pres- 
sure plates, manifolds, carburetors, § 
and pump bases and small castings by 
circulating them around the grinding ° 
wheel, half on the 
table and half on the CHECK 
stone, thus obtain- FEA THESE 
ing high accuracy + doug, TURES 
similar to lapping roe BLE usr Cute 
ona surface plate. with “Cycleng” «. 


ton plus aed 
91055 filter Ho 5 fibre 


’ THIS GRINDER ONE TO BE COPIED...BUT 


NOT EQUALLED! 


r Complete Information 
e, Wire, or Phone TODAY 





We're asking the efficient staff of 
the National Association for Stock 
Car Auto Racing if they can send 
you some info along this line. 


TRACING BUICK WIRING 


Miami, Fla. 
Gentlemen : 

Will you please send me a copy 
of the wiring diagram of a 1950 
Buick -Special Model 50-46 four- 
door sedan, showing directional 
signal wiring also. I will appre- 
ciate your help in this matter. 

E. S. OLAH, 
Miami Motorette, Inc. 

Glad to send you a copy of the 
wiring diagram for all 1950 Buicks. 


WANTS BUILDING HELP 


El Paso, Texas 
Dear Sir: 

I noticed in the September issue 
of your magazine that you have an 
article and floor plan of an efficient 
garage building. 

Since I am planning in the fu- 
ture to build a new garage, I was 
very interested in your article. I 
would like to know if you have in- 
formation available on various 
types of garage buildings, or if you 
could at least direct me to a relia- 
ble source of information. Your 
help would be greatly appreciated. 

NEAL FRANKLIN, 
Neal Franklin’s Service 
Station 

We are sending you tear sheets 
of several garage plans published 
earlier this year. This issue in- 
cludes another plan (page 64) and 
we have one scheduled for Decem- 
ber. 


Some manufacturers of auto- 


Please address any comments 
to: Shop Talk, Southern Auto- 
motive Journal, 806 Peachtree 
St., N. E.. Atlanta 5, Ga. 
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© MINIMUM 
INVESTMENT! 
© EASY 10 START! 


Big volume . . . small inven- 

tory ... big market . . . mini- 

mum investment! If this is 

what you want—you want 

Rochester! A small stock of 

carburetors—a few fast-moving 

parts—and you are in business! 

Pick up your phone! Your Rochester wholesaler is located 
nearby—he can give you the Rochester opportunity story in 
a few words. 


©LOOK AT THIS MARKET! 


Rochester prospects — in volume — pass your door every day. 
Think of it—Rochester carburetors for Chevrolet cars and light 
trucks made since 1932; service parts for Chevrolet cars and 
trucks beginning with 1950 production; carburetors and service 
parts for Oldsmobile beginning with ’49, and Cadillac beginning 
with 1951 as well as Pontiac 6’s the same year. These are your 
prospects right in your own neighborhood. 


© 7OPS IN QUALITY! 
© TOPS IN PERFORMANCE ! 


Rochester carburetors are jam-packed with advance-design 
features. Designed by leading automotive engineers—approved 
after exhaustive tests in the laboratories and at the famed 
General Motors proving grounds—1952 Rochester carburetors 
are setting new standards of carburetor performance. Individ- 
ually designed for the specific application, they are the original- 
equipment carburetors on Cadillac, Chevrolet, Oldsmobile and 
Pontiac “6” for 1952. 


ROCHESTER CARBURETORS 


A GENERAL MOTORS PRODUCT [-.... 


A UNITED MOTORS LINE 








DISTRIBUTED BY WHOLESALERS EVERYWHERE 


UNITED MOTORS SERVICE 
Division of General Motors Corporation 
General Motors Building Detroit 2, Michigan 
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ACT NOW! 


Don’t delay. Get volume 
sales with minimum invest- 
ment! Sell a big carburetor 
market. Call your nearby 
Rochester wholesaler now! 


(71'S EASY 10 GET STARTED 
WITH ANY OF THESE 
GNITED MOTORS LINES 


DELCO Batteries 


AC GAUGES, Speedometers and 
Rebuilt Fuel Pumps 


SAGINAW Jacks 

MORAINE Engine Bearings 

DELCO Radio Parts 

ROCHESTER Cigar Lighters 

HYATT Roller Bearings 

INLITE Brake Lining 

HARRISON Heaters 

GUIDE Lamps 

DELCO Clocks 

NEW DEPARTURE Ball Bearings 

DELCO Shock Absorbers 

MORAINE Gasoline Filters 

HARRISON Thermostats 

DELCO-REMY Starting, Lighting & 
Ignition 

KLAXON Horns 

HARRISON Radiators 

ROCHESTER Carburetors 

DELCO Hydraulic Brakes 





motive servicing equipment have 
information available on the lay- 
out of various departments and 
even buildings. You might wish to 
contact your local jobber and see if 
he has such information on the 
equipment lines he handles. 


THE LAST TAX MILE 


Taxes are high enough, all right 
(and there’s hope now that the ex- 
cise tax on motor vehicles will come 
off next year), but they’re less pain- 


ful than the governmental dictates 
which “Dick” Lincoln found they 
were hundreds of years ago in 
Mexico. 

In addition to high taxes, sacri- 
ficial offerings were made to the sun 
god, and sometimes as many as 
20,000 lives were offered up at one 
time. Each community had to sup- 
ply its share to the local high 
priests. During the ceremony, one 
gentleman whacked a hole through 
a victim’s ribs. Then the priest 
snatched out the heart and placed 
it with other hearts in a bowl. At 





...and the price is always right! 


of 
HYDRAULIC BRAKE HOSE ASSEMBLIES 
buses, tractors 

BRASS FITTINGS ('4” to 4” tube size) 
FUEL and O/L LINES 


trucks, buses, tractors; made fron 


Prime manufacturers 


For cars, trucks, 


sutomobiles, 


(Gasoline, oil and diesel fue 


metal-lined hose, neoprene hose, or copper tubing) 
GREASE FITTINGS 

AIR & GREASE LINE ACCESSORIES 

COPPER TUBING 

OTHER FAST-MOVING SPECIALTIES 


BOOTH A-1036-37 


for our complete catalog 


PLANET erat propucts corp. 


966 Dean Street, Brooklyn 16, N. Y. 





the conclusion of the “celebration,” 
the priests ran their fingers through 
their hair. It was strictly before the 
days of the “soap operas,” because 
these dignitaries prided themselves 
on being strictly unwashed. 

The president of Reliable Chevro- 
let, Meridian, Miss., learned this 
while studying the history of 
Mexico during a visit there re- 
cently. 


WANTS REBUILDING INFO 
Muskogee, Okla. 


Gentlemen : 

I thought you might be in a posi- 
tion and would not mind telling me 
where I might purchase some books 
on rebuilding automobile motors 
and other parts, as well as books 
on automotive machine shop lay- 
out and management. 

EVERETT L. FREEMAN 

We have asked the Automotive 
Engine Rebuilders Association if 
they can suggest some sources of 
this material to you. 


OUT OF THE BLUE! 


People around Savannah, Ga., 
found discounts on cars literally 
dropping out of the blue recently 
when Howard Motor Co. released 
more than 2,000 balloons with 
tickets attached. 

The firm ran a display ad in a 
local paper asking the question, 
“Did you find a Howard Motor Co. 
balloon?” and telling about the pro- 
motion. Discounts were from $25 
to $200, the ad pointed out. 


THE LORD, YES, BUT— 


In opening a discussion panel for 
the Texas Automotive Dealers As- 
sociation in El Paso early in Oc- 
tober, E. J. Pennington of Galves- 
ton commented that the Lord helps 
those dealers who help themselves. 

He then told the story of the 
young farmer who moved in on a 
farm that had been abandoned 
years before. He repaired the 
house and all buildings, applied 
paint, brought in new equipment, 
fertilized the land, and, in general, 
reclaimed the property from deso- 
lation. He worked day in and day 
out from dawn to dark and finally 
was rewarded with a bumper crop. 

While he was harvesting same 
his pastor came to visit and said he 
hoped the farmer was dutifully 
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YOUR AVERAGE SALE IS *735.. 
WHEN YOU FEATURE... 


HYDRA-MATIC - DYNAFLOW 


c 
ann OYNAFLOW 
{ Moroes cars 


POWERGLIDE - ULTRAMATIC 
“Lape FORD-O-MATIC - MERC-0-MATIC 


AUTOMATIC 


— TRANSMISSIONS 
and it’s as simple as an oil change 


More than 4,000,000 General Motors and 
other make cars are already equipped 
with automatic transmissions and the num- 
ber is ever growing! These units require 
a refill every 10,000 to 25,000 miles. The 
Service Manual which the Bell Company 
offers, fully explains how to service and 
refill these transmissions. Any garage or 
service station with a grease rack can ren- 
der this service. FLARE LIQUI-MATIC 
FLUID was developed in 1945 by the 
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Bell Company and has performed per- 
fectly in the automatic transmissions of 
thousands of General Motors and other 
make cars. Your local jobber has FLARE 
LIQUI-MATIC FLUID available in con- 


venient sizes. Contact him today. 


THE BELL COMPANY, Inc. 
407 N. Wolcott Ave., Chicago 22, Ill. 


*Flare Liqui-Matic Fluid retails for 65¢ a quart. The 
overage cor uses 1] quarts, which makes a total sale 
of $7.15. In addition, mony deolers make a charge 
for service. Your opportunity for greater profits. 


THE BELL COMPANY, INC. 
407 N. WOLCOTT AVE., CHICAGO 22, fLL 


Please send me immediately a free copy of your Service Manval 
on Automatic Transmissions. 


NAME 
(Pleose print) 
ADDRESS 


city 


125 





thankful and that he would give 
thanks to the Good Lord for his 
blessings. 

The young farmer wiped a sweaty 
brow, thought this over and said: 

“Parson, did you ever notice this 
farm when the Lord had it all to 
himself ?” 


QUICK BULB SALE 
Some service station found a 


quick sale for a replacement head- 
light last month at Biloxi, Miss. 


S. E. “Ed” ‘Kossman, the past 
president of the Mississippi Auto- 
mobile Dealers Association and the 
Buick dealer at Cleveland, Miss., 
invited a group of friends to take 
a short night ride with him along 
the lovely beach highway. 

The group included Charles J. 
Farrington, assistant to the presi- 
dent of the National Automobile 
Dealers Association, and M. R. 
“Bud” Darlington, Jr., managing 
director of the Inter-Industry High- 
way Safety Committee (and top 
speaker on safety at many dealer 





Get all the facts on the NEW 
Crescent Wiry Joe Battery Cable 
Merchandising Program. Be sure 
to visit the Crescent Display at 
the A.S.1. show. Booths 374-380, 


o. But I still burn 

recall Ow I was taken. 

¥ ¢rook wasn’t a man. Nor a woman. 
I“hate to admit what really happened. 
But here’s my story: 
“It began one Monday morning. My car 
wouldn’t start, so a neighbor pushed me 
around to the garage where I paid $1.25 
for recharging the battery. 
“Tuesday was another day; but the same 
story: my car wouldn’t start. A new battery 
cost me $25.00. Thursday, I should have 
wised up. That new battery was dead! It cost 
me more money to check the generator and 
voltage regulator, and to have the whole 
system checked for shorts. 


“What was robbing me? The battery cable! 


“Tt was an inside job. The cable looked all | 


right, but internal corrosion made it useless. 
I added up what I paid for recharging, for 
a new battery, for all those tests. You know, 
that battery cable took me for over $30.00! 
But think what it cost that garage owner. 
Once, I was his best customer.” 


Check the wine and cable on every car! 


“f \The CRESCENT Company, Inc. 


PAWTUCKET RHODE ISLAND 


S\) 


conventions all over the country.) 

They were waiting for a driver 
to bring the car. “Here comes a car 
with only one light. Things like 
that are what help keep the traffic 
toll high,” someone remarked. 

It turned out to be the Kossman 
car. A surprised and momentarily 
abashed host held to his invitation, 
but added to the trip a stop at a 
service station. 


OUTDOING GULLIVER 


So you would like to travel more? 
You might apply for the travel por- 
tion of the job held by Charles J. 
Farrington, assistant to the presi- 
dent of National Automobile Deal- 
ers Association. About a month of 
that and most people would be ready 
to holler “Calf rope!” 

By this year’s end he will have 
flown through more than 90,000 
miles of God’s good air (some 
rather heavily weighted with mois- 
ture). Look at this December slice 
of his schedule: 

Dec. 1—Boise, Idaho; Dec. 2 
Seattle, Wash.; Dec. 3—Portland, 
Ore.; Dec. 4—Salt Lake City, Utah; 
Dec. 7—Denver, Colo.; Dec. 10- 
Cleveland, Ohio; Dec. 16—San 
Francisco, Calif.; Dec. 18—Los 
Angeles. 

He hopes to beat Santy Claus to 
the Farrington home out in Vir- 
ginia from Washington, D. C. 


NO SPARKING TODAY! 


In a community of modest size 
in the Southwest a representative 
of SOUTHERN AUTOMOTIVE JOURNAL 
recently drove into a dealership dis- 
playing the name of his car and 
asked that the spark-plug gaps be 
checked. 

The individual in charge lifted 
the hood, loosened a wire and then 
went for a wrench. He tried one 
wrench, a second, then a third, 
fourth and so on. Finally, he said 
he was sorry, they just didn’t have 
a wrench to fit the spark plugs. 


NO REFUND NECESSARY 


This one was being told last 
month by Executive Vice-President 
K. P. Allen of Motor Supply Co., 
Inc., Meridian, Miss.: 

A man thinking he might be dy- 
ing before long called in a friend 

(Continued on page 129) 
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CROWN OVERHEAD VALVE PADS 
Wha. Satisfied ( cshcuen 


* Takes Only a Minute to Install 


Mechanics like and endorse Crown Overhead Valve Pads because they are easy to install, have 
no mechanical adjustment, and make satisfied customers. It is not necessary to adjust valve 
clearance closer than factory specifications in order to get quiet operation—tho valve pad ab- 
sorbs the "clicking". By completely covering the rocker arms, the pad provides added protection 
against condensation which collects inside the valve cover and drops down on the rocker arm 


and valves causing extra wear and friction. 


CHEVROLET CARS & TRUCKS: PART NO. C-500 
Fits ali Models from 1930 to 1953 List $2.75 
GMC TRUCKS: PART NO. G-200 

Fits Model Engine 228, 236-248-256-270 List $3.25 
BUICK STANDARD: PART NO. 6-600 

Fits 40-50 Series Engines 1936 to 1953 List $3.25 
BUICK MASTER: PART NO. 8-700 

Fits 60-70-80-90 Series Engines 1936 to 1953 List $3.25 
NASH: PART NO. NA-49 

Fits 1949 and 1950-1953 Ambassador List $3.25 
STUDEBAKER: PART NO. $-1000 
Fits The Commander and Land Cruiser V-8 


S: fon ces aS 
oles 


EARL 


UNION CITY 


List $5.50 Pair 
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INTERNATIONAL TRUCKS: PART NO. IH-2000 
Fits All Silver Diamond Engines 1-110 to 165. List $3.50 
INTERNATIONAL TRUCKS: PART NO. IH-3000 
Fits All Blue Diamond Engines K-6-7 L-170 and 175 List $3.50 
INTERNATIONAL TRUCKS: PART NO. IH-4000 
Fits All Red Diamond Engines 361-372-401-450 List $3.50 
OLDSMOBILE: PART NO. 88-98 

Fits all 88 and 98 Model Engines List $5.50 Pair 
FORD 6-1952 AND 1953: PART NO. F-26 

Fits all New 1952 and 1953 Engines List $2.75 


All prices are f.c.b. Jobbers Warehouse 


G. CO. 


GEORGIA 





| 
| 
| 


Whuen you take the LAHER 

FRANCHISE for the sale of LAHER 

BATTERIES in your community, you 

are selling the last word in batteries. 

LAHER BATTERIES represent better values because 

they weigh more. Try this test—select any other pop- 

ular battery in any price class and weigh it—then 

weigh the LAHER BATTERY of the same number of plates, rating 
and price class and see how much more it weighs. The difference is the 
greater amount of lead oxide in the LAHER plates.—You'll make more 
money and more friends with the LAHER BATTERY FRANCHISE. 
Ask us for complete details. 


vanuracruro ov Saher BATTERY PRODUCTION CORP. 


EASTERN HEADQUARTERS * 2131 LOCUST STREET © ST. LOUIS, MISSOURI 

SOUTHERN HEADQUARTERS * 300 MADISON AVE. * MEMPHIS, TENNESSEE 10. a ; 

WESTERN HEADQUARTERS * 2615 MAGNOLIA ST. * OAKLAND, CALIFORNIA (°° A79*!€* = Som Francisco = Sacramento 
KANSAS CITY, 1630 McGEE STREET * FORT WORTH, 910 FLORENCE STREET Portland Seattle Spokane Salt Lake City 


LAHER INDUSTRIES 
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Shop Talk 


(Continued from page 126) 


and instructed that his body be 
cremated. 

“Then,” said the gloomy individ- 
ual, “send the ashes to the Bureau 
of Internal Revenue with a note to 
the effect ‘This is all. There isn’t 


,” 


any more. 


HE TOOK A CHECK, BUT— 


The man was walking around the 
52 Roadmaster displayed in the 
showroom of Tribles Buick, Inc., at 
Staunton, Va. 

“Interested in buying a car?” 
asked J. Paul Tribles. 

“Yes. How much is this?” 

“Thirty-six seventy,” Tribles re- 
plied. 

The man inspected further. 

“What was that figure?” 

“Thirty-six seventy.” 

“You take a check here?” 

“Why, uh, ah, yes,” replied the 
dealer. 

What happened next was unbe- 
lievable. The man dashed off a 
check with no more ado. It was 
also unbelievable that he made it 
out for $36.70. ’Twasn’t the first 
time this had happened, the dealer 
learned, as the man had been in a 
mental institution. 


A BATHLESS INCLINATION 


Remember when you didn’t go in 
too strongly for an _ occasional 
bath? 

Why, asked Gary Garner of his 
grandfather, Max Hayes of Hayes 
& Hopson, Inc. (automotive whole- 
salers of Asheville, N. C.), was it 
necessary to bathe so often? His 
suggestion was simple: He had 
been reading some ads, it seemed, 
and they told of the wonders result- 
ing from taking chlorophyll tablets. 

“Couldn’t I take a tablet and not 
have to bathe so often?” the nine- 
year-old wanted to know 


McClure Heads Committee 
For St. Louis Show 
eo McClure has been named 

A chairman of the show commit- 
tee for the automobile show to be 
held in St. Louis, Mo., Jan. 31-Feb. 
8. It will be the first car show in the 
city since the war. 

Committee members include: L. 
M. Stewart, Lansing Thoms, Byron 
Roberts, Clark Compton and J. 
Rush James, Sr., ex-officio. 


Ross Becomes President 
Of St. Pete Agency 


N B. Ross, vice-president and 
e general manager of Al Deane 
Chevrolet, Inc., St. Petersburg, 
Fla., has become president of the 
organization and changed its name 
to Ross Chevrolet, Inc. 

Deane moved to St. Petersburg in 
1949 after 30 years with General 
Motors Corp. He is retaining a sub- 
stantial interest in the dealership 
but giving up all active manage- 
ment responsibilities, he said. 


Chrysler Names Curtan 
As Sales Executive 


Papo ccer R. Curtan, formerly 
regional manager for Chrysler 
Division at Atlanta, Ga., and a sales 
executive on the division staff since 
May, has been named assistant 
sales Manager. 
Chester F. 
regional manager at Cincinnati and 
Detroit, has been named assistant 
general sales manager to succeed 
Roy H. Appleman, who has been 
promoted to executive assistant. 


Sylvester, formerly 


ACME 


Drain Cocks 


Save expensive anti- 


freeze. Install Acme drain 


| Fy 
| 
j 


cocks, machined to micrometer 


tolerances to insure a 
snug, leakproof fit. 
24-pc. assortment 
mounted on attractive 
counter card or 

in bulk. 


ACME VALVE CORES 


Rated ‘equal to or bet 
ter'’ thon other leading 
brands by independent 
testing laboratory. 





ACME TIRE 


No. 515, 5 to 50 Ibs. 
calibrations. 
Ne. 520, 20 to 120 ibs. 
in 5 ib. calibrations 


in 1 tb. 


ies ta Bs. han! 
GAUGES ACME 3-1 
Extremely popular with 
busy stotions becouse 
it inflotes, defictes, 
gouges. 








Order from your jobber today. Send for complete catalog No. 1003. 


ACME AIR APPLIANCE CO., INC. 
100-120 Hinsdale Street, Brooklyn 7, N. Y. 
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Dear Bill: 

The used-car department’s re- "7 ‘al & N UT B U S r —E R WR at Ay 
sair shop used to be a poor coun- 
ne ous to our main shop in days AY BUOD DW 
gone by. But after War II the Old 
Man decided against wholesaling 
the used stuff and set up a plant 
to put our used cars on a par with 
any of those found on the inde- 
pendent lots that sprang up all 
over town. 

Since we’re competitive in every 
other type of business we handle, 
he figured our used cars would have 
to be equal or superior in per- 











formance and appearance to those 
offered the public at other sources. 
“As izzers” and half-nice stuff al- 
ways sat on the lots for days 
longer than refinished and recon- 
ditioned cars, so we would recon- 

. dition in a big way. At that time 
eee Hang it anywhere in the fuel we were FB a lot of the used- 
car work in the main shop and body 


8 department. He decided that 
line without supports or brackets | {:7s"\m«: 


He figured that the guy respon- 
sible for merchandising the used- 
car stock would have to have a big- 
ger hand in putting the cars in 
condition to sell, for he would know 
better than any other what would 
Weighs only be required. And a used-car mana- 

2\ o7s. ger often found he couldn't tell the 
retail service men just what he 
Can be installed in less wanted—and get it. He’d tell them 

- P what he wanted, and they'd give 
than 20 minutes on any car him what they were accustomed to 
giving their customers—or some- 


The rayon filtering element, the ‘ . 
times a little less. 


same as used in large industrial : 

= . = 7. > sed-car wnart- 
petroleum filters, does a perfect job of This so calle d used cal de vart 
removing all rust and fine dirt, traps ment’s version of a retail job simply 


water and sediment. No by-passing. GASOLINE didn’t put a car on the lot that 
F would attract the rubber necks. 

See your jobber salesman They’d be ready to sign on the 
FILTERS dotted line for a new-looking job 
Cutaway view showing without investigating for the pres- 
rayon covered ence of an engine, and pass up 


filter discs. ge mechanically dependable stuff that 
PRICE — still carried the hallmarks of a 


previous owner. 

The decision to put a recondi- 
tioning crew to working exclusively 
for the used-car lots changed a lot 
of things. Instead of their hanging 
around looking for handouts from 
our service line we've begun to 
drop over to their department to 
see what’s new. We've learned some 
new tricks, among which the fact 
that our retail customers are also 
pleased by the extra touch that 
makes the difference between a 
SPARKLER MANUFACTURING ¢co., MUNDELEIN, ILLINOIS “stock” job and a superlative one 

with all details recognized and 
accounted for. They want their 
older car to look at least as slick 
as our used cars and are willing to 





Oldsmobile installation Plymouth installation 


Mokers of industrial filters for petroleum ond chemical products for over a quarter of a century 
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DRIVER VISION CLEAR—The new Guide 
PViligelslian 44 -et Maile tai -t¢ MTL Ga ol lallale Me ial 


windshield in lower left hand 


Headlights ‘Think for Themselves” with 


AMAZING NEW GUIDE 


SWITCHES. 1. The auxiliary switch depressed 
oe momentarily signals the oncoming car thot 
hos headlights on the upper beam (bright) 
2. Standard car “Dimmer” switch. One 


position places headlights under automatic 
control; other position keeps headlights on 


it sees...it protects...it performs lower beam “Dim.” 


The new Guide Autronic-Eye never relaxes its unceas- The driver need only drive, his mind free of the con- 
ing guard. It sees . . . it protects . . . it performs. And stant nagging fatigue and worry caused by the de- 
this uncanny device makes a revolutionary contribu- ; 
tion to the convenience, comfort and safety of 
night driving. And all this is automatic —accomplished through the 
electronic photo tube which is the heart and mind 


mands of continuous light control. 


At each dark stretch of highway, the Autronic-Eye 
flicks headlights to their upper beam. But with an 
approaching car the Autronic-Eye changes them to At present this great new Autronic-Eye is factory- 
“dim” for courteous and safe driving. A whole line * ; 

of cars may pass while the iatevalolive holds lights 
lowered. Then, the instant the road ahead is clear, 
up they flash to bright again. Corporation, Anderson, Indiana. 


of the Guide Autronic-Eye. 


installed at extra cost on 1952 Oldsmobiles and 
Cadillacs only. Guide Lamp Division, General Motors 


ON THE OPEN ROAD the Guide A CAR APPROACHES and the Guide THE CAR SWISHES BY and the Guide 
Autronic-Eye automatically keeps Autronic-Eye automatically drops Autronic-Eye flicks headlights back 
headlights on the upper beam. headlights to “dim.” to “bright” automatically. 
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pay for the privilege. 

Looking to details has brought 
us a lot of good refinishing work. 
Custom-tailored seat covers at a 
few bucks extra the issue, two-tone 
paint jobs like the latest models 
(where we used to sell only a spot 
job) and many upholstery repairs 
that we never thought to mention 

or weren't prepared to make un- 
til the used-car boys showed us the 
tricks—are now commonplace. 

Our customers display their pride 
of ownership when we doll up the 
old crate and are more willing to 


a solid 


money on it 
A little rubber 


spend maintenance 
when it looks good. 
lube brightens their rubber floor 
mats and the owners’ eyes. We re- 
pair wood station wagons like new, 
make repairs to metal ones, includ- 
ing matching damaged imitation 
wood graining. Or customize the 
paint job by removing and painting 
new color. Our retail re- 
finishing and appearance work is 
really exclusive, just like our used- 


car department’s. 


Yra., 
Ed 


| 


cours Piston Seal 


FOR CARS THAT 


BURN TOO MUCH OIL 











Only a re-bore is a long-term remedy 
for cylinder wear, but Holt’s Piston Seal 
is a reliable alternate good for up to 
10,000 miles. Sell it with confidence. 


On the market over 16 years, used by hundreds of thousand motorists 


all over the world. 


Tee eee 
Gunéum MUFFLER SEAL 


SPEEDS INSTALLATION 
OF MUFFLERS 


Selling BRAKE Service 


(Continued from page 67) 


sistance like, ““Why didn’t this show 
up before the adjustment?” We ex- 
plain that we had to add brake fluid, 
that the new fluid is lighter and a 
leak will thus show up faster, caus- 
ing the master cylinder to go much 
quicker. 

Similarly we point out the im- 
portance of having a recupping job 
done on the wheel cylinders where 
needed, when brakes are relined. A 
leak on a new brake lining’ may 
cause the brakes to lock or fail 
completely, resulting in an accident 
or excessive expense. We show cus- 
tomers what grease on a brake hose 
can do and how hoses may give out 
completely on a sudden stop. 

In this way we are constantly 
stressing safety through a_ well- 
maintained hydraulic system. 


dds Keep ’Em Busy 


We promote our 3-Star Special 
and brake work by newspaper ad- 
vertising and radio daily through- 
out the year. During February and 
September, usually slow brake 
months, we keep our brake me- 
chanics working at full capacity by 
sending out about 300 postcards a 
month offering free brake adjust- 
ments. 

Undoubtedly our all-night service 
brings many cars here that might 
otherwise be sent to other shops. As 
one of the few places in town offer- 
ing 24-hour service, we have been 
able to avail of such 
emergency volume. 

Our fleet of 40 service trucks has 
a city-wide reputation for road ser- 
vice as the volume of brake work 
from this source indicates. Our 
constant promotion of brakes and 
safety by radio and newspaper sup- 
plements our reputation for prompt 
response to road calls from motor- 
ists in trouble. 

Good brake service yields addi- 
tional volume. We estimate that 


ourselves 


Assures tight joints. Also seals breaks 


brake work brings us an average 
of $10 in additional work per car 
other than brakes. Such additionals 
comprise front-ends, wheel-balanc- 
ing, shock absorbers, tires, ete. 

Safety-consciousness will be im- 
pressed more and more on the pub- 
lic mind as safety itself on the 
streets and highways becomes a 
more tightly-controlled affair 
through city and state inspections 
and regulations. 

By the same token, safety that is 
wisely promoted in the repair shop 
can become a significant means of 
adding volume. 


in mufflers, tailpipes and exhaust pipes. 
Repairs are permanent. No mixing — 


use right out of the can. 


ask your jobber about Holt’s Piston Seal 
“Profit Package” and Installation Plan. 


TREGLOWN (O., INC. 


In Canada: Treglown, Litd., 1366 Greene Ave., Montreal 6 


FANWOOD, N. J. 
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... because, among other reasons, 
Chevrolet enjoys the greatest owner loyalty 


of any car in the low-price field! 


} 
F 
VO CHEVROLET DIVISION OF GENERAL MOTORS, DETROIT 2, MICHIGAN ] 
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Electrical Service 
(Continued from page 74) 


electrical system can be pointed out 
to the customer. Some defects, like 
frayed wire, can be seen at a glance. 
Others, such as the need for cali- 
bration of a distributor, can be pin- 
pointed more effectively with shop 
equipment. 

Some shops will tape up old wir- 
ing, but Southwestern Battery Sup- 
ply believes that any broken or de- 
fective wiring should be replaced 
with new. The mechanics specif- 


QUIT STALLING! 


USE 
PYROIL 


@ There’s nothing more annoying than 
having your car stall in the midst of 
busy traffic—or the first time out in 
the morning—or anytime. There’s an 
easy and economical way to avoid stall- 
ing. It’s the Pyroil way. Pyroil, with its 
special property of making ordinary oil 
cling to metal surfaces, assures a con- 
stant ready flow of necessary lubrication 
at all times. A few ounces of Pyroil in 
your gas tank—a pint of Pyroil in the 
crankcase means easy starts, even after 
being parked all night. Pyroil prevents 
sludge and gummy deposits. Pyroil elim- 
inates friction between piston walls and 
cylinder surfaces. 

If you want to “quit stalling’ — add 
Pyroil—add miles to your car. 


PYROIL FOR AIRCRAFT ENGINES 


Use Aircraft Pyroil B for lubricating 
oil, Aircraft Pyroil A for gasoline. 





An attractive Pyroil metal sav- 


4 ings bank—takes coins up to 50¢ 
GIVE 4 pieces MOTORISTS, it's yours for 


the asking—sent postage paid. 
or 











» PYROIL 
a) COMPANY 


181 Pyroil Bldg. 
La Crosse, Wisconsin 
Canadian Distributors: 


Central Purchasing Agencies, Lid. 


Toronto, Ontario 





ically point out the broken places 
to the customer and explain the pos- 
sible failure of different parts and 
the fire hazards. Usually they are 
able to sell a replacement job on 
the circuits involved. 

When the customer realizes that 
defective or worn wiring could 
cause a failure on the road, possi- 
bly at a dangerous location and 
time, he wants to do something 
about it. The customer usually 
thinks a rewiring job is reasonable 
compared to the damage that could 
result from faulty circuits. 


QUIT DOING IT 
THE HARD WAY! 
START SELLING 


PYROIL 


8 80 muc easier Oo se your cus- 
el h to sell 


tomers the product they want—PYROIL 
—than it is to try to persuade them to 
accept a substitute! Pyroil has imita- 
tors—but it has no substitutes. It is 
the choice of motorists everywhere— 
the Companion of Champions—and the 
steady, continuous money maker for job- 
bers and dealers. Pyroil makes friends 
of users, dealers and jobbers—a “plus” 
that’s beyond measure! 


DROP US A LINE AND WE’LL 
HAVE OUR FACTORY REPRE- 
SENTATIVE BRING YOU THE 
COMPLETE PYROIL MERCHAN- 


DISING AND PROMOTION PRO. | 


GRAM. 


REPRESENTATIVES: 
Southeast—McDonald & McPherson Co., P. O. Box 452, Atlanta, Georgia 
Southcentral—John T. Jolly Sales Co., 1916—34th Ave., Meridian, Miss. 


Southwest—Hirsig-Frazier Co., 4333 Belmont 


Ave., Dallas 4, Texas 


West Coast—M. L. (Bud) Cohn, 1323 Venice Blvd., Los Angeles 6, Calif. 





In many cases, of course, the 
trouble may be caused by nothing 
more serious than a poor connec- 
tion in one particular spot. This 
too can be shown to the customer. 

Following through with the di- 
agnosis, the mechanic may often 
find trouble in the distributor. A 
cracked distributor cap is some- 
thing the customer can easily see 
and understand. It should be re- 
placed before it causes a complete 
breakdown. 

The diagnosis may show that the 
condenser is failing and should be 
replaced before it goes totally bad. 
The points may be wearing down. 
Service Manager King recommends 
that this feature be checked every 
10,000 miles. Many customers come 
back for regular diagnosis checks 
of their cars. 

If a customer is present when his 
distributor is calibrated, he can see 
for himself just what is being done, 
with meter readings almost self- 
evident. A few words from the me- 
chanic can help him to see the im- 
portance of this adjustment. 


Shows Plug Condition 


The mechanic can quickly show 
the customer if spark-plug points 
are burned and explain how this 
may cause loss of power, poor mile- 
age and sluggish performance. In 
cleaning a plug, it is important not 
to scratch the porcelain with the 
wire brush, as a short circuit could 
result. When there is any question 
of spark-plug condition, the firm 
recommends new plugs, explaining 
that the saving in gasoline soon 
will pay the cost. 

Even a customer who is not in 
the least mechanically-minded un- 
derstands the traffic hazards that 
can arise if the horn or lights fail. 
It’s easy to sell wiring, switches, 
sealed beams or whatever is needed 
to make these circuits function 
properly. 

Often a prospective buyer of a 
used car will bring the vehicle in 
for analysis so he can find out what 
may be wrong with it. On an un- 
familiar vehicle, the need for such 
a check to determine if it is in good 
condition is obvious. 

But the electrical system of the 
“family crate’ may be approaching 
a danger point without giving any 
evidence of it, unless a thorough 
check is made. 

A neglected electrical system can 
become dangerous. There is danger 
of fire. But much more dangerous 
is the possibility that the lights, 
horn or engine may fail to operate 
at a critical moment. 
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COMMERCIAL CREDIT MOST FLEXIBLE PLAN, SAYS DEALER Mr. R. N handling. “It's more flexible for handling individual situations than any 
Heintzelman, President of Heintzelman’s Inc., Orlando, Fla., pictured other auto financing plan I ever heard of,’ Mr. Heintzelman declares We 
above with his modern showroom, likes Commerciat Crepit’s financing are very well pleased with Commerctat Crepit’s service, and intend to con- 
and the practical attitude of treating individual deals which need spec ial tinue doing business with them.” 


"pt ¥ 


YEAR AFTER YEAR... Commercial COMMERCIAL CREDIT 


TAD) Credit financing is complete, CORPORATION 


A subsidiary of Commercial Credit Company, 


competent, dependable --» Capital and Surplus over $125,000,000 .... 
| SS SE in principal cities of the United Stotes and Co 


- flu, 


CAR DEALERS PLAY SAFE 


with the CommerciaL Crepit Pian. They know 
through long years of experience that COMMER- 
CIAL CrepIT is always dependable ... in times of 
war or peace, prosperity or depression. They can 
depend, too, on CommerciaL Crepit’s fast, 
efficient handling of the many details involved 
in credit investigation, collection, adjustment and 
prospect follow-up. 


2 


A COMMERCIAL CREDIT DEALER SINCE 1918 
Mr. W. T Hop », President of Hoppe Motors 
Charlotte, N. C., is one of the 106 dealers who have 
been with Chrysler Corp since its organization 
He likes Commerciat Creprt’s package plan for 
retail buyers. He also feels that the floor plan 
facilities, investigation and collection of retail 
sales all help in making more car sales. Mr. Hoppe 
says, “The wonderful help and cooperation extended 
to my company and customers by Commercial Credit 
has played a distinct part in the growth of this 


organization,” 


GET THE DETAILS NOW—Find out how Commercial 
Crepit can help you keep profits up, even though 
deliveries may be down. Call or write your nearest 
Commercitat Crepir office and ask to see “The 
Dealer's Stake in Time Selling.”’ There's no obliga- 
tion, of course. 











Keep Up To Date . 
Send In The Card For... 


@ more information about NEW PRODUCTS on following pages 
@ copies of these new FREE CATALOGS AND BULLETINS 


WRITE FOR CURTIS LITERATURE 
101 ASSEMBLY KIT C-6—Gives full in- 
formation on Curtis Air Compressors, Curtis 
Car Washers and Curtis Auto Lifts. Curtis 
Pneumatic Machinery Division of Curtis Mfg. 
Co., 1938 Kielen Avenue, St. Louis 20, Mo. 


TWELVE PAGE BOOKLET IN 

102 COLOR illustrating two specialized 

materials for ODOR CONTROL in industrial 

housekeeping and plant sanitation work. 

Oakite Products, Inc., 22 Thames St., New 
Y. 


York 6, 

FOUR-PURPOSE AUTOMOTIVE 
103 CLEANER—12-page booklet on Oak- 
ite Penetrant describes safe, economical way 
to (1) degrease engine parts, blocks, trans- 
mission and differential parts; (2) clean radia- 
tors and water jackets; (3) steam detergent 
method of cleaning chassis, motors, under- 
parts; (4) clean floors, grease pits, areas 
around lifts—all with one four-purpose clean- 
ing material. Oakite Products, Inc., 52F 
Rector Street, New York 6 Y 


105 WAGNER AIR BRAKE AND RO- 

TARY AIR COMPRESSOR BULLE- 
TIN. Discusses in detail straight air and air- 
over-hydraulic air braking systems. Contains 
an explanation of the operation of the Wagner 
Rotary Air Compressor complete with dia- 
grams, cross section drawings, and photo- 
graphs. Lists by catalog numbers component 
parts as well as field installation kits. Write 
for Catalog KU-201, Wagner Electric Corpora- 
tion, 6362 Plymouth Avenue, St. Louis 14, 
Missouri. 


10 HOW PYROL PROTECTS—a pam- 

phlet describing in detail the way in 
which Pyrol protects the moving parts of 
engines. Pyro] Co., La Crosse, Wis 


AMMCO ENGINE REBUILDING 
AND BRAKE SERVICE TOOLS 
AND EQUIPMENT Catalogs describing the 
Ammco line of Wet and Dry Honing Machines, 
Brake Shoe Grinders, Brake Shoe Setting 
Gages, Brake Drum Micrometers, Brake Cylin- 
der Hones, Connecting Rod Alignors, Line 
Boring Machines, Ridge Reamers, Portable 
Coolant Units, Tension Indicators, Tappet and 
Rocker Arm Grinders, Smal! Bore Hones, 
Cylinder Hones and Foot Switches. Ammco 
Tools, Inc., 2110 Commonwealth Avenue, North 
Chicago, Il 


110 THE PERFECT CROWN -— Earle 

Estes Mfg. Co. is offering a 4 page 
booklet in color illustrating and describing 
how the CROWN original valve pad SIL- 
ENCES clicking noise and LUBRICATES 
rocker arms in all valve in head engines 
Earle Estes Mfg. Co., Union City, Ga 


lll SELECTION GUIDE OF SPECIAL- 

IZED LUBRICATION TOOLS—Set 
up in chart form covering 19 makes of cars 
and 8 specialized tools. Especially helpful to 
inexperienced operator, making it practically 
impossible to select the wrong gun or accessory 
for any given operation. Also has chassis 
drawing pointing out every part named. Form 
No. 38-808. Alemite Div., Stewart Warner 
Corp., 1826 Diversey Parkway, Chicago 14, 
Illinois 


112 CONTOUR SPACER RING - Descrip- 

tive literature and specifications on 
the new Accurate contour spacer ring, castor 
shims and the no-slip wheel weights. Accurate 
Weight Mfg. Co., P. O. Box 1063, Americus 
Ga. 


117 NUT will hold like welded on old 
worn-out threads. It has been tested to stand 
50 tons pressure. Can be removed without in- 
jury to threads and used over and over. You 
can get exact adjustment to bearing since no 
key is needed. Tapered thread locks the nut 
Schwaiger Mfg. Co., P. O. Box 154, Cullman, 
Ala. 


SCHWAIGER’S NEW CLAMP LOCK 


136 


119 RAMCO SERVICE MANUAL-—-Sth 
edition. LIlustrated. Gives complete 
data on piston ring installation—also hints on 
locating engine trouble—causes of oil loss— 
pitfalls of motor-overhauling and how to over- 
come. Ramsey Corp., 3698 Forest Park Blvd., 
St. Louis 8, Mo. 
121 “ARCWELL” restored crankshafts 
are guaranteed: against defective 
workmanship, to be within mfrs. standard 
specifications, properly aligned and balanced, 
to never flake, loosen or part from parent 
metal. Write for 8 page folder giving 
plete details. Standard Crankshaft & Hy- 
draulic Co., Ine., 2917 Rozzells Ferry Rd., 
Charlotte, N. C. 


123 PERMATEX TOON-OYL is a scien- 

tifically developed product It is a 
combination engine-carbon solvent, sludge pre- 
ventative and film pressure-resistant. Its use 
produces smooth engine operetion and gives 
protection against the formation of acid sludge 
and film breakdown. Permatex Co., 1720 Ave- 
nue Y, Brooklyn, N. Y. 


124 McCORD RADIATOR-CORE CATA- 

LOG—-Replacement radiator cores for 
popular cars, trucks and tractors are listed in 
alphabetical order, along with a size chart 
showing dimensions of McCord cores. It also 
lists complete radiators for Ford and Chevrolet 
McCord Corp., Riopelle at E. Grand Blv« 
Detroit 11, Michigan. 


125 STANDARD DUTY GENERATOR 
REGULATORS—A 16-page 8% x 11 
inch booklet covering the operation and main- 
tenance of Delco-Remy regulators (62 pictures) 
Contains illustrations showing various steps 
of adjustment. Will help automotive elec- 
tricians understand and service regulators 
Deleo-Remy Service Department Anderson, 

Indiana. 


126 REFINISHING SPECIFICATIONS 

The Andrew Brown Co. has made 
available their 30 page booklet on refinishing 
contains 4 sections, (1) Trouble Shooting— 
showing cause, remedy and prevention of many 
troubles, in chart form, (2) Table of Quanti- 
ties, (3) Methods and Products, (4) Mixing 
and Matching. It is an excellent, well planned 
book with much helpful information. Andrew 
Brown Co., Los Angeles, Calif. 


127 HYDRAULIC BRAKE FLUID SER- 

VICE—HOW TO CHECK, DRAIN, 
FLUSH, REFILL, BLEED Easy reference 
book that contains helpful service instructions 
as well as detailed descriptions and illustra- 
tions of the latest methods and procedures for 
profitably servicing hydraulic braking systems 
Send for Bulletin HU-17H, Wagner Electric 
Corporation, 6362 Plymouth Avenue, St. Louis 
14, Missouri. 


128 FREE SHOP AID—‘“Quick Check 

Tips #1” tells how to spot and cor 
rect trouble in the electrical circuit in minutes 
Arrow Armatures Co., Box 1428, Spartanburg 
S. C. 


130 SUCCESS stories and complete fully 
guaranteed Holt Piston Seal In- 
creases YOUR PROFITS and gives great satis- 
faction to customers who can’t afford a ring 
job. The Treglown Co., Inc., Fanwood, N. J 


131 BURD HANDY HANDBOOK FOR 

MECHANICS—lInformation on pis 
= ring installation ; also “‘No Job for a Dub’ 
for distribution by garages to their customers 
Burd Piston Ring Co., Rockford, Il. 


13 AUTOMOTIVE SERVICE GUIDE 
a practical and factual presentation 
of the use of Impactools in automotive servic- 
ing. Contains time study reports showing how 
dealers and shops can increase profits for both 
themselves and their mechanics. Auto service 
guide for Chevrolet and Ford now available 
Ingersoll Rand Co., Phillipsburg, N. J 


133 SUPPLEMENT NO. 2 FOR CATA- 

LOG NO. 500-R. Features more than 
200 Champ-Item automotive replacement parts 
for all makes of cars. A handy service book 
Champ-Items, Inc., 6190 Maple Ave., St. Louis 
14, Mo. 


134 STREAMLINER CATALOGS on 

Moog Coil action front end parts, 
coil springs, chassis parts and electrically 
heat-treated springs for cars and trucks. Moog 
Industries, Inc., 6651 Easton Ave., St. Louis 14, 


Mo 
135 HYDRAULIC BRAKE SERVICE 
STRUCTIONS AND MAINTENANC a 
HINTS. Explain fundamental principles of 
hydraulic brakes and their operation. Outlines 
correct procedure for brake inspection and ad- 
justment. Gives cause and remedy for com- 
mon brake troubles. Ask for HU-197. Wagner 
Electric Corporation, 6362 Plymouth Avenue, 
St. Louis 14, Mo 


136 McCORD MUFFLER CATALOG 
Contains a complete listing of muffler, 
tail and exhaust pipes and merchandising sug- 
gestions on how to make more money replacing 
mufflers and pipes. McCord Corp., 2587 Rio- 
pelle at E. Grand Blvd., Detroit 11, Mich. 


137 wane “j O-REMY ELECTRICAL SER- 

A 20-page 8'4x1l-inch booklet 
covering pn steps in servicing the elec- 
trical system on an automobile. Profusely il- 
lustrated (84 pictures). A must for the auto- 
motive electrician. Delco-Remy Service De- 
partment, Anderson, Ind 


138 SPARK PLUG SPECIFICATION 
CHART—covering all types of in- 
stallations, designed to hang on wall, includes 
correct procedure on installing and servicing 
spark plugs. Merchandising Division, Electric 
Auto Lite Co., Toledo, Ohio. 


139 WHAT-WHY-HOW OF TURBO- 
CHARGER CARBURETION—Review 
of scientific principles: 


specifications and in- 
stallation instructions. Turbo Charger Sales 
Co., Tyler, Texas 


14 PRESSURIZED COOLING SYSTEM 
. servicing and maintenance of the 
pressurized cooling system is detailed in a 
booklet available from Stant Mfg. Co., Conners- 
ville, Ind 


141 NEW PISTON RING CATALOG and 
full Power Story Moog X-Plus 
Piston Rings for motor reconditioning. Moog 
Piston Ring Co., 6151 Easton Ave., St. Louis 


14, Mo 

142 IGNITION—Catalog on Automotive 
ignition parts, wire and cable backed 

by customer satisfaction since 1921. Guaranteed 

by Andrews Mfg. Co., 924 S. Theresa Ave 

St. Louis 3, Mo 


143 NATIONAL MACHINE LINE —-New 
fully illustrated pamphlet describing 
function and construction of National Drive 
Shaft Bushing and Seal Assemblies, Universal 
Joint Ball Housing Kit, Transmission Case 
Ball Seat and Coleman Steering Compensator 
for Chevrolet Cars and Pickups and most 
GMC Pickups. Special Pinion Bearing Assem- 
bly for most Chevrolet, Buick, Olds and Pontiac 
models. National Machine Works, Inc., Okla- 
homa City 9, Okla. 


144 AUTOMOTIVE SERVICEMEN’S 

HANDY HAND BOOK-—A simplified 
reference book for the operation, checking, 
tune-up and repair of auto, truck and tractor 
engines. Burd Piston Ring Company, Rock- 


ford, Il. 

145 HOW TO SOLDER—16 pages of 
practical hints on soldering. Non- 

technical and designed to assist with everyday 

soldering. Federated Metals Div., 120 Broad- 

way, New York 5, New York. 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 1952 














for most car models 1941-1952 
both ear and trucks. Graver Indus- 
tries, P. O. T 4027, Cleveland 23, 


NEW BLACKHAW 


ILLUSTRATED FOUR- 
COLOR FOLDER—Show 
cuction 


Fg 
is 


describes 
‘ormance are built into 
Written in non- 
mical language. STANDARD MOTO 
PRODUCTS, Inc., Long Island City 1, N. Y. 
217 ee Lemay $71 cami 
panels for model ° AFIN 
fT coy my hat ~~! nd 305 cuss Stop Bearing 
wi a % 
where they go. Schofield : to bene 
222nd St., Cleveland 17, Ohio. 


218 CLAYTON DYNAMOMETER gives 
you at: inside road test, always con- 
trolled, for diagnosing, and testing 
any car under all dri . Easy and 
simple to install and operate. Can cut costs and 
increase parts-labor sales 809% to 70%. Write 
for cm and profit story. Clayton Mfg. 
Company, Box 660, El Monte, Calif. 
233 NEW 44-PAGE BLACKHAWK 
WRENCH CATALOG NO. W5l — 
Lists socket, box-type and open end wrenches 
and sets, including new Ft «all double-duty 
drive socket wrenches. Blackhawk Mfg. Co., 
Milwaukee 1, Wis. 
249 CATALOG NO. 41-A AND SUPPLE- 
MENT describes P! data 
on generator and starter armatures and field 
coils, Contains valuable interchangeability 
data on all passenger cars through 1960 
listing generator and starter armature appli- 
cations for the popular trucks. Arrow Arma- 
ture Co., 15 Fordham Mass. 


RUBBER PRODUCTS—A condensed 
257 log for parts ref 
work just ret 


pedal pads, 
ings. Anchor 
London Road, Cleveland 12, Ohio. 


262 OIL FILTER MERCHANDISER — 

Those Extra Dollars and how to get 
them in oil filter service sales. All the facts on 
new Wix sales tools . . . The Cabinet Mer- 
ehandiser and Wix Dirtector. Wix A rh 
Corp., Gastonia, N. C. 
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G-E SAFETY LIGHTING SERVICE 


MAN oe how sell auto- 
a . How it aim head- 


Lamp Department, 
Park, Cleveland 12, 


NEW “QUICK ge hom tag GAS- 
KET CATALOG—Complete, y-to~ 
Pro Gaskets for practically 

of cars, trucks, tractors, 

style makes gasket 


LDER speaa BAY ~- easy. Write for your free 
ar roupen 2 inn r eo. 1608 


ITION iy sow rine SHOOTING— 

lus catalog on 

yl oe ay Buna- 

lon ifr fuel. pumps and 
parts. Kem Mfg. Co., Fairlawn, N. J. 


369 its pe agg CATALOG — Com- 











co. — Complete 
information aes entire line: 


ap OF 
information. 
Mfg. Co., Wr enh St, N, 


FAULTY BRAKES — Bad Brakes 
Pa ee ARE Hee 
Brakeblok Div., 


372 


parts cross reference chart and detailed ap- 

chart for cars and 

American Bosch Corp., 3664 Main St., 
jpringtield 7, Mass. 

TIME SAVERS—Catalog illustrating 

uses of the 

Lee End Lift 

it Mfg. Co., 

California. 


BRAKE RELINING SYS8- 


‘mo oe cen | com oan (ag feos | fe om | 


| want details on these New Products .. . 





"| obec | CRRA | MMR 5 POE: ae 




















= phasis om the 
complete story on oil additi also 

tips and instructions for use. 
Hastings Manufacturing Co., Hast- 





CATALOG ILLUSTRATING COM. 
402 pierre Line oF swt FOR 
STARTING, LIGHTING. AND IGNITION 

VAILABLE ON ‘Auto- 


ral 
pb ne Specialty Co., Inc., New York 19, N. ¥. 


C's OF SAFE PROFITABLE 
E —— book 











as reconditioning 
% Nene Pine Re Be 
aa 
Indiana. 
rng re! WIPER REPAIR 
HART Chart show 


Fy arm specifies tions for ee | 
flat and curved windshields, 
inchusiv DM 542. 


Trico Corp., 817 Washington &t.. 
Buffalo 3, NY ¥. 

THE NEW DYN-A-LY 

4-page bulletin 





Eguip- 

ment Division, ‘185 N. Wabash Avenue, Chi- 

cago 1, Dlinois. 

42 SIOUX TOOLS—Llustrated and de 
scriptive condensed 18 Cal 

No. 109-D of SIOUX Portable Hiectrie 

for Automotive ey o- Maintenance. 

Albertson & Company, , Sioux City, Iowa. 

HOW TO PREVENT RS wey URE 

421 BRAKE BLOCK F. 


showing every type of 
with cause and co: for each. Gi 
Mfg. Co., Paulding, Ohio. 


427 “FACTS ILLUSTRATED,” now being 

‘ panacea 1 by the eign ye 

arts Company, clearly portrays in text 

pictures the differences between the so-called 

“all around” camshaft bearing and its coun- 

terparts, the split and interlock types. 

in this free booklet are such items as the dif- 

a in = r) 

profit —_ n an other subjects, 

Bond E; Parts Co., 726 Loma Verde 

Avenue, Io Alea, California. 

429 GENERATOR, STARTER AND ARM- 
—— eet ge pn data for 4 

through 1 are described in 


catalog N: Mee oy romaine Coma, 
Pag 
15 Fordham Road, Boston $4, Mass. 





List Items You Want. 
Tear Out and Mail 
Attached Card 
Now! 


Please be sure to fill in your Firm's 
Name and your position on the Cou- 
pon. This service cannot be extended 
to you unless this information is 
furnished. 





(Continued from page 87) 
712—Windshield Washers 


A line of four windshield washers, 
said to fit 61 car models, has been in- 
troduced by Trico Products Corp., 
Buffalo 3, N. Y. 

Three sets provide auick installa- 
tion on Chevrolet, Ford and Chrysler 


wi 


~~ 


lines. The fourth sei, with sepatate 
installation kits, fits 33 additional 
models of other manufacturers. The 
line features high-pressure vacuum 
power unit and touch-button control. 
Want more information? Use cou- 
pon on page 138 and you'll get it! 


713—Lubrication Unit 


A dual-pump Autoluber, a portable 
lubrication unit with an air-motor-op- 
erated Lubrigun for chassis lubricant 
and another gun for gear lubricant, 
has been introduced by Lincoln En- 
gineering Co., 5701 Natural Bridge 
Ave., St. Louis, Mo. 

Hose assemblies are designed for 
easy withdrawal or return to storage 
compartments and are in lengths of 
10’ and 7’. The two sections of the 
cabinet may be raised vertically, in- 
dependent of each other, for simple 
drum changing. There is an air inlet 
on each end of cabinet. 

Want more information? Use cou- 

pon on page 138 and you'll get it! 


>. 


714—Battery Chargers 


A line of battery chargers and 
charger-testers, all operating on the 
thermostatic-control principle with 
automatic shut-off, has been an- 
nounced by 
Belleville, N. 


Heyer Industries, Inc., 
J. 


Included in the line are 6-12 volt 
fast chargers, and fast charger- 
testers, 6-12 volt utility chargers and 
combination open-circuit battery and 
regulator voltage testers, as well as 
6-12 volt trickle chargers. 

Want more information? Use cou- 

pon on page 188 and you'll get it! 


HOW OFTEN DO YOU 
CHECK THE THERMOSTAT? 


There are plenty of times when 
a thermostat check should be 
part of your regular routine. For 
instance, every motor tune-up 
job, every major overhaul, every 
time you change, add or remove 
anti-freeze ...they’re all good 
times to check the cooling sys- 
tem and replace a defective 
thermostat with a Dole DV. 
Make a thermostat check a 
routine habit and you'll sell more 
parts and make more satisfied 
customers, too. Dole thermostats 
are ‘‘tops’’ in quality. They 
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assure improved motor perform- 
ance, less gas and oil consump- 
tion, less motor wear. 


Protect Your Good Name 
with Another 


Control with Dole 


DOLE 








715—Brake Sets 


Brake lining sets for passenger cars 
and light and medium trucks, designed 
to provide fast, quiet stops and bal- 
anced brake action, are now available 
from Grey-Rock Division, a 
Manhattan, Inc., Manheim, 

Where required to impfove ee 
on some makes and models, sets are 


now being shipped with combinations 
of woven and molded linings. Spe- 
cial woven linings are said to provide 
faster stops and to overcome hard 
pedal. 
Want more information? Use cou- 
pon on page 138 and you'll get it! 


716—Tool Display 


A colorful display panel for its line 
of tools, featuring a large number of 
perforations so supporting brackets 
can be placed in a wide variety of 
positions, is now available from 











Ammco Tools, Inc., Commonwealth 
Ave., North Chicago, Ill 

The back of the board (shown in 
right-hand photo) provides shelf 
space for stocking engine-rebuilding 
and brake tools. Photo at left shows 
front view. 

Want more information? Use cou- 

pon on page 138 and you'll get it! 


717—Wheel Aligner 


An improved mirror assembly is 
now used with the Visualiner wheel 
aligner produced by John Bean Divi- 
sion, 1305 Cedar, Lansing, Mich. 

Positive-grip contact points are 
said to attach mirror assembly solidly 
to the rim with only a quarter turn 
of the locking ratchet. This permits 
operator to attach mirror assembly 
on wheels in a few seconds, the manu- 
facturer said. 

Want more information? Use cou- 

pon on page 138 and you'll get it! 
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718—Hand Spotlight 


A hand spotlight that plugs into 
cigaret lighter or regular socket, fea- 
turing a prop on the back that per- 
mits light to be set up on the ground 
while making repairs around the car, 


has been announced by Electroline 
Manufacturing Co., 2622 E. 5lst St., 
Cleveland 4, Ohio. 

The light has a pistol-grip handle 
and a retainer to keep cord out of 
the way. The unit may also be 
clamped in various positions for extra 
convenience. It is available in chrome 
or hammerloid finish and with clear 
or red sealed-beam unit. 

Want more information? Use cou- 

pon on page 138 and you'll get it! 


719—Tack Cloth 


A Permacel tack cloth for automo- 
tive paint shops, said to pick up dust 
and dirt on surfaces to be painted 
rather than spreading them, has been 
introduced by Industrial Tape Corp., 
New Brunswick, N. J. 

The cloth will remove dust, dirt, 
lint, abrasives particles and even 
paint particles, the manufacturer 
said. The cloth is 18” by 36” and is 
sealed in a cellophane bag to keep it 
soft and flexible. It is said to be 
spontaneous-combustion proof. 

Want more information? Use cou 

pon on page 138 and you'll get it! 


720—lIgnition Insulator 


Ignition insulators in seven types 
to fit cars, trucks, buses and tractors 
are now avail- 
able from Seal- 
“tight Corp., 
Cedar Rapids, 

Iowa. 

The insula- 
tors are said to 
give quicker, 
more positive 
starting in cold 
or damp weath- 
er and to im 
prove firing for 
greater gas 
economy. They 
reportedly stop 
arcing and pre- 

vent electrical losses. Insulators are 
available for spark plugs, distributor, 
coil and magneto. A complete set can 
be installed in less than 15 minutes, 
the manufacturer said. 
Want more information? Use cou- 
pon on page 188 and you'll get it! 


721—Kingpin Pusher 


A kingpin pusher that may be used 
with the OTC 17%-ton Power-Twin 
hydraulic ram to remove car and truck 
kingpins is now being marketed by 


Owatonna Tool Co., 306 Cedar St., 
Owatonna, Minn. 

Even the most stubborn pins can be 
removed in minutes, the manufacturer 
said. The hydraulic ram can be de- 
tached and used for a variety of other 
pushing and pulling jobs. 

Want more information? Use cou- 

pon on page 138 and you'll get it! 


722—lIgnition Data 


Four volumes of ignition data for 
countermen, mechanics and buyers, 
including promotion suggestions as 
well as identification, interchange, ad- 
justment and application, have been 
issued by F. & B. Manufacturing Co., 
1248 W. Chicago Ave., Chicago 51, Il. 

Want more information? Use cou- 

pon on page 138 and you'll get it! 


723—AC Generators 


A line of alternating-current gen- 
erators, designed for emergency ve- 
hicles equipped with two-way radio 
and other applications requiring high 
output and heavy charge at engine 
idling speed, has been announced by 
Deleo-Remy Division, Anderson, Ind. 

Generators are available in pack- 
ages that contain all necessary parts, 
including generator, rectifier and 
regulator for converting the charging 
system. 

Want more information? Use cou- 

non on nage 138 and uou'll aet it! 
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ARS NEW LONGER..| 
ARS IN USE LONGER |.. 


Profit-minded dealers and repair shops 
know the best advice they can give a 
customer is to suggest Marvel in the 
crankcase and gas tank. 


Whether he has a new car or used car. 
it's advice a driver can hear in the 
hum of his motor... fee/ in the smooth, 
powerful thrust of his car. 


For Marvel really registers — in the 

increased mileage a man gets out 
of his car per gallon ... in the 
lower service charges he shells 
out at inspection intervals. 


Moral: There cre times when 


FOR MORE PROFITS — 
PUSH MARVEL MYSTERY Ol 
AND THE MARVEL INVERSE OUER 


Marvel in the crankcase lays a strong, heat-resistant film of oil on 
all moving parts . . . eliminates hydroulic valve clatter . . . provides 
ting seal . . . cleans, cools and protects bearings and vital upper 
cylinder regions. The cor runs for many more engine miles per dollar. 
Install a Marvel Inverse Oiler for direct lubrication to the heart of 
the engine. Feeds in direct proportion to horsepower curve through 
inverse ratio to manifold vacuum. No other oiler works on this prin- 
ciple! Fully adjustable. Eosy to install. Fully guaranteed. 


Your jobber can supply you, or write: 
EMEROL MANUFACTURING CO., INC. 
Dept. 171, 242 W. 69th St., New York 23, N. Y. 
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724—Adhesive Applicator 


A machine for applying bonding 
adhesives, said to coat from 600 to 
900 brake linings an hour, has been 
announced by Westbrook Industries, 
Inc., 140 Malvern St., Newark, N. J. 


In operation, the proper stripper is 
selected for width of lining to be 
coated and attached to adhesive con- 
tainer. Rollers are set to correspond 
with stripper and adjustments are 
made on the guide arm. The machine 
can be mounted on a bench. It is said 
to eliminate waste and to produce 
more uniform jobs than when hand 
brushing is used. 

Want more information? Use cou- 

pon on page 138 and youll get it! 


725—Battery Charger 

No. 220 battery charger. made to 
take a 6-volt battery at 20 amperes 
or a 12-volt battery at 20 amperes by 
lipping a switch, is now being mar- 


MONKEY GRIP 


PROVED PROFIT MAKERS 


SIZZLE 
PATCHES 











Filler tabs that plug the tube injury 
and a faster firing sizzle board are 
features that keep Monkey Grip 
sizzle patches at the top of the 
profit makers. 


AUTO MATS 


DISPLAY 
MERCHANDISER 


Your customers are attracted by the 
colorful new Display Merchandiser . . . 
they SEE the five beautiful colors, the 
modern, practical designs and the 
superior Monkey Grip quality! They 
FEEL the live, all new rubber; the 
patented ‘’stay-put” back, the deep 
grooves and wells, the no-drain-off 
border and the sharp wiping edges. 
They BUY because these mats have the 
features that make sales... that make 
Feather Flex mats your BEST BUY! 


MONKEY GRIP SALES COMPANY 


re oe oe ee | ve . 


ALLAS 


Same ownership and management as Better Monkey Grip Company 
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keted by Triple-A Specialty Co., 2101 
W. Walnut St., Chicago 12, Il. 

The charger will do the same mul- 
tiple service for 12-volt batteries that 
its No. 120 charger will do for 6-volt 
jobs, the manufacturer said. 

Want more information’ Use cou 

pon on page 138 and you'll get it! 


726—Safety Kit 

A safety kit for use when break- 
downs occur on the road at night, 
designed to provide a warning to ap- 
proaching traffic and to supply light 
to work by, has been announced by 
Westinghouse Lamp Division, 2260 
Peachtree Industrial Blvd., Chamblee, 
Ga. 

The kit contains a 12’ rubber cord 
that plugs into cigaret lighter, an all- 


glass head-lamp with a clasp that 
snaps onto the rim to make a handle 
or stand and a “caution” sign of 
Scotchlite reflective material. The 
lamp can be used as a replacement 
for a burned-out headlight. The kit 
is packed in a sturdy display-type box. 
Want more information? Use cou- 
pon on page 138 and you'll get it! 


727—Parts Cleaner 


A Gunk Hydro-Seal cleaning kit 
for cylinder heads, crankshafts and 
larger parts is now available from 
Curran Corp., Lawrence, Mass. 

The 60-gallon size is said to make 
it possible to clean these larger parts 
as easily as smaller units. The cleaner 
works hot or cold and is self-scouring. 

Want more information? Use cou- 

pon on page 138 and you'll get it! 
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at sure is a sigh of satisfaction!” 


“MoPar always means satisfaction—and 
for good reason. 

“You see, Chrysler Corporation invests 
millions every year in research to improve 
its products. These products include MoPar 
Parts as well as Plymouth, Dodge, De Soto, 
and Chrysler cars and Dodge “‘Job- Rated” 
trucks for which MoPar parts and acces 
sories are engineered. 

“When parts get that kind of engineering, 
Mister, they’re bound to be good. And 
that’s why I buy MoPar parts with all the 
confidence in the world. 

“I know they’re made to the same high 
standard as original parts. I know they’ll 


CHRYSLER CORPORATION - 


PARTS DIVISION 


fit and function perfectly. And I know 
they’ll help maintain original pep, power, 
and economy. 
“In short, I know that MOPAR means a 
better repair job with less time and labor 
and a job you can depend on for top per 
formance and long life.”’ 

e 
One of the best ways to let people know you 
recommend and install genuine Chrysler 
Corporation parts and accessories is to dis 
play the MoPar sign—the sign of satisfac 
tion. Find out today how you can qualify 
for a free MoPar sign. Just write to Chrysler 
Corporation, Parts Division, Advertising 
Department, Detroit 31, Michigan. 


¢ DETROIT 31. MICHIGAN 








728—Wheel Aligner 


A power-operated Dyn-A-Lyzer, 
said to measure alignment with 
wheels in driving position and power- 
driven under load, has been announced 
by Manbee Equipment Division, 185 
N. Wabash Ave., Chicago 1, II. 

Spirit-level gauges with magnified 
scales give readings corrected for 
wheel runout, plus measurement of 


o4 


runout in degrees and inches. One 
operation with the Tractoscopes is 
said to center steering position, set 
toe and check tracking. The car does 
not have to be set square on the rack 
for accurate readings, the manufac- 
turer said, 

Want more information? Use cou 

pon on page 138 and you'll get it! 


729—Piston Knurler 


The Pedrick Kam-Knurl, designed 
to expand piston cam diameters and 
to produce a notched or knurled sui 
face on the thrust faces of the piston 
skirt, has been placed on the market 
by Wilkening Manufacturing Co., 2000 
S. 71st St., Philadelphia 42, Pa. 


would you call THIS 


In the days when the horse and buggy 
was giving way to the “horseless carriage” the die-hards 
referred to the automobile as a “bucket of bolts’’. 


It was true then, as it’s true now, that hundreds of 
nuts and bolts are used in the manufacture of every car. 
Without fasteners there would be no automobiles 


as we know them. 


Yes, fasteners are important in repair work as well 
as for original equipment. That's why most independent 
and fleet repair shops specify Lamson & Sessions 
fasteners when ordering from their jobbers. 


Thee LAMSON & SESSIONS ©. 
1971 West 85th Street * Cleveland, Ohio 





Plants at Cleveland and Kent, Ohio - 


Chicago + Birmingham 


ONE OF THE WORLD'S LARGEST MANUFACTURERS OF AUTOMOTIVE FASTENERS 


The heavy-duty chuck holds pistons 
from 2” to 6” in diameter. Both 
thrust faces of the piston can be 
knurled without removing it from the 
chuck. Amount of knurling is con- 
trolled by air pressure. Pistons maj 
be expanded to original size or beyond, 
at either end of the skirt or evenly 
along its full length, the manufac- 
turer said. 

Want more information? Use cou- 


pon on page 138 and you'll get it! 


730—Electric Crane 

An attachment for electrical opera- 
tion of its Hydro-Lift combination 
crane, said to make operation of the 
lift three times faster than when it 
is operated by hand, has been an- 
nounced by Star Machine & Tool Co., 
201 6th St., S. E., Minneapolis 14, 
Minn. 

Handle is moved forward to lift 
load and back to lower the load. 
Power is supplied by standard 6-volt 
automotive battery. The crane can be 
used on trucks or quickly transferred 
to a three-wheel base for shop use 
It has a capacity of 2,000 lbs. 

Want more information? Use cou- 


pon on page 138 and youll get it! 


731—Washing Brush 


A brush for washing cars, featur- 
ing a needle-type valve that screws 
onto standard hose and provides in- 
stant control of water flow to the 
brush head through a flexible tube, 
has been announced by Free Action 
Fountain Brush Manufacturing Co., 
1629 13th Ave., S., Minneapolis 7, 
Minn. 

The flexible tube permits brush to 
be moved in any direction, the manu- 
facturer said. The water flows out of 
the brush, carrying dirt and grit away 
from the bristles. Brush holder is of 
molded rubber and brush is designed 
to work into corners and moulding 
grooves. 

Want more information? Use cou- 


pon on page 138 and you'll get it! 
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pul SOLVICL.... 


-_ 


FOR “BONDING AT ITS BEST!” 


For fast, complete, experienced service 
on bonding, no one can equal your 
Grizzly Distributor! He has exactly 
the right equipment and lining to make 
bonding pay off handsomely for you: 
His “Saftibond” lining, the first with 
factory-applied bonding agent, pro- 
vides cleaner, better results at less cost. 
From his well-stocked shoe exchange 
you can quickly get ‘Saftibond-ed” 
shoes (and also riveted shoes) all ready 
for installation. And each set of Grizzly 
lining or shoes is delivered to you in 
special, clearly labeled cartons. He will 
even offer you expert instruction on 
the installation of bonded brakes! Start 
getting those bigger bonding profits— 
get in touch with your Grizzly Distrib- 
utor today! Grizzly Manufacturing 
Compary, Paulding, Ohio. 
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GRIZZLY 


BRAKE LINING 


GRIZZLY SYNCRO-SET,® SILVERTIP AND SAFTIBOND® 
BRAKE LININGS « PRECISION BUILT HEAVY DUTY 
BRAKE BLOCKS «+ GRIZZLY HYDRAULIC BRAKE FLUID 
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732—Lamp Display 


A sturdy panel-board display for 
its line of lamps, lights and mirrors 
is now available from Grote Manu- 
facturing Co., Bellevue, Ky. The dis- 
play measures 32” by 24” and is suit- 
able for walls, windows and counters. 
It offers a convenient demonstration 
of the light-reflecting and transmit- 
ting qualities of the items in the line. 

Want more information? Use cou- 

pon on page 138 and you'll get it! 


733—Directional Signals 


Sigflare Autoret directional signals 
for trucks, buses and passenger cars, 
including a_ sensitive self-canceling 


MASTER CYLINOESS 


PAYS 


on 
> 


WHEEL CYLIND 


MASTER CYLINDER & 


WHEEL CYLINOER Ki 


SUPER "40" BRAKE Fi 


SUPER “50” BRAKE FG 


WHEEL CYLINDER CurS 


operate 
turn Is 


that is said to 
limited-angle 


switch 
when a 


even 
com- 


to put all your eggs 


in the 


There are many big 
advantages in making 

The Brake Parts Line 

your major source of supply. 
Here’s why: — 


ONE complete line 


that is recognized as the 
standard for replacement. 


ON unvarying high standard 
of quality — backed by 
years of product development 
and experience. 


ONE complete line, 

merchandised and set-up 
to simplify your ordering 
and inventory problems. 


ON name that is known 
all over the world — by Dealers 
and Brake Service Men. 


There’s more profit in 
The Brake Parts Line, too! 


ONE stop at the EIS Booths 
tells the complete story. 


“basket” 


+ 4 EIS AUTOMOTIVE CORP. Middletown, Conn. 
4} 


ASK YOUR JOBBER OR WRITE DIRECT 


added to the line 


pleted, have been 
523 Kent Ave., 


of Signal-Stat Corp., 
Brooklyn 1, 

The switch "also permits all four 
signals to be flashed at once if ve- 
hicle is disabled and a warning is 
needed. The switch housing is de- 
signed with an adjustable clamp to 
fit different steering columns and 
comes in either chrome or soft-tone 
finish. 

Want more 

pon on page 


information? Use cou- 


138 and you'll get it! 


734—Filter Catalog 


A 52-page catalog, featuring heavy- 
duty service oil filters and containing 
a “short course” on the essentials of 
heavy-duty oil filtration, has been 


issued by DeLuxe Products Corp., 
LaPorte, Ind. One section shows how 
different engine conditions may be 
diagnosed by examining cartridges. 
The catalog covers passenger cars, 
trucks, tractors, buses, power units 
and marine engines. 

Want more information? Use 


28 and you'll get it! 


cou- 


pon on page 1. 


735—Thermostat Tester 
An electrically-heated thermostat 
tester, equipped with an automatic 
temperature circuit breaker that can 
be manually set, is now being pro- 
duced by Practical Products Co., 2632 
Nicollet Ave., Minneapolis, Minn. 
The Kleer-F lo tester, as it is called, 
is said to indicate opening and closing 


cee 


temperatures of all types and sizes 
of automotive thermostats. Results 
are visual so customer and mechanic 
can see if replacement is needed. 
information? Use cou 


1328 and youll get it! 


Want more 


pon on page 
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MDa o. line 


The ARCO line.. ENGINEERED 
for easier, faster priming 
and surface preparation 


FOR FEATHER-TOUCH SANDING 
QUIK -WINK 


Lacquer Primer-Surfacdr avail 

able in red or grey 

© 15 minute dry 

© Quick initial break-through 

© Powders off with finger-tip 
pressure. 

® Unusuvel color hold-out 

* Excellent filling and non- 
a 

® Super adhesion 

© Takes 2 to | reduction 

* Sand with No. 360 paper 





FOR QUICK CLEANING 


CLESOL 
SOLVENT CLEANER 


New improved cleaner for quick 
removal of practically all foreign 
matter 


* Removes silicones, tar, wax 
grease, insects, road film 


requires less cleaning 


® Provides oil-free surface 


NON -SANDING 
PRIMER-SURFACER 


Primes, surfaces and seals bore 

metal, lacquer or enome! surfaces 

* Needs no sanding 

© High hoid-out qualities 

* Can be recooted with lacquer 
or enamel in one hour 

* Excellent non-lifting quolities 


rein, aces, ASK YOUR ARCO JOBBER 


+ Varnishes, Enamels, 
Protective Coatings 


, ae ABOUT THE FULL LINE 
Seba ese ES Bae: ¥ 
lace conan oF cAiwomua.tin-resesestciosacusven OF SEE US AT THE A.S.1. SHOW 


A Subsidiary of American-Marietta Company 
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736—Bearing Manual 


A comprehensive manual on bear- 
ings, containing information on type 
of automotive bearings, location, lu- 
brication, care and correction of diffi- 
culties, has been issued by Johnson 
Bronze Co., New Castle, Pa. Many il- 
lustrations, diagrams and charts are 
included. 

Want more information? Use cou 

pon on page 128 and you ll get it! 


737—Frame Lift 


A frame lift, said to be especially 
helpful for working on automatic 
transmissions, wheel suspensions and 
frameless bodies of vehicles, has been 


placed on the market by Rotary Lift 
Co., 1054 Kansas, Memphis 2, Tenn 

The lift is a single-post type for 
minimum installation cost, the manu 





What's N EW at fades 


There's always something new at Anchor. In addition to 
the many new lines regularly introduced by Anchor, 
existing lines are constantly expanded to meet current 
requirements. A few of the most recent 
additions are shown below. 


New 
SHOCK ABSORBER 
LINK ASSEMBLIES 





New MOTOR MOUNTS 





New SPLASH GUARDS 





New SPLASH GUARD 
BRACKETS 


Niatiaiiiites vl ilarm (4 


1725 LONDON ROAD 


CLEVELAND 12, OHIO 


facturer said, It has a pick-up super- 
structure of 2” steel and pick-up pads 
f oil-resistant synthetic rubber to 
provide a good grip and a protective 
cushion. “Easy-Spot” wheel grooves 
make for quick positioning of cars. 
The lift will handle most cars without 
adapters, the manufacturer said. 
Adapters are furnished for cars with 
inusual frame construction. 

Want more infor mation? Use cou- 

pon on page 138 and you'll get it! 


738—Power Debonder 


A power debonder, operated by a 
hand lever that opens a valve con- 
trolling compressed air, has been in- 
troduced by The Permafuse Corp., 12 
Commercial Ave., Garden City, N. Y. 

Power of the knife blade is ob- 
tained through an air cylinder. The 
machine is said to slice lining off to 
tissue-paper thickness. A Chevrolet 


factory-bonded shoe, for example, can 
be debonded in approximately 15 
seconds with no heat and no dust, 
according to a company announce 
ment. 
Want more information? Use cou 
pon on page 138 and youll get it! 


739—Brake Lining 

Brake linings designed to handle 
the extra work imposed on brakes of 
cars with automatic transmissions 
are now being produced by Gatke 
Corp., 228 N. LaSalle St., Chicago 1, 
Ill. 

The lining is an adaptation of the 
firm’s grooved brake lining, provid- 
ing increased holding power as well 
as maintaining smooth deceleration 
and good wear resistance, a company 
announcement stated. The lining is 
identified as A-T .42, 

Vant more information? Use cou- 


pon on page 138 and you'll get it! 
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RIGHT NOW’S THE TIME to get set 


for bigger winter sales. Join the hosts of newest 
Exide dealers who have the proof that SWITCH 
TO EXIDE means GOOD BUSINESS— 
repeat business ... pleased customers... and 
more profits. Here’s why: 

EXIDE DEPENDABILITY... batteries you can 
trust, a top-ranking requirement of the car 
owner. 

EXIDE LONG LIFE... proved through the years 

. . now longer life than ever before. 


EXIDE NAME...known to millions through 
years of consistent national advertising .. . 
over 130,000,000 messages in 1952. 

EXIDE BATTERIES ARE FULLY GUARANTEED— 
NATION-WIDE. 

THE COMPLETE EXIDE LINE, with a price range 
that gives dollar-savers and quality-seekers 
more for their money. 

EXIDE'’S PROVED SERVICE ROUTINE . . . a sure-hit 
business booster and profit maker. 
AND...VERY IMPORTANT... The Exide Dis- 
tributor is an excellent supplier. You can count ACT TODAY... 


on him for fresh stock . . . prompt deliveries . 


quick, fair adjustments... reasonable terms. Switch to Exide 


THE ELECTRIC STORAGE BATTERY CO. 
Philadelphia 2 
Exide Batteries of Canada, Limited, Toronto 


ULTRA START... 
New leader of the famous Exide line. 


EXIDE” Reg. T7.M. U.S. Pat. Of 
“ULTRA START" 7_M. Reg. applied for 


, : 
WHEN IT’S AN Exide --- YOU START 





740—Mufller Merchandiser Measuring 36” by 24”, the banner 1- 
srinted in red, yellow and black 
A merchandising banner for auto Want more inturmation’ Use cou 
motive mufflers, suitable for both in pon on page 138 and you'll get it! 
yond and outdoor use, is now available : ; : 
rom Walker Manufacturing Com- "41 . 
pany of Wisconsin, Racine, Wis. ‘41 Radiator Hose 

“Kwik - Flex” flexible automotive 
hose, featuring tempered-steel coil 
construction and hose ends of molded 
rubber to take standard clamps, have 
been announced by Durkee-Atwood 
Co., 215 7th St., N. E., Minneapolis 

}. Minn. 

Bellows-like design permits hose 
ve bent. stretched or compressed 
tit different applications. No specia 

asia dite on tools are required for installation 
° Passenger cars from 1936 throug! 


t 


oe 
1952 are said to be serviced with 18 
sizes, while many popular truck and 
bus applications can be serviced with 
12 heavy-duty sizes. 
Want more information? Use cou 


pon on page 1328 and you'll yet it! 


742—Air Transformer 


The HLD air transformer, designed 
with a two-stage regulating principle 
that provides easier adjustment of 
pressures with an adjusting knob, has 
been added to the line of The DeVil- 
biss Co., 300 Phillips Ave., Toledo 1, 
Ohio. 

The unit is said to trap oil and 
moisture present in compressed-air 
lines and deliver clean air to all out- 
lets. The transformer has two regu- 
lated air outlets and two unregulated. 
It has a capacity of 100 cfm. Corro- 
sion-resistant metals are used in the 
condenser chamber to give longer life. 

Want more information? Use con 

pon on page 138 and yo cll get it! 
Bearing Catalog is up-to- 743—Paint Gauge 
date on all passenger cars, A gear-operated paint-measuring 

gauge, said to be easy to operate and 

popular trucks and buses. accurate, is being marketed by The 

It contains complete list- see Sn, TSO Bessemer Ave, <sase- 
‘ : land 7, Ohio. 

mgs... alphabetical, nu- The Micragauge, as it is called, is 

. ° . actuated by a simple rack-and-pinion 

merical and progressive size gh connecting the aluminum gauge-block 

a main con-rod cam- with a graduated, two-pronged mea- 

’ ’ suring blade with gauge-block resting 


shaft bearings and piston on the rim of the mixing cup. The 
* “ 3 ’ blade slides up or down to correct 
pin bushings. Write for your Cg position when a knurled knob is 
turned. The unit is available in four 
copy today. a for pint, quart, half-gallon, %- 
gallon and gallon cups. 
JOHNSON BRONZE co. Want more information? Use cou 


pon on page 138 and yowll get it! 





IC 
Sleeve - oD ype 
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fmm over 2,000 service customers a month 


“We have chosen complete ARO lubrication equip- 
ment because of its speed and efficiency demanded in 
handling over 2,000 service customers a month!"*—says 
Charles R. Waller, President, Western Ave. Sales Inc., 
largest Buick dealer in Chicago and the Mid-West. 


Note the combination of ARO overhead reels, wall 
cabinet units and portable drains . . . outstanding eye- 
appeal plus features to save time, improve service and 
increase lube profits’ See your ARO Jobber. 

The Aro Equipment Corporation, Bryan, Ohio. 


ARO Equipment of Canada, Ltd., Toronto, Ont. 


The Leader! 
Charles R. Waller (seated), Presi- LU x t EQ U i P M E N T 


dent, and Harry Hollywood, Gen- 
eral Manager, Western Ave. Sales Also... AIR TOOLS ... HYDRAULIC EQUIPMENT... 


Inc., Chicago. AIRCRAFT PRODUCTS . . . GREASE FITTINGS 
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744—Heavy-Duty Condenser 


A heavy-duty, oil-filled condense: 
aid to resist heat, moisture and 
fumes, has been announced by Ken 
Manufacturing Co., Fair Lawn, N. J 


> 


Anather Great AMMCO TRIO 


for cylinder reconditioning 


See your 
Ammco jobber 


The UC-100 condenser. as it is iden 
fied, has insulation values in the 
ange above 4,000 volts, according to 
a company announcement. Universa! 
flat-surface mountings for 6-, 12- an 
24-volt systems are provided 

Want more information? Use cou 


pon on page 138 and you'll get it 


745—Wrenches 


A male drain plug wrench and a 
tension-indicating wrench have beer 
added to the Duro-Chrome line of 
Duro Metal Products Co., 2649 N 
Kildare Ave., Chicago, II! 

The drain plug wrench has slightly 
rounded corners to prevent wedgin 
and avoid “knuckle - busting.” The 
wrench goes in and out quickly at 


easily. The No. 8099'.H tension-indi 
cating wrench indicates torque in the 
150-foot-pound range and has a * 
square drive 
Want more 
age 13 und you'll get it! 


m? Use cou 


716—lIgnition Coil 


An ignition coil with a molded plas 
tic top that is said to stop electrical 
leakage and resist carbon arcing is 
now being marketed by P & D Manu 
facturing Co., Ine.. 19-02 Steinway 
St.. Long Island City 5, N. Y 

The 4 ! ! i to be especi ally 
fective on engines with higher com 


ef 


pression ratios. The top of Plaskon 
Alkyd, as the plastic is called, is said 
to retain its shape under high operat- 
ng temperatures and to have good 
dielectric strength to assure operating 
efficiency of the ignition system. 
Want more information? Use cou- 


pon on page 1388 and you'll get it! 


747—Seal Assortment 


An assortr wheel-bearing and 
grease-seal sets, with each set con 
taining all bearings and grease re 
tainers necessary to service one wheel, 
is now available from L & S Bearing 
Co., 1015 N. Broadway, Oklahoma 
City, Okla. The assortment contains 
12 sets in a metal display and will 
service most Ford, Chevrolet and 
Chrysler products. 

Want more information? Use cou 


pon on page 188 and you'll get it! 
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Protect it with 


are.u.s rar or? ‘4 


THE SAFETY BRAKE LINING 


Ask your jobber to exchange your old brake shoes 
for bonded shoes—lined with American Brakeblok. 


When a customer brings his car in for a 
reline, he depends on you to see that he gets 
his money’s worth. If the lining wears exces- 
sively, requires too frequent adjusting, gets 
hard or noisy, he blames it on you... 
and takes his work elsewhere. 

Protect your reputation .. . and your work- 
manship . . . with American Brakeblok. 
It has been recognized for years for its high 
quality. It wears slowly and evenly, requires a 
minimum of adjustment. It gives the same 
soft pedal, the same instant response, throughout 
its long life. Don’t risk losing your customer's 
confidence and goodwill. Recommend and install 
American Brakeblok, The Safety Brake Lining. 


Copyright 1952, American Brake Shoe Co, 


BrakeShoe B  awerican BRAKEBLOK DIVISION 
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748—Lube Valve 


A control valve for high-pressure 
lubrication, featuring a simplified de 
sign that permits valve to be cleaned 
or reconditioned by the user, has been 
announced by The Aro Equipment 
Corp., Bryan, Ohio. 

Model 60961 “Adapto” control valve, 


al 


as it is called, is lightweight and has 
hand-grip trigger for easy operation. 
Valve body disassembles into three 
sections, giving easy access to valve 
seat and packing. The valve has a 
curved nozzle with Hi-Draulic coupler 
to service standard hydraulic fittings 
and accept standard Aro hydraulic 
adapters. 

Want more information? Use cou- 
pon on page 138 and you'll get it! 


749—Air Compressors 


Two air compressors, a_ portable 
model for use wherever highly mobile 
air supply is needed and a compact, 
heavy-duty unit for inflating truck 
tires and operating impact wrenches 


WITH THIS 
COMPLETE 


Dealers and jobbers sell 
the full line of safety 
when they show the com- 
plete Grote Truk-Line on 
this attractive display 


fixture. Here are the 


There's a better Grote lamp, reflector 


for wheel lugs, have been added to 
the line of Kellogg Division, American 
Brake Shoe Co., 97 Humboldt St., 
Rochester, N. Y 

The portable unit is available with 
either electric motor or gasoline en- 
gine. Mounted on two wheels and 
weighing 130 lIbs., it has a displace- 
ment of 2.6 cfm at 125 psi. With the 
gas-engine model, the air supply can 
be wheeled right to the car. 

The heavy-duty model has a dis- 
placement of 20.5 cfm at 165 psi. It 
is gasoline-driven and equipped with 
electric self-starter, automotive-type 
muffler, automatic unloader control 
and pressure regulator. 

Want more information? Use cou- 

pon on page 138 and yowll get it! 


750—Brake Merchandisers 


Two merchandising assortments for 
master-cylinder and wheel-cylinder as- 
semblies, each contained in a steel 
display cabinet, have been added to 
the line of C. E. Niehoff & Co., 4925 
W. Lawrence Ave., Chicago 30, III. 
Unit HS-34 contains only fast-selling 
assemblies. This unit is especially 
designed for shops with a growing 
brake business. 

Want more information? Use cou- 

pon on page 138 and youll get it! 


751—Hydraulic Jacks 

A line of “Hi-Range” heavy-duty 
hydraulic jacks, designed for use on 
trucks having higher axles and larger 





major items—suggesting tires, is now being produced by Auto 
Specialties Manufacturing Co., St. 
Joseph, Mich. 

Available in capacities of 3, 5, 8 
and 12 tons, the jacks have a higher 
low and high height than the stand- 
ard models, eliminating the need to 


or flare for every commercial vehicle 


safety lighting need. All are prac- more lamp and reflector 


tical, road tested, approved designs— needs for trucks — 
sturdily built and finished for long 


haul Truk-Line use. Let the distinctive 


making more sales and 
profits for distributors. 


features and superior qualities of 
these better lamps keep your 


equipment lighting safe all the way. 





Send for the new 1952- 
53 catalog of Grote 
Truk-Line lamps, reflec- 


See Grote 
at Booths 
A-412 - A-414 


A.S.1. Show tors, flares and mirrors. 











block the jack in changing truck tires 
or servicing trucks. The 3-ton model, 
for example, has a low height of 10” 
and a raised height of 205”. 


Want more information? Use cou- 


GROTE SQUARE 
Ce eo ee ee Oe 
(Opposite Cincinnati) 


THE Gate mec. co., INC. 


pon on page 138 and you'll get it! 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 1952 





T'S advanced in design—it's super-powerful, super-efficient—and 

it'll deliver the finest performance ever! The Delco battery meets 
all the demands of modern motoring—and meets them long and 
economically. Just glance over the list of its features. They'll tell you 
why Delco is the Nation's No. 1 Battery and why you should get 
together with your United Motors wholesaler and begin to reap the 
profits from Delco. 


ACCEPTANCE! Deico batteries are accepted by millions of 
motorists. They know that Delcos can be counted on for depend- 
able starts, reliable power, and long life. 


A BIG MARKET! The market mounts into millions, because 
Delco batteries are original equipment on more cars and trucks 
than any other make. Motorists know Delco performance .. . 
are pre-sold on staying with Delco. 


MERCHANDISING HELP! You are offered a merchandising 
program that can give your sale of Delco batteries a powerful 
boost. More than that, you will be given complete battery service 
and technical data to work with enidie aids to keep 
your sales up front. 


NOW IS THE TIME TO GET STARTED! See your local 
United Motors wholesaler and arrange to get into the profitable 
business of selling Delco—the Nation’s No. 1 Battery. It’s easy 


to get started. 
DELCO BATTERIES 


A GENERAL MOTORS PRODUCT A UNITED MOTORS LINE 


DISTRIBUTED BY WHOLESALERS EVERYWHERE 
UNITED MOTORS SERVICE 


of General Motors Corporation 
Detroit 2, Michigen 





General Motors — 
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WOW ALL THESE FEATURES 
IN EVERY DELCO BATTERY 


\ Maximum Starting Power! 

In life performance tests, Delco Batteries showed 
maximum starting power, after months of 
Operation. 


\ New Super-Quick Starts 

in Cold Weather! 
Exclusive, patented “expander” formula used in 
making negative plates for batteries produces 
greatly improved action in cold weather. 


\ New Battery Ruggedness! 

Exclusive high temperature vapor treatment of 
plates creates stronger, longer- Satan bond 
insures greater resistance to shock and distortion. 


\ New "Balanced" Gravity Rating 

for Finest Performance! 
The new “balanced” gravity rating of Delco 
batteries assures users of longer battery life 
Extra battery life means extra miles per battery 
—more value for your money. 


‘Tailored”’ Cases! 
Delco has “tailored” cases for each battery model. 
Special sealing compound to prevent cracking and 
leaking. Visual filling device for instant servicing. 











752—Spotlight Co., 1701 Wellington, Chicago, Ill. 
Designed for left-hand or right- 
A Lorraine Series “33” sealed-beam hand mounting, it has a continuous 
5” spotlight, featuring a rotary-type 560° turning angle. Installation 
switch and wireless shaft, has been brackets are available for most cars 
added to the line of Appleton Electric and trucks from 1935. Standard unit 
is for 6-8 volt operation. A 12-volt 

model is also produced. 
Want more information? Use cou 


pon on page 138 and youll get it’ 


753—Fluid Dispensers 


Five models of dispensers for auto- 
matic-transmission fluid, designed to 
keep fluid clean and to make filling ef 
transmissions easier, have been added 
to the line of Aro Equipment Corp., 
sryan, Ohio. 


Model 60034, furnished with hand 
pump and dolly, fastens to original! 
100-lb. drums. Model 60025, also dis- 
pensing from original containers, is 
designed to match the Aro line of 
lubricators. Model 60084, to match 
the firm’s Challenger lubricators, dis- 
penses directly from original drums. 
Model 60054 is a pail-type dispenser 
with a 30-lb. capacity and a hand-grip 
for easier carrying. Model 60004 
drum-cover type attaches to original 
drums and can be used with a dolly. 
Want more information? Use cou- 

pon on page 138 and youll get it! 
754—Oil Filter 

A heavy-duty oil filter for 1946-52 

HEAVY DUTY Plymouths and Chevrolets, equipped 
with special brackets that permit ‘n- 
stallation without drilling or tappihg, 

ARMS AND BRACES has been placed on the market by 
Hastings Manufacturing Co., Hast- 
ings, Mich. The unit uses the i01 
cartridge with “Densite” filtering ma- 
terial. 

Want more information? Use cou- 

MIRO-FLEX pon on page 138 and you'll get it! 

MODEL NO. um 

- 9767 MS-200 755 





55—Ignition Cabinet 


; A line of cabinets for its Filko 

EXTRA LARGE HEAD ignition parts is now available from 
F. & B. Manufacturing Co., Chicago 

51, Ill. A variety of sizes, together 


with the multiple-unit feature, is said 
to provide adequate stock for every 
type and size of automotive service 


business. Wall cabinets and floor 

In answer to the demand for a rugged, well-braced, large mirror, Miro-Flex has produced models are available. ae 
the Model 9767 MS-200 illustrated above. It has found immediate favor and adoption Want more information? Use cou- 
with large truck and bus fleet owners. 
Miro-Flex will keep pace with the fast growing trucking industry. A complete line of + 

mirrors and lights is available through better automotive = i 

i] 

jobbers. If you need more information and prices, please write, a : 

wire or phone and don’t forget — Miro-Flex is the originator ee ee <2 Sy 

and manufacturer of the original Miro-Flare. ECThd Meiesid 





pon on page 128 and yow'll get it! 





WRITE TO 


- MIRO-FLEX- - 


1824 EAST SECOND STREET WICHITA, KANSAS 
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756—Filter Assortment 


The SS-24 assortment of cartridges 
for oil filters, designed to cover pop- 
ular cars 
now on the 
road, has | ¢stermerrurenwen revcncrwac 
been an- 
nounced by 
Wix Acces- 
sories Corp., 

Gastonia, 
N. C. | 

A metal 
display rack 
that holds 
the 24 car- 
tridges is 
furnished 
with the as- 
sortment. 

The light- | - 
weight rack | 
can be moved 

easily from inside of store to grease 
rack or gas island, the manufacturer 
said. A window sign and other mer- 
chandising aids are furnished with 
the assortment, 

Want more informatio Use cou 

vn on page 138 and you'll get it! 


757—Cleaning Basket 


“Gumout ’n Basket,” a package cor 
taining a 4-gallon pail with a ligh 
weight dipping basket for parts 
now available from Pennsylvania Re 
fining Co., 2686 Lishon Road, Cleve 
land 4, Ohio 

Projecting handles of the basket 
nake it possible to immerse and drair 


parts without touching the solvent. It 
not necessary to stir or agitate the 

solvent or rinse parts after cleaning, 

the manufacturer said. The solvent i 
Want more information? Use cou 


pon on page 138 and you'll get it! 


758—Idler Arm 


An idler arm for replacement on 
1952 Fords has been added to the line 
of Moog Industries, Inc., 6650 Easton 
Ave., St. Louis 14, Mo. 

Studs can be replaced separately 
without removing the arm, the manu- 
facturer said, and design permits 
roled threads for longer wear and 
nure perfect fit. 


759—Air Compressors 


Two gasoline-engine air compres 
sors, designed especially for tire and 
truck road service but adaptable for 
many other uses, have been announced 
by Brunnet Manufacturing Co., 1821 
Broad St., Utica, N. 

One model is equipped with rope 
starter and has a pressure switch for 
automatic shut-off when tank pres 
sure reaches the predetermined set 
ting 4 deluxe model, designed for 
constant service, has electric starting 
motor, starting solenoid and ignition 
switch. Both compressor and gaso 
line motor are air-cooled. 

Want more information? Use cou 

i act it! 


7 OF 128 avd you 0 


PROVE IT FOR YOUR CUSTOMERS! 
edith PROVE IT FOR baw mT tay 


ABSOLUTELY NO 
ONE FLIP 


INSULATOR ae wat Eon TO TES 
SEALS LIKE J 7 a 


>EALTIGHTS sHT esa 
NOT EVEN A FLIPPER~ Y 

tickve!/- THaT LB 

’ PLUG 18 sHOCIg/ J 

PROTECTED THAT ¢ A, pRoO of 


PLUG WITH A ~ f 
- aS 


FLIP MY 

WHISKERS/ THAT 
PLUG FIRES 
UNDER WATER 


SEALTIGHT IGNITION INSULATORS 


Stop Stalls from Dirty, Wet Plugs . .. Stop Electrical Losses 


Dynomometer tests show 
HP increased 4 to 12% 


Drive thru puddles without 
stalling—No drown outs 


e Easy to instoli—tEosy to time 


@ Quicker storts in any weather 

@ No stalling in inclement weather 

@ Perfect firing soves gos e 

@ Stops harmful arcing 

@ Reduces Plug Maintenance 
Your Jobber or Writ; 


Visit our Exhibit in Booths A627 and A629 A.S.1. Show 
THE MOST COMPLETE LINE OF IGNITION | 





ll . 
SEALTIGHT SEALTIGHT SEALTIGHT SEALTIGHT SEALTIGHT SEALTIGHT SEALTIGHT 
Me M100 


BNL Ls ee ee 
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760—Bench Press 


A 10-ton hydraulic arbor press of 
the bench type has been added to the 
line of Manzel, 315 Babcock St., Buf- 
falo 10, N. Y. 

It is recommended by the manufac- 
turer for straightening, bushing re- 
moval and replacement, water-pump 
overhaul, assembly and disassembly of 
automatic transmissions. Vee blocks 
and bearing plates are furnished. 

Want more information? Use cou 

pon on page 138 and you'll get it! 


761—Bench Lathe 


A bench lathe for automotive shops, 
with a number of attachments for 


doing a wide variety of jobs, is now 
available from South Bend Lathe 
Works, South Bend 22, Ind. 
Attachments for the unit include: 
mica-undercutting attachment for 
armature repair work, a tool post 
mounted grinder for valve refacing 
and a Jacobs valve chuck for holding 














ee bb | 
WESTINGHOUSE | Y 
TWO STAGE COMPRESSOR 


1. LOW OIL LEVEL PROTECTION 
2. THERMAL OVERLOAD PROTECTION 


3. STARTING UNLOADER . 
Interlocked with Controlled Pres- 
sure Lubrication 

In addition, the “Y” also offers all the 

usual modern features . . . two stage 

compression ... air cooled design 

... pressure lubrication . . . automatic 

pressure control. It’s available with 

displacements from 6.2 to 68 cfm. 


Motor capacities from 1% to 15 hp. 


INDUSTRIAL 
PRODUCTS 
DIVISION 


Factory Branch: EMERYVILLE, CALIF. Distributors throughout the United States . 


Classified Directory. Distributed in Cana 








PRESSURE 
REDUCING VALVES 


Durable, dependable 


ACCESSORIES FOR THE WORK 
... supplied in varying 


op 
capacities and for 


pressures ranging from 5 to 250 Ibs. 


Remove moisture . . 


deliver dry air to machines. The Westing- 
house Type “W”" Aftercooler is furnished in 
a full range of sizes. 


“SAVAIR"® COCKS 

Two-way, three-way, / 

and four-way, key 4 
2” 


type cocks. Available 
in sizes ranging from %"’ to 2”. 


WATER-COOLED 
AFTERCOOLERS 








\Y/ESTINGHOUSE 


AIR BRAKE COMPANY 
WILMERDING, PENNA 


VA 


wy 


Consult your 
by: Canadian Westinghouse Co., Ltd., Hamilton, Ontario. 


valves and similar round stock. 
Want more information? Use cou 
pon on page 138 and you'll get it! 


762—Directional Signals 


Redesigned lamps for directional 
signals, said to eliminate the exces- 
sive vibration and socket corrosion 
that cause many lamp failures, have 
been announced by Sparton Automo- 
tive Division, Jackson, Mich. 

Bulb sockets are mounted 45° away 
from the lamp base rather than at 
the lamp base. This means that only 


a fraction of road shock and vibration 
transmitted through the base reach 
the bulb, the manufacturer said, in- 
creasing bulb life by as much as 70 
per cent. Since moisture, dust and 
grime do not settle at the socket when 
it is placed at that angle, socket cor- 
rosion is reduced. The lamps are 
available with different types of 
mountings and lenses. 

Want more information? Use cou- 

pon on page 138 and you'll get it! 


763—Radiator Hose 


A line of flexible radiator hose for 
heavy-duty service on trucks, buses 
and industrial engines has been an- 
nounced by W. J. Voit Rubber Corp., 
1600 E. 25th St., Los Angeles 11, 
Calif. 

The hose range in size from 1%” 
ID to 2%” ID and from 8” to 24” in 
length. They have stronger fabrica- 
tion to stand up under heavy-duty 
service. An inventory of 15 pieces is 
said to cover most replacements. Hose 
are packed in half-dozen cases. 

Want move information? Use cou- 


von on page 138 and you'll get it! 
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764—Ignition Catalog 


A catalog for its line of ignition 
parts, wire and cable, containing list- 
ings for passenger cars and trucks 
through 1952, has been issued by 





= ws 


ae - 





Andrews Manvfacturing Co., 924 S. 
Theresa Ave., St. Louis 3, Mo. An 
illustration of the actual part is in- 
cluded with each listing. 


Want more information? Use cor 
tint 


pon on page 138 and you /] ye 


765—Lamp Catalog 

A revised catalog on its complete 
line of lamps, flares, reflectors, mir- 
rors and safety devices for commer- 
cial-ecar use has been issued by Grote 
Manufacturing Co., Bellevue, Ky. / 
list of repair and replacement parts 
is included, as well as descriptions of 
merchandising aids. 

Want more information? Use cou 

pon on page 188 and you'll get it 


766—Electric Saw 

A heavy-duty, self-contained port- 
able electric saw, said to be especially 
suitable for removing fenders and for 
other body work, has been announced 
by Milwaukee Electric Tool Corp., 
5316 West State St., Milwaukee 1, 
Wis. 

By using the Model 414 Sawzall 
reciprocating saw, the operator can 
draw a chalk line and remove panels 
accurately, the manufacturer said. 
Replacement is said to be quicker be- 
cause cutting with the saw is more 
accurate than burning with torch. 
The saw weighs 6% lbs., operates at 
2,250 strokes a minute and has a 
%” stroke. 

Want more information? Use cou- 


pon on page 138 and you'll get it! 











aul? 
Stops Prevents Leaks 


e 
Radiators & Cooling sys! 


We Send Profits to Yo 


Endless millions of people read our advertisements in a long list of maga- 
zines. Each of these advertisements features these two facts: 
1. Bowes “Stop-Leak” will save you money and trouble; 
2. Look for the Bowes “Seal Fast” Dealer if you want guaranteed 
“care-free” service. 


Cash-in on BOWES Advertising 


Bear one important thought in mind. Over the years we have spent many 
thousands of dollars for advertising to send business to BOWES Dealers. 
This advertising has paid handsome dividends to both BOWES Dealers 
and to this company—we can’t win if you don’t. 

Identify yourself as a Bowes “Seal Fast’ Dealer and “Cash-in” on 


our national advertising. 


2 More Fall Profit Items 


| RADIATOR KLEN-ZUR 

| An amazingly efficient, acid- 
free cleaner. Quickly and 
safely breaks up rust, scale 


and lime formations. 


RADIATOR RUST-ROUT 


Not only breaks down exist- “a . gs 


ing accumulations of rust but A eden wo 
prevents accumulation of ee 
more rust. Also lubricates the water pump. Rust- 
Rout is a MUST for genuine preventive service. 


BOWES “SEAL FAST” CORP., INDIANAPOLIS 7, INDIANA 
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767—Micrometer 


_A micrometer designed especially 
for measuring crankshafts has been 








Here’s everything any dealer 
needs to get in the stat business 
this fall—in a big way! Assort- 
ment No. 2055 contains 24 genu- 
ine Thomson stats, in the temper- 
ature settings most often called 
for. No. 2056 contains 24 stats 
—all high and medium high tem- 
perature for fast fall turnover. 
Either way, these Thomson as- 
sortments are packed for profit 


each covers 90% of all cars 


Sell Thomson —the most 
complete line in the 
thermostat business! 


introduced by The L. S. Starrett Co., 
Athol, Mass. 

The tool has 
range of 1%” to 24%”. The reading 
point is on the under side of the 
thimble, plainly visible while measur- 
ing, the manufacturer said. Frame 
is finished in black enamel and there 
s a satin-chrome finish on sleeve and 
thimble to make markings stand out. 
Thimble stamped with decimal 
equivalents. 


and a 


a 3” frame 


is 
vll get oA 


ue 4 


Want more information? se Ct 


pon on page 138 and ye 


_ > 


768—Electric Bonder 
A 


bonders 


bonders and d four shoes, featuring a shoe holder 
that reportedly adjusts quickly to any 
shoe size in range and eliminates the 
need for an assortment of anvils, has 
been introduced by Barrett Equipment 
Co., 21st and Cass Ave., St. Louis 6, 
Mo. 

Temperature is automatically regu- 
lated to bond or de-bond passenger- 
shoe linings in three to five minutes, 
the manufacturer said, with truck 
sizes requiring proportionately longer. 
Model B-600B handles 9” to 12” pas- 
shoes, while Model B-602 
to 4” 


line of electri 
in units fe 


senger-cal 
services 12” to 16” truck shoes, 
face. 

Want more in 


page 128 


formatio 


and ye 


769—Polishing Cloths 

Nun-Lint polishing cloths, made of 
a soft yarn that said to give a 
quicker polishing job and to be lint 
free, have been placed on the market 
by Rittenbaum Brothers, 691 Houston 
St., N. E., Atlanta, Ga. 

The cloths are available in pack- 
containing 3, 5, 10, 25 and 100 

Tubular knit rolls of polishing 
from 


ages 
ards 
tns are 
s Ib. to 25 Ik 
Want more info 


» also available in sizes 


Wuinment 
ictus 


Use 
cll ge 


matioi cou 


. ’ 
tS and yo t it 


® Digna) 
Ma a 


No. 2056 


page 1 
770—Brake Blocks 

Waffle brake blocks with a structure 
that is said to provide non-abrasive 
cleaning of drum surfaces for cooler 
»peration and greater holding power 
now being marketed by Gatke 
228 N. LaSalle St., Chicago 1, 


... each includes new-type wall “= 
chart, window banner and price _ D., 

The brake blocks are an adaptation 
of industrial brake materials to auto- 
motive service, the manufacturer said. 
The linings are said to give long ser- 
vice. Sets are available for trucks, 
tractors, trailers and buses 

Want more formation Use 
1328 and you'll get it! 


sheet in an improved counter dis- 
play carton. Order now—from 
your NAPA Jobber. 


STANDARD-THOMSON CORPORATION 
DAYTON 2, OHIO 


cou 


on page 


lhomson 
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771—Piston Knurler 


4 machine for knurlizing pistons 
by the “Lubri-Knurl” method is now 
available from Ramsey Corp., 3693 
Forest Park, St. Louis 8, Mo. 

Pistons are knurled on the inside, 
as well as on the outside, giving re- 
sults that are said to be longer-last- 


pattern 


ing and mere accurate. The 
produces 


mpressed into the piston 

small oil trenches that reportedly ac- 

cumulate greater quantities of oil, 

providing improved lubrication of pis- 

tons and cylinder walls. 

Want more information? Use cou 
a 


pon on page 128 and yo ell get i 


__ 
772—Brake Assortment 

A display assortment of brake 
parts, containing master-cylinder and 
wheel-cylinder repair kits, brake hose 
and switches, has been announced by 


BRAR ERR RRER RE 


Eis Automotive Corp., Middletown, 
Conn. The metal cabinet, measuring 
30” by 17” by 9”, contains six basic 
assortments. Restocking is said to 
be easy. 

Want more 
page 138 and you'll get it! 


information? Use cou- 


pon o 


773—Directional Signals 


Directional signals, featuring the 
Stimsonite lenses that are said to re- 
sist fading and distortion, have been 
added to the line of R. E. Dietz Co., 
225 Wilkinson St., Syracuse 1, N. Y. 

The units are 2%” deep and are 
round based with single hollow stud 
mountings to reduce vibration. A sin- 
gle screw gives access to lens and 
Flush-mounting models are 
Signals are produced with 
non-cancel- 


bulb. 
available. 
self-canceling switches or 
ng switches. 
Want more information? Use cou 


pon on page 138 and you'll get it! 








BALANCE 
us needed ! 


2 PPERFECT-> 


WHEEL WEIGHTS 


@ “u" TYPE 

A favorite in the 
industry. Fits ALL 
rims having fac- 
tory trim rings ex- 
cept late model 
Cadillacs. 


PERFECT 
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The Wheel Weight 
that lives up to its name 


@ “Cc” TYPE 

The “C’ type 
weight (new style) 
in six sizes will 
give most satisfac- 
tory results on pas- 
senger cars with 
“K’ or L" type rims. 


St KOKOMO IND 


EQUIPMENT CO 


@ “SPECIAL” TYPE 
Made for late mod- 
el Cadillacs with 
hub caps covering 
entire wheel, ex- 
cept 1951 model 
for which “C” type 
weight is recom- 
mended. 6 sizes. 


nt. 
P s 
Cx) 


RP. 
706 


eel Weights for Trucks and Passenger Cars 





774—Leak Detector o., Sycamore, Ill. 
The powder, which is not affected 
The Seep Spot’r, a leak detector for by anti-freeze and is harmless to 
cooling systems that spots water seep- netal and rubber, is added to tne 
age by use of an ultra-violet light cooling system and the engine is run 
beam and fluorescent powder, has for a short period to circulate it. The 
been introduced by Tincher Products ultra-violet lamp beam is passed over 
the block, radiator, etc. A  phos- 
phorous glow can be seen wherever 
there is water seepage. 
Want more information? Use cou 
pon on page 138 and you'll get it! 


775—Wheel Aligner 


The Telaliner wheel aligner, using 
electromagnetic checking that is said 
to be quicker and more accurate, is 
now being produced by Bear Manu- facturing Co., Rock Island, Ill. 

Use of the electromagnetic prin- 
ciple makes it possible for the cus- 
tomer as well as the mechanic to see 
the condition of a car’s steering on a 
screen. This is a help in merchandis- 


’] ing this type of safety service, the 
ere S manufacturer said. 
‘ Want more information? Use cou 


pon on page 138 and you'll get it! 


COLUMBUS (Ow 2 :i:.ctine 


A cylinder deglazer that features a 


e h *, Sh i flexible driveshaft, said to make opera- 
is the Best Shock Absorber (7% ton easy from any angle and to per 


has been introduced by Hastings Man 
ifacturing Co., Hastings, Mich. 
0 f The Flex-Drive hone, as it is called, 
has an expansion cone that adjusts 
POINT ° OF A SERIES to cylinders from 3” to 3%" in diam 
: eter. Fine-grit stones remove glaze 
and high spots but take no appreciable 
‘ a j metal, the manufacturers said. With 
The oversize Columbus piston has two ] an extension attachment, cylinders up 
exclusive features: clearance lamination on / to and including 7” can be deglazed 


Want more information? Use cou- 


the outer surface, and a Thermo Element. aan 168 cub eel ant i 
| pon on page i& nad youll ge i 


Under normal road conditions the 777—Fuel Pump 


piston moves slowly in either direction, Improved combination mechanical 
‘ - : ; ; fuel pumps, featuring a movable cam 
enough fluid being allowed to flow lever “shee” that is eaid te imerense 
around the piston to provide the necessary cam and cam-lever life, are now being 
’ . ibs : produced by Carter Carburetor Corp., 

a . Com “ge - a 
damping action. Cc ae and ; 2840 N. Spring Ave., St. Louis 7, Mo. 
rebound valves are brought into action The shoe increases contact area be- 
on rougher roads. tween the cam and cam lever, reduc- 
‘ ing the pressure. It moves back and 
Th - . j forth along the lever as the cam re- 
e expansion and contraction of f volves, permitting the curved surface 
the Thermo Element assures uniform flow, GUARANTEED of the shoe to maintain continual 
‘ ‘ “ontact with cam. Rubber intake and 

of flu . 1 YEAR pe e 

fluid during extreme temperature OR 15,000 outlet valves that adapt themselves 


changes to compensate for changes MILES to the surface of the seats for more 


in viscosity of the fluid. positive seal are also used on the 
pumps. 


NOW is the time to line up with COLUMBUS, . . ape as a ee a ee pool ye tit , 
“The Best Shock Absorber in the World.” Backed ' — i ; 
by extensive national 

advertising. 





Mil SHOCK ABSORBER 
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778—Frame Contact Hoist 


A single-post “Frame - Kontact” 
hoist with an 8,000-lb. capacity has 
been added to the line of Globe Hoist 
Co., E. Mermaid Lane at Queen St., 
Philadelphia 18, Pa. 

The two contact members are linked 
by a cross piece 1%” thick, to which 
a single power ram is bolted. Lift- 


ing stroke is 704%”. Adapters, which 
are needed for only a few models, are 
furnished with each hoist. Frame lift- 
ing is said by the company to give 
greater accessibility. 
Want more information? Use cou 
pon on page 138 and you'll get it! 


779—Plastic Spray 


Carfix acrylic plastic spray, to be 
sprayed on ignition systems to water 
proof and protect them, is now avail 
able from Dupli-Color Products Co., 
Inc., 2440 S. Michigan Ave., Chicago 
16, Ill. 

The spray is furnished in an aerosol 
can for easy application. Krome-fix, 
a transparent coating that may be 
applied to chrome surfaces with a spe- 
cial applicator to protect them from 
rust and weathering, is also available. 
In addition to the regular clear com 
pound, a coating with a gold color is 
also produced. 

Want more information? Use cou 

pon on page 138 and you'll get it! 


780—Spray Guns_ 


A featherweight spray gun and a 
gun with ultra-sensitive controls for 
fine spraying and small refinishing 
jobs have been added to the line of 
The DeVilbiss Co., 300 Phillips Ave., 
Toledo 1, Ohio. 

The featherweight gun is of alumi- 
num alloy and has a sure-grip handle. 
Fingertip adjustment gives a variety 
of spray patterns. The gun weighs 
13% oz. and operates at 40 lbs. pres- 
sure. 

The spray pattern of the sensitive 
EGA gun is medium-sized and can be 
adjusted to practically pin-point size 
for touch-up work. The gun is light- 
weight and can be used with standard 
glass-jar fluid containers in capacities 
from 2 oz. to 16 oz. 

Want more information? Use con 

pon on page 188 and you'll get it! 
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781—Steam Cleaner 


A very-heavy-duty steam cleane: 
for handling a large volume of work 
under rugged conditions has been an- 
nounced by Clayton Manufacturing 
Co., El Monte, Calif. 

The machine can discharge up to 
1,140 gallons an hour of high-pressure 
detergent spray and rinse simultane 
ously. It can operate at maximum 
load for four hours without solution 
refill, the manufacturer said. De- 
signed to use fuel oil, kerosene or dis 
tillates and to have good thermal! effi- 
ciency, the unit will speed production 
in the largest and busiest shops ar 
fleet-maintenance installations 

Want more information? Use cou 


pon on page 138 and you'll get it! 


New Speaker. 
SAFETY PRODUCTS 


help make Speaker your 
Big Profit Line 


New Truck Directional Signal Lamps 
All models hove latest type 
concentric prismatic lucite 
lenses. Over 12 sq. inches 

of luminous oree . . 


fade proof . . . gloreproef. 


Use Speaker and be sure- 


Distributed through Leading Automotive Wholesalers 


J.W. SPEAKER CORPORATION wiv cui wi. 


for NOVEMBER, 1952 








782—Tester Units ‘ ; ler, DeSoto, Oldsmobile and Series 70 
: Fla _— Buick, have been added to the line of 
Replacement units that will permit Z a a Automotive & Marine Products Corp., 
its 6-volt testers to be converted for ‘ 4 ai 87 Harvard Ave., Boston 34, Mass. 
6-volt and 12-volt service no ; DS. The injectors introduce upper-cylin- 
available from Sun Electri I : t on Jer lubricants directly into the mani 
6323 Avondale Ave., Chicago 31, Re Fea ne fold system of an engine as a com- 
Simply by changing units and ¢ 2 es Wied pletely-dispersed vapor spray to as- 
cessories, shops will be rea to har : a sure even distribution, the manufac- 
dle cars of the future, as well as B ; —— * turer stated. 
trucks and other vehicles nov sing 3 ’ a3 Want me 
12-volt systems, the manufacture , a on On page 
said : 
Want more information U se cou- — << 7841—Booster Cable 
pon on page 138 and youll ge 
eataibdeian Heavy-duty rubber-covered booster 
783—V apor Lubricators zines, In poe low-profile and quad cable, said to be extra flexible, is now 
ri-throat models for < catio r 


Ampco injectors for late-model] en- Ford, Nash, Mer 


BOOST YOUR LIET 
PROFITS “UNDER-CAR” 


REPAIR JOBS 


WITH THE TO THE BEST 


WORKING HEIGHT 





be produced by Triple-A Specialty 
‘o., 2101 W. Walnut St., Chicago 12, 


copper clips have high cur- 
ting and are designed for easy 
and long service. Each 


NEW_Homesteap > a 


HOUMSi ER ' ‘ 785—Valve Lifter 
(By the Mokers of Hypressure Jenny) | A screw-type valve lifter and spring 
mpressor, featuring a one-piece jaw 
| and frame to permit access to hard- 
SAVE 25% TO 50% JOB TIME to-reach places, is now being produced 
INCREASE PROFITS ; | } v Zim Manufacturing Co., Chicago 


Ill 

rtant working positions, the 

Cramped or fatiguing working Py Geren: See 
positions decrease mechanics’ out- 
put by as much as 50%. With the 
new, automatically safety-locked, 
air-operated HOMESTEAD 
HOISTER, a car or truck can be 
— raised and securely held at 
the most convenient working height 
for practically any front or rear, 
“low-down” or under-chassis job. 
Repair work is speeded . . . man- 
egy hours saved... profits increased. 
paeeee =A demonstration will prove it. 


WRITE TODAY FOR COMPLETE 
INFORMATION AND NAME OF Underceatiag and Painting 
BR YOUR NEAREST JOBBER 
4 st , wheel is turned « 1 to 
col ss an ‘lockwise to lift ¢ 
HOMESTEAD VALVE MANUFACTURING COMPANY spring. The lifter holds at say point 
os wt without use of ratchet or other lock, 
Serving Since 1892 the manufacturer said. 
Want more formation l’se cou 


CORAOPOLIS, PA. 
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786—Brake Sets 


“Special - Engineered” brake - lining 
sets, said to be especially suitable for 
light fleets, taxis and other heavy- 
duty uses, are now being marketed by 
National Brake Block Corp., 79 Mad 
son Ave., New York 16, N. Y 

Each set is said to be a combina 
tion of fully-molded segment and 
fully-molded wireback block segment. 
This frictional combination revortedly 
results in a smooth-acting brike that 
gives long life because of heat-resis 
tant features and uniform wearing 
qualities. 

Want more information? Use cou 


pon on page 188 and you ll get 


787—Armature Lathe 


A Clipper armature lathe and mica 
undereutter, said to accommodate 
generator and starter armatures fo! 
cars, trucks, buses and — 
horsepower motors, is now available 


from Dixie Machine Tool, P. O. Box 
325, Cincinnati, Ohio. 

The model shown in _ illustration 
handles both centered and centerless 
types of armatures up to 6” in diam- 
eter, with maximum commutator 
diameter of 5”, armature lengths up 
to 20” and shaft diameters - to 4%”. 


Want more information? Use cou 


pon on page 138 and you "ll aet ’ 


788—Heavy-Duty Rings 


Ring sets in two types of chrome 
combinations for trucks and buses 
have been announced by Hastings 
Manufacturing Co., Hastings, Mich. 

Each incorporates the Steel-Vent 
chrome oil ring. Companion rings in- 
clude both regular and chrome types, 
depending on the operating character 
isties of the engine. One set is said 
to handle all cylinder conditions. The 
2C sets, as they are called, are recom- 
mended by the manufacturer for re- 
ring, re-sleeve and re-bore installa 
tions. 

Want more info 


pon on page 128 


789—Frame Lift 


A frame lift, designed to remove 
the dead weight of the body and en 
gine and give free flow of lubricants 
into fittings. has been announced by 
Tinited States Air Compressor Co., 
5399 Harvard Ave.. Cleveland 5, Ohio 

afetv pads, equipped with spring 
mounted pins, provide a sure grip on 
frame. Cars witn short and long 
vheelhase are positioned easily by 


790—Muffler 


A straight-through muffler, con 
taining a mineral insulation that is 
said to perform a large part of the 
siler g function while minimizing 

engine power, has been placed 
market by Powell Muffler Co., 

, 315 Oris kany St., East, Utica 

a is 

The muffler is said to increase 
power output and give better gas 
economy A dual-exhaust system, 

tting back w ls in wheel wel said to furnish maximum area for 
floor, the manufacturer said exhaust expulsion, is also available 
ift is available in full-hydra and Models are produ ed for popular V-8 


semi-hydraulic models engines 


Want n e informat se Want 
» - ’ on 
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ROLLED THREADS str 
ionger-iast y, easier t t 
- PHOSPHOR BRONZE SEAT 
irict nger weal 
PATENTED BALL BEARING 
t r ways entered 
reeze 
» NEOPRENE WASHED 


Sh j r 
shield keer; 


WRITE FOR CATALOGS AND PRICES TODAY! 


CHEFFORD MANUFACTURING CO., INC. 
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791—Cooling-System Cleaner 


A cooling-system cleaner that is 
said to remove all types of clogging 
material from the radiator and to 
require no neutralizer washout is now 
available from Mac’s Super Gloss Co., 
Los Angeles 42, Calif. 

The compound is said to be harm- 
less to radiator hose, car finish, rub- 
ber, upholstery and skin. It may be 
used with mechanical flushing equip- 
ment, The product removes less metal 
than other types of cleaners, the man- 
ufacturer said, and contains a pas 
sivizing ingredient that makes metal 
more resistant to further corrosion. 

Want more information? Use cou- 


pon on page 138 and you'll get it! 


Furnished less bulbs and fuses 


VI9790709 | 
VPvereee | 





wr 


ee 





792—Battery Tester 


Model TO battery and voltage-reg- 
ulator tester, which operates as a 
load tester and a voltage-regulator 
tester as well as an open-circuit volt- 
age battery tester, is now being pro- 
duced by Fox Products Co., 4720 N. 
18th St., Philadelphia 41, Pa. 


It will reveal the state of charge of 


a battery and show up bad or failing 
cells, the manufacturer said, as well 
as showing if the generator charging 
rate is corect. The meter is enclosed 
in a rubber case for added protectior 
and the prod handle is of heavier 
construction for long life. 

information’ Use cou 
138 and youll get it 


Want more 


pon on page f 


YANKEE No. 1501 
Spare Bulb and Fuse Kit 


Complies with ICC 
Reg. 193.95 (b) 
and (c) concerning 
on-vehicle storage 
of replacement 
bulbs and fuses 





ee 








4 





CAPACITY DIMENSIONS 
Holds 8 fuses, six- Only 534” high by 
teen bulbs, one 72” diameter. Easy 
sealed beam unit to store. 


IF IAS a 


SHOCK-PROOF 2-BOLT MOUNTING 
Sponge rubber holds Facilitates bulb 
bulbs firmly, cuts check, quick access 
breakage. in emergency. 


/T LASTS 


Write for catalog today 


YANKEE METAL PRODUCTS CORP., 


Norwalk, Conn. 


793—Exhaust Tubing 


A flexible, steel-reinforced neoprene 
tubing for use in exhaust-removing 
systems in automotive shops has been 
announced by Car-Mon Products Co., 
4554 N. Broadway, Chicago 40, III. 


It is available in 2%”, 3” and 4” 
diameters with ends processed to fit 
ducts and adapters. The wire in the 
tubing will bend when run over by a 
car but returns to its proper shape to 
prevent clogging of tube, the manu- 
facturer said. 

Want more information? Use cou- 


pon on page 138 and you'll get it! 


794—Caster-Camber Gauge 


An improved magnetic caster-cam 
ber gauge that attaches itself to the 
hub with a circular permanent alnico 
magnet is now being marketed by 
Snap-on Tools Corp., Kenosha, Wis. 

With the gauge in position on the 
wheel, gauge is leveled by means of 


a built-in cross bubble and camber 
reading is taken from the camber vial 
without computations. The caster vial 
is adjusted with a thumb screw and 
reading is taken direct. 
Want more information? Use cou- 
pon on page 138 and you'll get it! 


795—Conforming Piston 


A piston with a conforming skirt 
that reportedly can be fitted at toler- 
ances of .001” without danger of scuff- 
ing, seizing or cold slapping has been 
announced by Sterling Aluminum 
Products, Inc., 2925 North Market, 
St. Louis, Mo. A thin circular steel 
nsert is cast against the inside of the 
piston. 

Want more information? Use cou 


pon on page 138 and you'll get it! 
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796—Ring Merchandisers 


Merchandising aids for its Ram- 
crome 10-Up chrome-plated piston- 
ring sets are now available from Ram- 


sey Corp., 3693 Forest Park Blvd., St. 
Louis, Mo. The program explains the 
three-way controlled pressure prin- 
ciple and the value of chrome-plated 
rings. 
Want more information? Use cou- 
pon on page 138 and you'll get it! 


797—Carburetor Cleaner 


The Carb Master service kit, de- 
signed to remove gums, carbon sludge, 
lead and varnish without dismantling 
the carburetor, has been placed on the 
market by Rust Master Chemical Co., 
56 Creighton St., Cambridge, Mass. 
The kit includes plastic hose, connec- 
tions, hook clip and spout for can and 
other fittings, as well as a can of the 
cleaner. 

Want more information? Use cou- 

pon on page 138 and you'll get it! 


798—Safety Latch 


A safety latch to prevent children 
from opening rear doors of cars has 
been announced by Spencer Special- 
ties, 356 S. Broadway, Los Angeles 
13, Calif. 

Attached to the rain rail outside 
the car, it is said to keep rear doors 
closed regardless of inside pressure, 
It can be attached in a few minutes 


ani 





without drilling, the manufacturer 
said. One model is said to fit most 
four-door sedans now on the road. The 
latch is of metal with a chrome-like 
finish. 
Want more information? Use cou- 
pon on page 138 and you'll get it! 


799—Door Bumper 


The “Protekt-A-Dor” door bumper, 
a clamp-on unit that avoids damage 
to car door when it is opened against 
walls or other vehicles, has been in 
troduced by Supersite Corp., 384 
Canal Place, New York 51, N. Y. 

The protector is of natural rubber 
and the clamp is triple-plated with 
chrome. No drilling is required for 
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Seves Buying A New Drive Sheft 


ot Awey Showing Bronze Bushings Potented) 
Provides new beering surfaces and 
heavier seal. Uses old shaft. Fits 
over U-Joint. Install without 
tearing down differential. 
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BALL HOUSING KIT 
Seves Buying A New Drive Shel! Mousing 
Keeps 
correct 


alignment 


Prevents oil 
leakage around ball housing. | 


life due to oversize construction. 
Strengthens Housing 15°, 


LP wale), 7. 
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MACHINE WORKS, 


installation. it is said to be suitable 
for both old and new cars. 
Want more information! Use cou 
pon on page 138 and you'll get it! 


800—Green Sealer 


Opex Glamour Green Sealer, formu- 
lated to overcome touch-up problems 
in green automotive finishes, has been 
added to the line of The Sherwin- 
Williams Co., Midland Building, Cleve- 
land 1, Ohio. 

The compound seals in the under 
coat and holds out the lacquer, giving 
maximum bond and making it easie! 
to match original finish. 

Want more information? Use cou 

pon on page 138 and you'll get it! 





TRANSMISSION 
CASE BALL SEAT 


Seves Buying New Trans. Case 


Prevents Extra Wear on Rear 
Transmission Bearing 


SPECIAL PINION 
BEARING ASSEMBLY 


Seves Buying New Ring Geor 
& Pinion Assembly 


INC, 


OKLAHOMA CITY 9 OKLA 











Southern Safety Survey 
(Continued from page 61) 


a number of years has been reflec- 
torizing critical signs, but in the 
early part of 1952 the bureau 
adopted a policy and proceeded 
with the reflectorizing of all regu- 
latory, warning and guidance signs 
applicable at night. 

“Beginning July 1, 1952, the 
bureau launched a program of 
painting solid no-passing barrier 
lines on all highways under its 
jurisdiction. During 1952, the 


bureau has widened approximately 
75 miles of highway and this pro- 
gram is continuing. It has resur- 
faced approximately 850 miles of 
highway with material giving the 
maximum amount of traction. 
“The Alabama Highway Patrol 
during the fiscal year beginning 
October 1, 1951, increased its per- 
sonnel from 195 to 306 patrolmen. 
“The most serious problem in re- 
ducing accidents is attitude on the 
part of many officials and the gen- 
eral public, the difference between 
the way a device should be used 


"Best Investment We Ever Made! 


Vernon Pribble, Pres. of Lawrence & Battles 
Norwalk, Ohio 


Customers who once were skeptical of block 
grinding now give it full approval for it pays 


off in better engine performance. Chrome 
nickel heads and heavy blocks ore eosily 
ground without heot distortion. Not only do 
they check out on the completion of the 
grind, but match perfectly in assembly 

Blocks as well as the heads ore ground 
with surface at right angles to cylinder bore. 
Thereby providing a true surface for re- 
boring. Grinds oll truck and possenger cor 
blocks. Write for Bulletin “X*" that tells how 
the precision of this machine has won 
customer confidence. Lempco Products, Inc., 
Bedford, Ohio. 


Write for Bulletin ‘“X’’ on how the SSM can help 
sell fleet operators better engine performance. 


35 YEARS A LEADING BUILDER OF 


Invest in 
LEMPCO EQUIPMENT 
if pays its own way 


MACHINE TOOLS 


and controlled and the way it is 
actually used and controlled. 

“The automobile dealers should 
make known to the school officials 
and the general public that auto- 
mobiles are available for under-the- 
wheel driver training in high 
schools. As for garage owners, I 
personally think that great good 
could be done by listing the items 
required by our rules of the road— 
such as lights, brakes, etc. — and 
placing them in a conspicuous place 
and calling them to the attention 
of the general public. Both deal- 
ers and garage owners might com- 
pile a pamphlet giving the perti- 
nent regulations relating to the 
operation of a motor vehicle and 
assume the responsibility for its 
distribution.” 





| District of Columbia 





Anthony L. Ellison, administra- 
tive assistant, Department of Ve- 
hicles and Traffic—‘The most seri- 
ous fact faced in our effort to cut 
down the terrible traffic toll is two- 
fold. First, it is the human indif- 
ference to this rising toll of acci- 
dents. This is characterized by the 
continual risking by many motor- 
ists of their own safety and that 
of others for no apparent reason. 

“Second, it is the disregard by 
many motorists of pedestrian 
rights. This is true especially at 
intersections. The most widely dis- 
regarded traffic regulation, in our 
experience, is the violating of the 
right-of-way of pedestrians at un- 
controlled intersections. Along this 
same line, many motorists forget 
that they have the greater respon- 
sibility in protecting the safety of 
our younger pedestrians who have 
the unfortunate habit of dashing 
into the streets from behind parked 
vehicles at any point in the block. 

“We feel that car dealers and 
garage owners can do — and are 
doing—much to help bolster our 
traffic safety program. First, the 
dealers of Washington have been 
extremely cooperative in furnish- 
ing new vehicles to be used in the 
excellent driver education program 
of our public high schools. Then, 
the car dealers and garage owners 
can do much in the distribution of 
traffic safety material, such as leaf- 
lets, posters and bumper strips. 
Also, they can do much to sponsor 
and promote adult driver education 
programs.” 

Each year since 1946 Washington 
has been given one or more national 
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safety awards, primarily in the 
fields of pedestrian protection, law 
enforcement and traffic engineer- 
ing. 


Florida has an annual spot-check 
of motor vehicles which is com- 
pulsory for vehicles passing select- 
ed locations during certain hours. 





Florida | 


Kansas | 





Lt. C. E. Taylor, administrative 
assistant, Department of Public 
Safety—*The Traffic and Planning 
Division of the State Road De- 
partment has thoroughly examined 
accident reports and made neces- 
sary traffic engineering corrections 


Harold Pellegrino, safety engi- 
neer, State Traffic Department 
“Engineering and _ enforcement 
have done all that is possible to re- 
duce fatalities throughout’ the 
state. 

“Speeding, passing and reckless 


driving are the cause of more fa- 
talities and accidents than any- 
thing else. Drivers must realize 
that driving a vehicle is a social 
responsibility. 

“We feel that car dealers and 
garage owners could help a great 
deal by stressing more safety and 
above all not to stress the car's 
speed. We feel that car dealers 
and manufacturers are trying to 
adverti:e cars on the amount of 
horsepower and speed that they 
have.” 

The Kansas Highway Patrol re- 


at high-frequency accident |loca- 
tions. The Florida Highway Patrol 
has increased its traffic law enforce- 
ment activity better than 60 per 
cent. In addition, we have estab- 
lished a Safety Education Section 
whose responsibility it is to edu- 
cate as many of the driving and 
walking public as possible to traffic 
dangers. 

“The Florida Highway Patrol is 
approaching the traffic problem se- 
lectively by pointing its enforce- 
ment efforts at the violations which 
are causing accidents and assign- 
ing its men to the highways where 
the greatest number of accidents 
are occurring. 

“The most serious fact faced by 
any of us engaged in traffic safety 
work is the apathy and complacency 
of the public. Traffic safety educa- 
tion and traffic law enforcement, 
along with a strong driver improve- 
ment and control program, are the 
biggest tasks ahead of us today. 
There is no single gimmick nor 
panacea that will overnight solve 
the problem. The acceptance of 
individual responsibility by all of 
those involved in the traffic problem 
will probably do more than any 
other one thing to help reduce acci- 
dents. 

“Car dealers and garage owners 
can publicly and privately support 
the activities of their public offi- 
cials in approaching a solution to 
the traffic problem. Any group can 
assist by demanding a _ greater 
quantity and better quality of 
traffic law enforcement. 

“It is to the advantage of car 
dealers and garage owners to em- 
phasize safety, not only from the 
standpoint of the vehicle itself, but 
to the driver as well. When the 
safety devices of vehicles in shops 
for other repairs are found to be 
worn or not working, the me- 
chanics and shop foremen should 
urge the owner to have repairs 
made immediately, primarily for 
safety value to motoring public.” 


THE MARKET'S WIDE OPEN FOR THIS NEW 


DEFROSTING S 


EASY TO USE—EASY TO SELL! 
| Hit Jack Frost and you hit the jackpot with Las-Stik’s 
latest contribution to motoring safety. Here, for the 
first time, is a remarkable safety spray that car owners 


| will buy on sight, will buy again and again. 


RAY 





is an original formula expressly developed to rid wind- 
shields and windows of dangerous frost coatings. A 
light, quick spray of DEE-FROST quickly penetrates and 
removes thin ice and frost, without harm to finish, rubber 
or chrome. DEE-FROST leaves no film or residue, is 
applied and melts frost in just ten seconds. 


IN REFILLABLE 


FLEXI.~pLASTIC 
SQUEEZE FLASK 


DEE-FROST is a quick-sale, big volume product 
for fall, winter and spring sales, priced to retail \é 
at just $1.19 in its clear, attractive polyethylene 
container. Refill glass bottles will sell for just 75¢. 





SERVICE STATION SPECIAL 


DEE-FROST is available in gallon con- 
tainers for gorage and service sta- 
tion use—and with each gallon, a 


Actuol %” “a2 th" 
plastic dispenser is furnished FREE meds Se ae a ti. 


Contents—5 4 fi. oz 


ORDER NOW--FROM YOUR JOBBER 


THE LAS-STIK MANUFACTURING CO. 
HAMILTON, OHIO 


DISTRICT REPRESENTATIVES: Southwest—Lynn & Hemphill, 30! North Market St., DALLAS 2; 
Southeast—Wesley O. Aaron, 843 Memorial Drive, $.£., ATLANTA; 
Kansas & Missouri—E. G. Craft, 804 W. 48th St.. KANSAS CITY 2 
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cently has begun issuing an “okay” 
sticker to vehicles which pass a 
safety check, reported Major A. M. 
Scheibner, Motor Carrier Division. 
Several motor companies in the 
state are issuing the same sticker, 
furnished by the patrol. 


as 


Paul Owen, office of public rela- 
tions, Department of Highways 
“The Kentucky Department of 
Highways has a separate Division 





Kentucky 





with the world’s finest fuel pump 


LIFETIME 


@ When we say LIFETIME we mean just that. 

We guarantee that the BUNALON Diaphragm will give 
a LIFETIME of trouble-free service. Here’s why. 

* BUNALON is a SINGLE LAYER material eliminating 
between-layer friction. * Made from BUNA rubber 


of Traffic devoted entirely to the 
marking of our roads for signs, 
stripes and other safety features. 
The State Pelice Department con- 
ducts a program of enforcement 
and education. It has 150 officers 
on road patrol all the time and has 
a very effective and extensive pro- 
gram of education, including 
schooling for school-bus operators 
and a special feature for school 
children which consists of a safety 
show conducted by a very skilled 
officer who is a magician of some 
ability. This feature is extremely 


the only pump with the 


DIAPHRAGM 





reinforced with specially woven NYLON fabric. 
* No deterioration from aromatic fuels or 
crankcase vapors. * Greater flexibility plus 
maximum strength equals LIFETIME service. 
Mechanics, Jobbers and Motorists everywhere 


Every component is designed and tested to 


] agree KEM Fuel Pumps are superior. 


nda 


give the utmost in long-lasting service 


with the MOTOR LIFE EXTENSION INSTITUTE 


MEMBERSHIP CERTIFICATE. Proof to 
the motorist yau're interested 


order this 
package today 


in keeping his car rolling. 
KEM TUNE-UP DIGEST 
up-to-date tune-up procedure. 
(1941-51 specs). Only 25¢ for 


Outlines 


Digest and Member- Certificate. 


DEMONSTRATION CLINICS —FREE. In 
key areas of U.S.A., featuring 


full color sound film. 


MANUFACTURING 


co. INC F 


popular with the schools. 

“The safety engineers of the 
Highway Department state that 
the most serious problem is the 
untrained, irresponsible and care- 
less driver. The State Police say 
that inattention to warning signs 
and road conditions and too great 
a speed are the cause of most ac- 
cidents. Both of these point up 
the human element as the major 
problem. 

“Our safety engineers fee] that 
car dealers and garage owners can 
help materially in the safety pro- 
gram by taking the lead in their 
community in sponsoring a.d pro- 
moting driver-training courses in 
the schools and driver clinics for 
adults. Also, they can promote 
safety programs before various 
service clubs and civic groups. The 
State Police feel that they can also 
give help by using extreme care 
in checking all of the safety fea- 
tures on all automobiles which 
come into their places of busines. 
for any purpose at all.” 





Mississippi 





Col. T. B. Birdsong, commis- 
sioner of public safety, Mississippi 
Highway Safety Patrol—“Our 
State Highway Patrol and the 
State Highway Department have 
worked very closely with all en- 
forcement and educational agen- 
cies, civic clubs, etc., on a state- 
wide educational program, and 
also stepped-up our enforcement 
continuously, but we have not had 
any of the so-called ‘drives.’ 

“With reference to the most 
serious fact faced in our effort to 
cut down the toll, it is the indiffer- 
ence and apathy you experience 
from most of the public, by think- 
ing that an accident can’t happen 
to them. 

“One of the best things that 
new-car dealers are doing at this 
time is the furnishing of cars for 
driver training in our high schools, 
and certainly as people come into 
the garages for repair work, your 
garages or shop foremen may call 
attention to any dangerous condi- 
tions which may exist on a ve- 
hicle.” 





Missouri 





Lt. J. A. Berglund, Division of 
Safety, State Highway Patrol— 
“The state of Missouri does not 
have any special program for re- 
ducing accidents except the recog- 
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Advance 999 Mat Magic serve the rubber . . . takes off only the dirt, grease and grime, 
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nized programs of engineering, edu- 
cation and enforcement. The safety 
education program includes high- 
school driver education, and safety 
talks and safety films presented to 
parent-teacher organizations, ser- 
vice clubs and other groups in- 
terested in traffic safety. 

“The major handicap which we 
face in reducing traffic accidents is 
the seeming lack of interest on the 
part of the motoring public. 
Eighty-five per cent of all the ac- 
cidents which we investigate are 
due to human failures, yet too 


many drivers have the attitude 
that accidents only happen to other 
people. For any accident-preven- 
tion program to be effective, the 
majority of drivers must make a 
sincere effort to avoid accidents. 

“The only suggestion we have 
for dealers and garage owners to 
follow to assist in reducing acci- 
dents is for them to give rigid 
safety inspections to every motor 
vehicle brought in for repair or 
service. Special attention during 
such safety inspections should be 
given to brakes, steering, lights, 





You can now get 
replacement generators with 
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armatures! 
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lt Ae a ee dn 
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ine VMC armature. It is 
your assurance of su- 
perior quality for higher 
output and longer life. 
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as in original equipment 
— balanced, ventilated, 
matched — with original 
wire size and original 


number of turns. 


BUY THROUGH YOUR JOBBER 


THE VMC SYSTEM, STATION D 
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windshield wipers, tires and de- 
frosters. Such safety inspections 
would not only prove valuable to 
the dealers from a public-relations 
standpoint, but would also be of 
great value in reducing accidents 
by insuring safe vehicles on our 
highways and by making the 
drivers and owners more safety- 


conscious.” 
director, 


Charles P. Dunwiddie, 
Traffic Section, Governor's Traffic 
Safety Coordinating Committee— 

“Our coordinating committee was 
established last year for the pur- 
pose of bringing the various de- 
partments of the state together in 
an effort to establish a workable 
plan and a basic program aimed at 
reducing our traffic and fatality 
rate. 

“Our State Highway Depart- 
ment has been very active in striv- 
ing for physical improvement of 
roadway surfaces and alignment. 
They have been consistently active 
in the careful use of traffic control 
devices. Our State Police have 
made every possible effort, al- 
though under-staffed, toward bet- 
ter and modern equipment and 
methods of traffic control. 

“The most serious fact, from 
statistics of this office, confronting 
our efforts to lower our accident 
and fatality rates, is the extremely 
high percentage of one-car wrecks 
on good stretches of straight and 
level roads. A big percentage of 
these are out-of-state drivers. 

“Car dealers and garage owners 
can do a lot to help our safety pro- 
gram by placing emphasis on the 
fact that present-day cars are pow- 
ered for more speed than our law 
permits and are not safe at speeds 
over that.” 


| South Carolina 


Jesse A. Rutledge, director of 
public relations, State Highway 
Department—“Chief Highway 
Commissioner Claude R. McMillan 
has recently taken three important 
steps to curb the rising toll of ac- 
cidents: he has increased the State 
Highway Patrol by 50 men; put 
into effect an ‘around-the-clock’ 
patrol in the larger, more con- 
gested areas, and instructed the 
patrol to make more cases against 
reckless drivers. 

“The Highway Department is 
firmly convinced that most acci- 





New Mexico 
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THE CORRECT K-D TOOL COMBINATIONS 
to Service Valves in ALL FORD-BUILT Engines. 


FORD 4 CYL. 
& TRACTOR 


Models A, B 
1928-32 





TO 
REPLACE 





307 Lifter 


502 Guide Driver 


as > 
307 Lifter 





Tractors 
& Trucks 
1939-48 


Wied 


920 Vaive Guide 
Puller Set 


FORD 6 CYL. 
L-Head 





TO 
REPLACE 





918 \ 
2 
< om 
920 Valve Guide 
Puller Set 


* 923 = 


925 Replacer 








Tractors 
1948-52* 








920 Valve Guide 
Puller Set 


925 Replacer 
(above) 





1948-52 





Adaptor 
1¢ 7 


Se 


lig 


700 Lifter 


tah? a 
go 


% 608 Inserter 
¢j 


type valves| 





Valve-in-Block 


1932-33 





TO 
REPLACE 





245 Lifter st 
+ o 245 Lifter 


818 Guide Driver 





1934-52* 
(except 60 h.p. 
and 150 h.p.) 


918 
‘a 
917 
2 


920 Set 


245 Lifter OR 


~ 


NS 
925 Repl G 





Lincoln-Zephyr 


920 Set tT 


925 Replacer 


FORD 6 & V-8 


Valve-in-Head 





TO 
REPLACE 





— 


380 Compressor 
OR 385 Comp 


a 


380 Compressor 


OR 


385 Compressor 








60 h.p. 
1937-40 


(ez Jee 
| owe 


860 Valve Guide 


E> 
260 Bax Lifter 





150 h.p. 
Trucks & 


Puller Set 
930 . 
Com- 
pressor 
to raise’ 
spring 

















Lincoln 
1948-51* 


\. 


#. 




















Spring 


, Q 935 


930 


o/ 


608 
inserter 


zx 


we for free 
x 
type valves 


8 Cyl. 

Truck & 

Lincoln 
1952 





380 Compressor 





6 


380 Compressor 











e's 1948 and later—to service individual 


~ 


valves without removing guides, use 930 


Compressor to remove; 930 & 608 Inserter to 
replace. (609 Inserter on free type valves.) 





K-D TOOLS 


K-D MFG. CO., LANCASTER, PA. 


Write for free copy latest K-D Valve Service Manvel 
Covers service of oll Ford-built engines in detail, 
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dents are the result of improper 
driving attitudes and poorly- 
trained drivers. It is therefore 
taking all steps possible to encour- 
age public schools to _ institute 
standard courses, including behind- 
the-wheel instruction, in driver 
training and education. 

“Dealers and garages can help 
by pointing out to automobile 
owners whose vehicles they service 
mechanical defects which may 
cause accidents and encouraging 
owners to make repairs, by instill- 
ing in mechanics a deep sense of 


EXTRA VALUES 
AT NO 
EXTRA COST! 


See 


responsibility in making repairs 
and by more fully complying with 
the state law which requires ga- 
rages to make a report to the 
Highway Department of each ac- 
cident doing damage of $25 or 
more.” 





Virginia | 





Capt. W. L. Groth, safety engi- 
neer, Department of State Police 
“To combat accident increases, our 
State Police force is being in- 


=- 
ae 


CLUTCH SETS 


CONSIST 


OF A 


BALANCED ReNu Clutch Pressure Assembly 
MATCHED & MATED with a New Accurate Powerflex Plate, then both 
TESTED together for full release & smooth engagement 
SEALED & PACKAGED in one easy-to-handle, plainly marked carton 
WRITE FOR DETAILS 
EXCHANGED OR SOLD OUTRIGHT! 
FOR ALL POPULAR CARS AND TRUCKS s 
rs _ a 12435 Euclid Ave. — 
Arounats PARTS MFG. CO. cieveiand 6, Ohio 
MANUFACTURERS OF THE POWERFLEX CLUTCH PLATE 
REPLACEMENT UNIT CO. ticcutea ts: ono’ 
«= Cleveland 14, Ohio 
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creased and men are being as- 
signed to routes and accident loca- 
tions. The Highway Department 
through a study of accident rec- 
ords is attempting to provide safer 
highways, and we are attempting 
through the Governor’s Highway 
Safety Committee to organize on a 
local level to stimulate individual 
interest. Virginia, of course, has 
the compulsory semi-annual inspec- 
tion program which keeps our me- 
chanical-failure accidents consid- 
erably below the national figure. 

“The most serious problem we 
face is getting the average driver 
to realize the importance of driv- 
ing at speeds commensurate with 
road, weather and traffic condi- 
tions. 

“Car dealers and garage owners 
can, in my opinion, do much: first, 
by maintenance prevention pro- 
grams; second, by selling through 
performance and safety rather 
than stressing speed, and, last by 
taking an active part in the com- 
munity in the promotion of high- 
way traffic safety.” 





West Virginia 





Major R. W. Boyles, Department 
of Public Safety—“Our depart- 
ment has what we believe is a 
sound, balanced program which in- 
cludes: thorough investigation of 
accidents, summary arrests for 
drunken driving and dangerous 
moving violations, written warn- 
ings for minor infractions and de- 
fective equipment, drivers’ license 
examinations conducted in a spirit 
of accident prevention, reporting 
physical hazards, assistance in 
driver education courses in high 
schools, dissemination of informa- 
tion by press, radio and personal 
appearance before appropriate 
groups. 

“We believe the most serious 
cause of accidents is the average 
driver’s habit of traveling too fast 
for the traffic and road conditions 
he encounters. Drunken driving 
should also be mentioned. 

“Many dealers are already help- 
ing materially by contributing 
dual-control cars for our high- 
school driver education program. 
We believe the driver education 
program in the high schools is the 
best long-range hope of any traffic 
safety program. 

“Car dealers and garage owners 
can help, much the same as any 
businessman, in supporting local 
and state safety efforts. It also 





seems that employees of dealers 
and garages have frequent oppor- 
tunities to make a personal sale 
of safety, when assisting persons 
who propose to buy a car and then 
learn to drive, and also to observe 
cars which come in for repairs and 
urge the owners to have safety 
equipment placed in first-class con- 
dition, if defective. 

“The home, school, church and 
community must develop a new 
generation with better driving 
skills and attitudes if there is to 
be a reduction in the toll of death, 
injury and property damage from 
traffic accidents.” 


Designed for Safety 


(Continued from page 65) 


betray its faults in addition to 
those specified by the owner. 

Windshield wipers that don’t 
work, tailpipes and mufflers that 
leak and braking that is erratic or 
ineffective betray their conditions 
in a ride of even short duration. 
Suspicions can be confirmed by a 
glance under the vehicle or by pull- 
ing a front wheel. Then when the 
owner is called and apprised of the 
situation, a psychological advantage 
rests with the shop operator. Since 
the primary job has not been com- 
pleted, the owner cannot gracefully 
decline to order additional repairs 
involving safety of self and family. 

Woolfolk’s Auto Mart can house 
five cars under roof at one time and 
a sixth could be crowded in. But 
with only one mechanic at the out- 
set, all these stalls have not yet 
been needed, even with the shop 
filled daily to capacity. However, 
a second mechanic was added late 
in the summer and Woolfolk is 
already considering an additional 
building wing to accommodate two 
more stalls. 

The building, costing $9,000 and 
leased by Woolfolk on a ten-year 
basis, was designed and built to 
meet the needs of a small operator. 
Completely devoid of frills, it is a 
structure that emphasizes utility. 

Woolfolk, who grew up in the 
mechanical end of the automotive 
business, previously leased and 
operated the service station ad- 
joining his new garage location. 
Having lived and worked in that 
section of Dallas for years, he rec- 
ognized the opportunity for an in- 
dependent shop, without frills that 
might overawe prospects in a 
thickly-populated middle-class re- 
gion. 

However, Woolfolk left the ser- 


| 
| 


vice station to first become sales- 
man for a Dallas jobber. As a re- 
sult of that experience the Auto 
Mart has a front elevation section 
devoted to a growing stock of parts. 
Especially on Saturdays, patronage 
of “shade-tree” and “back-yard” 
mechanics is heavy. Woolfolk ex- 
pects to build a thriving parts busi- 
ness eventually. Having learned as 
jobber salesman the science of sell- 
ing related items, he reminds the 
amateur mechanics that along with 
points, the condenser should be re- 
placed, too, and probably the plugs. 


Excepting service stations, near- 
est competitor to the Auto Mart is 
four miles toward the heart of 
Dallas. So, considering the solid 
residential development there- 
abouts there is no dearth of pros- 
pects for safety service. And the 
stop light squarely in front of the 
contributes its share of cus- 
too. 


plac e 
tomers, 


Almost 90 per cent of state high- 
way mileage is surfaced, according 
to figures from the Automobile 
Manufacturers Association. 


MADE/GOOD WITH 


Wellcona! 
* 
BLUE STAR 


BRAKE FLUID 


Blue Star Brake Fluid 
is making good with 
millions of American 
motorists because it's 
made good .. . with 
a consistently higher 
Grade ‘A’ quality that 
builds more sales for 
jobbers and dealers. 


“HIGHEST 
GRADE ‘A’ 
QUALITY 


PURE CASTOR 
ro} | Sa -7- 5) 3 


PRICED TO SELL 


PROMPT DELIVERY 


Meaecabiilll 
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This is a view of lapping blocks 
used for lapping diesel injector 
parts, 


Tuning GMC Diesel 


(Continued from page 97) 


stamped on the injector body. Tim- 
ing gauge of correct height for that 
color must be used. (Blue marking 
calls for 1.484 in. height gauge, 
black and green tabs call for 1.460 
in. gauge.) 
Place the gauge in the hole pro- 
vided on top of the injector body 
7 ee ee — | with one of the “flats” toward the 


e | injector. Adjust the injector rocker 
You get more to with i | arm by loosening lock nut and turn- 
ing the push rod with a 5/16 in. end 
wrench, until bottom of timing 
| gauge head will just pass over 
(drag lightly) the top of the in- 
jector follower guide. Tighten lock 
nut and recheck. 


Fuel-Modulating Governor 
Adjustment 


Engines using the fuel-modulat- 
ing governor require this extra ad- 
justment following valve adjust- 
ment and injector timing, with en- 
gine at 160° F. operating tempera- 
ture. Space does not permit includ- 
ing the adjustment procedure of 
this governor. 


Limiting Speed Governor Gap 
Adjustment (Engine Running) 


1—The governor low - speed 
spring cap must be correctly set in 
relation to the high-speed spring 
plunger, referred to as “governor 
gap,” to obtain proper performance 
and full power. Improper adjust- 
ment results in “flat spot” at 800- 
1200 rpm when gap is too close, and 
from 1200-1600 rpm if too wide. 
2.—Remove idle speed adjusting 
screw cover and set idle adjusting 
screw so it projects three to four 
threads from lock nut. (On hy- 
draulic transmission equipped en- 
gines, disconnect accelerator link- 
. ik age at cross shaft and remove 
yi re throttle air cylinder from its brac- 
THE DEPENDABILITY of Rebat Batteries has been | ket.) 
proved in almost half a million U, S. tanks, planes, a pny 
= and trucks git well as in the cars of mil- | governor cover to governor housing, 
lions of motorists. Sell Rebat’s proven performance lift cover assembly. Remove link 
. . at popular prices, It pays off . . . in profits, For between governor and injector con- 
details write Reading Batteries, Inc. or contact your tral Gatien Senda’. 
Rebat representative. ao : 
(Governor gap may be set by 
READING BATTERIES INC either of two methods—“feeler 
s - | gauge” or “oil bead” procedure. 
READING, PENNSYLVANIA | Don’t overspeed engine as governor 
representatives | is disconnected during the adjust- 
LAWRENCE M. HIRSIG & CO. RICHARD LAWRENCE 
Jacksonville 7, Florida Lynchburg, Virginia 
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4. Hydraulic transmission 
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We all thought the Alemite salesman was 
talking through his hat when he said that 
Friction could cover our fixed overhead... 
increase service volume by 16°! We laughed 
suggested he go home and get some sleep. 
After the uproar died down, he offered to 
prove his point by showing us a brand new 
Alemite movie. We — the skeptics — sat back 
ready to tear his arguments to shreds. 


— pis ¢ ase 1S typical / 


One mo 


ALEMITE iz - 


ee © HPAP Onn, 


example of how dealers all over 
the country are “cashing-in” on the Alemite “Magnet Plan.” 
Making their Service and Parts Department pay as much as 84% of their 
overhead with Alemite “Magnet Plan” features. Want the 

facts? Call your Alemite distributor. Or mail this coupon now! 


Friction-cover our fixed overhead 


We weren’t prepared for what we saw! 
The movie got right to the heart of our knot- 
tiest problem: How to keep new car owners 
coming back regularly for service. Alemite’s 
new “Magnet Plan” was featured, and how 
it built total service business made lubri- 
cation the “key” to more traffic, larger vol- 
ume, more sales across the board. Should we 


try it? We all said “Yes!”—but right away! 


? Noute kiddin! 


The Proof Was in the Profits: Our repeat 
business is up 26°, and our total service 
volume shot up /8% ! This proves the plan 
means more than lubrication and oil changes 
And Alemite’s advertising every two weeks 
in the Post and Collier’s gives us an extra 
sales boost—without cost! This should prove 
how one Alemite meeting can improve your 


business—and improve it right away! 


ACT NOW! JUDGE FOR YOURSELF! 


See how the Alemite “Magnet Plan’ can help you cover your fixed over 


head 


Name 


Address 


improve your trading position. No obligation. Mail coupon today! 
Alemite, Dept. M-112, 1826 Diversey Pkwy., Chicago 14, Illinois 
CJ Send us complete information on the “Magnet Plan” 


CJ We would like to arrange a showing of your Hollywood movie 
It's The Come-BACK Thot Counts!” 








equipped vehicles: Shift transmis- 
sion into direct drive to reduce en- 
gine load, by pressing clutch air 
cylinder magnet valve. 

5.—Stop engine. Replace link 
and governor cover. (Also install 
bracket and micro-switch, if used, 
and linkage, throttle air cylinder 
and connect accelerator linkage on 
hydraulic transmission jobs.) 

6.—When governor gap setting 
is changed, the injector racks must 
be repositioned by adjustment of 
the rack control levers as outlined 
in next step of tune-up. 

Feeler gauge method: Start en- 
gine; regulate speed by hand opera- 
tion of injector control tube lever. 
Control speed between 700-1000 
rpm. Adjust governor gap by means 
of adjusting screw to obtain a .001 
in.-.002 in. clearance. Measure with 
.0015 in. feeler gauge between cap 
and plunger. 

Oil bead method: Control engine 
speed between 700-1000 rpm, as 
above, and tighten gap adjusting 
screw until approximately .001 in.- 
.002 in. gap is obtained visually. 
Place a few drops of oil from top of 
cylinder head onto governor gap. 
By pressing against gap adjusting 
screw with a screwdriver a very 


Sarrett Says: 


Barrett Brake Service Equipment is 
approved, used and recommended by 
leading car, bus and truck 
manufacturers. 


@ BRAKE DRUM LATHES 


@ BRAKE DOKTER LINING 
GRINDERS 


@ BRAKE RELINING 
MACHINES 
(Both manual and air operated 
models available) 


@ BRAKE LINING BONDING 
EQUIPMENT 


@ BRAKE SERVICE 
TOOLS 

@ BRAKE SERVICE 
ACCESSORIES 


slight movement of the cap toward 
the plunger will cause the oil to be 
forced from the gap in the form 
of a small bead, indicating proper 
adjustment. Adjusting screw lock- 
nut must be tightened before 
checking gap setting. 


Positioning Injector Rack Control 
Levers (Limiting Speed Governor 
—Engine Not Running) 


Position of injector racks must 
be set in correct relation to the gov- 
ernor. Their position determines 
the amount of fuel injected into 
each cylinder and insures equal dis- 
tribution of load. Adjust No. 1 in- 
jector rack control lever first in 
order to establish a guide for ad- 
justing the remaining control levers. 

1.—Loosen locknut and back out 
buffer screw until it projects about 
54 in. from governor housing; also 
back out load limit screw, when 
used. 

2.—Loosen inner and outer ad- 
justing screws of all injector rack 
control levers several turns. Be sure 
all levers swing freely on injector 
control tube. 

3.—Turn down inner adjusting 
screw on No. 1 injector rack con- 
trol lever until screw bottoms. 


4.—Move governor control lever 
toward full-open position. Don’t 
force past point where resistance 
suddenly increases, but hold it at 
this point, pressing lightly towards 
full open position. 

5.—Back off inner adjusting 
screw which will allow governor 
control lever to move toward full 
open position. On hydraulic trans- 
mission jobs there is no governor 
cam, therefore continue to back off 
inner adjusting screw until control 
lever stop pin bottoms in slot of 
governor cover. 

6.—Tighten outer adjusting 
screw to lock rack control lever in 
position. This should obtain de- 
sired setting of No. 1 injector rack 
control lever. 

7.—Check adjustment, holding 
governor control lever in full open 
position, then pull injector control 
tube lever toward governor. Move- 
ment should not exceed 1/64 in. 
(max.). If movement exceeds 1/64 
in., readjust setting of No. 1 in- 
jector rack control lever. Once 
properly adjusted, No. 1 setting 
must not be changed while adjust- 
ing others. 

8.—With governor control lever 
in full open position, note rotary 


MERCHANDISE WITH 


A FULL LINE OF EQUIPMENT 


=For Profitable Brake Service 


For Better And More Profitable Brake Work Choose Your Brake 
Service Equipment From The ONLY COMPLETE Line Available 


DELUXE BRAKE SERVICE 
DEPARTMENTS 


MODEL B 
Includes B-500 DRUM-Dokter. For 
passenger car, light and medium 
truck service. (As Illustrated) 
MODEL B-1 
Includes B-21 Lathe. For passenger 
car, light and medium truck service. 
Extra equipment for heavy truck 
service available. 
MODEL B-2 
Master Deluxe Depart- 
ment. For all passenger 
car, bus and truck service. 


21st and Cass 
St. Louis 6, Mo. 
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movement of No. 1 injector rack to 
lever coupling. Pressure of finger- 
tip will produce a tendency to ro- 
tate, but coupling should not be 
loose. All injector rack control 
levers must now be adjusted to the 
same “feel” at coupling to insure 
same amount of fuel injected into 
each cylinder at full load, as fol- 
lows: 

a—Set governor control lever in 
“full fuel” position in governor con- 
trol cam. Adjust No. 2 injector 
rack control lever by turning down 
inner adjusting screw while finger- 
tip is touching No. 2 injector rack 
coupling. When coupling loses its 
rotary movement, tighten outer ad- 
justing screw. 

b—Feel No. 2 and No. 1 rack 
couplings with fingertip to check 
rotary movement. If No. 1 coupling 
now feels loose, No. 2 coupling is 
too tight. Correct by loosening No. 
2 inner adjusting screw and tighten 
outer screw. 

c—If No. 2 coupling now feels 
loose, correct by loosening outer 
screw and tighten inner screw. 

d—When No. 2 rack feels the 
same as No. 1, repeat the adjust- 
ment procedure on remaining racks, 
comparing No. 3 to No. 1, etc. 

Note: An accurate rack setting at 
“full fuel” position will result in a 
balanced injection throughout the 
entire operating range. Therefore 
a rough idle after tune-up calls for 
a check of governor, injectors and 
related controls. Don’t attempt to 
change rack position with engine 
idling or operating at any speed. 
When one rack is adjusted “in” 
more than the others, only that one 
rack can reach “full fuel’ position. 
As a result, maximum output of en- 
gine will be reduced. 


Adjust Engine Idle Speed (Limit- 
ing Speed Governor—Engine Run- 
ning) 


1.—Start engine and warm up to 
operating temperature. 

2.—Run engine with governor 
control lever against idle notch in 
governor control cam, or against 
idle stop in governor cover if hy- 
draulic transmission equipped. To 
remove “roll,” gradually turn buf- 
fer screw until roll nearly disap- 
pears before setting idle adjusting 
screw. 

3.—Turning the idle speed ad- 
justing screw “in” increases engine 
speed and “out” decreases engine 
speed. Adjust the idle speed ad- 
justing screw to obtain idle speed of 
400 rpm for vehicles with mechani- 
cal transmissions, 350 rpm for hy- 
draulic. 


4.—Adjust buffer screw until the 
idle “roll” just disappears. Don’t 
raise the idle speed more than 20 
rpm with the buffer screw, or it 
may interfere with stopping the 
engine. 

~5.—After completing adjustment 
of buffer screw, accelerate and de- 
celerate engine several times. If 
smoke is visible in exhaust when 
engine decelerates, check buffer 
screw spring to make sure injector 
racks are returning to “no-fuel” 
position. 


6.—Reinstall idle adjustment 


screw cover. 

7.—Before installing the rocker 
cover, inspect fuel line connections 
for leaks. 

The above tune-up procedure will 
give you an idea of the difference 
in tuning the diesel and a gasoline 
engine. While most tools used in 
diesel-engine work are general pur- 
pose, the illustrations show the spe- 
cial tools and instruments used in 
tuning and trouble-shooting GM. 


We are scrapping motor vehicles 
at the rate of 3,500,000 a year 
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DURA-BOND 
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DURA-BOND ENGINE PARTS COMPANY 
725 Loma Verde Avenue + Palo Alto, California 
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PLEASE SEND ME "FACTS ILLUSTRATED 
FIRM NAME 





ADDRESS 


city STATE 


» When you buy 


() the ONLY complete 


cam bearing line 


Installation time and 
cost cut to the bone. 
Align boring eliminated 


by special undersizes. 
Never a “comeback” 


SEND FOR ‘FACTS ILLUSTRATED” 

Free booklet clearly shows why the al! 
rounds give higher profits, give superior 
performance than either split or interlock 
cam bearings. Our catalog (the only 
complete line for gas and diesel engines 
will accompany your copy of “Facts 
Illustrated”. Act today 


AND YOUR COMPLETE CATALOG 
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Catene in Memphis 
(Continued from page 80) 
rest and fine in traffic court. 

The three inspections cost the 
car and truck owners a total of $1 
a year—the same price many cities 
charge for two inspections. The 
first inspection costs 30 cents, the 
next two cost 35 cents each. Upon 
passing inspection, the car or truck 
receives a windshield sticker of dis- 
tinctive color and design. 

Cars are called up for inspection 
in sequence of license number, al- 


Herbrand’s 


%"’ drive 


Hex Bit 


No. J-61 


for Chevrolet Torque Conve 


though a car need not wait until its 
number comes up on the list. In- 
spection may be made at any time 
—just so it’s within the four-month 
period. 

The station is open daily except 
Sunday. Inspections may be made 
from 8 a.m. to 5 p.m. daily except 
on Thursday, when closing hour is 
9 p.m., and on Saturday, when clos- 
ing hour is noon. The station is at 
Washington Avenue and High 
Street, near downtown. 

The station has 40 employees, 
and inspection requires only a few 


r Drain Plug 


Herbrand's J-61 is a specially designed tool 
for simple removal and replacement of the 


drain plug in Chevrolet's Torque Converter 
square drive with 


Power Glide unit. It is % 


a \s° removable Allen bit which is the correct 


length for reaching the drain plug inside. The 
bit is, short enough to stand the turning force 
necessary to break loose and reseat this plug. 


Bit is locked in the socket with an Allen 
set screw and is easily replaced when worn or 


The J-61 is Herbrand’s 
Tool-of-the-Month 
selection for Decem- 
ber. See it at your 
Herbrand distributor 
or write us for details. 


damaged. Allen bit is specially heat treated 
for extra strength and socket is hot forged of 
tough alloy steel, handsomely chrome plated. 


Mechanic's Net — 95e 


Herbrand 
Tools 


Fremont 8, Ohio 
THE BINGHAM-HERBRAND CORPORATION 


pEerBRan, 


VAN CHROME TOOLS 


the finest money can bug! 


minutes—often only two minutes. 

The law requires inspections for 
all automotive vehicles that regu- 
larly travel Memphis streets, in- 
cluding those of owners who live 
beyond the city limits. 

Checked on each visit are steer- 
ing gear, headlights, brakes, wind- 
shield wiper and taillights. 

The city, in rejecting a car or 
truck at inspection, does not rec- 
ommend any particular shop or 
garage for the repairs. That is en- 
tirely up to the owner. This is a 
rigid rule, backed by the threat of 
job dismissal for any employee who 
does so. 

With such a “fair play” rule, ga- 
rages, car dealers and other ser- 
vice shops are among the biggest 
boosters of the station. 


52% Needed Service! 
(Continued from page 63) 


necessary repairs or adjustments 
made and an even smaller number 
have “junked” their automobiles. 

Likewise, the survey indicates 
that the average repair bill paid by 
the motorists—in addition to the $1 
charge for inspection—has been 
$4.24, mostly for adjustments in 
headlights, and for brake fluid. The 
charges have averaged approxi- 
mately the same for older cars and 
for post-1948 models. 

This first year has been experi- 
mental. Authorities on all sides 
have faced the major problem of 
acquainting the public with the 
safety value and purpose of peri- 
odic inspection. The next session 
of the legislature will determine 
whether the inspection law will 
have a full and fair chance to prove 
its merit as a major step toward 
making automobile travel safer. 


Inner Tube May Vanish, 
Goodrich Predicts 


HE familiar sight of an old, 

patched-up inner tube bobbing 
on the water at the beach may be- 
come a thing of the past, Frank 
T. Tucker, director of advertising, 
The B. F. Goodrich Co., Akron, 
Ohio, predicted last month. 

More than 1,000,000 tubeless 
tires have been delivered and the 
present rate of tubless-tire produc- 
tion in Goodrich plants is nearly 
triple that of last year. 

Some new-car manufacturers are 
considering the tire as an original 
equipment item, Tucker said, and 
tubeless truck tires are in the fore- 
seeable future. 
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new, all-new 


3 DODGE 


leads the way 


GREATEST DODGE YEAR! 


Specifications and equipment 
subject to change without notice 





¢ Powered for action! 
e Styled for action! 
e Engineered for action! 


NEW RED RAM 140 H.P. V-EIGHT! 
New Dodge Red Ram V-Eight engine 
is alive with eager, responsive, econom- 
ical power! It combines new “‘Fire- 
Flash” hemispherical combustion 
chambers with short-stroke ‘‘square”’ 
design and high-lift ‘‘free-breathing”’ 
valves to provide the most efficient engine 
design in any American car today. 


DODGE DIVISION 


CHRYSLER CORPORATION 
DETROIT 31, MICHIGAN 
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10 Great Models 
2 Great Engines 
4 Great Drives 


Active on-the-go Americans go for the new 
’53 Dodge action-packed features! 


FLASHING NEW RED RAM PERFORMANCE 

The action-packed '53 Dodge is rarin’ to go! Its new Red Ram V-Eight engine 
with no-shift Gyro-Torque Drive gives flashing get-aways nimble, responsive 
performance—for stop-and-go city driving or long-distance highway travel! 


SENSATIONAL NEW BEAUTY-ACTION STYLING 

Its all-new, sleek, trim look sets Dodge distinctively apart. The new '53 Dodge 
is a clean-lined, low, lithe beauty—combining luxurious, roomy comfort with 
modern-as-tomorrow styling! It’s turning women’s heads—catching all eyes! 


EXCITING ALL-NEW ACTION-TAILORED FEATURES 

The feature-packed °53 Dodge handles easier, rides better, offers greater road- 
ability than ever be fore! New “Center-Balance”’ Steering, new “Stabilizer’’ Sus- 
pension, new Jet Air-Flow hood, new Pilot-View curved windshield and many 
other advantages are turning hundreds of prospects into customers every day! 


ALL-OUT NATIONAL ADVERTISING CAMPAIGN 

The ’53 Dodge is backed by the biggest advertising campaign in all Dodge history! 
Magazines, T'V, radio, newspapers and billboards are urging untold numbers 
of prospects everywhere to visit Dodge showrooms without delay! 


ONLY DODGE DEALERS HAVE TRIPLE PROFIT DEAL 

Only Dodge dealers can cash in on three profits from a single sales agreement 
Dodge passenger cars, Dodge “Job-Rated”’ trucks and Plymouth cars make this 
triple-profit opportunity the envy of the “trade.”” A limited number of Dodge 
Triple-Profit Opportunities are now open. Write today for full details. 
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GOT A GOOD 
$ IDEA? 

will be paid for every 

time - saver or shop 

short - cut accepted 
for publication in this section. 
A photo or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use, can be consid- 
ered. Send them to: Southern 
Automotive Journal, 806 Peach- 
tree Street, N. E., Atlanta 5, 
Ga. 











Separating Body Panels 
By Drilling at Seams 


(7HEN removing a body panel, 
such as a rear fender, and it 
is desired not to disturb the edge 
of the remaining panel by cutting 
or burning, the spot welds holding 
the two together can be drilled out. 
After that, it is an easy matter to 
separate the panels. 
It is necessary first to remove 
the lead covering the seam, which 


SERVICE 


can 
brush. 


Each 


= 
— 


spot 


for WINTER SERVICE 


When you get the car ready for winter driving you 
will find many Champ-Items Automotive Parts to 
help you do a Safer— Better job. The Champ-Items 
for Battery Servicing, are featured on pages 34 and 
35 of our No. 500-R Catalog. If you haven't a 
copy, write us on your bill or letterhead today. 


ORDER FROM YOUR JOBBER. 


>mOr, 
> + 


weld 


is 


be done with torch and steel 


then 


drilled through with a 14” drill 
and the panels pried apart as shown 
in picture. 

The holes in the remaining panel 
can be used as an aid to welding or 
brazing when the new panel is in- 
stalled. Lynn F. Snoddy, 1622 
Vivian Street, Shreveport, Louisi- 


ana. 


Making Tool to Cement 

Weatherstripping 

|‘ 4 CEMENT gun is not readily 
available, try this for sticking 

down weatherstripping: 

Flatten one end of a piece of 34” 
copper tubing and slip other end 
over tube of cement. By doing this, 
you can reach into close places, such 


for your 
BATTERY SERVICE 


@ No. 


431 Battery Carrier for 1937-38-39 


Chevrolet. 

No. 445 Battery Hold Downs (Universal) with 
adjustable clamps for most populor cars. 
No. 465 Battery Support Tray for 1940-48 
Chevrolet. 

No. 522 Universal Battery Hold Down Bolt 
for all Cars and Trucks. 

No. 565 Four-Flange Battery Carrier Box for 


Chrysler-De Soto cars, 


and Plymouth and 


Dodge Cars and Trucks. 
® No. 956 Battery Post Shim. 
® No. 963 Adjustable Battery Carrier. 
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as door rubbers next to pillar post. 
Clean thoroughly so it can be used 
again—J. W. Danser, MacDaniel 
Motor Company, Winter Haven, 
Florida. 


Reinstalling Valve Lifters 
On Cadillac Automobiles 


H™ is the method we use to re- 
install Cadillac hydraulic valve 
lifters in sections of fours after 
grinding valves, without disas- 
semblying and bleeding: 

Raise valve and insert a caster 
shim under head of valve. Valve- 


lifter assembly can be put in place 
under valves with plenty of clear- 
ance.—V. F. McCarter, service 
manager, Good Motor Company, 
Rock Hill, South Carolina. 


When Assembling Valves 
On Ford Automobiles 


fpr best and easiest way to as- 
semble Ford valves, we have 
found, is to place valve spring and 
lock on valve in place. 

Slip the valve guide on from top 
of spring, one piece at a time. 
Press down into place by hand.— 
Holland Pardue, LaGrange Parts 
Company, LaGrange, Georgia. 


Removing the Oil Seal 
From Transmission 


7 REMOVE the rear transmission 
oil seal on Ford and Mercury 
cars from 1949 through current 
models, try this method if the reg- 
ular puller is not available: 

Use a common 11%” iron pipe 
nipple 4” long. Slightly taper 
threads on one end to easily thread 
into seal about %” with pipe 
wrench. A large bolt and nut of 
the same thread with nut welded 
into the end will make a good 
puller. — C. Kernaghan, 2324 
Harris, Independence, Missouri. 


When Reaming the Ridges 
From Top Cylinders 


5 jy reaming ridges out of the 
top of cylinders, try this 
method: 

Take an old socket that will fit 
the reamer. Weld in it a piece of 
shafting that will fit a 14” heavy- 


duty electric drill. Chuck in the 
drill and the work is done. If the 
reamer has a 1%” square fitting on 
it, just invert the socket and weld. 
—J. F. Hayes, Jr., Jones Chevrolet 
Company, Bonifay, Florida. 


Shrinking Turret Top 
When Roughing Out 


under side of metal, hammer metal 
into coupling to make concave 
forms in the surplus metal. Several 
can be made in a row when neces- 
sary, depending on the amount of 
surplus metal. 

This method has been known to 
make top stronger than before 
when concave forms have been 
filled with body lead. They can be 


made as deep as necessary and 
when upholstery is reapplied, they 
age: do not show from the inside. 

Heat bulge or wave and by hold- C. Kernaghan, 2324 Harris, Inde- 
ing a 1%” iron pipe coupling on pendence, Missouri. 


W HEN roughing out turret top, 
‘try this method for shrink- 


BENDER 
Magnetic 


Camber & Caster 


Gauge No. 400 


THE ORIGINAL 
MAGNETIC 
Level-Reading Gauge 


Though imitated by other gauges now on 
the market, the original J. H. Bender 
magnetic Camber & Caster Gauge has never 
been equalled since its introduction to the 
automotive field in 1947. 
Accurate, fast, and easy to use, it attaches to 
end of machined surface by powerful permanent 
magnet. Nothing to get out of order—you get 
positive accuracy. Each gauge is individually cali- 
brated and tested. Can be used on any make rack. 
Save time and make more profit on every $ 50 
wheel alignment job with a Bender mag- 62: 
netic Camber & Caster Gauge. Price only 
15-Day Trial. Ask your Jobber for a Demonstration or 
write to us direct for information on our 15-day Trial 
Offer. 


The Bender gauge is used in 
many automobile plants for 
checking new car alignment. 


Southern Piant 
2315 26th St. North 
Birmingham, Alc. 
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Selling VISION Service 


(Continued from page 73) 


overhauled. But the sales argu- 
ment here is that it is quicker and 
not much more expensive to install 
a new motor, for around $8 with 
exchange. Therein is 40 per cent. 

These troubles under the dash 
are quite noticeable to the driver, 
as is failure of the booster pump, 
when the wiper blades become slug- 
gish or won’t operate at all. An 
owner will sell himself on these re- 
pairs when trouble develops, but 


istinguis wil) 


can hardly be sold before they do 
develop. 

That still leaves wiper blades. 
If the service salesman or repair- 
man doesn’t object to making $1.20 
in five minutes or less, let him try 
the inspection and selling routine 
and see what happens. 





GLASS 





The head of the automotive glass 
company mentioned above contends 
that a great number of car owners 


Aun ly. 


~~ 
GABRIEL 


SHOCK 
ABSORBERS 


” ™ 








do not realize their insurance in- 
cludes the comprehensive clause, 
which provides for body-glass re- 
placement. Yet he has found that 
nine out of ten customers have 
such insurance and he believes this 
comprehensive feature is included 
in the insurance of 75 per cent of 
all owners. 

“There are many cases where 
owners neglect glass replacements 
through ignorance of their insur- 
ance provisions,” he points out. 
“We have had customers who, on 
learning the cost of replacement, 
said they would postpone the job 
until pay day. But, inducing them 
to bring in their insurance policy 
for examination, we have found 
nine out of ten covered.” 

This type of insurance also 
covers rear windows which, in late- 
model cars, sometimes literally ex- 
ploded under extreme tempera- 
tures of the past summer in some 
localities. If chipped on an edge, 
this glass will disintegrate, since it 
is of tempered plate, with an out- 
side shell enclosing a vacuum. Ex- 
cessive heat applied a torque action 
to the back windows, supplying the 
chips that caused explosions that 
mystified owners. 


A New Market for Glass 


Now there is a new market for 
glass, the non-glare, heat-absorb- 
ing windshield. Installed for from 
$40 to $80, the cost somewhat nar- 
rows the market. However, the 
glare season is a long one through- 
out the South, many owners drive 
constantly in that glare and many 
of them demand the ultimate in 
comfort, utility and safety. The 
safety feature of this type wind- 
shield is a powerful selling tool for 
this glass reduces night glare from 
headlights, too. 

In this field demonstrations are 
called for. They might bring a 
surprising number of sales, es- 
pecially to that gentry forever on 
the road in a car. Drivers in this 
classification spend more money 
for service and operate the safest, 
best-conditioned cars. If someone 
would take the trouble to suggest 
to those owners the comfort and 
safety in glare-resistant, heat-ab- 
sorbing windshields .. . 

Service establishments can dust 
off the well-known approaches and 
sell more glass around the car. A 
door glass that is cracked is weak- 
ened to the extent it will crumble 
under one good blow from a padded 
fist and let the thief in. 

Similarly, it might shatter if a 
lurch throws any part of a pas- 
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senger’s person against it. The 
right kind of a crack invites a thief 
because he can use a thin-bladed 
knife to cut the inner lining of 
plastic. 

Everyone in the business knows 
these and other arguments for sell- 
ing glass replacements, or can get 
them easily enough from the dis- 
tributor. And the margin is at- 
tractive—50 per cent for the estab- 
lishment which maintains its own 
glass department, 35 and 40 per 
cent for those who don’t. In the 
latter case the dealer or inde- 
pendent doesn’t touch the job. He 
calls the glass people, who send a 
truck and a specialist who puts in 
the glass. 

This is exceptionally easy money, 
but it’s the side glass that must be 
sold. Few owners will tolerate for 
long a cracked windshield and its 
universally-recognized hazards. 





| REAR-VIEW MIRRORS 





There is another sales oppor- 
tunity in glass that this observer 
happens to know is being neglected. 
It is outside rear-view mirrors on 
vehicles. 

On a new car within a year, the 
outside rear-view mirror developed 
a fuzziness around the outer edge 
that spread gradually, reducing re- 
flective surface. This was caused 
by condensation within the sealed 
case of the mirror, a development 
to which most outside mirrors are 
eventually subjected. On several 
occasions this observer called at- 
tention of dealership service sales- 
men to deterioration of the mirror 
and jocularly commented on quality 
of the accessory. Yet not once was 
any attempt made to sell a new 
mirror. 

Outside rear-view mirrors sup- 
plement the safety factor in free 
vision. Especially is this true in 
a car crowded with passengers, 
when the rear window is fogged 
or when the rear seat or ledge is 
piled so high with gear the win- 
dow is blocked out. Furthermore, 
there is a sector to the driver’s left 
rear which is not fully visible to 
him through an inside mirror. 

Only about 50 per cent of the 
cars on the road are equipped with 
outside rear-view mirrors. They 
install for around $3.65, of which 
about 40 cents is labor. In the re- 
maining $3.25 there is a margin 
of $1.30. If someone would just 
start working on that 50 per 
cent... 


| 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 1952 








LIGHTS 





There is not much profit in re- 
placing the small lamp bulbs such 
as those used above the license 
plates, in the trunk, dome, glove 
compartment and: under the hood. 
They are priced starting at 12 cents 
and a twist of the wrist puts 
them in. 

Yet the service establishment 
might find it beneficial to obligate 
itself to make such replacements, 
for the owner brings in his car in 


daylight when there is small reason 
to remember the need of such re- 
placements. 

Most owners will remember a 
dead bulb in the instrument panel. 
They are so accustomed to light 
there that their faculties are dis- 
turbed by its absence. Yet the 
same owner may drive for weeks 
with one dead taillight for he sel- 
dom sees his car from the rear at 
night with light switches on. This 
applies likewise to many cars 
equipped with back-up lights. A 
driver will seldom, if ever, discover 


QUALITY SOLDERS 


AND TINNING COMPOUNDS 


M Bodise 


PREFERRED 


pak 


EVERYWHERE 


ai | 


™ 


Mechanics and body workers don’t shilly-shally—they insist 
upon GLASER. They recognize the superiority of GLASER 
quality solders and tinning compounds over all others on the 
market. This wide acceptance GLASER products enjoy is no 
accident .. . it is the result of over 30 years of solder making 


experience. 

GLASER BODY SOLDER 
S-p-r-e-a-d-s like butter! 
GLASER 2-IN-1 HOT TINNING 
COMPOUND (Powder or Stick) 
Cleans and Tins all metals including 
aluminum, in one swift operation. 


GLASER ACID CORE SOLDER 
Flows and bonds quickly and perma- 


nently. 

GLASER GENUINE BABBITT 
Excellent for Connecting rods and 
main bearings. 


Spray Gun Solder 
Radiator Acid Core, 

Solid Wire and Bar Solder 
Aluminum Solder & Aluminum Flux 
Cold Tinning Compound 
Cold Tinning Compound for Aluminum 
Welding & Brazing Fluxes — Soldering Salts 


Make sure you ask for time tested and 


accepted GLASER solders and tinning 
pounds, for faster, easier and better 


com- 
jobs. 


GLASER LEAD CO., INC. 


21-31 Wyckoff Avenue, Brooklyn 37, 
Represented in the Southeast oom by G6. W. 
err 


Represented in the Southwest 


N. Y. 
lier Co, Atlanta 3, Ga 
, e 


by S. J. Cole Co., Dallas, Tex 





RENDERING DEPENDABLE SERVICE TO THE AUTOMOTIVE INDUSTRY SINCE 1922 





failure 
light. 

Both these sets of lights are 
readily recognized as highly im- 
portant to night driving. Even if 
there is little profit in such replace- 
ments, practically all owners will 
be deeply appreciative if the re- 
placements are made and in that 
manner these small services build 
confidence and good-will, leading to 
future repeat calls. 

Back-up lights, and front and 
rear blinkers that indicate an in- 
tended left or right turn are di- 


of a right rear back-up 


rectional lights of exceptional value 
as safety factors. This is recog- 
nized by all service establishment 
personnel, but the morning rush 
often pushes such sales possibili- 
ties to the background. 

The owner could be reminded, 
however, that back-up lights will 
often prevent serious damage to a 
car when it is necessary to reverse 
direction in a tight spot at night. 
Also that many costly, often tragic, 
night accidents are caused by in- 
ability to see or recognize hand sig- 
nals alone. 


Experienced salesmen point out 
that, although many cars are not 
equipped with such lights and the 
potential is great, it is folly to show 
the owner a few strands of wire 
with attachments and quote a price. 

The bare assembly, uninstalled, 
simply does not look the price. 
Therefore, successful salesmen 
have made it a practice to sell 
on the utility of back-up lights 
and the added safety of turn sig- 
nals controlled from the steering 
column. 

And it is in headlights that the 


service establishment can often de- 
tect trouble building up for the 
owner, at a not-too-distant date 
when one or even both headlamps 
will fail him at a crucial moment. 

Service-establishment personnel 
know that a thin coating of vapor 
inside the sealed unit indicates an 
air leak that will eventually put the 
headlamp out of service. The point 
is that few owners would recognize 
this condition for what it is, even 
if they inspected headlamps close- 
ly. 

Explained to the owner, he will 
readily approve replacement, at a 
cost of about $1.80, which includes 
perhaps 40 cents labor. In most 
shops, if other work is being done 
on the car, there is no labor charge. 
Again the profit is small, but again 
a service has been performed in 
the interest of owner safety. 





nditions. Test-drive 


co., 1NC., BEVERLY BY 


| WINDSHIELD W ASHER 








In the early days of the wind- 
‘ shield washer, this observer bought 
won “_ v: one, had it installed and explained 


And represented nationally by these well-known firms who serve jobbers in the it to the lady who often drives the 
automotive field with the best and most successful products in the industry: family car. She was somewhat 
ip ee wen een one eee Seman — a scornful and commented to some 
7 W. 60th St., New York 23, N. Y. 717 Wyandotte St., Kansas City, Mo. s “ 
HARRY C. CADY ; ; MCEWEN CHERRY CO. — ange ” Just another gadget for 
3530 Harriet Ave., Minneapolis 8, Minn. 1203 Church St., Nashville, Tenn. . 
Some time thereafter it happened 


WALT FEATHERSTON JACK NOBLE 
2506 E. Earll Drive, Phoenix, Arizona 1266 York St., San Francisco, Calif. that the lady made a drive, alone, 
of more than 200 miles. It was one 


RICHARD K. FLANAGAN COMPANY E. C. PLEASANTS 

1100 E. Pike St., Seattle 22, Wash. 1863 Wazee St., Denver, Colorado - 

EARLE B. HARVEY & ASSOCIATES SMITH & SCULLY of those days when the cars in 

87 Harvard Ave., Boston 34, Mass. 152 W. Pico Blvd., Los Angeles 15, Calif. front sprayed the windshield with 
mud, and she came home with 

praise for the windshield washer. 


H. O. HOLLAND H. L. STRASBURGER 
2110 Elmwood Ave., Rochester 18, N. Y. 553 Putnam Road, Merion Sta., Penna. 

Although the windshield washer 
may not be used for months, as in 


FRITZ KELLER COMPANY BILL WALDECK Co. 

3317 Winthrop, Fort Worth, Texas 506 S. Wabash Ave., Chicago 5, Ill. 
some sections of the South last 
summer, it is now absolutely in- 


JOE KELLER KARL WINTER COMPANY 

P. O. Box 5644, Indianapolis, Indiana 61 E. 7th South St., Salt Lake City 2, Utah 
dispensable under certain condi- 
tions. Remember, it can be used 


GENE LEMKE SALES Co. Gyro Skid-Controls are 

484 Fordham Parkway, Bay Village, Ohio distributed only through jobbers 
to remove accumulated dust as well 
as mud. Anyone who has needed 


GYRO SKID-CONTROL COMPANY, INC. 
one and used it will not be without 


CALIFORNIA 
it, yet there are many cars not 
equipped. 
As this was written, many deal- 
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Fuel fr our sale 


awe eee 


pamver’s first 
i 


wee 
orn 


This latest “Key” campaign advertisement takes ene 
of the car buyer’s present high interest ou — 
engine power to help your sales story er ou at 
wealth of General Motors experience in this fie - 
wering with interesting facts a 

: Apicturest a pees “Which Comes First—Engine or 
an —it shows why “the key toa GM car 

/ is the key to greater value.” 

/ Like all GM “Key” advertisements, this will < nea in 
the leading national magazines—usually in color. 
often in two-page spreads. 





Filming facts about flames—\{oving pictures like these—taken with a high- 
speed camera through a quartz window set in a test engine—help CM 
engineers probe for further facts about fuels and engines. It is typical 
of the pure research which has led to such advances as knock-free 
gasoline and high-compression engines. 


Which comes first — Engine or Fuel ? 


© answer that question, we need first to Jet eng 


—— 
an rs eee it kind of engine you have in mind 


cee engine for low-octane fuel—or an engine 
di w high-octane fuel? An engine for the fuel 
* 4UOf tomorrow—or the fuel of today 
cana) 


«nye The fact is General Moto gineers are 
<iner, 


continually studving engines of all kinds, and 


ge that each presents 
ser i The Diesel, for exam 
6. Miby compression engine, 1 
4 1. The challeng 
UI nine at done 


OE ind of fuel 


2 


neeting the challer 


enterprise—To produce the new four- 


barreled carburetor now = ble in several makes of GM cars 
our engineers came up with this ingen 


that dnills, reams and taps oe m out with automatic precision 


nes will burn a wide range of petro- 
leum fuels 


nd efficiency and bring down their been d 
1 Costs. 


about eng nes and fuels is neither 


us 30-ton machine 


together, with the best results, and that is 
The challenge is to improve their just what General Motors engineers have 
ing, year after year 


All of which adds another reason why the 


mobile engines, we work first of all key to a GM car is your key to greater value 
you a balanced combination of high 


ree and maximum miles per gallon 


a at the same time we 
n jobs which use fuel so far 
standards that it must be 


CHEVROLET + PONTIAC - OLOSMOBILE 
BUICK + CADILLAC + BODY BY FISHER 


The job is to t the two GMC TRUCK & COACH 


Drifting Diese! tue! injector hogs —6 1000th inch in diameter — Fic! is 
forced into the combustion chamber of a Diesel engine 
through tiny holes. To drill the GM production experts 
have developed this highly sensitive machine. 
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ers had not recovered from the car 
shortage. To regain some smal! 
portion of lost new-car profits, 
many dealers had enlarged acces- 
sory groups and during the car 
shortage the windshield washer was 
sold installed with every new car, 
in many dealerships. And with the 
drought unabated in some areas of 
the Southwest. 

This might convince service es- 
tablishment personnel that the 
windshield washer can be sold un- 
der any conditions. For nearly 
everyone who drives a car or truck 


recognizes that the windshield 
washer can, on occasion, mean the 
difference between clear vision 
with safety, and blurred vision 
with danger. 





DEFROSTERS 





With so many vehicles, both pas- 
senger cars and trucks, equipped 
with heaters and defroster attach- 
ments, there is no longer the sales 
opportunity for independent de- 
frosters that existed one time. 


(OIT FLEXIBLE 
RADIATOR HOSE. 
now tailor-made for 


TRUCKS - BUSSES 


12 additional sizes 
available for Trucks, 
Busses, Tractors and 
industrial Applications. 


“ACCORDION” 
CONSTRUCTION 
COMPLETELY 
FLEXIBLE 


* No Cutting 
+ No Broken Necks 
*% No Metal Elbows 


* No Nuisance 
- Saves Time 
* Saves Repairs 


Now, Voit has 12 extra sizes avail- 
able so service men can fit almost 
anything that requires radiator hose 
—fleets, industry, bus lines, etc. 
These extra sizes mean extra busi- 
ness. Voit Flexible Hose is the only 
radiator hose that offers this versa- 
tility—the first time a comprehensive 
truck and bus replacement program 
has been offered. 


18 ORIGINAL SIZES FIT ALL PASSENGER CARS— 
Some trucks and all '36 to '52 passenger car curved hose 
applications are covered by 18 original sizes of Voit Flexible 
Hose. Now youcan have the best and most complete rep!ace- 
ment hose program by adding these 12 truck and bus sizes. 


ORDER THESE 12 EXTRA SIZES NOW FOR COMPLETE COVERAGE! 


Proved on 
America's Speedways 


AVAIMLABLE 6 TO THE CASE. 


CHICAGO 10, LOS ANGELES 11 
America's Finest Automotive Hose 


Ordinarily, in most sections of 
the South, if the heater functions, 
the defroster functions and the lat- 
ter is sufficient to insure adequate 
vision. 

Sleet and ice conditions are 
sporadic over most of the South 
and when icing conditions are bad 
enough to overcome normal de- 
frosting appliances, they are gen- 
erally bad enough to stall traffic. 

Only in a few sections of the 
South do windshields ice up often 
enough to stimulate substantial 
sales of independent defrosting 
equipment. However, there are 
enough isolated cases of particular 
owners who want extra defrosting 
equipment that occasional sales are 
made, in the few geographical sec- 
tions referred to and to those who, 
from experience in northern driv- 
ing, insist on extra protection in 
their first winter south of the 
Mason and Dixon line. 

In servicing for vision, dealers 
and independents make a_ sub- 
stantial contribution to _ public 
safety. And it is almost a cer- 
tainty the profit possibilities in the 
various categories reviewed have 
not been explored fully. 

With respect to servicing the less 
prominent vision factors in their 
cars, most owners may be compared 
with the fictitious individual who 
sees no need to repair a leaky roof 
when there is no rain. If someone 
would just remind those car own- 
ers ... there would be more safe 
cars on the highways, more dollars 
in the tills of service establish- 
ments. 

Selling Steering Safety 
(Continued from page 71) 


“We are proud of our customers 
and their good-will is of utmost im- 
portance to us. We do not intend 
to jeopardize it with work done in 
a slip-shod manner. The four me- 
chanics and helper employed in our 
shop are all conscientious and ca- 
pable. Two mechanics do the front- 
end work. Every job is under my 
personal supervision. 

“We are honest with customers. 
We don’t try to sell service they 
don’t actually need. 

“If the wheels are not out of line 
enough for corrective work, we tell 
the customers so. Factory specifi- 
cations allow one-half degree one 
way or the other, and we follow 
these specifications,” Austin de- 
clares. 

What about wheel-balancing? 

“We stress wheel - balancing,” 
Austin explains, “because we are 
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T PAYS To INSTALL 


D E ‘Te 0 ENGINEERED RIDE CONTROL 


SHOCK ABSORBERS! 


Facts prove Delco has no equal 


TIME-PROVED SUPERIORITY COMPLETE MANUFACTURING FACILITIES 


Leading automotive engineers — men Delco’s complete manufacturing facili- 
who design and build cars — specify ties — unmatched in the industry and 
Delco shock absorbers for more new exclusive with Delco — insure greater 
cars than any other make. They know accuracy, higher quality and more uni- 
Delco fulfills all requirements for formity. Many precision operations — 
smooth, efficient, dependable operation which Delco alone performs — insure 
plus long life .. . for all makes of cars! better performance and longer shock 
absorber life. 

LARGEST MARKET COVERAGE 

More than half the cars that pass your QUALITY-BUILT COMPLETE LINE 

door are Delco shock absorber equipped. Delco makes the right type of shock 
This tremendous presold market of absorber for every CaF. No matter what 
satisfied owners makes it easier for your customer needs, you have it with 
you to sell Delco—to profit from Delco’s Delco. That is hy more than 80,000,000 


recognized advantages. Delco shock absorbers are in use today. 


EASIEST to STOCK and SELL! 


Delco shock absorbers are easiest to easily, at a profit! 

stock and sell because Delco provides Take advantage of these customer ac- 
a wide variety of shock absorber assort- cepted products that move fast—assure 
ments to fit all leading car makes. This quick profits ! Order a Delco assort- 
means that for a small investment you ment today from your Delco shock 
can stock and sell fast-moving Delcos— absorber wholesaler. 





DELCO SHOCK ABSORBERS 


A GENERAL MOTORS 
PRODUCT | “ito. A UNITED MOTORS LINE 


oT OR! 


DISTRIBUTED BY WHOLESALERS EVERYWHERE 
DELCO PRODUCTS bpivision 


GENERAL MOTORS CORPORATION 
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convinced that it’s definitely to the 
customer’s advantage. Since manu- 
facturers are making wheels 
smaller, and the tires bigger, wheel 
balance is becoming more impor 
tant.” 

Despite Austin’s substantial shop 
volume, he is convinced that pres- 
ent cars don’t need as much steer- 
ing work as older ones. Improved 
engineering and redesigning 
smaller tie-rods, for example—have 
taken some of the problem out of 
steering. 

“Steering service today is large- 


standardize on 


ly a matter of proper alignment 
and wheel balancing,” he declares. 
“Cars have always had front-end 
trouble, although car owners—and 
some mechanics—often were slow 
to recognize it,” Austin recalls. 
“Tire shimmying, for example, has 
always been a fairly common prob- 
lem, yet until recent most 
car owners didn’t worry too much 
about it. Now that they have been 
educated to it they are giving much 
better attention and the 
front end of their cars.” 
What about shock jobs? Austin 


years 


care to 


Stant Caps 


with new car quality 


EVRSEAL OIL FILLER CAPS 


heavy cold rolled steel construction . . 


lar cars 
fabric 


aluminum 
engine breathes ... 


dust-proof . . 


proof. . 
lock 

EVRSEAL REPLACEMENT 
industry copied 


. patented venting princif 


FENDERWELL 
fill 


. . floating seal 


EVRSEAI 


caps for concealed gas 


principle . 


EVRSEAL REPLACEMENT 


. unaffected by standard 


EVRSEAL RADIATOR PRE 
motive engineers’ specificati 
vacuum 
R-5 to 


valve sensitive 


@* 

J 
CS 
> 
MB 


under pressure 


ORIGINAL EQUIPMENT VOLUME 
GIVES YOU BETTER VALUES 
Sell the only complete quality cap line. Dealers 
tell us they standardize on Stant because of 
acceptance, original equip- 
better 


their universal 
ment use and quality standards 
turnover and profit! 

STANT MANUFACTURING CO., INC. 


Connersville, Indiana 


filter element 
SO-G1 to 67. 


DUAL-LOC LOCKING GAS CAPS 


. floating seal... 
. GW-50, GW-51, GW-55. 


. never duplicated . 


7 caps fit practically all popu- 
rustproofed 
sure 


makes your 


Positive type . . . water- 


5 tumbler cylinder 


GAS CAPS _ Standard of the 
floating seal 


mle . . . G-20, G-21, G-25. 
GAS CAPS standard 
er necks 

. G-30, G-35. 


Duplicate 


patented venting 


RADIATOR CAPS Floating seal 
R-1 to R-4. 


anti-freezes ... 


SSURE CAPS Designed to auto- 


ons accurate pressure relief 


relief valve 


R-11. 


leakproof-tested 


Used on America’s Finest Automobiles 
as Standard Equipment 


offers some free advice to one and 
all: 

‘‘Many customers could save much 
trouble—and some money—if they 
would invest about $1.50 in a new 
air gauge, put it in the car and 
then ask the service-station man to 
make a horizontal reading with it 
when testing air pressure,” Austin 
says. “Such a gauge is worth its 
weight in gold. There really is no 
telling just how much one will save. 
Often the gauge used by the ser- 
vice-station man is off. It gets 
knocked around, and may be in- 
accurate enough to indirectly bring 
on shock trouble.” 

Modern and fully equipped, J. J. 
Austin Auto Service offers com- 
plete service to all types and makes 
of cars, although it caters to the 
more expensive makes, particularly 
Buick, Cadillac and Hudson. The 
Austin shop is the only authorized 
Hudson shop in the city other than 
Hudson dealers. 

The shop has two diagnosis ma- 
chines and does much motor tune- 
up work. It also offers complete 
overhauling, and service on start- 
ers, generators, carburetors, 
clutches, transmissions and brakes. 

Austin, in the automotive busi- 
ness since 1918, was affiliated with 
Buick service for 12 years before 
going into business for himself. He 
owns his own modern, attractive 
building at 616 Marshall Avenue, in 
the heart of Memphis’ automotive 
district. The well-lighted building 
is 50 by 80 with easy access. 

Also active in the company is 
Mrs. Austin, who handles the office 
work “and does a good job of enter- 
taining the customers until I can 
take over,” Austin grins. Mrs. 
Austin has helped steer the shop 
along success road since the day it 
opened. 


Factory Sales of Cars 
Hit Peak for 1952 


——— back from a slump in- 
A duced by the nation-wide steel 
strike, factory sales of new motor 
vehicles hit a 1952 peak of 551,159 
units in September, the Automo- 
bile Manufacturers Association an- 
nounced Oct. 29. 

Included in the month’s total 
were 438,397 passenger cars, 112,- 
375 trucks and 387 motor coaches. 

The September total compared 
with 270,982 units for the previous 
month, which the lowest 
August factory figure in 
seven years. September sales were 
above September, 1951, sales. 


rated as 


sales 
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36 » NOW you can straighten today’s difficult 
| frames and restore basic body alignment 


HEL IS ON IT'S WAY" 


WITH THE NEW EASY TO OPERATE 


/Bee Liner br 


THE BEE-LINER 360 IS THE ANSWER TO YESTERDAY'S ALIGN- 
MENT TROUBLES AND THE ADDED PROBLEMS OF TODAY'S 
FRAME BODY CONSTRUCTION 


@ Jack always remains in a low position ovt of the 
way, always in line with push or pull, yet tools 
provide maximum versatility in operating height 


ee Angles of push, push and hold, pull, pull and 

hold, double push, double pull, spread and 
squeeze are available in any direction in a 360° 
circle 





Ample amount of push or pull without disturbing 
set-up 


Capable of performing every conceivable frame 
straightening operation 


The Bee-Liner 360 unique design makes it exceptionally versatile. 
The practically unlimited bination of hook-ups insure a more 
efficient handling of all frame ightening op i faster. 
With full 360° angle of hook-up, the jack is always in line with 
the push or pull. Jack operates below all obstructions, ovt of the 
way. Frame press and knee adjustment insure proper working 
height. Set-up may be pinned and held while jack is reset for 
further push. The Bee-Liner 360 for the first time makes it possible 
for every frame to push, push and hold, pull, pull and hold, double push, double 
straightening operation. pull, spread and squeeze in any of the 360 degree angles. 


SQUEEZE MAIL TODAY FOR LITERATURE 
SPREAD NAME 

STRETCH 
STRETCH-PULL 
DOUBLE PUSH CITY 
ANGLE PUSH 


_ Beexkmme Co. 











ADDRESS ___._— 








DIAMOND 


DAVENPORT, IOWA U 
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Jobber News 


(Continued from page 95) 


10r the manpower to develop.” 

In Tulsa it is conceded that “‘Cy’ 
Waste has made signal progress 
with Standard Motor Supply in the 
less than eight years he has been in 
business. 

He had 24 years of experience in 
parts with General Motors before 
opening in March of 1945, in a 
somewhat isolated location afford- 
ing space 25 by 60 feet, a portion 
of one structure. Within three years 


the business had grown into the 
full capacity of the building, 50 by 
75 feet. Eventually he erected a 
65 x 140 building on a 100 by 140 
lot, leaving ample space for custo- 
mer parking. 

Personnel has increased to 25 
people, the store operates three 
trucks and there is a machine shop 
employing eight and containing 
$60,000 worth of equipment. “Cy” 
says his machine shop is not a 
profitable department, but that it 
justifies itself by selling merchan- 
dise. 


SAFETY IS YOUR BUSINESS... 
INSURE IT WITH Qed Fabric 


BRAND NEW IN 
* BRAKING EFFICIENCY 
* TENSILE STRENGTH 


A Rusco Fused Fabric Franchise assures 


* CONSTRUCTION 
* DENSITY 


you that you are selling the safest brake 
lining material obtainable. For only Fused 
Fabric gives such long service, such uni- 


formly fine braking action, such steadfast 
dependability. The key to Fused Fabric’s 
superiority is found in this patented en- 
gineering achievement .. . 


PATENT NO. 2584825 
This U. S. Government Patent is proof of 
Fused Fabric’s unique contribution to the 
Automotive Industry. 


THE RUSSELL MANUFACTURING COMPANY, MIDDLETOWN, CONN. | 
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This order was filled correctly at 

Mid-Ga. Auto Parts Co., Inc., Griffin, 

Ga., reported Russell Allen of that 
firm. 





He has three explanations for 
his somewhat impressive rise in 
wholesaling in Tulsa. Two of them 
are stock answers, one is more 
original. Hardly any automotive 
wholesaler could trace the progress 
of his business without crediting 
that progress to “good service to 
customers” and “if we don’t have 
it we get it.” “Cy” finds those two 
ingredients in his progress, plus a 
third. 

“Young personnel throughout,” 
he says, “from front to back. I 
have consistently tried to surround 
myself with young men. All our 
salesmen are young men, all our 
countermen are young. In my opin- 
ion you can’t hire the older men 
and get the job done with competi- 
tion what it is. 

“Currently, too, our parking 
space adjoining the building is a 
highly influential and favorable 
factor. That parking space, natu- 
rally, had nothing to do with get- 
ting us here, but it will certainly 
help to keep us here. I have had 
other Tulsa jobbers tell me they 
envy that parking space, that with 
it I have the ideal set-up. 

Late last summer, Standard 
Motor Supply was open evenings 
until 10:30, to get the business of 
all-night spots. On this shift an 
older man was in charge. But at 
that time it was not certain the 
practice would be continued. 


Automotive Parts Co., Tusca- 
loosa, Ala., has been appointed 
Permite warehouse distributor for 
the Tuscaloosa area, according to 
Ed Siegal, partner. 
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A group from Coiner Parts Co., Staunton, Va., flew to Hagerstown, Ind., 
last month in Perfect Circle’s “Magic Carpet” plane to look over the fac- 
tory and confer with officials. In the photo are (1. to r.): Back row, Jim 
Leonard, pilot; John E. Colley, regional manager of PC; B. C. Knicely, 
Charles E. Kennard, Joe Daffin, Clay Sniteman and Ervin Lange of Coiner. 
and Gordon Murray of PC; front row, Lawrence Brown and Ray Miles of 
Coiner, Kenneth Thompson of PC, Carlyle Wilkerson and R. D. Fitzgerald 
of Coiner, Cerl Peters, co-pilot, and the young son of Gordon Murray. 


Nunn Named for Midwest 

W. S. “Bill” Nunn, formerly 
Midwest representative for Lempco 
Products, Inc., has been named Mid- 
west regional sales manager to suc- 
ceed Al Rowe, promoted to assistant 
sales manager. 
Mrs. Ward Succumbs 

Mrs. Nettie Lee Ward, wife of 
Den Ward, who is the charter 
president of B-38 in Birmingham, 
Ala., died recently in that city. 





J. Richard Maxwell, who had been 
sales manager of Braxton Auto 
Parts, Whiteville, N. C., for 4% 
years, has bought the firm from Lee 
Braxton and is now owner and gen- 
eral manager. The sale included the 
building, shop and stock. 


Thomas L. Camp has been pro- 

moted to general manager of Fed- 

eral-Mogul Corp.'s Service Division, 
succeeding N. A. Moore, resigned. 


J. A. “Doe” Carlson (left) of L. D. 
Tuttle Co., Dallas, Texas, has moved 
his headquarters to Atlanta, Ga., 
and will cover Alabama, Georgia, 
Florida, Kentucky and eastern Ten- 
nessee. C. Karl Lichtman (right) 
has taken over the North and South 
Carolina and Virginia territory for 
Tuttle. 





Allied Parts Opens 
Crichton Store 

LLIED Auto Parts Co., Mobile, 
vi Ala., has opened a branch at 
Springhill and Union Ave., Crich- 
ton, Ala., President Ed Coward an- 
nounced. 

A. D. Rigby is operating the new 
store and A. W. Hawkinson is di- 
recting sales. The branch will 
carry a complete line of parts and 
equipment. 

White Moves Warehouse 

White Machine Works, manufac- 
turer of Superior-Arrowhead en- 
gine parts, has moved its Atlanta, 
Ga., warehouse from 734 West 
Peachtree St., to 1362 Spring St., 
N. W. Tom C. Brown is district 
manager. 


Formal opening of this new building marked the 20th anniversary of M. 5S. 


Church Auto Parts Co., Pulaski, Tenn. 
the building has 7,500 square feet of 


Situated on North Second Street, 


floor space. M. S. Church is the 


founder and his son, John, is owner and operator. 
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Binks new 
standardized spray booths 
give refinishers added savings 


Now Binks offers you faster delivery and lower 
prices with its new line of Dry Type Auto Spray 
Booths (Model DAS). 

Here’s why. Improvements in the design of this 
booth make it possible to standardize the shapes 
and sizes of all panels opening the way for mass 
production. The resulting savings mean lower prices 
to you. Standardization also speeds delivery since 
Binks now can ship standard panels from stock. 

As with earlier models, Binks guarantees each 
DAS booth to exceed the requirements of all fire, 
health and state authorities. 





for Bulletin DAS-562. 
ask your It gives dimensions of all models. 


bb Or write to: 
o er Binks Manufacturing Company 


3136-40 Carroll Ave., Chicago 12, Ill 





EVERYTHING / 
PRAY F v GUNS © SPRAY BOOTHS « COMPRESSORS © EXTRACTORS & ACCESSORIES 


REPRESENTATIVES IN PRINCIPAL U.S. & CANADIAN CITIES + SEE YOUR — ae 


B. Eugene Smith (left), sales man- 
ager of Crow-Burlingame Co., Little 
Rock, Ark., receives a Joshua award 
from E. W. Stanfield, district repre- 
sentative of the Universal Match 
Corp., for the best use of match- 
book advertising for automotive 
equipment or services during the 
past year. Awards are made each 
year for outstanding match-book 
advertising in 43 classifications of 
products and services, 


Westbrook Cites His Status 
To Texas Convention 


_ the nominating commit- 
tee of the Automotive Whole- 
salers of Texas reported its selec- 
tion of Chester Westbrook of Texar- 
kana for vice-president, Westbrook 
gained the floor and facetiously sug- 
gested to the convention that his 
eligibility be checked with Baron 
Creager of SOUTHERN AUTOMOTIVE 
JOURNAL. 

This by-play resulted from an 
SAJ article that appeared after 
the AWOT convention in Houston 
in 1951, where Westbrook was 
elected to the board of directors. 

The article, with Westbrook a 
willing corroborator, pointed out 
that although his residence is in 
Texas, his business is in Arkansas 
and that therefore, he was the first 
Arkansas jobber in history to hold 
office in the Texas assoc‘ation. 

At the recent convention West- 
brook was assured that there is 
now no question about his eligi- 
bility. The association’s new con- 
stitution and by-laws do not limit 
membership to wholesalers doing 
business in Texas. 

In fact, the association made it 
plain through Director Kindel 
Paulk of Wichita Falls, who dis- 
cussed the new constitution, that 
wholesalers from bordering states 
will be welcomed. 

This, then prompted the SAJ 
representative to suggest to West- 
brook that he bring “other Ar- 
kansas jobbers” into the associa- 
tion. 


Robbins Represents Bean 


H. R. “Bill” Robbins has been 
appointed representative for John 
Bean Division in Tennessee, Ala- 
bama, Mississippi and northwest- 
ern Florida. He began his automo- 
tive career 20 years ago in wheel 
and frame aligning service. 
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Hudson wonder car shown to Hudson's sales force on September 15th at Detroit's Masonic Temple. 


ill Time to Get on the Band Wagon! 


~ ans ? ou MAY be face to face with the greatest sales oppor- 
— — ) Vas of your career. In all the world, there’s no other 
Hadson Field St , car like this . . . a low-priced car that performs like the fabu- 
| Newsweek & ; Peevtews Bow ——— f lous Hudson ey national a ee champion! With 
1 ates poo L ‘ the addition of the new wonder car to Hudson’s present 
line, Hudson dealers will enjoy a 94% coverage of the 

entire American new-car market. 


™ ros 


ad 


Road tests prove Hudson’s new wonder car outperforms 
anything in the low-price field. Possible only because of 
exclusive “‘step-down”’ design, this trim, compact car glides 
over a washboard back road just as smoothly and surely 
as it does over a new parkway. It hugs the road tighter 
than anything except another Hudson. 


AUTOS You can profit with this great new car and the other out- 
Hudson's New Car standing Hudson series, starring the fabulous Hudson 
pte Car Co last | Hornet. A few choice dealer franchises are available . 
r if you hurry! For full and confidential information on the 
Hudson franchise and advance details on the new, low- 
priced wonder car, send in the coupon below, today! 


week 


any Tea SE 
yap WINNERS ATER ANP OH 


BUSINESS HIGHLIGHTS 


eils New Carto §% Pee 
naar SNR Field}. H udson Shows 
Compete in ae NewCompactly ( 


gon me tan m Speciy Genignel sutomnente pore oe Designed Car 
ae 2.8001 b. le , { 

100. Ps Compete: 

Ratio Ie 7.5 to Bl tod C. A. J. Hadley, Sales Manager 

Hudson Motor Car Company 

Detroit 14, Michigan 

Send me complete infermation on the Hudson dealer franchise 

and advance deicils on the few wonder. cor. | understand that 


all such informetion is to be confidential. 





NAME 


ADDRESS 


viewing of the new Hudson wonder car at dealers’ showrooms. 
And that widespread public interest is being built up daily by news 
of Hudson's new compact, economical, low-priced car in maga- 
zines and newspapers circulating throughout the country. You can 
cash in on this ready market! 
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CITY & STATE 


BUSINESS POSITION 
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An eager, car-conscious public is enthusiastically awaiting the first l 
| 
! 
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A Reader Survey 





Rising Overhead Hitting You? 
i - - = after a period of steady climbing. 
Read This and You Can Smile Some typical answers on the 


amount of increase and reasons for 
| gr no news that overhead has nine months of 1952 compared with it included: 

risen for most businesses dur- the same period of 1951. Raymond A. Magee, president, 
ing the last year. Vith a very few exceptions, job- Cross Roads Auto Service, Berlin, 
But how much more is it costing bers reported increases ranging Md.—“Labor is higher, but by re- 
automotive wholesalers to operate from .4 per cent to 19 per cent. A ducing inventory we have cut in- 
these days? one-per-cent to  five-per-cent  in- surance, taxes and interest. In 
Last month SOUTHERN AUTOMO- crease was the most common and addition, we have eliminated cer- 
TIVE JOURNAL asked 350 jobbers several wholesalers commented that tain news services and advertis- 
how their overhead for the first overhead seemed to be leveling off ing. We have got to cut fixed 
charges or else, because we can’t 
cut labor. Inflation is catching up 
on us and our help. We may all be 

swallowed up yet. 

“There is a running argument 
here about how to get turnover 
considered as average by MEWA 
and NSPA. We just don’t get it. 
Our parts manager says one cannot 
when located 150 miles from any 
city or warehouse. I say we can get 
three turns, yet a factory repre- 
sentative as late as yesterday 
stated on his line two to 2% was all 
that could be expected. He sells 
bearings, pistons, pins, sleeves, 
water pumps, kingpins, front-end 
parts and valves. 

“A study on when to drop an 
item that hasn’t moved (six or 12 
months) and how far back in 
models a jobber can go and get 
three to four turnovers would in- 
terest us. For 15 years we have 

oman been told we have too few popular 
casce empes REPLACEMENT ASSEMBLY items and too many slow-movers. 
INNER CONTROLLED! capa aamapeneteninapantens We try to give service. Too good?” 
pis nde Sort sreominea deugn stony moronaning pottoge indus A West Virginia firm—“Over- 
Peace venient Gunpaaa aeese tae aeas head slightly higher in spite of a 
a tani amon tremendous battle to sell long- 
en e009 an Hee profit merchandise. Profits will 
have to improve.” 
A Maryland firm—‘Overhead 19 
per cent higher.” 
SMART, NEW, LUCITE A Texas firm—‘Overhead 4.1 


ILLUMINATED CASCO 2-SPEED a . ” 
FENDER GUIDE 6” RUBBER-BLADED AUTO FAN per cent higher. 
QUIET! DEPENDABLE! “ee a ee ~ . 
Universal Thre-The-Fender mounting. Fully Fons have chrome-plated metel trim ond A North Car olina firm—‘“Over 
edjvstoble for all cars. Light in mounting ~— Saniies Gaubie co age head 4 per cent higher, probably 


bose itluminates full length of rod. Extra . . e . 
Slepioy cord Phas Order No.A-31 renee. FIT (6 volt RETAIL $8.75 due entirely to slow textile busi- 
car ¢ No. A- . ” 
No. F-12 (12 volt! RETAIL $9.75 ness in early part of year. 


RETA $2.75 

A Kansas firm—“Overhead has 
decreased about 11% per cent.” 

A Texas firm—‘‘Around three 
See us at the cnnicsiueinetineaineass 4 Li per cent higher. oo apes — 
ATLANTIC FITS ALL SPOTLIGHTS MOUNTS COMPLETELY ON OUTSIDE OF | margins of profit eing cut rom 
Double thick, polished bevel gloss encosed Beh gr ncneg Seg» ethcngasaell | time to time, the picture is any- 
Seuae cede eet oa Ge we BT ee thing but encouraging. Something 
spotigh, Nec S10. BETAN $3.00 Ne $240 serait $14.00 will have to give one of these days 
— if the present trend of increased 


Dependable Products for D> Over a Quarter Century . : 
costs to do business is not reversed 


Casco Products Corp., Bridgeport 2, Connecticut : - ‘ 
or margins of profit improved. 


Southeast Repr.: LAWRENCE M. HIRSIG & CO. Southwest Repr.: HIRSIG-FRAZER COMPANY Competition is losing complete 
i k Bidg. ksonville 7, Fi 4 Imont Ave., Dallas 4, Texas. ‘ - 

American National Bank Bidg., Jacksonville 7, Fla 333 Belmo: ve a exas sight of fact that margins of profit 

given by manufacturers should not 
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ANOTHER ONE OF BLUE STREAK'S 
36,000 BOOSTERS! 


One thing is certain: this Blue Streak contact can 
take more punishment with less squawking than any 
other contact in the business. That’s why it outlasts 
them all. 


It has a contact area that is 55.4% larger than ordi- 
nary points — a special Blue Streak feature to reduce 
the heat of the arc-at-break. Instead of ordinary 
tungsten, the Blue Streak point is made of high 
amperage tungsten. Not only can it carry more cur- 
rent, longer — it does so with hardly any burning or 
pitting. The full length copper shunt cuts down resist- 
ance — allows the coil to deliver full power. Neal Franklin,ex SMU All-American 


And, for all this “reputation insurance, football player and outstanding 
tune-up specialist in El Paso,thinks 


only a few pennies more. Standard Motor Products, 
Ine., Lon Island City 1, New York aiken BLUE STREAK is “the top ignition 
- in i ; line. When I tune-up with BLUE 
STREAK I know I'll get complete 


pony’ customer satisfaction. 


~JILS © POINTS © CONDENSERS © VOLTAGE REGULATORS © HEADLIGHT RELAYS © DISTRIBUTOR HEADS & ROTORS © DIMMER SWITCHES © WIRE & CABLE 


you pay 
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Fedeittd Mélals Divition Fes 


AMERICAN SMELTING AND REFINING COMPANY « 120 BROADWAY, NEW YORK 5, N. Y. 
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The RIGHT SOLDER 


\ soldered joint is no better than the solder used to make 
it. A poor grade solder often leads to a poor job... cus- 
tomer dissatisfaction . .. additional costly repairs . . . and 
smaller profits for you! That’s why it pays to get the best 
solder you can buy. Buy Federated Gardiner brand 
Solder and you get a tin and lead alloy carefully prepared 
and engineered by experienced production men under 
the strictest metallurgical controls, 

\ variety of Federated Gardiner brand Acid Core 
Solders containing an active chemical flux is recom- 
mended for all automotive repair work . . . Solid Wire 
Solders where a separate flux is desired. Available in all 
commercial wire sizes and compositions through your 
loc al jobbe r. 

aw 
me 


The photographer was right there 
when Armstrong Co. of Knoxville, 
Tenn., opened its new building. 
Selling paint and body supplies 
in the upper eastern part of the 
state, the firm travels three sales- 
men. Carl Armstrong is at left in 
the front row of the group shown 
and Len Armstrong is in the center 
of the front row (in white shirt and 
tie). The company was opened in 
May, 1951. The present store is 
15’ by 80’ and has warehouse facili- 
ties for the specialties handled. 


be dissipated merely to have the 
records show that sales are good.” 

A North Carolina firm—‘Over- 
head has increased five per cent.” 

An Alabama firm “Overhead 
eight per cent higher.” 

A Tennessee firm “Overhead 
five per cent higher.” 

A Georgia firm—‘Overhead up 
ten per cent.” 

A Florida firm—‘In 1951 our 
overhead increased two per cent 
over 1950. Being advised of this 
by our auditor’s report, we imme- 
diately set about decreasing that 
increase. As a result, our 1952 
overhead increase of one per cent 
is somewhat less than the increase 
for the year before. However, our 
overhead increase for 1952 over 
1950 is actually three per cent.” 

An Oklahoma firm — “Overhead 
three per cent higher.” 

A Kansas firm “Expenses up 
84 per cent. Sales up 13% per 
cent.” 

A Florida firm—‘“Overhead 1'% 
per cent higher.” 


Price Names Noznesky 

Harry Noznesky has been named 
vice-president and sales manager of 
Price Battery Co., Hamburg, Pa. 
He has been in the automotive in- 
dustry for 17 years, working most 
of that time with batteries and 
allied lines. 
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There’s a big difference between a 


tomcat ..... tomcod- 


—and there is a powerful difference, too, 
between performance and “ETHYL” performance! 


TRADE - MARK 
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Yes, there’s a powerful difference between the 
performance of an engine using just gasoline 
and one using “‘Ethyl”’ gasoline. When you set 
the timing to take full advantage of ‘Ethyl’ 
gasoline’s higher antiknock quality, your cus- 
tomer gets “Ethyl” performance—more power, 
quicker starting, more mileage. And you get 


happier, more satisfied customers. 
ETHYL CORPORATION, New York 17, New York 


Other products sold under the “Ethyl” trade-mark: salt cake . . . sodium (metallic). . . oil soluble dye benzene hexachloride (technical ) ethyl chloride 
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Texans Plan Battle to Meet 
Oil Companies’ 8. 8. Trading 


| peor ate newly-bulging muscles 
of organization and raising an 
association voice ringing with new- 
ly-found confidence—both made 
surprisingly strong during the past 
12 months by an increase to almost 
three times any previous member- 
ship total—the Automotive Whole- 
salers of Texas, in their conven- 


tion at Corpus Christi on Oct. 10 
and 11, resolved with convincing de- 
termination to: 

1—Go to battle with the major 
oil companies of Texas who, a reso- 
lution charged, have evolved a “sys- 
tematic scheme for excluding auto- 
motive wholesalers from the pri- 
mary market” of 12,000 service 


JOBBERS 


ARROW helps your salesmen SELL 


* GENERATORS 
* STARTERS 


ADVERTISING TO DEALERS 








PERM ANENT 
METAL 
SIGN 


ARMATURES COMPANY 


Boston 34, Mass. ® Sportonburg. S$. © 


ARMATURES 


NATIONAL PUBLICATIONS 


OUTHERN 
UTOM ore Fa Ul 
OURNAL _ 
———— - ‘% e 
Motor Servic I; 


pREeMiU ms 


au TomorlE 
ppecTRICAL 


Meiatencoes rer? 5008 mites 


tor Preventive 
" OUTDOOR 2-COLOR 
BANNER (3° x 5’) 





ATTACH COUPON 
FROM OPPOSITE PAGE 
TO YOUR LETTERHEAD. 








By Baron Creager 
Southwestern Editor 


stations within the state, and ask 
the attorney general for “forth- 
with prosecution of any violations 
of the anti-trust laws of Texas or 
the nation.” 

2—Have their officers “exercise 
the powers of their office zealous- 
ly” in cooperation with “existing 
state and regional organizations” 
to reach the goal of affiliation with 
“one—and only one—national as- 
sociation, representing all whole- 
salers, both general and special- 
ized...” Existing associations re- 
ferred to were Middle Atlantic and 
Alabama. 

3—Move the Southwest Auto- 
motive Show office from Dallas to 
Austin following the next show in 
March, 1953. It was pointed out 
that since sentiment favors a 
Southwest Show only in years 
when there is no ASIS, substantial 
expense would be eliminated by con- 
solidating the show office with 
those of AWOT and the Texas 
Highway Safety Council, the latter 
two now being directed from one 
headquarters. 

Meanwhile the association’s first 
full-time manager has instilled a 
feeling of unity among members, 
who expressed during the conven- 
tion extreme satisfaction in his 
competence. With the title of ex- 
ecutive director, G. C. Morris of 
Greenville, former state senator 
and widely-known in legislative 
halls at Austin, opened headquar- 
ters in the state capital on July 1 
and administers affairs of both 
AWOT and the safety council. 
Morris told the convention the 
minimum AWOT membership goal 
for 1953 is 500. 

Wholesalers and factory men 
alike found reassurance in an ad- 
dress following a luncheon by Col. 
Homer Garrison, director of the 
Texas Department of Public 
Safety. He left no doubt that he 
favors continuing the year-old 
motor-vehicle inspection law. En- 
forcement of the law by Garrison’s 
department produced many com- 
plaints and inspired legislative can- 
didates to campaign—successfully 

on an anti-inspection platform. 

Registration was restricted by 
conflict with the discount date and 
the Oklahoma-Texas football game 
in Dallas and barely equalled total 
association membership of 210. At- 
tainment of that all-time high in 
membership was readily and large- 
ly credited by resolution to the re- 
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Dan Pettit for B-30, left, and Ray 
Ricke for B-4 constituted a com- 
mittee that arranged a cocktail party 
for entertainment of jobbers at the 
Corpus Christi convention, with 
Texas Boosters as hosts. For photo 
of new officers of the Automotive 
Wholesalers of Texas, see page 93. 


tiring president, J. B. Wilson, 
who reportedly devoted half his 
time to travel and labor in behalf 
of the association at his own ex- 
pense. 

Jimmy Quicksall led a discussion 
on organizing and strengthening 
local organizations and reviewed 
stratagems of organization work as 
he learned to apply them while 
forming the South Plains group in 
west Texas. 

Wilson retired, after the annual 
election, to a place on the board of 
directors, being succeeded by Alden 
Davis of the Walter Tips Co. of 
Austin. Chester Westbrook of the 
Westbrook-Reynolds Co. of Texar- 
kana was chosen from the board 
for vice-president. 

Secretary Jimmy Quicksall of the 
Quicksall-Pryor Co. of Lubbock 
was reelected and the new treasurer 
is H. L. Constant of the Constant 
Service Co. of Austin. . 

The new board of directors in- 
cludes Wayne Bull of San An- 
tonio, Kindel Paulk of Wichita 
Falls, Bill Riley of San Angelo, 
E. F. Kendall of Amarillo, R. R. 
Hertenberger of Navasota, H. R 
Wilson of Mount Pleasant, Albert 
May of Dallas, L. W. Barnett of 
Fort Worth, Adam Contreras of 
Mission and Buddy Hamil of Cor- 
pus Christi. 

Introduction of the service-sta- 
tion resolution was anticipated 
after a bristling address by Execu- 
tive Director Morris, who said that 
when he gave up his home in Green- 
ville, moved to Austin and took 
over the two offices there, he did 
so because he had found a whole 
industry of individuals being 


ground down by unfair competition 
and unaware of what was being 
done to them. 

“The jobbers of this state have 
an inalienable right to sell in any 
market,” he declared. “If we pool 
our resources and every available 
jobber is a member, there is no 
problem that can’t be solved.” 

He added that “we have a battle 
on our hands to keep the motor- 
vehicle inspection law on _ the 
books.” 


ing a discussion on affiliation with 
a national association. He said he 
believed a resolution adopted by a 
group in north Texas expressed the 
sentiments of many wholesalers and 
he read that resolution. There was 
considerable discussion from the 
floor, but it was pointed out such 
discussion had been going on for 
years, that no one had a solution 
to offer, that it was highly improb- 
able there would ever be a consoli- 
dation of the two principal national 


associations. One wholesaler sug- 
gested “we go out and hire a czar 


Albert May said he approached 
with apprehension the task of lead- 


SIGN UP for NEW PROFITS 
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mean 


« « « hundreds of extra 
dollars every month! 


Here's the way Arrow Dealers do it . . . in their own words. “We use Arréw 

Sales Helps to promote Generator and Starter sales all the time, so car owners come to BS 

with that kind of trouble. Even if it’s somewhere else . . . ignition, battery or regulator 

. we cash in on those jobs, too. In fact, we're headquarters now for all kinds of elee- 

trical jobs we never used to get. Result is extra jobs every day and hundreds of exffa 
dollars profit every month.” 


HERE‘S WHAT YOU GET 
Stock No. 9... nine Arrow “One-O-Two” Generators 
covering 85% of all generator replacements. They are “Most 
Recommended” because Arrow’s factory “road -test- 102”, 
tougher than actual use, proves performance life even before 
you put the generator on the car. That's your protection against 
comebacks for service or replacement. 
FREE with your purchase of Stock No. 9 you get these 
Arrow Sales Helps: 
1. Permanent 3-color metal sign, ““Author- 
ized Electrical Service” 4. Envelope Enclosures 
2. Shop Guides to efficient electrical service 5. Mailing Pieces 


HOW CAN YOU QUALIFY? It costs nothing to find out. Just fill in the coupon below 
and mail it today. We'll send you complete information. 


JOBBERS: Arrow's merchandising plan and prompt deliveries from two conveniently located factories 
make this a major profit line. For full information, attach the coupon to your letterhead and mail to Boston 


GIL THIS COVPON TIGA OP FLTTeeceeeeeanenoeeees9 
BARROW ARMATURES COMPANY s 
Bis Fordham Rd., Toston 34, Mass. 


Please send me complete information on how we 
can get the benefits of your dealer merchandising 
helps ond “‘new profits” from electrical service 
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3. Big 3’ x 5’ 3olor Bonner 


ARROW 
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STREET 
Boston 34, Mass. ® Sportanburg, $. C€ city STATE 
Please include nome of my nearest Arrow Jobber () 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 1952 





Officers elected by Automotive 

Booster Club No. 4, Dallas, are (1. 

to r.): T. H. Everett, secretary; 

John Harvey, president; Ben Ab- 

bott and J. W. MeGavock, vice- 

presidents. Ed Shipp, Jr., was 
elected treasurer. 


like they did in baseball and in the 
movies,” but in the end the AWOT 
contented itself with a resolution 
as outlined above. 

Before his election to the presi- 
dency, Alden Davis conducted the 
discussion entitled, “Sponsorship of 
the Southwest Show.” He said it 

ACCEPTED was the intention, after the 1953 
ee show, to wrap up in one package, 
~ , membership in AWOT, member- 
& USED 1 le : ship in the highway safety council 

° i : and sponsorship of the show. 

“Some feel that a jobber should 
not be compelled to pay to see a 
manufacturer’s merchandise,” he 
began. 

AUTOMOTIVE “The show had to start out that 
way. But now that they’re started, 

CHEMICALS and inasmuch as the jobbers own 

For almost 2 decades the WARCO Line of Auto- the show, it would be advantageous 
motive Chemicals has delivered an unbeatable rec- _—‘*©_ discontinue the sponsorship fee 
ord of dependable performance to millions of car, “""d_ make every member a sponsor. 
truck and bus owners throughout the world. This “We could reduce expenses ma- 
wide acceptance of the WARCO Line is no acci- terially, eliminating the expense of 
dent—it is based on the fact that every WARCO = one _ office, if we center the detail 

Product is the result of a time-tested scientific © work in Austin, but not the actual 

formula that is held under rigid laboratory control. Work of staging a show, which 

One outstanding example—WARCO Grade “A” could be done by the manager in the 

Brake Fluid is guaranteed to give uniform perform- host city in a period of several 

ance under a// climate and weather conditions. months.” 

Every product in the WARCO Line from Jack Oil to Additional discussion from the 

Liquid Engine Seal is manufactured under the high- floor, with questions, elicited from 

est standards with the best materials obtainable. Davis the information it is in- 

To safeguard your own reputation, sell the tended to make this one of the 
WARCO Line—the accepted and tested Line. projects of a meeting of show di- 

Sole Manufacturers of rectors to be held during the forth- 

WARCO Grade "A" Products coming event. On motion from the 

floor the executive director was in- 

structed to prepare a suitable ex- 

pression of sentiment by members 
for the minutes. 

Garrison began his address by 
reciting imposing figures involving 
Texas traffic accidents. He said 
that every day motor vehicles kill 
seven people in Texas, that he had 
470 state policemen and _ needs 
1,200 to do a minimum job, that 
last year 125,000 people were ar- 
rested with 15,000 convictions for 
DWI; that since 1937, 27,000 have 





WAREHOUSES 
1. M. Auto. Supply Co., Chicago, Ill, Ask your Jobber or write us for 


Parts Warehouse Co., Dallas, Tex. our complete line. been killed and 800,000 injured 
Warehouse Service Co. with an economic loss of a billion 


Houston 3, Tex. WARWICK LABORATORIES CO. dollars. 


West voy! —_ . Fe Cohn 334-42 Cleveland Street, Brooklyn, N. Y. “If this were organized crime,” 
Los_Angetes,_ Cattornis | Garrison continued, “you know 
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Make more sales by having on hand the right Delco-Remy 


” switches for a wider variety of automotive applications. 


Delco-Remy makes millions of switches for original equip- 
ment (ignition, lighting, accessory, glove compartment and 
dimmer switches, to mention only a few varieties). Millions 
more—equal in every respect to those made for original equip- 


ment—are made for the replacement market. 


You'll make more friends ... sell in greater volume . . . when 


you stock a wider variety of Delco-Remy switches. 


UNLIMITED! 





DELCO-REMY 
A GENERAL MOTORS PRODUCT BY gp + ne MOTORS LINE D 
DISTRIQUTED BY WHOLESALERS EVERYWHERE eleo ‘Remy 
DIVISION, GENERAL MOTORS CORPORATION 
ANDERSON, INDIANA 





PIONEER MANUFACTURERS OF AUTOMOTIVE ELECTRICAL EQUIPMENT 
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what the citizens of this state 
would say and do. As it is, they 
say, ‘Oh, he’s a good fellow. He 
just had the misfortune to be in an 
accident.’ 

“Well, we cannot evaluate the 
motor-vehicle inspection law in one 
year. If it is worked right, it can 
save 200 to 300 lives. We have not 
been getting in our office, com- 
plaints from people who say they 
have been chiseled. And there has 
been the greatest mass compliance 
with legislation that I have ever 
witnessed.” 


In that officer’s annual address, 
President Wilson called for sugges- 
tions from any source, compli- 
mented Boosters for helping build 
association membership and said 
that “with the exception of three 
or four principal cities, we now 
have active local organizations.” 

Later, President-elect Davis 
called attention to realization of 
the principal objective of the Wil- 
son administration—get strong 
and in turn said his program would 
be to build up the Texas Highway 
Safety Council, open the service- 


cemmmUnipak’ 


THE NEW SWITCH PAK THAT HOLDS 
1Q INDIVIDUALLY BOXED SWITCHES! 


TVET SMEG (Sell leLam because 


it gives them large, easy-to-read 
code numbers and descriptions! 


Yai SC et) ae because 


every General Switch it delivers is 
factory-packed — factory-fresh! 


YOU'LL LIKE “‘Unipak,” TOO — 


in red, white and blue — 
because it brings home the bacon! 


WRITE FOR COMPLETE CATALOG. 


GENERAL AUTOMOTIVE SPECIALTY CO., Inc. 


. BOOTHS 
A925-27 


450 West 31st Street, New York 1, N. Y. 





Fy IT’S LIKE MONEY IN THE BANK WHEN YOU SELL 








Fred S. Roberts has been elected 
president of Roberts Brothers Co., 
Washington, D. C., to succeed the 
late Herbert A. Roberts. Ray B. 
Roberts is vice-president and gen- 
eral manager. George D. Raphael is 
treasurer and George F. Hull is 
secretary of the firm. 





station market for wholesalers and 
enroll the minimum membership of 
500 for AWOT. 

A discussion of the monthly bul- 
letin, “The AWOT News,” was led 
by Hyman Leach and therein was 
decided to accept no advertising. 
Another discussion on the new con- 
stitution and by-laws, led by Kindel 
Paulk, resulted in a decision to cir- 
culate the constitution to members 
for criticism, with formal adoption 
at the next convention. 

B. W. Ruark, general manager 
of MEWA, was invited to speak 
and discussed growth of motor-ve- 
hicle registration beyond all pre- 
dictions. He reviewed predictions 
of 84 and 85 million motor vehicles 
by 1975 and cautioned his audience, 
“don’t take too short, a view of 
what the over-all possibilities are 
in this market.” 

One resolution commended Ed 
Stacey, manufacturers’ agent of 
Houston and part-time association 
manager in early 1952, pointing 
out that “no one served more faith- 
fully” and that “he gave of his 
time at the risk of his health.” For 
this the association expressed its 
“deepest gratitude.” 

In part of the final session de- 
voted exclusively to the Texas High- 
way Safety Council, President Al 
Swank of Houston reported 500 new 
members since a year ago. Swank 
requested that each member write 
to Gov. Allan Shivers, commending 
the governor and the Department 
of Public Safety and opposing re- 
peal of the motor-vehicle inspec- 
tion law—and get five friends to do 
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@ RIVETED LININGS — no special equipment 
necessary. 


@ sPeciat THICKNESS for replacement —up to 
.030” extra thick, in separate linings or 
complete brake shoes. Cuts squeal and chatter 
— increases wear. 


@ op Quauty—built for Buick. Specifications 
you know you can trust. 


@ OVERHAUL KITS — contain all the important 
little parts you should replace with each 
job, all in one handy pack. 


cs TRADE DISCOUNT and FRIENDLY 
HELP — your Buick dealer will 
give you the regular trade 
discount —and all the technical 
advice you may want. Go to 
him for all your Buick parts — 
you'll do better in the end! 





SEE YOUR BUICK DEALER 
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the same. A show of hands indi- 
cated another mass compliance. 
In their annual election, mem- 
bers of the council (who are whole- 
salers and factory men) chose 
among their officers, three new-car 
dealers, one of them as president. 
Swank, who was highly instru- 
mental in propelling the council to 
its present position and who served 
as president for a year and a half, 
stepped down to a board position in 
favor of Tom Abbott, car dealer of 
Fort Worth. 
C. R. Yarborough of Snyder was 
reelected vice-president and Alden 
Davis was reelected secretary-trea- 
surer. 
Two car dealers—Raymond Pear- 
son of Houston and L. H. Ridout of 
Dallas—were elected to the board 
of directors. Jobbers on the board 
are Leon Hodges of Paris, Albert The power plant of Buick’s XP-300 convertible gets an advance going 
Taylor of Dallas, Fred Pinkston of over from three jobbers in the Flint, Mich., territory, as John C. Hines 
Lubbock, J. C. Davis of Corpus (right), general sales manager of AC Spark Plug Division, points out 
Christi and Chester Westbrook of some of the unusual features of this “laboratory on wheels.” The car 
‘ will be on display at the ASI Show in Atlantic City next month. 
Texarkana. Booster members of 
the board are Eric Hyden of Fort 
Worth, W. H. Hemphill and Ray C. local committee which made con- was 
Ricke of Dallas and Hilary Pitts vention arrangements, and the Cor- ointly by the two Texas Booster 
of Houston. ; pus Christi association sponsored clubs. This was arranged by a 
J. C. Davis of Corpus Christi, a a boat trip for ladies attending. committee from the Houston and 
past president of AWOT, headed a Principal general social functior Dallas Booster clubs. 


a cocktail party sponsored 
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PROTECT YOUR BUSINESS 
FROM NEEDLESS FIRE! 


TWO MILLION DOLLARS WORTH OF PROPERTY 


“GOES UP IN SMOKE” EVERY DAY 


Fifty-one thousand U.S. stores burn annually with a $53,000,000 loss. 
Yet ninety percent of all fires are preventable. You can protect your place 





INCREASED COVERAGE 
IS INEXPENSIVE 


It pays to know what the insur- 
able value of your building and con- 
tents is today. Fire insurance can 
increased at very slight cost —a 
fraction of 1% of the additional 
coverage needed. 


ca 


of business from needless fire. 


First thought should be in terms of human lives. Every year 12,000 
Americans die needlessly in fire. Can customers and employees get out ot 
your place of business quickly? Care should be taken to see that all entrances 
and fire exists are unobstructed, clearly marked and lighted. 





“ARE YOU FULLY COVERED?” 





— 
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— 


~r<c 
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Don't Monkey... 

with fire! Two fires a minute is 
the national record but fire preven- 
tion methods have cut fires in many 
cities. Make every week fire preven- 
tion week! 


itd Malad 


ASK YOUR ASSOCIATION 
One of the many advantages ot 
membership in your trade associa- 
tion is the information readily avail- 
able there. Members ask for help in 
identification of parts, names and 
addresses of manufacturers of needed 
equipment and supplies, informa- 
tion on compensation plans for sales- 
5. « man and other em- 
« « ployees. Support 
wag 2 your association 
and take advantage 

of its services. 


“If you’re looking for my hus- 
band, he’s gone fishing. Just walk 
down to the bridge until you find a 
pole with a worm on each end.” 





IMPLEMENT and HARDWARE INSURANCE COMPANY % OWATONNA, MINNESOTA 
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YOUR BASEMENT IS MOST 
VULNERABLE FIRE POINT 


Forty-two percent of mercantile 
fires start in the basement. Be sure 
that rubbish is removed regularly, 
not just out in back, but burned or 
hauled away. Covered waste cans ot 
approved type should be used, par- 
ticularly for oily waste! Flammable 
liquids should be kept in approved 
safety containers. 


CARELESS SMOKERS 


Careless smokers cause 33°% (the 
most) of all store fires. Insist on 
reasonable no-smoking rules. 


MISUSE OF ELECTRICITY 


Misuse of electricity ranks number 
two in responsibility for fires. Com- 
mon causes include frayed or worn 
cords, amateur wiring, and over- 
loaded circuits. Have a competent 
electrician check wiring. Replace 
worn cords. Don’t buy unapproved 
equipment. Have proper fuses. 


SAFETY ENGINEER 
INSPECTION SERVICE 


Federated Mutual employs a staft 
of trained fire-prevention engineers 
whose constant job it is to inspect 
property for fire hazards. Frequently 
their suggestions lead to a reduction 
in the fire insurance rate. 





Questions about Insurance? 


Ask Arderaled 4 
QUESTION {() BOX 


Q. Does a paid fire department have 
any effect on the size of the fire 
premiums? 


A. Credit for a paid fire department 
is given in the rate in territory where 
fire hydrants are available for use. 
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Nanfeldt Succeeds Spicer 
As World Bestos Head 


5 rma J. Nanfeldt has been 
named general manager of 
World Bestos, succeeding Donald 
H. Spicer, who had been president 
since 1941. Spicer resigned to ac- 
cept a position with American 
Bosch Co. 

William F. Rogge has been ap- 
pointed general sales manager and 
additional management functions 
have been assigned to Richard A. 
Riley, comptroller. 


Maremont Names Managers 


J. M. Tuohy of Chicago has 
been appointed district manager 
for Maremont Automotive Prod- 
ucts in a territory that includes 
northeastern Missouri. C. S. 
Sharp of Hudson, Ohio, has been 
appointed manager in the district 
that covers Kentucky and West 

yr ; ’ Virginia. 

The sponsoring jobbers lined up for this photograph when they held 

the mammoth “Get It from Your Jobber” program at New Orleans last 

month. Approximately 5,000 persons attended. Principal speaker was “Nooe Long has been added to 

Walter A. Kirkpatrick of Wilkening Manufacturing Co., who has been ip games > 

; lag : ateges { : the counter force,” J. P. Hatchett, 

a kingpin in the formation of this industry-wide promotion plan. ae . 
co-owner of Gibson Auto Parts, 
Harrodsburg, Ky., reported. 








MOTIVE EQUIPMENT 
MANUFACTURERS, INC. 


5253 W. Roosevelt Rd., Chicago, ll. 








Pilot offers you a quality line of 
hydraulic brake cylinders, parts, 
repair kits and universal joints. 
Write for complete catalog. 
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Show the customer 
how his car runs 
on the road—right 
in your own shop! 











The Dyn-A-Lyzer is power operated. The flick of a switch 
enables you to measure alignment with the wheels in the 
true driving position, power driven under load. No rolling 
—no shaking—no guesswork. 

Using the simple spirit level gauges with greatly magnified 
scales you get direct readings corrected for wheel runout 
plus exact measurement of wheel runout in degrees or 
inches. Nothing is left to chance. 

In just one operation with the scientific Tractoscopes you 
(1) center steering position with precision, (2) set toe 
to hairline accuracy, and (3) check tracking. 

With the flick of a switch you can “road test” the car 
right on the Dyn-A-Lyzer. 

With this 4-wheel alignment machine, you don’t even 
need to square the car on the rack. You have no intricate 
mechanism that requires constant checking and adjusting. 
Operation is so simple and easy there is no reason for slight- 
ing a single check, 

“Fastest, most accurate alignment machine”, say users— 
“Twenty minutes average for complete check and correction 
with no comebacks.” 
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a 
A terrific Money Maker! 


YES SIR! The Dyn-A-Lyzer does MORE 
than any other alignment machine—does it 
FASTER—does it more ACCURATELY and 
MAKES YOU MORE MONEY. 

Let us show you HOW. Just mail the coupon. 


SS 2 SSS SS 2222 2 S22 22222222225 


MANBEE EQUIPMENT DIVISION 5 
185-F5 North Wabash Ave., Chicago 1, Ill. 


nd complete information about the Dyn-A-Lyzer® 
(] with drive-on rack, [_] for pit installation, 
[_] change-over for our present rack. 


Name. Title. 








Company 


Street. 





tiie | 


City. Zone. State. 
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Nation's Largest 
LINCOLN-MERCURY DEALER 


J. E. Coberly, Jr., Executive Vice President of J. E. 
Coberly, Los Angeles, says: “Lee End Lifts help us 
handle more body and fender jobs at less labor 
costs. Our men find it easier to work in a standing 
position and are turning out consistently higher 
quality work.” 


With body and fender, as with all types of 
under-car work, Lee End Lifts speed the job, lifting 
either end of a car to any of 10 convenient work- 
ing heights—to 53”. 3000 Ib. capacity. Patented 
automatic safety latch. Stores in 2 ft. sq. Write 
for data and price sheet. 


This is the all new Model 52 
Lee End Lift with cantilever 
B action. 6000 Ib. truck 


LATS . 
AUTOMOTIVE EQUIPMENT MFG. CO. (ERG) Itt—Mode! 52-7— 


11000 SO. ALAMEDA ST., LYNWOOD, CALIF. 


Make 
Money 

on Worn 
Crankshafts 











They come tn like this And go out like this 
(Top photo) (Bottom photo) 


There is a good profit for jobbers and garages in “ARCWELL”* Rebuilt 
Crankshafts . . . and car owners appreciate the savings and service 
they get. 

The “ARCWELL” process rebuilds crankshafts so that they are actually 
better than new. Journal surfaces are harder, and the added metal is 
guaranteed never to flake, loosen, or part from the parent metal. 


SERVICE We ship rebuilt crankshafts . . . clean, treated with rust pre- 
ventive, and substantially boxed . . . within four days after 
receipt. Rush orders in 24 hours. 


GARAGES Write for information and the name of your nearest jobber. 


JOBBERS Write for the “ARCWELL” plan. We have many inquiries 
from garages in territories which are still open. 


Standard Crankshaft & Hydraulic Co., Inc. 
2917 Rozells Ferry Rd., Charlotte, N. C. Phone: 6-2374—5-3469 | 


*Trade Name 
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Southeast Returns Show 
Big Exhibitor Interest 


—— returns of exhibit con- 
tracts from manufacturers are 
exceeding all previous records, ac- 
cording to Atlanta headquarters for 
the Southeast Automotive Show, to 
be held in Miami, Fla., May 22-24. 

Within recent weeks, manufac- 
turers throughout the country have 
been sent complete information on 
the show, it was reported. 

“Tt is not surprising to us that a 
new record in early returns is being 
established because our 1953 show 
in Miami offers the very maximum 
in all the essential factors per- 
tinent to a highly successful show 
—modern hote] accommodations in 
an abundance, unlimited exhibit 
facilities, more sponsoring jobbers 
and an entirely new retailer at- 
tendance,” said E. Webb Patten of 
Miami, show president. 

Automotive jobbers in the ten 
Southeastern states received full 
information during September and 
within six weeks, 128 jobbers had 
sponsored the show, another rec- 
ord-breaking early response, ac- 
cording to show headquarters. 

It is estimated that more than 
300 Southeastern jobbers ultimate- 
ly will be sponsors. To this figure 
can be added at least 150 branch 
stores, show headquarters reported. 


Belden Manufacturing 
Marks 50th Year 


M* than 11,000 attended the 
recent open-house_ celebra- 
tions at the Chicago, Ill, and 
Richmond, Ind., plants of Belden 
Manufacturing Co., marking the 
50th anniversary of the firm. 

The company was incorporated 
in 1902 with a capital of $50,000, 
under the direction of Joseph C. 
Belden. Today the firm has about 
1,500 employees, President Charles 
S. Craigmile reported. 


Pvt. Frank Turner recently spent 
several] weeks at his home in For- 
est City, N. C., his father, D. C. 
Turner, owner of Auto Parts Co., 
reported. Frank Turner was with 
the firm for six years before going 
into the service. “He is now sta- 
tioned in Alaska and will be glad 
to hear from his old friends,” D. C. 
Turner reported. 

E. H. Thompson is now store 
manager of Twin City Auto Parts 
Co., Inc., Bristol, Tenn. J. H. Cole 
is no longer with the firm. 
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Officers of Booster Club B-30 re- 
cently elected at Houston are (1. to 
r.): Jack Ruth, treasurer; J. R. 
Lawson, secretary ; Sam Steed, retir- 
ing president; Frank Meck, presi- 
dent-elect, and Dan Pettit, first 
vice- -preside nt. C. F. Mackey, sec- 
ond vice-president, was not avail- 
able when picture was made. 


Wholesaler Committees 
Meet in Alabama 

BUSINESS conference and com- 

mittee meetings of the Auto- 
motive Wholesalers Association of 
Alabama were held Oct. 26-27 at 
Birmingham in place of the regular 
fall meeting. 

Activities of the committees on 
industry relations, public relations, 
standard forms and credit services, 
safety and legislation are being 
stressed this year by Executive Sec- 
retary Nathan M. Roberts as an 
important part of the association’s 
service. 


AC Appoints Willbanks 
For Dallas Region 

OHN J. Willbanks has been named 

manager of the Dallas, Texas, 
region of AC Spark Plug Division. 
He succeeds Ernest W. Wright, 
who resigned to enter private busi- 
ness. 

A native Texan, Willbanks has 
been with the division since 1945. 
The Dallas region includes Texas 
and several other states. 





Thomas F. Plant has been named 
manager of the new Southern re- 
gion of United Motors Service. 
With headquarters at Memphis, the 
region includes territory covered 
by the St. Louis, Atlanta and New 
Orleans zones, and a Memphis zone 
soon to be established, 





new economy 
” Class “A” Turn Signals 


@ Lucite plastic lens by Stimsonite . . . exceeding SAE requirements. 


@ Non-fading red or amber signals. 


@ Lens locked in place by steel door. 


KD 768 DOUBLE FACE 

New slim, trim double face Class “A” 
Turn Signal . . . minimum thickness and 
weight . . . attractive appearance .. . 


sturdy construction. 


KD 767 SINGLE FACE 
Wire through hollow bolt of this Turn 
Signal and KD768 facilitates easy 


mounting 


KD 769 FLUSH MOUNTING 
Completely enclosed housing. Minimum 
depth inside flange. Ruggedly built for 


lasting service. 


e 


. KD 714F-2 FLASHING SWITCH 
wo Built-in flasher and fuse . . . audible 


, KD 714F-2 
* clicking when in operation. 


Available singl ets. © The Complete Li Is ” . 
vailable singly or ms " ™P ine also DERITE 
includes other Class ““A’’ and Class ‘’B" Turn Signals. os 


1910 ELM IFA ON NAT! 10, OHIO 
WAREHOUSES: CHICASC. - LOS ANGELES NEW YORK 
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U. & AND FOREIGN PATENTS 


A NEW STANDARD 
OF CARBURETION 
With a MONEY BACK Guarantee 


Makes ANY Car or Truck 
A BETTER Cor or Truck 


BIG ADVANTAGES OF 
TURBO-CHARGER 
CARBURETION 


* Easier Starting 

* Increased Power 

*® Better Performance 
® Faster Acceleration 
* Prevents Carbon 

* Cooler Motor 

* Longer Motor Life 


SELL 
TURBO-CHARGERS 


* Offer the motorist the 
greatest aid since the inven- 
tion of the gasoline engine 

* Make a Good Profit 

* Keep your Mechanics Busy 

* Help Mechanics Earn More 

*® Increase your Parts & Ser- 
vice business 

* Get NEW Customers 


= 
° 





35,000 mi Factory Uncondi- 
tional Guarantee. Sold only 
through leading Dealers and 
Garages. Your Customers will 
do the selling for you. Thou- 
sands of Enthusiastic users. 


If you are interested in mak- 
ing more money, Phone, Wire, 
or Write. 


TURBO-CHARGER SALES CO. 
TYLER, TEXAS 








John H. Bennett, Jr. (left), has 
been named divisional sales man- 
ager for Wilkening Manufacturing 
Co. in North and South Carolina, 
Georgia, Florida, Alabama, eastern 
Kentucky and eastern Tennessee. 
Leslie H. Bobo (right) has been 
named for the division covering 
Mississippi, I i Texas, Ar- 
kansas, western Kentucky and west- 
ern Tennessee. They succeed Don 
Greene, who resigned to become a 
wholesaler at Statesville, N. C. 








N. C. Wholesaler Group 
Expands Organization 


HE board of directors of the 

North Carolina Automotive 
Wholesalers Association invited all 
jobbers from that state attending 
the Virginias-Carolinas Automotive 
Wholesalers fall meeting to sit in 
with them at a discussion of plans 


| for completing the NCAWA or- 


ganization. 

Twelve jobbers have underwrit- 
ten funds for employing a full-time 
executive secretary. A _ full-time 
secretary will be able to get more 
than a sufficient number of jobbers 
to finance a forceful organization, 
said President George McFarlane, 
Wilmington. 


VCAWA Hears Truslow 
And Rockafellow 


Richmond Auto 
e Parts Co., Richmond, Va.; 
W. H. Rockafellow, The Parts Co., 
Columbia, S. C.; Edwin K. Neville, 
Neville & Co., Birmingham, Ala., 
and B. W. Ruark, general manager 
of Motor and Equipment Whole- 
salers Association, were the princi- 
pal speakers at the fall meeting of 
the Virginias-Carolinas Automotive 
Wholesalers Association, held last 
month at Southern Pines, N. C. 
Members also participated in a 
number of round-table discussions, 
with John F. Midyette, Standard 
Parts Corp., Norfolk, as chairman. 


B. TRUSLOW, 


Clarance Turner has joined the 
counter staff of Mid-Georgia Auto 
Parts Co., Inc., Griffin, Ga. 








TIRE CLEANER 


LIQ-WID-SNO is Twin-T’s miracle 
white that cleans white wall tires 
whiter and brighter than new . . 
leaves no sticky residue to pick up 
dust or turn yellow. Available in 
from one to 55 gallon sizes. This and 
other TWIN-T automotive chemicals 
available through your jobber. 


TWIN-T LABORATORIES 


Monufacturers 
GREENVILLE, S. C. 


SOUTHERN REPRESENTATIVE 


LAWRENCE M. HIRSIG & CO. 


JACKSONVILLE 7, FLORIDA 


OIL DISPENSER- 
NEW-TIMESAVING 











e Speeds Service 
e Avoids Waste 


Quart cans may be placed in dispenser 
“on the run." Light pressure on handle- 
lever punctures can after dispenser is in- 
serted in oil filler pipe... fast, easy, no 
spillage. Two cutting blades assure quick, 
complete drainage...no waiting, no 
waste. Rests without suppor? in oil filler 
Pipe... frees attendant for other duties, 
speeds service. 


Clip this ad. Ask your jobber about it, 
or write for name of jobber in your area. 


STANLEY D. BOWLES CO. 


1910 S. Lamar Street = Dallas, Texes 
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Neil A. Moore, formerly vice-presi- 
dent of Federal-Mogul Corp. in 
charge of the service division, has 
been elected president of F. L. 
Jacobs Corp. Tom Camp has been 
named general manager of the ser- 
vice division of Federal-Mogul to 
succeed him. 





Forest City Company 
Remodels Store 
A Parts Co., Forest City, 
y. C., is remodeling the inside 

of its store to handle future busi- 
ness more efficiently, Owner D. 
Turner reported. “Business is 
very good,” he commented. 

John Logan, formerly of Mor- 
gantown, N. C., has been added to 
the staff as parts clerk. 


Shepard Heads Thermoid Sales 


S. E. “Sid” Shepard has been 
named sales manager of the auto- 
motive replacement division of 
Thermoid Co. He has been in the 
automotive replacement business 
for more than 20 years and has 
worked with Multibestos Co., Ray- 
bestos-Manhattan, Inc., and Asbes- 
tos Manufacturing Co., a Thermoid 
subsidiary. 


Lamp Representatives Named 


Two lamp application engineers 
have been appointed for the South- 
east by Westinghouse Lamp Divi- 
sion. Ned Bumgardner is now 
representing the line in the Wins- 
ton-Salem, N. C., territory and 
Jack Crumley is handling the 
Knoxville, Tenn., territory. 


Smith Represents Choldun 


Ray M. Smith and Associates, 
298 Howard St., S. E., Atlanta, has 
been appointed sales representative 
for Choldun Manufacturing Corp. 
in the Southeast. 


An Wind 
Brought Me 


(ood Fortune 





... says Charlie Regan 


A true story—reading time: | minute 


“Te’s a tough break,” Charlie's friends told him sincerely. 
And no wonder! His doctor had just told him to get into a 
business where he'd spend more time in the open air. 

Charlie could have been forgiven for feeling discouraged. 
The ninth child in a family of ten children, he had started work 
as a delivery boy at 35 cents a week. To be told ~& the doctor 


after years of struggling to 
success that he’d have to give 
up and start all over again 
was a stunning blow. 


But Charlie wasn’t 
ready to call it quits. He 
knew he had a host of friends 
who trusted him. He decided 
he could serve his community 
in the still-expanding auto- 
mobile business. 

The wisdom of his 
choice was soon apparent. 
From salesman to dealer sales 


manager, to owner of his own dealership in five years sili s 
the record of recovery from the doctor's verdict which Charlie 


achieved by giving real service. 


When Charlie presented his qualifications as a dealer 
to the Dodge officials, his greatest asset was the friendship and 
reputation he had established in his neighborhood. For years 
he had been active in child welfare and in career training pro- 
grams in the local high schools. Dealing with people he has 
known most of his life, and constantly making new friends, 


is a distinct advantage, Charlie 
feels, and his friends agree. 

Charlie is humble in ap- 
praising his progress. “I have 
thanked the doctor many times 
for pushing me into this busi- 
ness. It’s wide open to anyone 
who wants to give his friends 
and neighbors full value. It’s 
a place where extra service 
brings you repeat business 
and ample profits.” 


A booklet of true stories about enterprising men like Charlie Regan is 
yours for the asking. Write Chrysler Corporation, Highland Park 3, Mich. 





Dealers in Chrysler Corporation products are selected 
for their integrity, their merchandising skill . . . and 
their capacity to serve the ever-growing customer pref- 
erence for the cars and trucks that exclusively offer the 
superior values of Chrysler Engineering Leadership. 





Chrysler Corporation 
PLYMOUTH @ DODGE ¢ DESOTO @ CHRYSLER © DODGE “‘Job-Rated"’ TRUCKS 
Fine Cars of Great Value 
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The NEW 
CLAMP-LOCK NUT 


Made in U. S. A. 
Patented in Mexico 


Patent Pending in 
U. S. A. and Canada 


@ More Gripping Power! 

@ No Key Needed! 

@ Every Nut Tested and Guoranteed to be 
@ good workable nut 

The Clamp Lock Nut is far superior to 

any ordinary nut. 

Tapered threads grip the spindle like 

WELDED. 

No rethreading is necessary on old 

worn threads. 

Nuts made for autos, trucks, tractors, 

and all purposes. 


THE CLAMP LOCK 
NUT WRENCH 


Designed to reach 
into protruding wheel 


Ask your Jobber, Dealer, 
r write to 


SCHWAIGER 


MANUFACTURING COMPANY 
P. O. BOX 154, CULLMAN, ALABAMA 





Safety Means Survival 
(Continued from page 82) 


We have now 76 per cent of all 
the motor vehicles of the world. 
Yet the ability of the American 
people to absorb the output of the 
automobile factories seems bound- 
less. 

To further highlight the prob- 
lem, here are some more facts: Six 
years ago our vehicles were oper- 
ated 340,000,000,000 miles a year; 
four years later, 460,000,000,000, 
and today, 500,000,000,000. And the 
experts expect 700,000,000,000 by 
1960. That’s doubled mileage in 
less than 14 years. 

We have more than 65,000,000 
licensed drivers in a population of 
155,000,000,000. 

Coupled with all of this data 
about population increases, growth 
of car and truck ownership and 
highway usage is the tremendous] 
disturbing fact that highway con- 
struction and modernization has 
been pitifully inadequate. 


Road Expenditures Drop 


In terms of the value of the 1941 
dollar, annual highway expendi- 
tures for 1939-41 averaged $2,500,- 
000,000 per year. The same ex- 
penditures for 1949-51, ten years 
later, were only $2,300,000,000 per 
year, measured in the same kind of 
dollars. 

Enough of the statistics for a 
moment. 

What can we do, as private citi- 
zens, to improve traffic conditions 

-beyond our obvious obligations to 
drive properly? 

There is great deal that we can 
do. And we don’t have to become 
traffic experts—or to pretend to be 
experts—in order to do it. The 
problem is not so much what to do 
as how to get it done. Authorities 
have blueprinted sound program 
of action, but their programs are 
not being properly applied. 

Our job is to see that they are. 
We must urge and support the legis- 
lation, the appropriations and the 
policies that will translate sound 
plans into sound performance. 

Such groups as automobile deal- 
er associations have demonstrated 
well what public-spirited citizens 
can do about the situation. Dealers 
throughout the nation, as a matter 
of fact, have been in the forefront 
of the safety movement in recent 
years. 

The best evidence is their great 
contribution to high-school drive 
education by the loan of training 


cars. During the last school year 


more than 6,000 cars, with a value 
of $12,000,000 were provided for 
this purpose. 


We must extend our efforts 


WHITE TIRE CLEANER 

The perfect white tire 

cleaner. Use with under- 
fender or special white tire cleaning 
brush. 


Mix 1 part paint 
parts white gasoline. Apply 2 74) 
with brush, swab or spray. 


INT ( 
BLACK TIRE PAINT {nN 


A real time saver . 


\ harmless to auto finish 
Fast . . no chamois is re- 
& quired! 
All our products are made of the fin- 
est ingredients . . and are uncondi- 
tionally guaranteed. Write for special 
prices. 








FAST- CHARGE 
— and 12 volt batteries with 


BATTERY CHARGER 


Marquette Manufacturing Co., Inc 
307 E. Hennepin Ave., Minneapolis 14, Minn 
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beyond safety alone, vital as that 
objective is. It is equally impor- 
tant that everyone get in the cam- 
paign tor highway modernization 
and improvement. 

Highway improvement is a big, 
complex operation but the basic 
answer is quite clear: We must 
invest more money in highways 
and we must see to it that the 
money is spent wisely. 

One way to increase our invest- 
ment is to stop the use of highway 
tax revenues for other purposes. 

In stressing the need for local 
action, I do not want to give the 
impression that automobile and 
truck manufacturers and others 
who view the highway problem na- 
tionally are “passing the buck.” 
We are wholeheartedly in the fight 
for better roads on three major 
fronts. 

First, we are extending construc- 
tive support to public officials 
through the programs of the Auto- 
motive Safety Foundation and the 
National Highway Users Confer- 
ence. 


Distributing Road Information 


Secondly, we are carrying on na- 
tional public information programs 
to help the public reach its deci- 
sions on highway policy issues. 

Thirdly, we are providing state 
and local automobile dealer groups 
with information and project mate- 
rial, through the Inter-Industry 
Highway Safety Committee and 
the National Automobile Dealers 
Association. 

This work must be pushed for- 
ward rapidly because a big oppor- 
tunity for effective action will come 
early in 1953, when the legislatures 
of 44 states will meet. If much is 
to be accomplished in the next two 
years, it must start with legisla- 
tive action next winter and spring. 

And if there is to be sound legis- 
lative action, the public must start 
soon to express its wishes in a loud, 
clear and compelling manner. 

Those of us who are already ac- 
tively interested should make our 
voices heard, individually and 
lectively. We should also stimulate 
other citizens to make their voices 
heard. Get the highway story 
across to all the people. Tell them 
what needs doing and how they can 
help get it done. 

At the same time, I don’t want 
to over-simplify this job. The hich- 
way problem is big and complex 
It involves huge sums of public 
money. It has provoked sharp dis- 
putes on several issues. And it af- 
fects the welfare of every citizen. 


col- 


Because of this, 


extremely 
the automotive business to do: 

familiarize yourseives with 
your 
Talk to your highway 
touch 
individuals and 
Study reports of highway 


First, 
highway 
communities. 
officials. 
interested 
zations. 


needs of 


Get in 


surveys. 


Secondly, adopt a thoroughly con- 
Mere criticism 


structive attitude. 


will neither 


Every 


Model 835 
high 


is a 


I want to sug- 
gest two things that | believe are 
important 


get results nor promote 
sound relations with public officials 


for those in country. 


don’t make 


There must 


highways. 


state and 
with othe: 
organi- 

Mac 


M. Mruz, 


ville, Fla., 


ROVER wait 


WINNER S 


Not only is the GROVER line of lubrication equip- 


ment one of the most popular lines a Jobber can 


offer 


but, 


because GROVER units present new 


ideas in oil merchandising and provide many ex- 


clusive features that make for efficiency, insures 


savings in time and operating costs, Service Men 


really go for GROVER. No finer equipment can 


to 


tray 
wide 


Overhead 
B 


matching 


Portable 
Pressure Cr 


automatic 
operated 


— Dimensions 36” 


Reel 
uillt as panes 


units 


Assis 
Lubricator. Fully 


Han- 


be had regardless of cost. 


also 


former 
management manager 
for Ford Division, 
been named Southeastern regional 
business management manager. 


The motor vehicle has contributed 
importantly to the progress of our 
But cars and trucks alone 
the highway 
tation system we need. 


transpor- 


be adequate 


Ford Advances Floridian 


business 
Jackson- 
has 


at 


PROVEN 
BY OVER 
25 YEARS 


DEPENDABLE 


PERFORMANCE 


TWO OUTSTANDING 
GROVER UNITS 


MODEL 835 - LUBRICATOR, 


the newest addition to the 


GROVER line, has been creating a sensation at automo 


tive shows. 


or as an auxiliary unit in ao large department 


everything for complete service 
in a single, all steel, white 
enameled cabinet no larger 
than a tool stand. Mounted on 
heavy duty swivel casters. Con 
tains automatic chassis and 
gear oil pumps, long hoses 
which stow in cabinet, three 
hand guns and container for 
tools and accessories. 35 Ib. 
pails easily removed. 


THE HI-BOY MODEL 60A is 
one of the most popular 
GROVER units. This piece of 
up-to-date equipment is im 
pressive in appeoronce and 
outstanding in performance 
Start and stop push button 
control provides full avtomotic 
operation. Dispenses a galion 
in 15 seconds. 


Units 
or mul 


Air 


dies quarter drums. 


Ask your Dealer or write for literature. 


PHONE: 


Unequalied for the small service deportment 


Offere 


Model 60A 
(60 gal. capacity) 
Dimensions 16x20x40 


cu 3-1744 


GROVER SM H MEG. CORP. 850 E. VALLEY BOULEVARD 


SAN GABRIEL, 
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News Briefs 
(Continued from page 91) 


1. Improve legislation. 

2. Improve dealer-factory 
tions. 

Other speakers included Capt. 
A. S. Windham, administrative as- 
sistant of the State Highw ay Safety 
Patrol; Director George Saucier of 
the State Responsibility Bureau of 
the patrol; Beverly Briscoe of Dees 
Chevrolet Co., Biloxi, who spoke on 
automobile insurance; Jack Lee of 
Lee-Gray Chevrolet Co., Forest, 
whose subject was selling trucks; 
Bagby Hall of Bagby Hall Motor 
Co., Jackson, whose topic was ser- 
vice; Kelly Hobbs of Hobbs Auto 
Co., Meridian, who dealt with sell- 
ing new and used cars, and L. B. 
Lary, business manager, Hull-Dobbs 
Co., Memphis, Tenn. 

Lary said that in his opinion 
night service would not pay off in a 
town of less than 50,000 population, 
while Hull-Dobbs’ Memphis opera- 
tion has been staying open all night 
for a long time. He pointed out that 
a new night service could benefit 
for a time from trucks which were 
not available in day time. 


rela- 


Teese three neat, compact RIMAC Her- 

sets are the answer to every mechanic's 

prayer. Ideal for those difficult rethread- 

ing operations in close cramped quarters 

and for cutting new threads. 

i—Rimac No. 77 Hexset—ii one-inch 
os oe, 11 taps “4” te 2” NC and 

NF, alse ‘s” pipe thread, 9” Hex 

Die Ss. with guides for starting 
new threads. T Handle Tap Wrench 

2—Rimac No. 73 Hexset—Set a 

Sliding T handle tap wrench; 6” Hex 

e ; and six taps and dies. All 

have %” hex outside diameter 

Hexset—Contains 8 


: 14” Hex die stock with 
guides for starting new threads. 16” 
tap and reamer wrench. 
Write for catalog today on 
the complete Rimac Line. 


RINCK-McILWAINE, INC. 
16 Hudson Street, New York, N. Y. 


Victor M. Box, Ford dealer of Corinth, left, accepts congratulations on his 
election to the presidency of the Mississippi Automobile Dealers Associa- 


tion from Manager George 
Hawkins of Kosciusko looks on. 
derson and A. B. Martin, Laurel, 

Louisville, 


“Some dealers say you can’t have 
financial statements early,” he said. 
Then he cited the far-flung Hull- 
Dobbs dealerships and said that by 


Lemon 
Other officers named were: ( 
vice-presidents, 
secretary-treasurer, 


Vice-President C. H. 
G. Hen- 
Breed of 


Sugg while 


and W. L. 


the 6th of every month 33 of the 36 
dealership reports were in Mem- 
phis—and those 36 include opera- 
tions in Puerto Rico and Hawaii. 





“oem 
ND 


ORIER 
ASKET 
INCLUDED 


S. PAT. 3£2318842° 


deep ‘Vapor-catcher"’ 


NO MORE CARBON SCRAPING 


GuNK DUNK BENCH Carburetor and 
Ports Cleaning Kit New 6! gal. size 
pail. 





A WORD OF 
CAUTION 


If it doesn't bear 
the Genuine GUNK 
trademark, it may 
be a partly diluted 
imitation — and 
will not give you the 
Safety and Advan- 
tages of Genuine 
GUNK and should 
be flatly refused. 














SOLD BY BETTER JOBBERS EVERYWHERE 
Write for Name of Nearest Stocking Jobber 
— Flatly Refuse Substitute imitations — 


New — Improved — 
8A, 9 More Potent* 


GUNK HYDRO—SEAL 


Faster . . —— penetration ... 
improved odo 
. Quickly + Aes ‘and removes carbon gum, 
paint, lead, makes possible accurate 
visual inspection and fitting of delicate 
metering mechanisms, jets orifices, and 
diese! nozzles . . . without etching. 
Lasts more than one year . . . due to 
water blanket 
. Works hot or cold 
. Patented Double 
Guaranteed. 


Rinses wet or dry 
Barrel Performance 
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Time takes her toll in death or re- 
tirement, so it’s unusual to find all 
but one of the ten past presidents 
of the Mississippi Aut bile Deal- 
ers Association in this photo made 
afloat during the llth annual con- 
vention at Biloxi last month. They 
are (1. to r.): Front row, Ransom 
Cross of Meridian, A. J. Whitehead 
of Jackson, Tom Garrott, Jr., of 
Tunica, and L. Flowers Hamrick of 
Greenwood; back row, J. J. Harry 
of Gulfport, S. E. Kossman of 
Cleveland, Richard S, Lincoln of 
Meridian, Wayne Williams of Green- 
wood and J. D. Wise of Hazlehurst. 
Past President W. C. “Bill” Reed of 
Jackson, retired, arrived too late for 
the photograph. 





Additional speakers were William 
C. “Bill” Herbert, editor of SouTH- 
ERN AUTOMOTIVE JOURNAL, who 
cited signs that he said indicated 
the long-anticipated battle for pro- 
duction supremacy by Ford against 
Chevrolet would get underway in 
653, and Managing Director John O. 
Hofbauer of the Louisiana Automo- 
bile Dealers Association, who rec- 
ommended : 

“Practice good human relations 
inside your organization. Have some 
place to handle employee grievances 
just as you have a plan for handling 
customer complaints.” 

The banquet speaker was Dr. Roe 
Bartle of Kansas City, Mo. 


Rollins Succeeds Welch 

In West Virginia 

Ss E. Welch has resigned 
as general manager of the Au- 

tomobile Dealers Association of 

West Virginia and Larry Rollins 

has been named by the directors to 

succeed him. 

In a letter to President A. D. 
Wolfe and members of the associa- 
tion, Welch said: “I should like to 
state, and without qualification, 
that I have the highest personal 
regard for the association, all offi- 
cers, directors and members of the 
association, and sincerely hope that 
all will understand my desire to 
take advantage of an opportunity 
that offers much as a starter and 
has even greater potentialities for 
the future. 

“I certainly want it clearly un- 
derstood that I shall always be 
ready to assist the association in 
any way possible, if called upon to 
do so.” 

Rollins took over as general man- 
ger of the association on Novem- 
ber 1, Welch announced. 
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e Fraved perfomance 
OT . 
© ested quality 


MANLEY “Le VALVES 


VALVE SPRINGS and GUIDES 


very Manley Airchrome 
i Valve is correct in de- 
sign, alloy and tolerance. 
They slip into place with- 
out extra grinding and set 
records for long mileage 
and top performance in 
tough replacement service. 
They make friends for you 
—good friends that come 
back. Install Manley 
Airchrome Valves, Valve 
Springs and Guides. 
Manley Valve Corpora- 
tion, Philadelphia 30, 
Penna. District Sales Rep- 
resentatives: Lawrence M. 
Hirsig & Co., Jacksonville, 
Fla.: J. S. Connell Co., 


Dallas, Texas. 








Good Human Relations Cited 
As Something You Must Feel 


By JOHN O. HOFBAUER* 


A t 


bile Dealers Association 





Manager-Director, | 


eo dealers are now being bom- 
A barded by letters, booklets, lit- 
erature and programs from many 
sources to make them public-rela- 
tions though they 
were not! 

This barrage of ideas that is be- 
ing thrown at them is having the 
effect of making many dealers be- 
lieve that the attainment of good 
human relations will be a very diffi- 
cult and costly goal to achieve. This 
approach to the dealer is having 


conscious as 


*The author was a Cadillac 
or Ford dealer in New York 
for years before moving 
south to retire several 
He has been managing 
the Louisiana association for 
the last few years. 


79 
years 


ago. 


Trouble-Free 
QUALITY Valve Refacer 


If it's made by Lee 
it'sa “Knock-Out” 





the effect, in many cases, of caus- 
ing the dealer to back away from 
the effort. 

This end result, in my 
is caused by the headstrong idea 
held by persons in sales and adver- 
tising offices that if a man is bom- 
barded by the written suggestions 
to act in a certain way, that person 
will act as told. 

I think such programs overlook 
entirely a great fundamental pre 
mise, namely, that to act intelli- 
gently a man must not alone under 
stand how he is to act but he must 
himself—and here is the heart of 
the subject—have that good feeling 
that he is doing good for somebody 
He must leave himself out of 
be selfless, un- 


opinion, 


else. 
the picture entirely 
selfish. 

Did you ever experience that 
great selfless feeling at Christmas- 


Mr. Hofbauer 


time that came with the knowledge 
that the dollar or quarter you 
dropped into the charity box would 
help to make someone happy? If 
you have, you understand what I 
mean when I say you must feel how 
to act toward the other fellow... . 

I contend that car dealers are be- 
ing shown how to get the public to 
believe good about a dealer, but I’ve 
seen very little said about how to 
keep human relations after 
you've got it... . 

Before I go further, let me say 


good 


SPEEDY 


electric chamois roller 


gives you 


DRY CHAMOIS 


MODEL K 403 


INSTANTLY! 


Electric 


powered 
cluce model 


By having all the dry chamois you need, when you 


need it, 
every job, 


you'll save time and cut 


labor costs on 


Speedy has good looks and efficiency 


SPEEDY DE LUXE SPECIFICATIONS 


@ Power: G-E 1/3 h.p. 110 volt A.C. motor @ Power 


transmission: V-type belts @ Controls: 


Foot operated 


switch ® Rolls: Adjustable tension, special rubber 


SEE YOUR 
AUTHORIZED 


K. 0. 
DISTRIBUTOR 
OR WRITE 

F 


2” by 12” 


COMPLETE 
UTERATURE 


1 hand-driven standard model is also available. 


BUY THROUGH YOUR JOBBER 


Og 
i 
cOPEEDV MANUFACTURING & SALES CO., INC. 


K. O. LEE COMPANY, ABERDEEN, SOUTH DAKOTA 
WET VALVE REFACERS - VALVE SEAT GRINDER SETS - STUD WRENCHES 
VALVE SEAT INSERTS - RESEATER SETS - ELECTRIC DRILLS - SANDERS 
ROOD ALIGNERS - POLISHERS - HAND GRINDER SETS - REAMER DRIVES 


523 N. Bivins St., PH. 4-1687 Amarillo, Texas 
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These officials of Nash Motors At- 
lanta zone recently visited the new, 
modernistic owner-driveaway build- 
ing at the Kenosha, Wis., plant. 
They are (1. to r.): J. W. Watson, 
eastern sales manager; T. F. Elliott, 
Atlanta zone assistant manager; A. 
L. Christian, zone manager; Walter 
Tobias, superintendent of the plant, 
and F, G. Sease, a former South 
Carolinian who is i general 
sales manager. The plant visit was 
one feature of a sales conference. 





that unless you first start that good 
human-relations program within 
your own organization, you might 
as well forget the whole thing. 
Why? Because your people are the 
mirror in which your customers see 
the man you actually are... . 

So, you start with your own peo- 
ple. How? By practicing the 
Golden Rule. . . . I do know that if 
you do this, and instruct your ex- 
ecutives to practice it with your 
customers, and, in addition, always 
give them the benefit of a doubt, in 
full measure running over, you'll 
never have to worry about good 
public relations. .. . 

Don’t expect that you can go 
back to your place and call your 
people together and say: “Folks, 
from now on we’re operating on a 
good human-relations basis,” and 
then go outside to see if a large 
halo hovers over your place. 


» 
d 
d 
J 


Racing News 





Linder Sets Record 


Dick Linder of Pittsburgh, Pa., 
a top driver in the Sportsmen Divi- 
sion of NASCAR, has scored an all- 
time record by finishing first in 47 
feature races this year. During one 
winning streak, he came in first 
seven times and second once in 
eight races. 


Tolan Tops Midgets 


Johnny Tolan, veteran driver 
from Denver, Colo., has been de- 
clared the 1952 AAA national 
midget champion. Vic Carter of 
Lima, Ohio, is second to Tolan and 
Cal Niday of Inglewood, Calif., 
took third place. 


| 


No. 1423 
Flush 


Mo, 1421 
Single Face 


No. 1422 
Double-Face 





DO YOURSELF A GOOD TURN! 


Equip with Anthes TRUK-TURN signals 
Class A — Type I 


7 
Y ou can get the new Anthes TRUK-TURN signals 
singly or in a variety of set combinations (with 
manual or self-cancelling switch)—to suit all needs. 
Like all Anthes Safety Products, these signals are 
designed and made to deliver dependable Anthes 
Service for a long time. Brilliant day and night 
lenses distribute the power of a single bulb—without 
reflectors. A neat, compact unit. Write for helpful 
buying information. Anthes Force Oiler Co., Fort 
Madison, Iowa. 


RST LINE OF SAFETY 








++ and proud to serve the safest 


drivers on the road! 
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cou SpeedTools 
Far advanced in design and construction and 


produced by modern manufacturing methods, 

Speed Tools are lighter and handier, still stronger 

and more powerful than more cumbersome and 
more costly tools of ordinary 
design and construction. 


No. 1000 SpeedSaw 

High torque 4% H.P. Uni- 
versal Motor. Cast alumi- 
num body with steel base 
plate and adjustable rip 
fence. Safety automatic-stop 
switch. 5” combination blade 
with self-closing guard. 
Adjustment to cut oil engine 


to 45° or any depth to 1%". 


No. ISO SpeedSander 
Sands, Smooths, Polishes, 
Buffs. *«” orbital-motion. 
; 3450 r.p.m. direct connected, 
air-cooled induction motor. 
Sealed ball bearings. Cast 
aluminum body, steel platen 
with neoprene pad. Uses any 
sheet or “‘wet’’ abrasive — 
three 4'4" x 64" covers from 
each standard 9° x 11” sheet. 


SpeedSander Kit 


No. 150 SpeedSander in fitted 
steel case with 18 abrasive 
covers (3 grits) 2 felis for wet 
polishing, heavy sponge neo- 
prene contour pad for curved 
surfaces, steel surfacing 
plate, wool polishing bonnet, 
and Instruction Manual. 


SpeedDrills 


No. 200-J 

\% “capacity (in steel) light, 
handy, fast (1500 r.p.m. 
under full load). Die cast 
aluminum body, gear 
chuck. Trigger Switch, 

3 wire cord. 


Also, choice of drill kits 
with drill; bench stand; 
grinding, wire brush and 
' felt buffing 
wheels; etc., etc. 
~ average over 20 
= pieces each, that 
do innumerable 
14" capacity, 4 household tasks. 
H.P. Universal 
motor delivers 
365 watts 
(most power- 
ful standard 
drill) at the 
geared chuck 


~ 
No. 128 4 H.P. Port- 
able Bench grinder. 
Aluminum housing. % * 
x 6” wheels. Adjustable 
rests with formed in 
angle guides for eae 
sharpening of drills, 
chicle, planes etc., Plas- 
tic eye shields, rubber 
feet, built-in switch and 


3 wire cord Write for Catalog 


Way maNuFACTURING CO. 
ip 1834 S. 52nd AVE., CICERO 50, ILL. 


“Oe Zuakity Line 
r EVERY APPLICATION 


git FOR CATALOG 


A TYPE and SIZE fo 


see your jOBBER orwW 


A, 0.5.0. 




















‘+ srmime 


gs Wa they will deliver top-notch per- one 


Ya) You can be positive when you 
S Ye use Perfect Valve Packing, that vacve 


cue 


formance, everytime. 
The famous Perfect Valve . 
Packings were developed ; aii 
through years of laboratory and “t-4F" v's 
road testing. The graphite seal 

that is built into these packings makes it im- 

possible for oil to pass through a worn : 

intake valve guide 

Perfect Valve Packing outsells all other 

brands of packing combined by a tre- 

mendous margin. Don't accept a sub- 

stitute insist on PERFECT. 


NO TOOLS NECESSARY . . . NO LABOR 
A FEW OTHER PERFECT PRODUCTS 
© Camshaft Bearings © Expansion Plugs 
@ Engine Ports © Goskets 
@ Broke Parts ® Hose Clamps 
@ Motor Mounts ® Clutch Parts from an Austin to a 
© Valves Mack. 
Ask your jobber for Perfect Valve Packings today, or write us 
Southern Rep.: Max Yaras, 29/1! Central Ave., Tampa, Fla 


PERFECT PARTS, INC. 
55 Amsterdam Avenue, New York 23, N. Y. 


There is a ‘'Perfect’’ 
Packing for every cor, 
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Construction such as that shown here is helping to save time and possible 

tragedy for motorists today. This cloverleaf intersection is on Nos. 49, 

51 and 80 south of Jackson, Miss. More of them—and other modern high- 
way features—are needed throughout all parts of the nation. 


Dallas Council May Soon Stop 


Police Cheek of Car Salesmen 


CITY ordinance requiring Dal- 

las, Texas, automobile sales- 
men to be checked by the Police 
Department may not be on the 
books much longer, according to 
Councilman L. H. Ridout, Jr., him- 
self an automobile dealer, who has 
strongly criticized the ordinance 
for putting a stigma on car sales- 
men by singling them out. 








Stands Alone 
—Has no Equal 


ll LF 


The original liquid metallic preparation for 
repairing cracked engine blocks, cylinders and 
valve ports. 


MILLER MANUFACTURING CO. 


Dept. SA Camden 5, N. J. 








The discussion arose when J. R. 
Todd, an ex-convict, applied for a 
salesman’s license. Granting the 
license was protested by the Dallas 
Used Car Dealers Association in a 
letter which was sent to Mayor 
J. B. Adoue, Jr. 

The ordinance was passed orig- 
inally at the request of automobile 
dealers to prevent persons with 
criminal backgrounds from infil- 
trating the business, admittedly 
susceptible to fraudulent practices. 
Its purpose was to screen out “fly- 
by-night” operators and to prevent 
any automobile theft ring from 
operating under the guise of used- 
car dealers. 

Applicants for salesmen’s licenses 
now are fingerprinted and checked 
by the police. They must be ap- 
proved or disapproved by the chief 
of police and passed on to the city 
manager, who makes a recommen- 
dation to the councilmen. Council- 
men must finally approve the li- 
cense. 

“I don’t think it fair that the 
police have to check on automobile 
salesmen when they don’t check on 
shoe salesmen, shirt salesmen or 
what have you,” Ridout commented 
when asked for his opinion. 

He agreed that the used-car busi- 
ness was susceptible to fraud but 
claimed that the ordinance was un- 
fair. “It has served its purpose,” he 
told the local press. 
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stay 
at Beautiful 
MENGER 


The magnificent Menger will make 
your stay in San Antonio delight- 
ful. Supper dancing nightly in the 
enchanting Latin Quarter leis- 
ure hours in the charming Sur 
Patio superb foods in the 
Colonial Dining Room and Carioca 
Coffee Room exceptional air 
conditioned guest rooms and suites 
Private parking lot with lobby en- 
trance. See Texas’ most interesting 
city and stay at the Menger, a 
Texas institution since 1859. On 
Alamo Plaza, next to the Alamo 


APFILIATED 


NATIONAL HOTELS 
ALABAMA 


WE 


DISTRICT OF COLUMBIA 


Wwasrer N “ 


LOUISIANA 


NEBRASKA 
NEW MEXICO 


SOUTH CAROLINA 


VIRGINIA 


AFFILIATED 
NATIONAL HOTELS 








Value of Service Department 
Stressed at Florida Meeting 


HE importance of the service de- 
"Wace and how it ties in with 
other phases of the automotive busi- 
ness were emphasized by three of 
the principal speakers at the con- 
vention of the Florida Automobile 
Dealers Association, held at Miami 
Beach Oct. 19-21. 

Pointing to the increasing high- 


Pat. No. 
2230250 


‘Deel 


way death toll, M. R. “Bud” Darl- 
ington, managing director of the 
Inter- Industry Highway Safety 
Committee, said surveys have 
shown one out of three cars to be 
unsafe for operation. 

Darlington urged the selling of 
safety by service managers through 
stressing repairs that can help to 


Bay-lift Saves 
and Pays 
in Many Ways 


Many service station men, such as George M. Wilkins, 


who operates one of the leading Shell stations in 


Glendale, California, realize the advantages which the 


profit building economy of Bay-Lift insures by its time- 


saving economy. Says Mr. Wilkins. . 


It's one of the 


most valuable units I've ever seen around a station. 


As an auxiliary unit, Bay-Lift can't be beat. There's no 


waiting for the big hoist and many jobs can be 


PORTABLE-PNEUMATIC 





See The 


BAY-LIFT 
DEMONSTRATION 
BOOTHS A 704-706-708 
at the A.S.I. Show 
Dec. 10-13 
Atlantic City 











accomplished on various parts of the lot in a few 


minutes.” 


EASY TO USE AND SAFE 
Moved easily as a jack. Used in or out-of-doors by 
simply attaching to air hose. Lifts either end of car 
with safety. Load is supported by two sets of lifting 
arms, anchored at 4 points. Maximum load is raised to 
any height with steady action, minimizing stress and 
strain. Equipped with automatic safety lock. Weight of 


suspended load, distributed equally over bottom frame, 


eliminates possibility of tipping or falling ‘off balance”. 


Write Today For Full Information 


prevent crashes. He also called for 
increased loaning to schools of 
automobiles to be used in student 
driving courses. He advocated 
similar classes for adults, using 
qualified instructors. 

“The greatest desire of every 
man is to live at least one more 
day and to come back from an auto- 
mobile trip safe and sound,” said 
H. Wayman Parker, Jacksonville 
district sales manager for Sharp 
& Dohme. “Yet I never have 
heard a salesman stress the safety 
features of the car he has tried to 
sell me. He talks of speed, new 
colors, new comfort and the like— 
but never a word about the strong 
construction that may save my 
life. 

“You men are overlooking a point 
when you do not sell safety, both 
on the front floor and in the ser- 
vice department.” 

“More cars are sold in the ser- 
vice department than on the floor,” 
said Bob Bale, Bob Bale Institute 
of Personal Development, Phoenix, 
Ariz. “A smart service manager 
will point out worn parts and de- 
fects that he notices from a criti- 
cal examination. He can tell of the 
danger that results and point out 
how much better the new models 
are. If I had only one good sales- 
man, I would make him my ser- 
vice manager. 

“Never discuss a trade-in until 
you first have sold the prospect on 
acar. When he is sold, the amount 
of the trade-in is of small consid- 
eration. 





**Sax’’ Lloyd Becomes 
TV’s Newest Star 


As a tribute to the “Get- 
Out-the Vote” campaign con- 
ducted by new-car dealers 
throughout the country, 
J. Saxton Lloyd, Daytona 
Beach, Fla., president of the 
National Automobile Dealers 
Association, was asked to ap- 
pear as a featured guest on 
Ed Sullivan’s “Toast of the 
Town” television program 
Nov. 2. Estimated audience 
for the program is over 
15,000,000. 

“This will be my TV debut 
and I hope I’ll get along all 
right,” “Sax” told editors of 
SAJ. Anyone who knows him 
had no doubt he would acquit 
himself admirably—as he did. 
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Officers and directors of the Florida 
Automobile Dealers Association in- 
clude (1. to r.): First row, Latham 
Davis, Jr., Gainesville; President E. 
R. Elkes, Tampa; J. Saxton Lloyd, 
Daytona Beach, president of NADA; 
Stanley Peeler, Jupiter, immediate 
past president; Ed Lee, Pensacola, 
first vice-president; John F. Zeder, 
Miami, secretary-treasurer; George 
W. King, Fort Lauderdale, vice- 
president; second row, Marion G. 
Nelson, Panama City; W. J. Steed, 
Orlando, FADA general counsel; E. 
H. Cochrane, West Palm Beach; 
Emmett Gardner, St. Augustine, 
vice-president; General Manager 
Walter C. Mallory; C. C. Harrison, 
Marianna; J. O. Bradford, Daytona 
Beach; George W. Estaver, Home- 
stead; C. B. Tutan, Miami; H. L. 
Butler, Leesburg; J. H. Whitfield, 
Lake Wales; Charles S. Brooking, 
Gainesville, past president; William 
Catlin, Jacksonville; W. J. Grant, 
St. Petersburg, vice-president; third 
row, Newman C. Brackin, Crestview, 
vice-president; A. J. Rountree, Lake 
City, vice-president; W. P. Turnip- 
seed, Ocala; Harold C. Case, Fort 
Myers; James L. Ferman, Tampa; 
Wiley Grantham, Live Oak, and W. 
Theo Proctor, Tallahassee. Not 
shown are B. Elliott, Pahokee; J. W. 
Sneed, Fort Pierce; Walter A. Me- 
Rae, Jacksonville; A. P. Clark, Or- 
lando, and Leo J. Adeeb, Miami 
Beach, vice-president, and Horace 
Jones, Lakeland. 


“Customers are a sneaky lot. 
They try to beat you down by tell- 
ing you the man around the corner 
has offered $50 more on a trade-in. 
Maybe he has, but you are not run- 
ning his business and do not have 
to foot his losses.” 

Unless more suitable agreements 
can be worked out for manufac- 
turer-dealer contracts, the possi- 
bility of federal control of the in- 
dustry was seen by J. Saxton 
Lloyd, president of NADA Na- 
tional Dealers Association. 

Lloyd predicted increased pro- 
duction, with a possible 1953 out- 
put of 5,000,000 vehicles and a 
probable end to material controls 
late next year. 

Other speakers included: J. Eus- 
tice Wolfington of Philadelphia, 








NOW... | 
SERVICE PROFITS 


OPERATOR 
TRAINING 
DOES IT! 


Your dynamometer operator can now become an expert... by attending the 
Clayton Dynamometer Operator Training School for one week. An intensive 
5-day course covers every phase of dynamometer operation . . . trouble-shoot- 
ing, tune-up, inspection and performance checking... guarantees profitable 
operation. A class starts the second Monday of each month at the Detroit 
school, located at 4620 Oakman Blvd., near Chicago Blvd. Another class 
starts the third Monday of each month at the Clayton factory in El Monte, 
Calif. Courses at both schools are identical... streamlined to teach proved 
dynamometer techniques selected from the best of hundreds of successful 
operations. Enroll your operator or service manager and insure greater service 
profits. Mail the coupon to the nearest address for complete information. 


-" 


{( > 


a 
=i 


DYNAMOMETER 


CLAYTON MANUFACTURING CO. (USE NEAREST ADDRESS) SAJ-1! 
4620 Oakman Bivd., Detroit 4, Mich., or Box 550, El Monte, Calif. 


Send complete information on Dynamometer Operator Course at school 
checked. Also send new book on dynamometer operation. 


DETROIT SCHOOL ( ) EL MONTE SCHOOL ( ) 
NAME 

FIRM__ 
ADDRESS. 
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MOPSY 


YES, SIR, WELL BUY Oe | POWERFUL P 


ALL THE GAS YOU SAVE 
WITH THIS CAGLE.Z AUTOMOTIVE 
| VACUUM CLEANER 


at 
LOW, low price 


Service stations build trade; 

auto dealers raise car values 
| with fast, portable Pullman 
| 








Auto Vacuums. Powerful uni- 
versal motor, lifetime-lu- 
bricated bearings, electro- 
welded steel container holds 
11 bushels of dirt or litter, 
red baked enamel finish, 
plug-in casters, 35’ cord, 10’ 
hose, 5” upholstery tool and 
27” crevice tool complete 
only $164.45 less trade dis- 
count. Flexible accordion 
hose not damaged if run over, 
stretches from 6’ to over 14’, 
$5.50 extra. Send for name of 
nearest dealer. 
Jobber inquiries invited 


GLAOYS 
CPARWKER. 














as 
PULLMAN SALES CORP. GS 


MFR: BOSTON 19, MASS, 





FREEMAN 
HEADBOLT ENGINE 
HEATER 

for 
I a ae CARS, TRUCKS 
Freeman Headbolt Engine Heoter and TRACTORS 
BRAKE PARTS , 4 INSTANT enon and aati PROTECTION 
gl IN COLD WEATHER 
MASTER CYLINDERS * tor Quick, Easy Starts im Cold: Weather 


WRITE FOR DETAILS 


WHEEL CYLINDERS EF DELTA MFG. +. CLARKSDALE, MISS. 


Supco Hydraulic 

















Brake Fiuid "11" 


» Exceeds S. A. E. _ 
oe hath le Oe ———— 
ce Siete BRAKE FLUID ACCURATE WHEEL WEIGH 


: Moderate 
seem Duty Brake Fluid. 

y THE BEST in engineering design, finest materials and 

year f manufacturing know-how are combined to give you 


BRAKE ABLES | the truly ACCURATE weight 
NO SLIP—NO FLEX—After a few jars and scrapes against 
PeeNG on oOo “ur ordinary wheel weights flex and slip om the rim... 
— not with ACCURATE. Accurate weights are specially de- 


g to eliminate this by a special setting of the clip. 

Ask your jobber for Supco Qual- GET THE FACTS about the ACCURATE line which alse 

ity Line or write for our com- includes castor shims, flat spacer rings and the new con- 
r spacer rings for coil spring knee action 


plete catalog and price sheets. 
SOLD ONLY THRU JOBBERS 


SUPCO rrooucrs com. | accuRATe WEIGHT MANUFACTURING COMPANY 


Amityville, L. 1. | P. ©. Box 1063 AMERICUS, GA. 
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former chairman of the NADA 
public relations committee; Ray 
Chamberlain, NADA convention 
and exhibition manager; Dr. Wil- 
liam Hamilton Alexander, pastor of 
the Oklahoma City First Christian 
Church, Oklahoma City, Okla., and 
Dan McCarty, Democratic nominee 
for the Florida governorship. 
More than 450 registered for the 
sessions at Sans Souci Hotel. 





FRE-EZE 


mw THE KING OF ALL 
FREEING AGENTS! 


You're sure of satis- 
fied customers with Fre-eze! It's non-com- 
bustible, non-injurious to metals, alloys, 
paints, fabrics, etc. Works quickly, eco- 
nomically! For more of these ..$. . 
Fre-eze! 

® 


* FREES RINGS AND VALVES 
* ADDS POWER AND P-E-P 
* REDUCES CARBON DEPOSITS 
* REDUCES GEAR NOISES 
* PENETRATES ... FREES RUST 
& 
SEE YOUR JOBBER OR WRITE 


FRE-EZE CHEMICAL CORP. 


1019 VIRGINIA AVE. N.E. 
ATLANTA, GEORGIA 
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Growing Truck Market 
Predicted by Texan 


6¢N THE next ten years there will 


be an even greater truck mar- 
ket than there has been in the 
past,” C. B. Smith, a dealer of 
Austin, Texas, told the Texas Auto- 
motive Dealers Association during 
a panel discussion at the annual 
convention last month. 

In discussing truck sales as a 
highly profitable activity for deal- 
ers, he urged them to vigorously 
merchandise trucks and commer- 
cial cars, but said a dealer’s suc- 
cess in this field depends primarily 
upon his attitude. 

“If a dealer doesn’t like trucks, 
he won’t have a good business,” he 
warned. 

Among factors that will produce 
a great truck market, Smith said, 
are freight increases by railroads 
and a highway construction pro- 
gram in the next two years involv- 
ing an expenditure of $168,000,000. 
Continuing, he said: 

“There were 4,831,000 trucks in 
1941 compared with 8,552,000 in | 
1952 in the United States. That 
is a 77 per cent increase in trucks 
in use, compared with an increase 
of only 41 per cent in passenger 
cars. There has been a 100 per 
cent increase in Texas alone in 


| truck sales in the last ten years. 


Where Are Prospects? 


“Sixty-six per cent of the truck 
market is in the half, three-quarter 
and one-ton class and 26 per cent 
of the prospects are on the farms. 
But for other prospects you can 
read the signs on the trucks you 
see in operation and you can find 
prospects in the yellow pages of 
the telephone directory. 

“It is recommended that you 
have a truck center established in- 
dependently of the passenger-car 
business. And, of course, you 
should have someone entirely re- 
sponsible for truck sales, whether 
or not you have an independent 
truck center, and there should be 
monthly quotas for truck sales. 

“In the past we have given a lot 
of emphasis to torque and other 
technical terms in selling trucks, 
but I doubt that a lot of us in the 
business know even now just what 
torque is, so don’t expect your pros- 
pects to know or understand the 
technical terms. Few prospects 
demand technical information, so 
stay away from terms that are con- | 
fusing and stick with fundamen- | 
tals,” he advised. | 
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CAN YOU MEET ALL 
BATTERY COMPETITION? 


.and you'll 
have a quality 
battery in 
EVERY price 
range...to 
meet ALL com- 
petition. 


ALLIED BATTERY COMPANY 
2040 Amelia Dallas, Texas 


successful operators push cor 

washing because the car owner who has 
his cor washed is the best potential 
— for additional 


ovtomotive services 


cold ‘steam 
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stubborn | 
dirt l 


the washer connects to 
your regularair and hot 
or cold water supply. 


no back | 
splash | 


no boots or opron 
needed with washer. 


WASH! MIT!) RINSE! LET DRY! 
easy 
effective 


saves time, effort in 
cleaning motors, ports. 


HYDRO-AIR:.:."* 9% 

D&M Products, Inc. | If your jobber od 
26 NW. Raymond Avenue | supply you, we will | 
Pasadena | - California | ship direct — postpoid | 
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Mississippian Switches Sales 
And Service Men-and Profits 


AGBY Hall, Lincoln-Mercury 
dealer of Jackson, Miss., told 
the Mississippi Automobile Dealers 
Association last month how he made 
his service manager do less work, 
raised his pay and yet caused the 
firm to wind up with more dollars 
from the service department. 
Service absorption increased 20 


per cent this year over last year 
due greatly to this factor, he said: 

“We put the service manager on 
the car sales force and put a car 
salesman on the service desk. Both 
of them did better. Switching like 
this may sound just as crazy as it 
can be, but it’s a good idea because 
when there’s something wrong with 








" 





LAWRENCE M. HIRSIG & COMPANY 


American National Bank Building 
Jacksonville 7, Florida 
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Southwestern Representative 


LYNN & HEMPHILL 


301 North Market 
Dallas 2, Texas 


a new car, the buyer goes back to 
the salesman first and lets off steam. 
That salesman knows what the cus- 
tomer wants done and sometimes a 
service department employee might 
not. 

“One reason a service manager 
may have ulcers is because the sales- 
men drive the service manager 
crazy.” 

Later the salesman and service 
manager were switched back to 
their old jobs. Both reaped heavy 
benefits from seeing how things 
were from the other’s side. 

Hall reported that he finally “or- 
dered” his service manager to this 
effect : 

“You are never going to write 
another ticket. We’ll have another 
man do that. I want you to keep 
your hands in your pocket and then 
you'll find time to walk around, see 
how jobs are being done and while 
you’re doing that you'll be bound to 
get some good ideas from which the 
shop will benefit. I’m going to raise 
your pay for keeping your hands in 
your pocket, too.” 

This was done, he explained, be- 
cause a service manager who writes 
orders can’t write the order cor- 
rectly and at the same time listen 
attentively to any complaints which 
a customer may have. 

“The customer is entitled to talk, 
talk, talk as that’s part of the 
game,” he said. 

“Our service manager has now 
for the first time had a chance to 
roam and study the department and 
get a lot of good ideas for improve- 
ment.” 


Missourians Meet May 4-5 


May 4-5 will be the dates for the 
1953 convention of the Missouri 
Automobile Dealers Association, to 
be held at the Chase Hotel in St. 
Louis. Jimmy Mueller, Oldsmobile 
dealer in St. Louis, is chairman of 
the convention committee. 


Mrs. Barnhart Succumbs 


Marion F. Barnhart, wife of 
D. C. Barnhart, died last month at 
Bethesda, Md., from a cerebral 
hemorrhage. Barnhart is assistant 
managing director of the National 
Automobile Dealers Association. 


Pontiac Names Jamieson 


J. C. “Jack” Jamieson, Pontiac 
zone manager at Dallas, Texas, 
from 1945 to 1949, has been named 
Pacific regional manager. 
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Ford Merchandising School gradu- 
ates of the Southeast region elected 
these officers at the annual meeting 
in Virginia Beach, Va. (I. to r.): 
Rhae W. Adams, Hampton, Va., 
secretary-treasurer; Clayton N. East- 
lack, Jr., Woodbury, N. J., vice- 
president, and Claude Williams, 
Gainesville, Ga., president. Williams 
is being congratulated by C. R. 
Beacham, sales manager of the 
Southeast region. 


Want More Money? 
Jones Tells How! 


| AM going to give you some sug- 
gestions and if you follow them 
they will make you money. They did 
for me.” 

With that comment, George H. 
Jones, Ford dealer of Corpus Christi 
whose daily-report form has re- 
ceived much publicity, highlighted 
some money-making tips during a 
panel discussion at the convention 
of the Texas Automotive Dealers 
Association in El] Paso last month. 

“In the first place, you must keep 
your expense below your gross profit 
or there is no net,” he said. “Re- 
member that. 

“I don’t believe we have any need 
for price control in our business 
and I think you fellows feel about 
OPS like I do—competition will 
take care of prices. 

“Now, it is my opinion that a lot 
of dealers are carrying too big a 
parts inventory and I know I was. 
I cut my parts inventory by $70,000 
and immediately thereafter did the 
biggest parts business I had done 
in years. 

“As for new cars, I will go on 
record right now as predicting that 
warehouses will be full of new cars 
by 1953, maybe by Dec. 31. And 
either way the election goes, 30 per 
cent of the people are going to say 
the country is going to hell. 

“Well, if they win, we will just 
have more of what we’ve had— 
more controls—for you cannot run 
a controlled economy without taxes 
and maybe confiscatory taxes. 

“That brings up the 164 billion 
dollar question. Your government 
has a nest egg of 91 billions of dol- 
lars with 21 billions in unobligated 
funds. Add to that the 73 billions 
appropriated this year and there is 
enough to carry the government for 
20 years at the rate we spent in 
1940. 

“I think that if Ike wins we will 





| For 27 years our designers have concentrated on 


working out autobody and fender repair tool prob- 


lems. For 27 years our well equipped plant has been 
producing the most practical tools you can get. We 


are proud that autobody mechanics have expressed 


| their approval of Stream Line Tools in the most con- 


vincing way of all . . . by using more of them than 


| of any other make and almost as many as of all 


other makes combined. 


You will find 116 of these efficient and practical tools 
in our illustrated catalog. Write for it and for the 
name of your nearest jobber. 


Conover, North Carolina. 


Acknowledged Leader 
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{CP Precision Wheel Alignment 


CHECK ~ CORRECT 
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MAGNETIC 
CAMBER. CASTER, TOE. MICROMETER 


REPRESENTATIVES : 

P. M. LANCASTER 
70-40th STREET N.W 
ATLANTA, GEORGIA 


G 0 UX aa MACHINE 
More Dollar Value Than 
Ever Before 


NEW — different — out- 
standing features. Wet 
rinds VALVES, VALVE 
TEM ENDS, —— 
and ROCKER MS — 
producing ay finish 
and factory precision. 


Ask the SIOUX Jobber 
for full particulars. 


Ga., Tenn 
Ala., Miss 


Sold only through 
Authorized SIOUX 
Distributors 


Albertson & Co., Inc. 








Sioux City. la. 





“It pays to have an ACE 'n the hole.” 








ACE VULCANIZING PATCHES 


ONE SHAPE — TWO SIZES 


ACE Patches light instantly, 


ACE regular and giant Universal 
burns evenly and the laminated 


Diamond shapes fit any clamp 
and cover all patching require- 
ments. Also eliminate jobbers 
need of stocking Round—Oval— 
Diamond shapes in two 

sizes each. 


of heat to fuse the ACE spe- 
cial rubber to either Butyl or 
natural rubber tubes. 
They always stick. 





@ ACE Patented Per- 
forated Pull Fused Fuel 
Board lights instantly 
with match or ciga- 
rette in any weather. 
Introduced in 1946. 


@ ACE patented Tab 
= Holland Cloth 
ly. Fingers need 
never touch the patch. 
Introduced in 1948. 


@ Pull string opens 
ACE sealed can. Re- 
placable covers. Each 
ACE Patch sealed in 
cellophane. 


The ACE line is complete! 
Catalog—Prices—Sample on Request—Write— 


ACE RUBBER COMPANY 
DALLAS — TEXAS 


SALES REPRESENTATIVES 
Rudy Copeland, Jr., P.O. Box 2140 Fort Worth, Texas. 
Barron Cranford & Company, 759 Euclid Circle, Mountain Brook, Ale. 
Max Yoras, 2911 Central Ave., Tampa, Florida. 
J. R. Tate, 3613 Wilbur Place, Nashville, Tenn. 
Bowling & Powell, P.0. Box 67, Ne. Side Branch, Atlante, Ge. 


board holds the correct amount | 


KWIK-EZEE inc. 


17 W. 60th STREET, N. Y. C. 
Mfrs. of Precision Wheel Aligning Products 
RALPH B. SEYMOUR 


P.O. BOX 812 
RALEIGH, N. C 


FOREST E. SHAMBOUGH 
6000 S.W. 8th STREET 
MIAMI, FLORIDA 


Florida 


FROM THE MAKERS OF FAMOUS LAKE 


| CELLULAR -TUBULAR RADIATOR CORES— 


RADIATOR SHOP 
TOOLS & SUPPLIES 


WRITE FOR NEW FREE CATALOG TODAY! 


pert. SJ LAKE AUTO RADIATOR 


CLEVELAND 3, 
or 
LOS ANGELES 58, 


5005 EUCLID AVE., OHIO 


Sts €. 267TH ST... CALIF... 





PERFECTION 
PARTS 


are 
Certified to excel 


PERFECTION GEAR CO. 


HARVEY, ILLINOIS 

















On fitting... 
Piston Pins 
Con-Rods 
King Pins 
Brake 
Cylinders 
Generator 
Bushings 


Ask Your Jobber 
to Arrange a 
Demonstration 
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have more free enterprise than we 
have had in years, with controls 
off, and a great change in the peo- 
ple in government. It is just a ques- 
tion of the free-enterprise system 
or a controlled economy.” 

Settling down to a discussion of 
the automobile business, Jones used 
a blackboard for illustration and 
asked his audience to remember 
this one thing: 

“Discounts ruin gross profits.’ 

He showed dealers how to double 
their net profit. 

“Assuming you are operating on 
the basis of two per cent net profit, 
which was the general average 
among dealers early this year, you 
can add one per cent to your gross 
profit, cut one per cent from your 
expenses and thereby double your 
net profit. 

“T used to be so dumb at figures 
when the bank asked me for a state- 
ment I thought they wanted me to 
write them a letter. But I’ve learned 
about figures and you can learn to 
make figures work for you. When 
you do, you can sit on your fanny 
and won’t have to work.” 

Jones passed out many samples of 
his daily report form. 


Louisianians Set Date 


The 1953 convention of the 
Louisiana Automobile Dealers Asso- 
ciation will be held March 9-10 at 
the Jung Hotel, New Orleans, John 
O. Hofbauer, manager-director, has 
announced. R. J. Young is chairman 
of the convention committee. 


N. C. Dealers Plan Cruise 


The directors of the North Caro- 
lina Automobile Dealers Associa- 
tion have approved the idea of a 
cruise for the 1954 convention. 
The 1953 meeting will be held at 
Pinehurst, N. C. 


Delco Builds 10,000,000 


The Delco Radio Division of Gen- 
eral Motors built its 10,000,000th 
ar radio last month. It began op- 
erations in 1936. 


How Should Salesmen Be Paid? 


A Texan Suggests One Answer 
By J. D. McPHAUL* 


Ford Dealer, Lamesa, Texas 


” MY 17 years’ experience work- 
ing salesmen, I have had a lot 
of time to think about methods of 
compensating them. Also during 
these years, I have worked numer- 
ous men with an enormous capac- 
ity to sell me on taking less dif- 
ference on a deal than I wanted to 
take. 

Therefore, many years ago I de- 
cided that $50 a week and two, 
three or four per cent of the sale 
was not the proper method to use. 

During the last nine years, I 
have been a dealer and had a dif- 
ferent plan in action. This plan 
relieves me entirely of the worry 
and responsibility of getting the 
customer to pay us enough differ- 
ence to insure a reasonable profit 
on the deal. At the same time, it 
permits the salesman who has abil- 
ity to sell a deal well to make extra 
income. 

Based on the monthly-average 
reports received from our factory, 
our sales cost is about $30 per unit 
higher than the average Ford deal- 


*Excerpts from an address 
by Mr. McPhaul at the con- 
vention of the Texas Automo- 
tive Dealers Association in El 
Paso last month. 


er—but our gross profit is almost 
$150 per unit higher than the aver- 
age dealer. 

The method is simply this: We 
pay a salesman 25 per cent of the 
gross profit made on the new unit, 
after the wash-out or sale of the 
last used unit coming in on the 
deal. 

As you already realize, there are 
instances where two or three sales- 
men may be involved in the sale of 
one new unit. However, when this 
occurs, we simply divide this 25 per 
cent of the gross on a percentage 
basis, with every salesman parti- 
cipating in the sale. 

As an example, let’s say a new 
truck cost $1,500. Retail price of 
this truck would be $2,000 and 
gross would be $500. Salesman 
Jones sells the truck, draws $1,000 
difference, gets used-truck “A.” 
Salesman Smith sells used-truck 
“A,” draws $500 difference, re- 
ceives truck “B.” Salesman Brown 
sells truck “B” for $500 

Of course, 25 per cent of the 
$500 gross was $125. Since Jones’ 
percentage of the sale was 50 per 
cent, he made $62.50. Smith and 
Brown's percentage of the sale was 
25 per cent, so each made $31.25. 











STANZEL'S 
Super Sealer 


The Best Made for Sealing Leaks 
in Motor Blocks, Cracked Heads 
and Radiators 


Use with every fill of 
anti-freeze 
Pay Postman $5 on Delivery 


Manufactured at Stanzel 
and Des Moines, lowa, by 


STANDARD FACTORIES, Inc. 


317 E. Sth Street Des Moines, lowa 
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When you say “Vellumoid" 


You are talking about gaskets and sheet packing that 
mechanics have preferred for nearly half a century. Insist 
on genuine Vellumoid. It pays in the long run! 


Southeastern Representatives 


Lawrence M. Hirsig Co., Jacksonville 2, Florida 














OIL FILTER CAP 
ASSORTMENT 


@ Manutacturers of 
Original Equipment 


@ Oil Cap Specialists 
To the Automotive Trade 


Asst. No. 820 contains 25 Oil 
Filler Replacement Caps for 
popular cars. Easy to stock, 
easy to handle Each cap 
similar to original aquipment 
Caps also available in Bulk 
Write for Free Catalog Sheet 
and prices with name of your 
Jobber. 


This attractive display box for counter use is 
areal merchandiser and heips you sell more oil 
caps. Made of heavy, durable board with sim- 
ulated leatherette covering. 


BERKSON PRODUCTS, INC. 


2014 N. MAJOR AVE., 


fed iler \cleme} ] 





COCKTAIL 
LOUNGE 
ONE OF 
DETROIT'S 
FINEST 


First thing to do in Detroit is check 
in at Hotel Tuller! You'll enjoy 
every minute. Newly modernized. 
Beautifully decorated. Within 
walking dist of ali d town 
stores, theatres and business activ- 
ities .. . yet, you enjoy the ever- 
green atmosphere of Grand Circus 
Park ... The Tuller Coffee Shop or 
Cafeteria for excellent food 
modestly priced. 





WITH BATH FROM 


800 Rooms $°350 
up 


Harry E. Paulsen, 
La 


DETRO!I 


Universal 


Hood 
Controls 


4 
en 


for practically all makes of cars. Quality products with 
exclusive engineering features and trouble-free service. 
Easy to install. Easy to sell. Contact your local jobber 
or write for full information. 

Also Mfrs. of Revolutionary Aldo Conversion Kits 


Superior Screw & Mfg. Co., Inc. 


1227 W. Henderson Chicago, Hl. 


























FACTS! 


1. Over 300 advertisers are placing their announcement before 
the jobbers, dealers, garages and service stations of the nineteen 
Southern and Southwestern states. 

2. The 29,000 copies of this issue reach over 5,500 towns and 
cities in the South. This means a very thorough coverage of the 
small town trade as well as that of the larger cities. 

3. This is very important to advertisers, jobbers and distributors 
because over 71% of the cars in the South are owned and operated 
in and around towns of 25,000 population or less. 


Southern Automotive Journal 
ATLANTA, GEORGIA 
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Rapid Road Development 
Urged by Alabamians 


By Ruth Redmann 


FN ypociye one w deploring “the pres- 
ent inadequacies of the high- 
way system of our own state” and 
expressing a “keen interest in the 
development of highways in as 
thorough and rapid manner as our 
economy will permit” was adopted 
by the Automobile Dealers Asso- 
ciation of Alabama at its 17th an- 
nual convention held Oct. 26-28 at 
the Buena Vista Hotel, Biloxi, 
Miss. 
Calling present highway con- 
struction and modernization “piti- 
fully inadequate,” W. F. Huf- 
stader, vice-president in charge of 
distribution for General Motors 
Corp. and chairman of the Inter- Officers of the Automobile Dealers Association of Alabama are (1. to r.): 
Industry Highway Safety Commit- Standing, President H. C. Christopher, Fort Payne, and Clarence House, 
tee, urged the dealers to get into Birmingham, first vice-president; seated, R. S. Hicks, Decatur, second 
vice-president; Frank E. Davidson, Demopolis, third vice-president, and 
John McGarity, Troy, secretary-treasurer. Frank R. Broadway, Montgomery, 
is executive vice-president of che association. 


the campaign for better roads. 
The dealers also adopted re-olu- 
tions calling for stricter observ- 
ance of regulations regarding the 
use of dealer automobile tags; di- sible between factory meetings and safety, better public relations and 
recting the attention of car manu- association meetings; recommend- keeping the public aware of the 
facturers to the importance of ing concentrated association ef- tax load on automotive vehicle 
avoiding conflicts as far as pos- forts toward promoting traffic owners at the present time. 
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AUTOMOTIVE 
PRODUCTS 
BURD PISTON RING COMPANY 


/ THE GABRIEL COMPANY . lela 42) 16 


CHOLDUN 
“AUTO-MAGIC” 
CARW ASHER 

No Tracks to Lay, 


No Arch to Sway, 
No rack at All— Aero-Seals never shake loose! Curved saddle holds tight, 
To Pull or Fall prevents biting or twisting hose at clamping point. Hardened 
~ite* ef , | steel worm-drive screw locks in position, yet removes easily. 
Won't Jump the Track - ltt Stainless steel bands resist corrosion. Longer take-ups mean 
Or Break your Back. we smaller inventory. And Aero-Seal gives you a higher profit 
No Tank to Fill, on each easy sale. Compare Aero-Seals with ordinary clamps 
No Soap to Spill, at your jobber’s today. Or write us for further information. 


No Valves to Stick— : a The Largest Selling Quality Hose Clamp in the World 

Now—Take your Pick! " | awormee 
peat ah oy BREEZE CORPORATIONS, INC. 

Write MANUFACTURING CORPORATION 41 South Sixth St., Nework 7, N. J. as 


| Use of stoiniess stee! subject to government regulations. 


NEW HAVEN, CONN. ~_ 
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@ Declogging radiators 
@ Degreasing motors 
@ Descaling blocks 


CLEANING 


@ Chassis 
@ Cooling systems 
@ Dispensing pumps 


RECONDITIONING 


@ Clutch parts 
@ Brake parts 
@ Carburetors 
@ Fuel pumps 


WASHING 


@ Gorage and showroom 
floors 

@ Grease pits 

@ Walls 

@ Steam-cleaning before 
undercoating 

@ Body washing 

@ Rest-room sanitation 

@ Paint stripping 
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You’re on the road to bigger 
profits when you do these 17 
important jobs the Oakite 
way. Reason: Oakite cleans 
better, faster, at lower cost! 


Specialized Oakite materials 
cut costs by their fast, con- 
centrated action. Help elimi- 
nate slow manual scrubbing, 
scraping, brushing, wiping. 
Insure worker and shop safe- 
ty ... minimize fire hazard. 


FREE BOOKLET 4401 tells 
how Oakite cleaning mate- 
rials, methods and 
speed your repair work 

pave the way to bigge 
profits. Write today! Oakite 
Products, Inc., 40B Rector 
St., New York 6, N. Y 


service 
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Technical Service Representatives in Principal Cities of U.S. & Canada 


233 





: 4 IT’S EASY $0 understand why Hirsig Ser- 


vice means complete service for manufac- 


e “3 at x . oe turers and jobbers in the South. A quick look at 


Lawrence M. Hirsig Mrs. Gonienin Wk Hirsig the Hirsig organization is all that is necessary. ... 
; om 
AUTOMOTIVE EXPERIENCE |. Hirsig Service 


is complete because of the many years of auto- 
mobile experience behind this organization . . . 
an average of over 13 years per man! These 
years of experience bring know-how to the crea- 
tion and maintenance of the kind of service that 
builds business. 

SMALL TERRITORIES | | | Hirsig men have small 
territories so they can make more frequent calls 


on their customers and serve them better. From 





headquarters in 17 Southern cities, information 
brought to customers on Hirsig lines is timely and 
complete. 


“AREFUL PLANNING —__— The work of the 


Hirsig men in the field is planned and directed 


from Headquarters by men with long and suc- 


cessful experience in the automo- \ = 
w ‘ 
tive field. A fully staffed home~/ 47), #% 
LIke * ~~ 
; a 2 
office promptly handles the nec- =» + rs >, 
essary details as required by an : : 4 


efficient sales organization. 


4 ie 
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WHATLL YOU HAVE? 


\ Regular or Chrome! 
A on 


(/ 


Here it is—everything you need in regular or chrome-faced Steel-Vent 
Sets, for all passenger cars 
Every Hastings Set is Motor Engineered for replacement service 


exclusively, to give you the right combination of the right rings for 


every engine and operating condition. Steel-Vent is engineered for a/ 
replacement service re-bore, re-ring or re-sleeve installations 

Specify Steel-Vent everytime—to satisfy every customer 
will stop oil- 


You can 


be sure any Steel-Vent combination—regular or chrome 


pumping, check cylinder wear, restore engine performance in any in- 


stallation 
HASTINGS MANUFACTURING COMPANY, HASTINGS, MICH.- HASTINGS LTD., TORONTO 
Piston Rings, Spark Plugs, Oil Filters, Casite, Drout 


HASTINGS 


STEEL-VENT PISTON RINGS 


Regullan, or Chrone-Faced, 





here's the 12-Year Tested Recipe 


for correctin g en gine conditions with 


1 All-Purpose ring set! 


FOR GENTLE, QUICK SEATING nothing is kinder 


that’s why the 
cast iron \, 
to cylinder walls than aia Y 
s only the © 
g Contact a 


Ramco Inner-Rin tall 


tin 
jron section during the seobng 


Ramco’s original Double-Life Principle places initial reliance on gentle cast-iron... 


RAMCO ACTUALLY CURBS WEAR 


so that 





12 YEARS AGO Ramco originated the They are: Cast-iron for quick seating 
. combination steel and cast-iron for 
and self adjustment of wall 


pressures to the degree of cylinder wear. 


double-life principle. Its purpose was 


[Ramco 


to enable you to install an all-purpose long life... 


ring set in any job that could be cor- 


rected with piston rings ind have 
: See vour Ramco Jobber for the full 
it function without harsh pressures 
story or write RAMSEY CORPORATION, 
The millions of installations 


since St. Louis, Missouri. 


RAMCO RE-POWERING* 
Program Helps You to 
Help America Fight 
Premature Engine Wear 


Use the Ramco RE-POWERING 
Program to show customers 
that oil pumping is a warning 
sign which, if unheeded, will 
result in Premature Engine Wear. 
Sign up for the RE-POWERING 
Station Sign. Get the help of 
this nationally advertised 


program to sell more piston rings, 
Carburetion, ignition, and Cooling services. 
See your Ramco Jobber Today. 





STATION 








*Nationally Advertised in <i." \ 
ros 


then have completely tested the 
Ramco Principle. Through the years 
Ramsey Engineering has constantly 
worked at the perfection of the prin 
ciple but today as 12 years age its 


basic fundamentals are unchanged. 


RAMCO Mines 


Available from your Ramco Jobbe 
with and without Ramcrome finish 


CR V7, corey St. Lovis & Missouri, A subsidiory of Thompson Products, Inc 





